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HAMILTON WATCH CO., Lancaster, Pa. 
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Selling “Quality” goods, and quality goods 
only, puts the jeweler in the strongest 
possible position. 








WATCH CASES 


have back of them high reputation—the 
quality that stands closest examination. 


JOSEPH FAHYS 


BOSTON NEW YORK 






we my hg 
12 SIZE 

FAHYS PERMANENT CASZ 

N° 


ARE MADE OF STOCK 
I8Ao00 THICKNESS 


33 PER CENT 
























A certificate accompanies 
each filled case, showing 
the thickness of gold in the 
backs. 





PATENTED 


The | 

Kant-Kum-Off-Bow 
The Kant- 
Kum-Off-Bow 


is a splendid 
selling point. 


& CO. 


CHICAGO 
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They will come to you for their wedding ring. 

Sell them the best wedding ring in the market. 

A ring you can unconditionally guarantee to 
be exactly what it is represented to be. 


A ring of our manufacture. With all its excel- 


lence it costs no more than inferior ones. 


J. R. WOOD & SONS 


Wedding Ring Makers 
NEW YORK 











| 170 Broadway Corner of 2 Maiden Lane 
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PROGRESSIVE 
RETAIL 
JEWELERS 


are making more money per sale 
on watch cases this year than ever 
betore. 








Are your services as a jeweler worth 
but $2.00, while the services of the 
man acrossthe street are worth $3.00? 


Remember this extra dollar comes 
out of your jobber and manufacturer 
—not out of your customer. 


THE TIME TO ACT IS 
NOW 


J. RL. WOOD & SONS 


Manufacturers of the Highest 
Grade Watch Case Made 











The Only Manufacturers of Gold Filled Watch 
Cases Selling Direct to the Retail Jeweler, 
Eliminating Middleman’s Profits. 
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German Silver Mesh Bags 
REPAIRED 


HEAVILY SILVER PLATED, REFINISHED 
LIKE NEW and RELINED with WHITE KID 


For 75 cts. to $1.00 Net 


WITHOUT LINING 60 to 80 cts. 
According to size (4 to 7 in.) and condition WHICH INCLUDES RETURN PARCEL POSTAGE 








These mesh bags, which weigh less than 1 Ib. each, can be sent by Parcel Post. Package must be unsealed 
and not contain any writing. Sender’s name and address must appear on wrapper. When mesh bags are 
sent this way no instructions are necessary. We repair them as stated above and return immediately 


by Parcel Post, prepaid. 
Gold and Silver Mesh Bags Repaired at Reasonable Prices 


GOLD PLATING MESH BAGS—Small, $1.50 to $3.00. Medium, $2.50 to $5.00. 
Large, $4.50 to $7.00, according to quality of plate. NET PRICES. 
GUN METAL BAGS Repaired and Refinished, $3.00 to $6.00 NET. 


STERLING SILVER MESH BAGS, Black Plated for Mourning, 75c. 


Wendell & Company 


Three Wonderful Shops 
NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 


STERLING SILVER AND PLATED WARE RE- 
PAIRED, PARTS FURNISHED AND REPAIRED 


GOLD AND SILVER PLATING OF ALL KINDS 
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FOR 


Class Pins 


STYLES OF 1914 


Greek Letter 


(General and Local) 


Pins 





Pa Trained Nurses 


2 a Se | Ais 
] 


Ay 
Y 














Wendell’s Perfect Safety Catch SEND FOR SAMPLES OR SEE THE 
Book of Designs 
which has made many profitable sales for 
SETS CLOSE TO BODY OF PIN. PP a 
Teena as have in a handy place. 


CLOSED OPEN 
Wise Dealers. 
ABSOLUTEL Y SECURE. —— 


WENDELL & COMPANY 
Three Big Wonderful Shops 


NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street — 1124 Walnut Street 
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Wariwiek 


HE WARWICK in R. Wallace 
Sterling has the simple contour 
and perfect proportion that com- 
mend Early English designs to 
modern tastes, with the addition of 
a hand-engraved scroll effect by 
- way of Added decoration. 








In it one finds the perfection of 
workmanship for which the 
early craftsmen strove, with the 
thoroughness of construction 
and finish that modern methods 
make possible. 


R. Wallace & Sons Mfg. om 


Box 25 
Wallingford, Conn. 














New York Chicago San Francisco London 5 





Fae oh eee te ees 
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nn R. Wallace Sterling has that air 
Fof serviceable simplicity and that 
© beauty of form in which lies the true 
charm of things Colonial. 






To the pleasing character of its substantial 
construction has been added a delicate border 
of fine chasing, which adds a touch of dainti- 
ness to this graceful Colonial pattern. 


Illustrations and full information may be had 
by sending us a postal request. 


_ R. WALLACE & SONS MFG. Co. 


Box No. 25 
WALLINGFORD, CONN. 
NEW YORK CHICAGO SAN FRANCISCO LONDON 
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THE MADISON PATTERN 
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3/0 Size 





The Dueber-Hampden 3/0 Size 


IS THE IDEAL 


American Woman’s Watch 


Warranted for 
25 Years 


Full 14Kt. 
Gold Filled, 
Double Plates 


Solid Gold Joints 


and Bow 


Hand-Engraved 
Engine-Turned 
Plain Polished 
or 
Roman Finish 
Case 


HUNTING 


Retails at 


95% 


Dealer’s Price 
on request 








3/0 Size 


Nickel — Bridge 
Model 


Adjusted 
17 Jewels 


Compensation 
Balance 
Richly 

Damaskeened 


Fancy Decorated 
Dials and Gold 
Hands 
Arabic Figures 


OPEN FACE 


Retails at 


$9982 


Dealer’s Price 
on request 





The above Watch comes with handsome Display Box, and can be obtained through Dueber-Hampden 
Watch Jobbers. If your Jobber cannot furnish you, write us and we will send you the names of 


several who carry a full line. 


DUEBER-HAMPDEN WATCH WORKS 


CANTON, OHIO 
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REGISTERED 


SCAPULAR LOCKETS 


Patented 


The Sales Leadet's tor 1914 









Jobbers and Retailers 


We're true prophets. Last year we got out ONE Scapular 
Locket. In spite of dull times TILE DEMAND FOR 
THESE LOCKETS HAS COMPELLED US TO ADD 
A NUMBER OF NEW DESIGNS. 

Take a tip from the House whose name, age, fame, and 
extensive output originated the phrase “Everything in 
Lockets.” Push these Scapular Lockets—with plenty of 
good red corpuscles back of your push, and success is 
assured, 

Distributed through the Jobbing Trade. 


lightnn & 


Main Office and Factory : Providence, R. I. 


704 Market St., Room 814, San Francisco pee ; 
“ 17-19 Maiden Lane, New York City 
‘ : : — > VK we “NG 

. 3 LN j 
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Gold Ringe (Cameo ad /tonese, 
Stnericar PeautyNatch Drauelets 
Seller fythetics 












































Untermeyer.Ropbbins & @ 


TLNassau Street. New York City 
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{<n American Deau uty Watch Drucvlet & 
Gold is (Cameo and Jiomeset) 
Che (ie (gees. 






































U a Ropbins G@ 


71 Nassau Street. New York City 
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THE SAFETY BOW 
Used On All Star Watch Cases 





















The Safety Bow 


Licensed under Wachter safety 
bow patent No. 916809. 


PERTtEZ.C FT 


in every way; not an experiment but a _ positive 
Safety, Non-Pull-Out Pendant Bow, used on Star 
Watch Cases, the only one that gives absolute 


SECURITY 


A permanent adver- 












to you and your customer. 
tisement for the dealer. Made in all sizes. Solid 


Gold Bows on 25 years. Extra Gold Filled on 
20 years. 








STAR 
Watch Case Co. 


301 So. Charles. Street 
LUDINGTON :: MICHIGAN 


Sp iP > 
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KS > 
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NAME YOUR JOBBER WHEN ORDERING 
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How Some Jewelers Keep 
Cheir Crade 


It isn’t usually good policy to 
give your customers the largest 
spread possible for the price, 
because that generally means 
that a piece of jewelry is too thin 
for actual use. 











Jewelry is intended for wear, 
as much as for ornament, and 
it’s a poor advertisement for any 
dealer to gain a reputation for 
selling thin, sickly articles that 
bend and break continually. 


Your customers easily forget 
the low prices that they pay you 
for such an article, but always 
remember their dissatisfaction 
with it—and with you. 


Brooches Hat Pins 
Scarf Pins Tie Clasps 
Cuff Buttons Fobs 

Handy Pins Crosses 
Bouquet Holders Pocket Knives 
Lingerie Clasps Pendants 
Sash Buckles Bar Pins 
Neck Chains Lockets 
Waldemars Lapel Chains 
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NEW YORK: 15 Maiden Lane 
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e Bag With The Watch 


One of Our Newest Ideas 


A bet rag & Davis Machine Made Mesh ~ and a Waltham 
Special Model Seven Jeweled Watch. ombination that 


cannot be equalled. 


The Watch, especially designed for our use, is fitted to the bag 
frame so as to be thoroughly protected and at the same time 
easy access is given to the stem wind and set. 


Designed to meet the requirements of the exacting buyer, this 
bag may be had, at reasonable eeem, in our knife edged 
model. Made in 5 in. 6 in. and 7 in. sizes in etched finish. 


Ask your jobber to show you this Newest Novelty. 


WHITING & DAVIS COMPANY 


PLAINVILLE, NORFOLK CO., MASS. 
CHICAGO: 31N. State St. 


SAN FRANCISCO: 717 Market St. 
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| WHITING CHAIN COMPANY 











The Logic of the Situation 


is that when Chain is made in the most modern of 
factories employing the best methods and competent 
labor working under agreeable and salutary condi- 


tions 


The Result Must Be Superior. 


This assures the Quality of our 


STAPLE AND FANCY CHAINS 


in fine Rolled Gold Plate, Sterling Silver and 10-kt. 
Solid Gold. A complete line. Machine made. All 
soldered. We guarantee every piece. That’s the 
way we stand back of our goods. Always buy from 
the manufacturer who does that—whether it’s chains 


or anything else. 


An Order Will Convince You. 





Say the Word to Your Jobber. 

















| PLAINVILLE, -:: -:: MASS. | 
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When in doubt 
Buy 


BIGNEY’S 
HIGHEST GRADE 


“MIRROR FINISH” 


chains, fobs, lockets 
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and bracelets. 


CEB. 


\ 


(A 
‘e 


Our one-eighth and one- 
tenth chains look and wear Pc 


like solid goltl. 
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Our Self-Adjusting eee 
Watch Holder Bracelet /[ 
‘*The HOLDFAST.’’ 


Patent pending. 


The best watch holder on the 
market. They are made in 


sterling silver and gold-filled. 
Before Adjusting ° With Watch Adjusted 
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YOU CAN’T PASS 
"THIS PAGE 





without either seizing or neglecting one of the GREATEST OPPORTUNITIES 


in your business career. 











AVOWNE 














Cigarette Case 


(Patented) 





SELLS ON SIGHT. 





In their eagerness to secure them, price will be of secondary importance to your customers. 

HAVONE is the “classy” Cigarette Case that is being used by men of good breeding at Social 

Functions, Dinners, Between-the-Acts, in Foyer, Home, Business Office, En Route, AT ALL TIMES 

—IN ALL PLACES. 

Receives standard size cigarettes—filled in a jiffy—emptied as quickly if you desire. 

YOU or your FRIENDS touch only the cigarette chosen—with finger or lip. 

Made in 14K. Gold and Sterling Silver, with Genuine Stone Push Pieces; also in German Silver. 

POPULAR PRICES. 

_ We're hard put to it to supply the demand. Better get YOUR order in NOW for earliest possible 
attention. 


THRU JOBBERS 


Havone Cigarette Case Company 





NEW YORK CITY 
Sold thru VICTOR NIVOIS, . . 35 Maiden Lane, New York City 


Something new on this page every other week. Watch for announcements carefully. 
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* 
Official Report of the U. S. Assay Office 
U. a SPECIAL ASSAY SLIP. 
ei i Gold Deposited at the U. $. Assay Office at New York, 
| ee January 9, 1914. 199 
cae ; GROSS WEIGHT. 
One neck chain | ocaces 
"1/20-12kt gold filted 20) | 
quality". | | oa | | y 

















etre $4.00 in payment 
1/9/14. 245% 





I/49—12 Kt Guaranteed 
Chains Made After Our Patents 











F. SPEIDEL CO., Providence, R. I. 


SOLD TO JOBBING TRADE ONLY 
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N°? MATTER whose make you buy demand the 
maker’s Trade-Mark stamped on every chain and 
not on cards only. 


By doing this you can hold the respective manufacturer responsible for 
the quality which he claims to sell. 


OUR Chains ARE stamped 


SOLDERED LINKS 






































Sample Cards 
of a Printed 





in Red 


RECORD 
Neckchain 





Embossed 








RECORD 


: WARRANTED : 
B '/20-12 KT. GOLD FILLED § 





GUARANTEED 


F. SPEIDEL CO., Providence, R. I. 
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W\\. Mark, and 


wale ol : a the Bell 


The WAITE, EVANS LINE is most comprehensive. 


It AIMS to, and DOES, produce good business for both Jobber and Retailer by 
supplying each with a most extensive assortment in a large number of staple lines 
of stock. 


In each of the following lines the Maximum of Quality and Material to sell at Popular 
Prices means a strong, steady, healthy and normal growth of business, productive of 
the most satisfactory and lasting results. 


Crosses, Crucifixes, Rolled Gold Fobs. 

Rosaries. Eyeglass Chains. 

Hat Pins—plain, stone set Old Fashioned Hoop 
and signet. Earrings. 

Dress, Cuff, Bar and Jewelers’ Findings. 

Chatelaine Pins. 


Once a customer of the House of Waite, Evans Co., you’ll need no 
urging to stay so. The reason will be obvious by a glance at the profit 
side of your ledger. 


Waite Evans GC, 


Mme 95 Chestnut St., Providence, R.I.; 15-17-19 Maiden Lane, New York 
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DESCRIPTION 


Modern Woodmen of America gold charm. Engraved 
edges, reverse plain. Trimming on front enameled cor- 
rectly and engraved 

3680X Rolled plate 

Brotherhood of Railroad Trainmen gold charm. 

cial design, lettering in red circle, with green “T” on 
— background. Flags correctly enameled, lantern, 


$4.50 
18.00 


3668X Rolled plate 
Knights of Columbus gold charm. Engraved edges, re- 
verse plain. Trimming on front correctly enameled and 
engraved each 
8679X Rolled plate dozen 
Loyal Order of Moose stick Pierced shield design 
with emblem in center — d in appropriate and cor- 
rect colors dozen 
Benevolent and Protective Order of Elks gold button. 
Blue enameled border with lettering “Hello, Bill,” in 
gold letters. Center is white enameled dial with raised 
gold Elk head. Patented Design dozen 
Benevolent and Protective Order of Elks stick pin. 
Pierced shield design with raised, engraved gold Elk 
18.00 


27.00 


993A Odd Fellow gold charm, Engraved edges, reverse plain. 
Trimming on front enameled correctly and engraved. 
each 
te ae ee ee ee eee, dozen 
Knights of Columbus stick pin. Skeleton pierced shield 
design with emblem in center enameled in appropriate 
CUMEG oc ckcetir seed cd dsareegehdlutecuawes «+.. dozen 
Benevolent Brotherhood of Locomotive Firemen and 
Enginemen gold charm. Official design and colors..each 
8667X Rolled plate 
Knights of Pythias stick pin. Skeleton pierced shield 
design with emblem in center enameled in appropriate 
colors, dozen 
Masonic gold charm. Engraved edges, reverse plain. 
Trimming on front like 0789, enameled and engraved. 


$4.50 
18.00 


18.00 


10.00 
30.00 


18.00 


4.50 

3676X Rolled plate 18.00 
Home Moose button. Red enameled heart with Moose 

head raised in relief on same. Lettering in gold..dozen 21.00 

The small charms illustrated here are made for all Fraternal Or- 
ders and are especially adapted for Waldemar and coat chains. 


0929 


Prices Subject to Jewelers’ Circular Discount. 
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Pairpoint goods turn Vim and Vigor 
into profits across your counter. 





We show here 
a few of our 
Live Wires 
in Sheffield 
Reproductions 
which will 
short-circuit 
trade direct to 
you. 





The Pairpoint Corporation 


BRANCHES: Re x ER ae 
MOMERRAL, Geli Widlace ae tena we Factories: New Bedford, Mass. 
SAN FRANCISCO.....00ceeee+717 Market Street Dept. D. 
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| THE INTRODUCTION OF THE 
/ES MULTI-SET RING 
Marks an Epoch in the History of Ring Making. 


; At last a practical interchangeable stone ring is on the market—at your 


) service. 
; No advertisement can do justice to its many merits. You must see the 


4 ring. Simple, Practical, Durable, a Real Thing of Beauty, the ES Multi- 


Set is taking the jewelry trade by storm. 
The ring is shown in a tremendous range of patterns for both men ¥ 
and women and is particularly salable in the gold encrusted stone em- : 


blem goods. a 
Reflect on the many advantages possessed by a ringfromwhich .” 

the stone can be removed easily, quickly and without danger of a $ 

damage and which, when assembled for wearing, is a solid .“ $$ s 
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743-747 Main St. BUFFALO,N.Y. - oes’ #26 


inseparable unit. We are willing to send youon memorandum, .“ “? 2 
. . Pd ? oy 
at our expense, an assortment of Multi-Set Rings. Cut | ou 
. . Py 9 
4 out and mail the coupon in the corner. Bigs se 
o OS¢ 
’ + oe & 
5 e e) . ,%. 2 
4 EMPIRE STATE RING CO. ¥ ss 
; TRADE MARK & See 
, Makers of the famous guaranteed ES rings. = o oe Sy 
; REGISTERED ° & ee & cor, 
o £3 SQ IS Se 
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Mount Vernon Tableware 








The Time to Sell and 
No Time to Spare 


Did you know that the average 
housewife has more money to spend 
for silverware in February than any 
other month in the year? 

It’s a fact! Winter clothes are all 
purchased—out-door amusements are 
less popular. Home life is stronger 
—teas and socials are the attractions 
and these events bring Tableware 
into first consideration. 

So now is the time to call special 
attention to the Mount Vernon line 
with its new Tea and Coffee Sets. 
Try a window display —you’ll be 
happily surprised with the results. 
Do it to-day. 


Catalogue No. 17 sent on request. 


Rogers, Lunt & Bowlen Co. 


Silversmiths 
Greenfield, Mass. 
NEW YORK CHICAGO SAN FRANCISCO 
15 Maiden Lane Kesner Bldg. 717 Market St. 


“ The Silver That Sells ’’ 


TRADE a 
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, NEW_AND_ DISTINCTIVE! 


A Beautiful Line of 


- Bevel-Edge Bracelets 


ROLLED GOLD FILLED 


(Invisible Joint) 
| 1547, Roman. Burnished 1565. Half Chased, Old Eng- 





| bevel. lish. Burnished bevel. 
| 1553) Roman. Engraved. aia er sina Abang Eng- 
| Burnished bevel. “ae aietagate Mice 
| 1577. Full Engine Turned, 
1559. Half Chased, Old Eng- Old English. Burnished 
lish. bevel. 


| These are 7% gauge. Also furnished 634 gauge. 


Every number is of superior workmanship, per- 
fectly finished, and has the added merit of being 


absolutely new. 


THEODORE W. FOSTER & BRO. CO. 


(Established 1873) 
Manufacturing Jewelers and Silversmiths 


| 100 Richmond Street, PROVIDENCE, R. I. 














NEW YORK CHICAGO CANADA 
13 Maiden Lane Heyworth Bldg. Kingston, Ont. 


J 



































A Feature 
That Really Sells— 


After you have interested the prospective buyer in a line of plated flatware, 
because of its richness of design at a reasonable price, the feature that really cinches 
the sale is in being able to guarantee him more silver than is usual at the price, with 
a proportionate ‘increase in wearing quality. 

Believing this to be the strongest possible assistance that can be given the | rade 
to effect sales that will add to their reputation, and incidentally to ours, we have 
added just 25 per cent. more silver to our “Triple Sectional” grade than is usual 
in the standard triple plate of other makes. 

This ““Triple Sectional” grade is offered in a full line of flatware. The 
added silver is devoted to further fortifying the “points of greatest wear,” and adds 
greatly to the long life of the line. 

Notwithstanding this additional value, however, no increase in price has been 
made, nor have we spared any effort in creating the most attractive and exclusive 
designs, as will be immedately evident if you will permit us to send you catalog 
and particulars. 

The spoon illustrated is in our new Jefferson design, which has immediately 
popularized itself because of its conservative richness and graceful outlines. 


SIMEON L. & GEORGE H. ROGERS COMPANY 


71 Market Street Hartford, Conn. 


New York—15 Maiden Lane Boston—373 Washington St. 
Chicago—909-910 Heyworth Bldg. Philadhlphia—725 Samson St. 
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Order Thisu“Assortmen 
We Guarantee the Sal 


On the First 
Two Hundred 
Orders 
Received 























Lie 


BERG.” 









Actual Size 
of Cabinet 
17 in. wide. 
11 in. high, 











PATENT 
APPLIED 
FOR. 
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A Few of the Many 


ADVANTAGES 


of This New La tausca |Here Is 
" DISPLAY CABINET Our New L A [A U S CA Display Assortment 


7 


It shows twelve strings of La Tausca 
Pearls in an attractive and conven- 


ient form, It its the closest in- ° ° a3 - : 7 
cauniest hb Gadaeaes van waned It is unquestionably the most attractive, most original, most effective pearl display ever 
ate every detail of their beauty. It devised. 
— pF ae Al es Enthusiastic? Indeed, we are! Confident? Well, judge for yourself! 
plete assortment of sizes, We are backing this assortment not merely with words, but with hard cash. 
$3 STRINGS QUALITY “71” We guarantee it to sell La Tausca Pearl Strings for you. 

One B.. --y ieee Cieeeoes barrel If it doesn’t we lose—not you. ° P 

clasp. All we ask of you is to give it a fair trial. ; ) Tae 
One sterling silver rhinestone cluster Send for the Display Assortment. Give it a prominent position in your store. 


If at any time within 60 days you are dissatisfied with the results, return to us and we 


clasp. 
One Solid Gold 10K. Spring Ring : s 3 i Ww 
will credit you in full for every string remaining unsold. 





clasp, 

6 STRINGS M. L. T. SPECIALS Is there any stronger way of showing our confidence in La Tausca Pearls as a business- 
Four Uniform. Two Graduated, f >? If k uld adopt it 

Clasps: Rhinestone Cluster, Rhine- getter tor you: we knew OI any, we wo adopt it. 
stone Barrel. 

Four Solid Gold 10K. Spring ring (S000 00000000000000000 000000000000000 00090000000080' 0000000008800 880008 
o~_ | nd the : 3 

8 STRINGS SUMATRA « ° 
Two Uniform. One Graduated. +4 HE OW- AUSSIG- ARPELES O 
Chonaas Lang | —s. a with C ° wa e 
‘ausca half pearls. hinestone S 
cluster clasp, Solid Gold 10K. oupon ¢ PROVIDENCE RHODE ISLAND 
Sprin ng clasp. ; 

By P merely “rope ng the back of for $ Gentlemen—Send us your new 1914 Display Assortment at the advertised price of $32, 
cabinet the clerk produces at once 60 Days’ Trial @ with the understanding that all or part of pearl strings may be returned within 6® 
every string the customer desires. e days from date received, 

Price Complete at Our oa 
e QMO ..cccccccccccvcceces CCPC OR EHO S OOS EOE EES OEE EE HELO HOES EEE SS SEEE SE OE EEE EOC® 
+“ OO Expense $ 
o semen ID, a awe 4 Sac Hae cudle BAS OAS OREM RSS AEEKS bt cc ec cds cide eee daad aaeld eco 
aaa and Risk. ° 





° ey i SCC Uae rc haCe ee RNAs ets wise ee ceednenaeeRehetiveddudsaasuusneaus 
2 We reserve the right to limit this offer to the first two hundred orders received. 
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SUPERIOR BELTS FOR MEN 


Belt fastenings of various Kinds have been devised but none 
has proven so satisfactory as the tongue buckle. 

We have illustrated below one of our belts superior as to 
quality of material, workmanship and design. 





Finished 





Straps 

Plain may be 
and had in:- 
Walrus, 

er PigsKin 
and in 

Silver (Black 
and Tan or 

14 Kt. Gold White) 


No. 5754 Eng. (Black Walrus Strap) 
These belts are especially popular this season. 


“‘The line made and sold on honor’ 


R. BlacKinton & Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office ; New York Salesrooms 
North Attleboro, Mass. ) GB ©) 15-17-19 Maiden Lane 








Your Business 


Must Prosper 


If you sell the 







Line of Good Fortune 






The 


<< 


Line 








The link button and _ bracelet 
shown are samples of our Moire 
Engraved Line “The engraving 
that does not take off the gold.” 









The Line of Good Fortune—Marathon Line. 


Every Article Stamped and Guaranteed by A. C. Co. 

















Main Office: 
Attleboro, Mass. 


New York Office: 
9 Maiden Lane 


Chicago Office: 
Heyworth Bldg. 


San Francisco Office: 
704 Market Street 
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The Elk 


Fraternal Jewelry. 





Let us send you a selection package of ‘‘Sellers’’ for your inspection and that of your 
Goods will go forward by return express. 


customers. Write or wire at our expense. 


Jewelry: HENRY FREUND @ BRO. “Sellers 
Diamonds 71 Nassau Street, New York Sellers’’ 
> GAMA RN 00 net 
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TRUTH is mighty and will prevail. 


This is just as much the case to-day as it was in the days of Washington. Our policy 
has always comprised absolutely truthful 
distribute. Our 10 kt. jewelry is 10 kt.; the same applies to 14 kt. Every article is stamped 
with “‘The Rose’”’ @ Trade Mark, the symbol of quality and excellence. 


charms we sell contain only genuine elk teeth: no imitations. 

OS A A AA 
Our line of ElK jewelry and Fraternal jewelry generally is very large, having added 
many new patterns this season. Lodges are active; worKing nightly. You can sell our 
























representations of the merchandise we 











HOW DO YOU MARK YOUR 
JEWELRY STOCK? 


Stickers, pasters and ordinary indelible inks are tem- 
porary and unreliable. Use METAL MARK with an 
ordinary pen, and you have a mark that will stay until 
you’re ready to take it off. 

Easy to put on; dries clean and hard; easy to 
take off—with cloth dampened in alcohol; absolutely 
non-injurious; prepared specially for marking metals, 
watch cases, rings, brooches, enamel, glass ware, etc.; 
saves time, labor and annoyance. 


¥% Actual Size. 








| BOTTLE, POSTPAID, 25c. 





Cash or Stamps. 


R. J. STRASENBURGH CO. 


Manufacturing Chemists 


ROCHESTER, N. Y. 























OTTO BUCHHOLZ 


Importer 


Dutch Silver’ 


1170 Broadway 
NEW YORK 




















High Grade Balances 


For Diamonds and Jewelry 
Also 
VOLAND’S NEW METRIC 
CARAT WEIGHTS 
Send for Catalogue. 


VOLAND & SONS 
New Rochelle, N. Y. Tel. 1192 New Rochelle 














STERLING SILVER FRAMES 


IN MANY NEW DESIGNS For Your SPRING BUSINESS 


Oval, Square and Round Piain and Engraved 





Carlbert Mfg. Co. 
Factory: 213 E. 144th Street, New York 
Showroom: 341 Fifth Avenue, New York 


Jerome Starn in Charge 


PHILADELPHIA, PA. CHICAGO,ILL. SEATTLE, WASH. 
L. Taylor F.B. Tinker L. J. Navra 
608 Keith Building Heyworth Building 2006 Second Ave. 
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Elgin American Lockets 


Made by the New Process 
These Lockets are made like watch cases 


One Piece Back-Snap and Seating 

















A varied assortment of exquisite designs 


Plain, Roman, Engine Turned or Handsomely Engraved 


A full assortment of 


Beautifully Enameled Lockets 


Ask your jobber about them or 


Write to the Factory for information 


ELGIN AMERICAN MANUFACTURING CO. \WS 
ELGIN, ILLINOIS ay 




















The 
Divided Skirt 
Mesh Bag 











A Saart Creation 


THE W. H. SAART CO. 


Factory, ATTLEBORO, MASS. 
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Cigarette Cases 














Characteristic Classy Correct 
TRADE 
RS 
i: A. MARK 
> ASD) New York 
a << 
NX. DY. 15-17-19 
CEA A / Maiden Lane 





The James E. Blake Co. 


Makers of Jewelry and Silverware Since 1859 
} ATTLEBORO MASSACHUSETTS 








The 


Tourist’s Companion 
A Four-in-one Case 














































A. SUDEROV 


Fine Diamond Mountings 


DIAMOND JEWELRY 
and Special Order Work 


47-49 Maiden Lane, NEW YORK 
CHICAGO — SAN FRANCISCO 















J7504. PLAIN (4 Pictures), $10.50 EACH. 
TWO PICTURE CASE IS No. 7307, $7 EACH 
(Prices subject to Jewelers’ Circular Key.) 


ADE of heavy sterling silver 


throughout. 


The 


inside 


covers are gold lined. Most appro- 
priate for travelers. Measures but 
2 inches long and is only % inch 
in thickness. Holds four pictures. 


FITS THE VEST POCKET 
as well as a Lady’s 








The 





Pocket-Book 





illustration 


shows 






our 


smallest size. We make miniature 
cases to hold one, two or four 


photos. 








PROVIDENCE - 


NEW YORK 








WARWICK STERLING COMPANY 
RHODE ISLAND 


SAN FRANCISCO 
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Che Tuthill 
Cutbill Cut Glass 


The Connoisseur’s Glass 
Its possessors are its best advertisers 
because 
Its quality speaks for itself 
It is good enough 


THE CONNOISSEUR 


To add prestige to other reputations 
besides our own. 








TUTHILL CUT GLASS COMPANY 


MIDDLETOWN, N. Y. The booklet distinguishes between our prod- 
uct and inferior goods and makes clear to buyers 


To dealers in our line, we furnish the ‘‘ Connoisseur ’’ Booklets for dis- . 
tribution to buyers who are interested in what constitutes quality in Cut Glass. why ours is worth more. 


















The Watch 
That Attracts— 


not only attention, but—custom. 





Here’s a unique, unusual timepiece that’s as 
absolutely perfect as modern horological is 
science can make it. 


A watch that appeals to and WINS the most 
desirable class of custom. 


: Thin, 18k. Gold; also in Platinum. Antique bow; plain back for monogram or crest. 
i Dial with Short Dauphin Arabic numerals. . 
Fine Swiss movement, 19 jewels, 7 adjustments. 


American Watch Case @o., 


17 [Maiden lane, New York 
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VEIL PIN 
TALKS 
No. 2 


Social 
Occasions 


















INTER is yet 

at its height 
with dances, the 
theatre and the 
social round. A 
Veil Pin season. 


@ These goods 
are as much in 
keeping as the 
opera cloak. To 
wear them is now 
a social usage. 
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@ The picture 
gives some idea 


of our styles, but 


there are many 
more in a large 
line. Display 
them. They only 


need to be seen. 


@ Priced as low 


as quality permits. 


DAY, CLARK 
& CO. 


$4. E:T. 
Specialties 
449 
Washington Street 
NEWARK, N. J. 














J. B. BOWDEN & CO. 
Makers of Rings of Every 


Description. 


Diamonds and Precious Stones 





15-19 MAIDEN LANE 


NEW YORK 


Dealers in 








AKERS of Bowden's seamless hand carved 
wedding rings, patented. Rounded edges. 


Makers of Bowden’s seamless plain gold 
wedding rings. 
Each ring uniform, thoroughly wrought 


and free from imperfections. 


Diamond rings of every kind, diamonds 


combined with other precious stones. Loose 


diamonds for mounting. 








FACTORY IN BROOKLYN 
Look for Our Trade Marks 
Established 1843 


H = 


at oe 
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Like Buds on Stems of Silk, Bloom the Jewel Parts of 








AcS.HEDGESS CO. 


HEDGES SAUTOIRS 


The illustration gives but a faint hint of the exquisite 
richness of the artistically set pearl or diamond orna- 
ments, “hyphenated” by the silk cord. 


The result is an artistic whole that makes a “purse 
deep” appeal to shoppers. 


Hedges designs reflect the latest trend of fashion, but 
try to steer clear of the fetich of faddism, that so 
often leaves the jeweler loaded with dead stock. 


Hedges sautoirs are sellers as well as “show pieces” 
—not show pieces only. Send for selection package. 


A. J. Hedges & Co. 


12 to 16 John St. 14 Makers of 14Kt. Jewelry 
| K | 


Specialists in Mourning 
New York Jewelry 

















LA VALLIERES, BRACELETS, RINGS, PINS 





Maker of a general line 
of high grade 


Diamond 
Mountings 


in Platinum, 14 Kt. and 
18 Kt. Gold. 


CALIBRE WORK 





PP >>> >>> >>> >>> >>> > >>> >>> 


PHONE JOHN { $866 











SEER 


Designs and Estimates 
submitted for remounting 


Old Diamond 
Jewelry 


into the latest up-to-date 
styles. 


PEARL WORK 


SEER 














JULIUS WODISK 


OFFICE and FACTORY 
40 John Street, NEW YORK 
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Graff, Washbourne & Dunn 


SPECIALIZE ON 


in CENTER PIECES IN 
TE =| STERLING SILVER 


Good Decorative Pieces for the 
Table are Always in Demand. 


The illustration shows only one of 
our many designs. 


Graff, Washbourne & Dunn 


SILVERSMITHS 


Office and Factory: 
142 West 14th Street, New York 









DESIGN PATENTED MAY 18-25, 1909. 
Vase, No. 3142—9 inch. Tray, No. 8148—15% inch. 











Osmers-Dougherty Company 


Manufacturing Jewelers 


M Platinum a Diamond Necklace Clasps 


Our assortment of Platinum, Diamond, Pearl and Gold Necklace Snaps is one of the most 
varied in design and price. We also make Platinum and Diamond Collars, Pendants, 
Earrings, Scarf Pins, Pearl Mesh Work and Mountings. 


OUR INDESTRUCTIBLE PEARL NECKLACES ARE STILL IN THE LEAD 


-O- 
291-293 Seventh Avenue, New York 
’Phone 913 Madison Bet. 26th and 27th Streets 


























¢ OUR LA VALLIERE LINE ¢ 


Dainty, Fascinating, Well Made, Low Priced, Superbly Finished 


SCHLESS, BROD &Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 
) 26-28-30 Beecher St., Newark, N. J. @ 


NEW. YORK OFFICE: 65 Nassau St. 
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Finest Grade is “Newark-Made | 








Riker Brothers Trade 


Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street Mark 


Office, 15 ‘Maiden Lane 
Austin and Murray Streets 


Eastwood-Park Co. 
Silver tvse: Novelties and Mesh Bags iP re) 








TRADE 13-15 Franklin St. 


ese and Theurer, Inc. 
MARK 14 KARAT LINES 





Pees Shafer . & Douglas, Inc. 


ae 





@-11 Franklin _ a on City Hall 


J.A.&S.W.Granbery 


(a corporation) 


The 10 kt. line that sells 
Trade Mark Kinney, Orchard and Scott Streets 


Burstow, Kollmar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 














me, Mite teh Gre Gross 


Trade Mark 401 ae? @ Mulberry Street 





William Link Co. apace 
Makers of 14K. Jewelry Ge 


CA 
401-407 Mulberry Street Mart 





Clark & Noon 
27 Marshall Street 
Headenarters for Cameo and Birthstone Jewelry, 
kt. only. bee . 7 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





Climax | Mesh Bag Co. 
the better Grade of “BAILEY” 
BLE Mesh Bags for the Retail Trade 


401-407 Mulberry Street, 





Fredirick B. Weiss, Inc, 


The Up-to-Date 10-Kt. Line 
Cus row 473-475 Washington Street 





Taylor & Co., Inc. 
10-K. Jewelry— cichn one faith weow- xX K 
passed by of any higher quality 
47 Chestnut Street ew: nm 





Battin & Compan +8 
Wares—Gold and Seer 
Salesroom, 320 Fifth Ave., N. Y. 
106 Ogden Street 





| 0K The K Keller Jewelty Mig. Co. 


rey York afl yw Sennen Street 
Factory 251 N.J.R.R.A 








Stumpf & Binder 
Manafactarers of Fine Gold and Platinum Chains, 
vels, Spring Rings, in Gold and Platinum. 


60-68 Columbia Street Newark, N. J. 





1866 Champenois & Co. '°'? 
10-K. Jewelry, Phoneme. Aa Finish 


Unequ: 


weave CXK mark 60 Wainut Street 





The Ledos M’f’g Co. 
Manufacturers of 
Watch Case Materials— Jewelers ay A 
No. al — St. sone J 
882 





Barry & Company 


Well Made 10K Jewel 
Trade Mark Oo: Trade Mark Soar Geanee 


10 Austin Street 








PRRERS 


A Newark Concern is always 


sure to have something you 
will want and something your 
customers will buy. 4 


it’s EXPERIENCE and 
KNOWING HOW that 
makes Newark the fountain 
head of highest grade Jewelry; 


producing 


Newest Designs =| 
Finest Workmanship 
Quickest Sellers 


The advertisers on this page 
will supply your every want in 





PPP LDL LDP LL IL LPL PPL LPP IIIS 


DISS 


PPPLP PLIES 


DONS INOSOSS. 


14 and 10K. Gold 
Platinum 

Diamond Goods 
Silver Novelties 
and Silverware 


pewuwvvewee 
a hy be tt dn id tity td iin i i i 


Roepe tt 


oa ie i i i i ii 


i 


PIII 


ao o 





PPPLLPL LLL LLL ad 


cas & Angell, Inc. 


14-K. Jewelry 
13 Franklin Street 


Strauss & Strauss 
Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell themslves,” 
9 Clinton Street 
Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
and Mesh Bags 








THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


10K Mesh Bags and General Line 
N. Y. Office, 9 Maiden Lane 
530 Mulberry Street 








Abig & Wagner 
Specialty 10 and 14-K. Bracelets and La Vallieres 
SO Columbia Street 





Geo. W. Heath & Co. 
Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
wy ‘B) Sterling Silver Mesh Bags 


358 Halsey Street 





i. THE WILLIAM B. KERR CO. 
Makers of dprdtiee Toiletware, Etc., in 
. Gold and Sterli 
Office ani" 


Factory . Office 
Orange and High Sts. 16 Maiden Lane 





E. H. Eastwood W. Mills Chas. Hohnhold 
E. H. EASTWOOD & CO. 
Specializing in Sterling Silver Vanity Cases and 
Pocket Knives. 


34 Marshall Street 





J. D. Dalzell & Co. 
it Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 
HE Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





| A K. L. Fritzsche & Co. 
Fine Gold 
Pat. Horse Shoe crizw | 0K 


480 Washington Street 





PLATINUM 


N. Y. Office, 30Church St. 408 N. J. R.R. Ave. 





La Pierre Mfg. Co. 
Silversmiths @) 
Candlesticks 50 Columbia Street 





a Sala, Filed & O85 


Specialists in Eye Glass Cases, Purses, Vanities 
and Card Cases. 
Trade Mark 
97 Chestnut Street sini di 





Mandeville, Horton & Tibbals, Inc. 


&O We SPECIALIZE in RINGS 





332 Mulberry Street 
30 Court Street 


of every description 
s Henry Ziruth 
\e2V Unbr Sechsbe Fick Grade 10 and 
\/ 14-K. Gold and Platinum Chains 











Oliver and McWhorter Streets 








ARCH CROWN MFG. CO. 


| rs 








—s 2 
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When Your Customer 
Hesitates ; 


you assume that what you have shown her 
is not exactly what she wants. But a 
woman seldom hesitates in selecting a 
Ketcham & McDougall Thimble—and 
then only because the look of quality makes 
her fear a high price until you assure her 
that Ketcham & McDougall Thimbles 
cost no more than those less attractive. 
Then she can have no uncomfortable feeling 
that she might have fared better elsewhere. 
She realizes instinctively that a Ketcham 
& McDougall Thimble embodies the three 
requisites of a perfect thimble—beauty, 
quality and workmanship. 





3esides a good profit, there is a good deal 
of satisfaction in selling Ketcham & 
McDougall Thimbles. And they always 


invite further patronage at your store. 


Send to-day for catalogue. 


= MKD ai 


Ketcham & McDougall 


“The Thimble House of America” 


17-19 Maiden Lane, New York 






































How Did Mr. Wash- 
ington, Sr., Feel? 


We don't believe he was particularly elated 
when George told the truth. For how would 
the boy have benefited by doing otherwise? 
His father knew “sure as_ shooting” who 
chopped down that tree. And your customers 
know “sure as shooting” who makes the one 
best Collar Button. So the best way to insure 
good profits and steady customers is to show 
them that you, too, recognize the superiority 
of Kreemntz 14K. Rolled Gold Collar Buttons. 
We give you this handsome case free, so you 
can show them in the most effective and most 


economical way. 


CASE NO. 1K. 


Remember the guarantee that “if a Krementz 
Collar Button is broken from any cause, 
even if stepped upon and crushed, any 
dealer, anywhere, is authorized to replace 
it free.” Every man will eventually buy the 
collar button that ends his button troubles. 
Most men know that is the Krementz button. 
This display in your store reminds them and 
tells the others. 

This showcase is extra heavy plate glass. Front lights have 
beveled edge. Top lifts up. Compartments made only in ma- 
hogany. Invisible ball feet prevent scratching of showcase 
Case and 200 copies ‘‘The Story of a Collar Button,” imprinted 


with your name, are FREE with your order for a two-gross 
assortment of Krementz Collar Buttons, 


KREMENTZ & COMPANY, Newark, N. J.: (Circular) 


Please send me a two-gross assortment -Krementz 14K, Rolled 
Gold Collar Buttons. With this I am to receive free, Case No. 
1K. and 200 copies “The Story of a Collar Button,’ imprinted 
with my name. Collar Buttons prepaid. Case f.o.b. Newark. 
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Novelties De Luxe 
FOR THE NEW YEAR 











IN 
Platinum—14 Karat Gold—Sterling Silver 
Jeweled Bags Lorgnette Chains Qo § g 
Mesh Bags Card Cases : = , mj 
Purses Bracelets 
Vanity Cases Cigarette Cases 





C) BB 
Chatelaines Lorgnettes 
Cigarette Holders Eyeglass Cases 
Coin Purses Novelties 
(—) (CS) 








Our offerings to the trade for 1914 will be marked by a Rigid Adherence to the 
Same Qualities of Careful Workmanship, Richness and Delicacy of Design, as well 
as our Guaranteed Quality of Goods, which feature has Maintained the Recognized 


Standard of this Concern for Half a Century. 


I. N. LEVINSON, President H. S. MORRIS, Treasurer 


S. COTTLE COMPANY 


In Its 49th Year of Jewelry Manufacture 


31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bidg. 
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New Effects in 14 
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-K. Gold Jewelry 








LINGERIE 
CLASPS 


* * * 


SAFETY PINS 


oe ee 


LADIES’ FOBS 


* * * 


KEY CHAINS 


* * * 


SCARF PINS 


* * * 


SLEEVE 
BUTTONS 


* * * 


RIBBON FOBS 


* * * 


MATCH BOXES 


* * * 


New Flat Tie 
Clip 


Cigar Cutters 











ee = 


RS. 








In Sterling Silver, Plain and 
Engraved; and 14-K. Gold, 
Plain and Engraved, also Set 
with Diamonds. 


This is the original patented 
flat cigar cutter and is supe- 
rior to the numerous “near” 
copies appearing on the 
market 


aammanenat 





WALDEMAR 
CHAINS 


* * * 


LORGNETTE 
CHAINS 


S di% 


NECK CHAINS 


* * * 


HAT PINS 


* * * 


TIE CLIPS 


* * * 


VEIL PINS 


“+8 
HANDY PINS 


7:49 


COAT CHAINS — 


* * * 


SAUTOIRS 
Staple Jewelry 
in 14-K. Gold 
and 
Sterling Silver 























B 


ware 22 Maiden Lane 


~  ENOS RICHARDSON & CO. 
New York, N. Y. 
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THE PIN NOVELTY 
THE NEW SEASON 





























(PATENT APPLik-p FUR) 


The V Shaped Pin 
For Dress Necks 


is distinctly unique and has the added merit of 
serving two purposes—It can be used as a Bar 
Pin or for the neck of a dress, 

It is original with us and its general useful- 
ness should commend it to the careful consid- 
eration of all jewelers catering to the better 
class of trade. 

Made in 14K. gold—plain, engine-turned, en- 
ameled in black and colors, also set with 
precious and semi-precious stones. 


The trade is hereby notified that pat- 
ents covering both the rigid and jointed 
forms of construction and the shape of 
+a V-shaped Pin have been applied 
or. 


T. W. ADAMS & CO. 
TRADE Al 4K marx 
83 Union St. Newark, N. J. 
Offices 
New York 
15 Maiden Lane 


Chicago 
31 N. State St. 











Headquarters for 








Jewelry Boxes 








TO JOBBERS 
We manufacture a complete line 
of Velvet, Leatherette and Paper 
Boxes for the jobbing jewelry trade. 
It will pay you to know our prices 
and to our values with 
ythers Send for a vg of our 


oe ear 


new illustrat catal¢ 


INTERNATIONAL CASE CO. 


94 Fulton Street, New York City 





Manufacturers and Importers 








FLEXIBLE COVER, POSTPAID, 50c. 


Gems and Precious Stones fst? ices gh 
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ESTABLISHED 1839 


Simons Bros. Company 


Philadelphia 












































THIMBLES ¢965553808 THIMBLES 
9939 
THIMBLES = aan) THIMBLES 
THIMBLES Os 300 THIMBLES 
THIMBLES ) THIMBLES 
THIMBLES THIMBLES 
THIMBLES THIMBLES 
) 6 
No. 59 
A BUYER TOLD US recently: ‘I buy your thimbles 


simply because they out-sell all other makes. The 
SIMONS Thimbles for us hereafter, exclusively.’’ 
Write for Catalogue 


New York 
13 Maiden Lane 


San Francisco 
717 Market Street 


Chicago 
31 N. State Street 
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10-LIGNE f ‘hoamp OR 4,0 SIZE 






X-115, 14 K. Gold 
7-J, $58.00 
15-J. $60.00 


X-118, 25-Yr.G.F. 
7-J, $23.70 
15-J, $25.70 





X-150, 20-Yr.G.F.. 
7-J, $19.00 
15-J, $21.00 


X-276, Silver 
7-J, $15.50 
15-J, $17.50 


UNITED STATES AGENCY 


“OMEGA WATCH CO. 


Cpe 21-23 Maiden Lane, New York AS 
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-F Diamond Bar Pins and Diamond Flexible Bracelets 


BEAUTIFULLY MADE IN ALL PLATINUM 


ABEL BROS. & CO., 29 Maiden Lane, (ss nom Streer) New York 


Cutters and Importers of Diamonds, Makers of Mountings in every style. 
A 22,930 
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Phosre Gramercy 5265 Established 1679 


Samuel Brand & Sons 


INCORPORATED 
MANUFACTURERS OF 
Diamond Mountings 


* 2 ©. & © @.@ © #@ @.@.8.4 


18 East 23rd Street New York City 




















MUSIC BOXES REPAIRED 


Also Talkin opine, Clocks, Mechanica! 
Singing Birds and Figures, Metronomes, etc. 
aterial for the Trade 


: G. JACCARD 


ears with Jacot Music Box Co.) 
310 WEST. 39th STREET - NEW YORK 











Fine Leather Goods 


Illustrated Booklet mailed to dealers on 
application. 





Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL GOODS 


Toilet Articles a Specialty 
Repairing in all its Branches 








| No Memorandum Packages 











54 West S7th St. New York 
= eal beautiful C. F. Rumpp & Sons ae 
Notice— 3irthstone Cards for . 
Window Display, 





hand painted with 


INCORPORATED 
Fine Leather Goods a 
“Birth Month Flower’? and Verse to Rhyme. 


Sizes 7x11 inches, 30c.; 11x14, 50c., postpaid. PHILADELPHIA 


Our Sample Price Tickets free with each order. 8883 Magazine NEW YORK SALESROOM : 683 and 685 Broadway 
INTERNATIONAL ART & SIGN (0., Germantown, Pa. Cigar Case, 


0 i SS Bn a i ll A BN ie 


4 TO THE S” ey 10K. and 14K. 


JOBBERS {ANUFACTURING JEWELERS JEWELRY 


‘Pr. 87 MAIDEN LANE. 
NEW YORK. 


| 
_| 





























» ture ——A_Lite Marked by Characteristics That Sell Jewelry ee 
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189A—Dinner Ring. All plati- 

DIAMOND PLATINUM FANCY RINGS °~?2'eiitisc"! 238 
ine Australian Calibra 

Sapphires, 9 Diamonds, 

: about  Ct.--.... $55.00 
190A—Dinner Ring. All plati- 
num mounting, 4 genu- 

ine Australian Calibra 
Sapphires, 29 Diamonds, 

Gncul. 6 Ghisasces $80.00 
191A—Dinner Ring. All plati- 
num mounting. 4 genu- 

ine Australian Calibra 
Sapphires, 21 Diamonds, 





about % ct....... $70.00 
192A—Dinner Ring. Platinum 
top. 17 Diamonds, about 
SG O8is ccicdadecans $50.00 
193\—Dinner Ring, <All platinum 
mounting. 15 Diamonds, 
about % ct.......$60.00 





194A—Dinner Ring. All platinum 
mounting, 21 Diamonds, 
about % ct.......$65.00 











These rings are all set in fine 14-K gold and all platinum Mountings, with fine White, Snappy 


Diamonds, our “A” quality. ‘ ; ; 
Just a few of the many good things illustrated in our new Catalog of Diamond Jewelry. If 
you have not received our new Catalog, then write for one NOW. 


JOSEPH FRACKMAN COMPANY, Inc., 
Direct Diamond Importers 51-53 MAIDEN LANE, NEW YORK 





























CINER MFG. CO., Inc. 








— Makers of — 
Platinum, Gold Mountings and Diamond Jewelry 
51 MAIDEN LANE NEW YORK 
4 4 
Designs and Special 
Estimates Orders 
Submitted Solicited 
4 4 
E. CINER, Pres., formerly of CINER & SEELEMAN 


























Avoid Artificial Pearls that Peel or Discolor 


The Richelieu with its Iridescent Skin will wear for years 


~ 
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Necklaces, all lengths and sizes, Oriental colors and shapes in. all grades and prices. 
One-hole pearls, round, button and pear shape in all colors. Pearl scarf pins, pearl rings, pearl earrings and pearl studs, 





Clasps mounted with diamonds in platinum from $10 to $300. Platinum and gold pierced clasps. 


1108" Heyworth Bldg, JOS. H. MEYER BROS. io (Agent for) 


59 Nassau Street “The Sketch Book House’’ New York Boston, Pittsburgh. 
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CROSSES AND ROSARIES 


IN BLACK ONYX 
For Your Easter Trade 


Seasonable and Quick 
Popular Sellers 


Also an attractive line of Necklaces in Coral, 
Amethyst, Fancy and Black Onyx and Pearl 


SAMUEL LAWSON - fS"0nn'sr. ney, 








Trade Insurance 








The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 
continuance of their patronage by selling 
them goods with a known reputation of 
quality. Best values always give 


Best Satisfaction 


Our 1914 catalog of 900 pages explains. 
Have you seen it? Did you get your copy? 
If not, send for it and b convinced. It 
will help you in your business. 


THE OSKAMP-NOLTINGCO. 


CINCINNATI, O. 
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THE GREATEST AND LATEST NEW YORK NOVELTY 










WEAR SOME CHICKEN FOR HAPPINESS 


i oF 














‘OH YOU CHICKEN ” has become a popular expression all over 


this country. Our ‘‘Oh .-You Chicken 
Rings’’ have met with phenomenal success. Have already sold thousands of 


dozens. 4 Price per gross S$ We will ship you 
1/3 gross at $8.00 net, the 24.00 net. gross price. 
BEAT THE OTHER FELLOW TO IT! 
Order These Rings Today. 


NM. m5 AVERBEC MANUFACTURER, IMPORTER 


10 and 12 Maiden Lane, NEW YORK 

















CROUCH & FITZGERALD 


Jewelry 


Trunks 
& Cases 


177 Broadway 
Bet. Cortlandt 
and Dey Sts., 

154 Fifth Avenue 
14 W. 40th St. 

New York 











We Make the French 


The graceful style of the Alliance 
Ring is rapidly supplanting the 
use of the old-style wedding rings. 


These rings are most carefully ad- 
justed; the joints are barely per- 
captiite, except by a fying 
glass. 


14 karat, 8 dwt, $1.80 per dwt. net; 
in dozen lots, $1.35 per dwt. net. 


18 karat, 8 dwt., $1.45 per dwt net; 
in dozen lots, $1.40 per dwt. net. 





An Advantageous Proposition in Catalogues. Get acquainted Shall be pleased to send you, on 
with our not only dollars in your pocket, but a de "equest, copy of our 1914 Cata- 
cided prestige, which is a business maker for you. logue, which illustrates complete 


lines of mounted diamonds, 


LEONARD KROWER Csectssdescuascer, NEW Orleans,La. Sitterware, cur glass, silver plored 
Largest Wholesale House South of New York. Direct Importation of Diamoads “/”27€. €fc. 

















Cloth, Postpaid, $1.00. Published_b 
o lishing oe, 


|Gems and Precious Stones: is. fersier csi 

















Medals-MEDALS-Medals 


FOR EVERY PURPOSE | 
Class Pins, Emblem Pins, Society Presentation Jewels 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 
45-49 JOHN STREET, NEW YORK 


SPECIAL ORDER WORK REPAIRING 
IF IT CAN BE MADE-WE MAKE IT! 

















46 THE JEWELERS’ CIRCULAR-WEEKLY February 18, 1914, 


Thin, Knife Edge 
Model Vanity Cases 


Gold Filled—Made Like a Watch Case 


Beautifully engine-turned, studded catch, set with amethyst or 
other stones as ordered. Miniature cut shows interior, which is Old 
English finished and damaskeened. On right, back of mirror, is bill 
and card holder, memorandum pad and pencil. On left, at top, is com- 
partment with coin holders; at bottom, compartment for powder puff. 











Soa 


orw'e 


Write for a Selection. 


WE ILLUSTRATE OUR No. V-104, $24.22 


Subject to JEwELers’ Circucar Discount, 
MANCHESTER - SMITH COMPANY 
JEWELRY WITH A CONSCIENCE 
Office and Factory, 183-185 Eddy Street, PROVIDENCE, R. I. 











Copyright, 1914, Manchester-Smith Co, 








Patented Dec. 23, 1913 


Quality, Finish and Originality 
_ Has Been Our Aim for 











Challenge 
Watch Bracelet 


is conceded to be the 





most practical of any on the market 
today and is sure to increase your sale of 


Watches. -Our New Fall Line of Links, Scarf Pins, 


Fobs, etc., will be very nice and extensive. 














Our importations for this season are more beautiful than ever before and 
the line is full of striking and exclusive 


Novelties 


F ANS from the plainest to the most elaborate, 
striking designs, lowest prices 


Hand-made 14 kt. Gold and Sterling Silver Jewelry, Pendants, Necklaces, Brooches, Rings, 
and the fashionable Sautoirs and Lorgnette Chains, Amber and Frenc 
Pearl Necklaces, Earrings, etc., etc. 





A full line of 
French Plated Novelty Jewelry 
Come to see us or send for selecti tioning price 














| LEWY & COHEN init! 114-116 Fifth Avenue, cor. 17th Street, NEW YORK 




















PEPLSELSSSSSOOSCOOO OE eh 
Established 1879 Manufacturer of ‘ meng some 7 vn ba sag l 
é one, . Tortoise Shell, Btc. 
LOUIS W. HRABA -‘® Fine Leather Goods $ | CO 33 Colors 
$ H.W: THOMPSON, 26 E. 20th St. New York 
29 East 19th St., New York Exclusively for the Jewelry Trade 3 Write for Free Chart of all Coles 
i 
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Tango Garters 


A novelty that the 
present corsetless figure 
makes a necessity. 

We show over 60 
patterns to choose 
from. 

If you wish novelties 
that sell, see our line. 


a 





FISHEL NESSLER 
©MPANY 


Manufacturin 
Jewelers 


184 Fifth Ave:NewYork, 


Established over a quarter of a century 


= = 
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Manufacturers of Popular and Low Priced Jewelry 


We have arranged to illustrate many of our patterns in the Jewelers’ Circular-WeeKly 
during the coming year and we respectfully suggest that you compare our designs, 
workmanship, finish and prices with any and all other similar grade lines on the 
market. 

In a series of weeKly announcements the products of our factory will be shown and 
we asK you to study these pieces in order to convince yourself that our goods, 
which retail from ten cents to a dollar, are exactly the Kind of trade winners you 
can profitably handle. 


RINGS BAR PINS BROOCHES ' BRACELETS, ETC. 
VINCENT SORRENTINO, Inc. 


EUROPEAN BRANCH: NAPLES, ITALY 





9-15 Calender St., Providence, R.I. 














JEWELRY BOXES SILVERWARE BOXES “SECURITY” RING TRAY 
TRAYS OF EVERY DESCRIPTION HARD WOOD CHESTS 


FANCY PLATFORMS AND WINDOW = FLANNEL ROLLS AND BAGS 
DISPLAY BLOCKS TAGS, CARDS; COTTON, FINDINGS 


PAPER BOXES 

















NEW YORK 





Estimates and Samples Cheerfully Furnished Patented Lock Ring Tray 


SEND FOR CIRCULAR 


35 Mises" WOLFSHEIM & SACHS oreo tii 


Manufacturers and Importers Selling Agent 




















6197. 


ABEL BROS. & CO. 
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t _ 29 Maiden Lane 
Diamond .Jewelry—Mountings—Diamonds 


Cc. G. ALFORD & CO. 192 Broadway 


Diamonds, Watches, Jewelry 


ALVIN MFG. CO. Fahys Bidg., 


Silversmiths 52 Maiden Lane 
AMERICAN GEM & PEARL CO. 
14 Church St 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 168-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. 


Fine Imported Watches 627 Fifth Ave. 
S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. oP BOWDEN & CO. 


Ring Makers 


R. A. BREIDENBACK 61-53 Maiden Lane 


Diamonds and Precious Stones 
ALPHEUS L. BROWN 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 
Imp. and Cutters of Diamonds. 15 Maiden La. 


10-12 Maiden Lane 


82 Nassau St. 


15 Maiden Lane 


M: | = BRYANT & CO. 7 Maiden Lane 
akers 
CARTER, HOWE & CO. 
Manufacturing Jewelers. 9-18 Maiden Lane 
HERBERT COCKSHAW 
Novelties in Jewelry. 29 W. 88th St. 
H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN - 8 Maiden Lane 
Mfrs. of Diamond Jewelry and Mountings 


Copyright, 1912, by Geo. P. Hall & Son, New York 















































A Natural Centre 


Did you ever notice how certain trades gravitate 


to certain natural centres? 


Even in cities you 


will find each trade grouped together in one 
locality—a logical distribution that serves the 


convenience of both buyers and sellers. 


Now 


it happens that by a process of natural selec- 
tion New York has become the great jewelry 
centre of the United States; the chief place 
where buyers and sellers of Jewelry, Silverware, 
Watches, Supplies, etc., are gathered together; 








S. COTTLE CO. $1 E. 17th St. 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 
Ring Makers 61-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JAQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 
World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 
Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 80° Maiden Lane 
Importers of Diamonds 


WM. J. DURFEY den Lane 
Bargains in Diamonds,bought sede sold for cash 


ELIASSOF BROS. & CO. 9-18 Maiden La. 
Diamonds, Watches and Jewelry 


N. J. FELIX & SONS 66 John St. 
Watch Mtls., Tis. & Jwls’ Fndgs, Case Reprg. 





LOUIS D. FOLKART 65 Nassau St 
Cash for Diamonds and Diamonds for cash 


GATTLE, ETTINGER & CO. 
Diamond and Pree. Stone Jly. 170 Broadway 


THE GINNEL MFG. CO. 16 Maiden L Lane 
Gold Plated Link Buttons, Bar Pins, ete 


GOLDSMITH BROS. 20 John 
Gold, Silver and Platinum Bought and Si 


THE GORHAM CO. 
Fifth Ave. and 86th St. and 16 Maiden Lane 


HERPERS BROS. 85 Maiden Lane 


Settings 


J.L.HERZOG & CO. 45 Rose St., cor. Duane 
Makers LK Rings & EL KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 5 Maiden Lanse 
Ss. - ne SON & co. 
Ebr Ge 6 W. 84th Se 


ROBT. H. gl a & i 
Watches 815 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 
Lapidaries and Prec. Stones 315 Fifth Ave 
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the place where American and European goods 


meet for general distribution. 


In consequence of this, New York affords the 


buyer vastly greater opportunities than any 


other place. 


Of course, it is possible to buy 


goods elsewhere, just as it is possible to buy 
securities outside the Stock Exchange, but when 
you want to command the maximum of con- 
venience, the broadest stocks and the most 
highly developed service, you must 


BUY IN NEW YORK 








INTERNATIONAL ear co. 
Silversmiths 9-15 Maiden Lane 


Ave KAISER & CO. 14 Jobn St 
Fine Diamond Mountings 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 


Br 


WM. B. KERR CO. 
Silversmiths 


KENT & WOODLAND 
acelets 


12 John St. 


15 Maiden Lane 


KETCHAM & McDOUGALL 


Thimbles, Eyeglass Holders 


15 Maiden Lane 


JULIUS KING OPTICAL CO. 


and Field Glasses 
JONAS KOCH 


Jewelry and Watche 


LARTER & SONS 


12 Maiden Lane 
87-39 Maiden Lane 


21-28 Maiden Lane 


Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 
Coral 


19 John St. 


and Black Onyx Mourning Jewelry 


MADDOCK & MILLER 
ReyalW orcesterChina; Novelties & Staple 


64 Mersey 5 St. 





M. H. MANN & CO. 


45 John St 
Importers of Diamonds 


LUDWIG NISSEN & CO. 1823 Broadway 


Pearls and Precious Stones 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


ENOS RICHARDSON & CO. 
Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 
Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 1 Maiden Lane 
Diamonds 
WILLIAM L. SEXTON 65 Nassau St 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


SLOAN & CO. 15 Maiden Lane 


Specialties in Fine 14-Karat Jewelry 











STAIGER & SONS 2 Maiden Lane 
Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 
Diamonds $41 Fifth Ave 


L. STRAUS & SONS 42-46 Warren St. 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 17 Maiden Lane 


Silversmiths 


WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods. 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 82d St. 












WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


L. E. WATERMAN CO. _ 178 Broadway 


Waterman’s Idea] Fountain Pens 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


WHITELAW BROS. 45 John St 


Diamond Set Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 


WHITING MFG. CO. 


Silversmiths 


A. WITTNAUER Co. 
Importers of Watch 


JULIUS WODISKA 
Diamond Mountings 







15 Maiden Lane 
15 Maiden Lane 


80 W. 86th St 


40 John St 


WOLFSHEIM & SACHS : 
Boxes, Trays, etc. 85 Maiden Lane 


J. R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 
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Easiest Selling Merchandise 


A well-known jeweler writes thus regarding 1847 RoGrrs Bros. ware: 

“We can truthfully say this, that in a business experience of 48 years we have never had 
goods in our cases so dependable, of so good value to the consumer and so easily marketed.” 

This satisfactory experience will be yours if you handle 1847 RoGers Bros. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


CHICAGO SAN. FRANCISCO 


NEW YORK 
5 North Wabash Avenue 49-51 West 34th Street—-9-19 Maiden Lane 150 Post Street 
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Forged Antiques from Damascus. 


Deputy Consul at Jerusalem, Syria, Reports on the Manufacture of Spurious Old Glass and 
Pottery and How They May Be Detected. 














ryeer CONSUL JOHN D. WHIT- 

ing, Jerusalem, Syria, has submitted a 
report to the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., on 
“Forged Antiques From Damascus.” The 
report. is as follows: 

“A report from this consulate in 1912, 
on the subject of the manufacture and ex- 
portation to the United States of forged 
antiquities, showed that nothing of conse- 
quence in this line was either made here 
or exported. During the past Summer, 
however, forgeries made in this country, 
as well as imported forgeries, have as- 
sumed large proportions and may be said 
to be the first real attempt along these 
lines. The seat of the forgeries, however, 
is not in this district, but in Damascus, 
where the writer during a visit there last 
September saw several examples and 
learned what he could of the actual facts. 

FORGED ENAMELED GLASS. 

“Arabic enameled glass ware has been 
and is prized, being regarded as one of the 
finest productions of the glassmaker’s art. 
Damascus is the leading place for the dis- 
covery of these objects, and undoubtedly 
much of it was made in that city in ancient 
times. 

“The genuine pieces are of clear white 
glass and were generally lamps, drinking 
goblets and perfume bottles (kumkum) 
having a flask-form body and a long neck 
tapering to a point. The latter two are 
usually considered as the oldest types. The 
enameling was done in a variety of colors 
with gold intermixed. Accompanying this 
report is a photograph showing a very good 
example of a goblet. The background of 
the enameled band is blue, the figures of 
the animal are gold outlined in red. The 
clear glass where no enamel exists is a 
little iridescent. Only a small percentage 
of the glass produced in the period when 
this was made was enameled, so that quan- 
tities of plain pieces are found which, lack- 
ing this chief attraction of the glass of this 
time, are, comparatively speaking, of but 
little real value on the market. The forger 
or forgers, whoever he or they may be, 
have hit upon the method of reproducing 
this enamel, and in order to more com- 
pletely deceive the buyer they use the an- 
tique pieces, selecting such as have an iri- 
descence which does not scale off but hes 
become more or less a part of the glass, 
leaving the surface pockmarked. 


HOW TO DETECT FORGERIES. 


“As just stated, the forgeries are made 
on antique glass with iridescence, so that 
this iridescence is no more a guide. How- 





ever, with these new pieces it has been 
noted by the writer, in connection with the 
pieces he saw, that evidently, in order to 
make the enamel adhere, the iridescence 
was scraped away, which left the piece, 
when finished, with a gap of clear or 
scraped glass between the enamel and the 
iridescent background. Furthermore, with 
the genuine pieces, when the glass has be- 
come iridescent it will be found that often 
the enamel itself will have become a little 
affected. 

“Perhaps the best method of detecting a 
forgery is from the enamel itself. In the 
instances seen by the writer a careful ex- 
amination with a magnifying glass dis- 
closed that the enamel was somewhat 
lumpy and not so smooth and clear as in 
the case of the genuine pieces, or, as the 
Arabs would put it, the enamel had not 
operated so that it ‘swam’ properly. Be- 
sides this, it had a duller effect and was 
less attractive than the genuine. 

“So cleverly done have been these for- 
geries that many local dealers have been 
taken in by them, many pieces having been 
sold at prices averaging, perhaps, a sum 
equal to $500 apiece. A dealer of some 
consequence, who had just returned froma 
trip to Paris, stated that the Louvre had 
purchased three of these forgeries and that 
the curators were still seemingly ignorant 
of the fraud. The makers of these faked 
pieces are evidently in a combination with 
dealers through whom the pieces are passed 
out. At present these forgeries are ex- 
tremely difficult to detect, and undoubtedly 
the forgers will continue to improve in 
their work, which will necessitate the call- 
ing in of expert judgment to decide 
whether a piece is old or new. Up to the 
present the forgeries have been confined 
to small pieces and no lamps have been 
made as far as can be ascertained. 

“Other men, evidently less versed along 
the line of antiquities, have produced enam- 
eled designs on antique glass of the Roman 
period, with the result that neither the 
form of the glass nor the enameled designs 
are anything like the genuine Arabic glass, 
and are therefore readily detected. In 
other words, they could be said to be sim- 
ilar to nearly all the forgeries heretofore 
made in this country—that is, extremely 
amateur in effect and capable. of deceiving 
only the extremely ignorant. 

FORGED GLAZED POTTERY. 

“Arabic glazed pottery, as is well known, 
has become extremely rare, is much sought 
after, and choice pieces command high 
prices. Just outside the. East Gate of Da- 


mascus, during the construction of build- 
ings in the past few years, old factories 
where this glazed ware-was produced in 
ancient times have come to light, showing 
that at one time Damascus must have been 
a center of this art and is still, as is the 
case of the enamel glass, where it is found. 

“While in Damascus the writer saw two 
examples of forgeries so perfectly executed 
that it would be difficult to detect them as 
modern. One was a large dish with col- 
ored inscriptions and floral designs in the 
interior and with the dull subdued tones of 
the genuine. The glaze was cracked and 
checked like the genuine, and on the whole 
lacked but little, if any, of the attractive- 
ness of the old pieces. 


HOW TO DETECT FORGED GLAZED POTTERIES. 


“As shown above, the designs and color 
employed in the false pieces are so true to 
the genuine that but little room is left for 
improvement. The glaze itself is almost as 
good a copy, the checks (said to be pro- 
duced by exposing the piece while still hot 
to a cool breeze) being identical in appear- 
ance with those produced by time on the 
old pieces. On the other hand, the glaze 
has an effect to the expert eye which gives 
it away but can hardly be described. 

“Possibly the best way of detecting the 
new pieces is by inspecting the pottery it- 
self. As in the case of a dish or jar, only 
the bottom rim or base is left unglazed, and 
by careful examination the pottery will be 
found to possess a newer appearance and a 
firmer technique than the genuine, which 
latter has, so to speak, become somewhat 
softer or rotted by age. 

“Damascus being the place where these 
enameled glasses and glazed wares were 
originally produced, and where, as before 
noted, they are still found, it will naturally 
become, in the production of forgeries, the 
center for the illicit trade. It should be 
said that the false glazed ware has not be- 
come so common in Damascus as the enam- 
eled glass. 

“Undoubtedly if these pieces, both glass 
and glazed ware, were made in quantities 
and sold as copies, or as examples of an old 
art revived, they should prove to be a very 
profitable business. The wealthy Dama- 
scenes themselves would no doubt go in 
for the tiles to decorate their houses. 

“Some years ago in Damascus the method 
of inlaying gold, silver and copper into 
brass, employed by the Arabs centuries ago, 
was rediscovered. At first the pieces were 
made as exact copies of antique forms and 
were sold as genuine. As soon as these 
were discovered to be forgeries the makers 
launched out into producing this ware, so 
that to-day thousands of persons are em- 
ployed in making these brass goods, which 
are sold locally to tourists and also ex- 
ported for sale to almost every corner of 
the globe.” 
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Practical Usefulness 


At one time jewelry was used primarily for ornamental 
purposes and little consideration was given to its utility— 
but to the present-day consumer, practical usefulness 
is the most desirable feature, which, of course, must be 
combined with style and beauty. 


The production of Larter Jewelry is based on a careful 
and constant study of style and personal requirements, 
and equal attention is given to construction and work- 
manship—thus ‘assuring strength and practicability in 
every detail. 

We do not make all kinds of jewelry, but specialize on 
the Seven Staple Lines mentioned below, which are a 
necessary part of every Retail Jeweler’s stock. 


1OK and J4K Rings 
for 
Vian, Woman or Child 


LARTER SHIRT STUDS STIFF BAR BUTTONS 
LARTER VEST BUTTONS TIE CLASPS 
LOOSE LINK BUTTONS LOCKETS 


Consult our representatives or 
write for a selection package 


co 
REPRESENTATIVES 


A.LHALL & SON 
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Golconda and the Golconda Mines. 


Some Notes and Photographs by a New York Jeweler on a Recent Visit to the Site of India’s 
Famous Ancient Gem Market and Diamond Fields. 


By Charles S. Crossman. 

















(Continued from tissue of Feb. 11.) 
Hyderabad. 

EFORE leaving this locality we wish 
also to speak of the comparatively 
modern city of Hyderabad, founded in 1587 
to take the place of the old city of Golconda 
in the fort, seven miles away. It is to-day 
one of the largest cities in India, but is:in 
no sense a diamond mart, and in fact, 
for its size, is one of the poorest busi- 


ness points of India. It is called “the 


Constantinople of the East,” and is the 
Mecca of India in the Mohammedan re- 
ligious world. It is said to contain some- 
thing over 200,000 inhabitants inside the 
walis, where no European is allowed to re- 
side, and there are probably as many more 
inhabitants living outside the walls and in 
the surrounding villages. It is the capital 
of the native State of Hyderabad, which 
is practically syonymous with the old king- 
dom of Golconda, which is part of the 
table land of southern central India com- 
monly known as The Deccan. Tavernier, 
in writing of it in 1675, says: 

“The kingdom of Golconda, speaking gen- 
erally, is a rich country, abounding in corn, 
rice, cattle, sheep, fowl and other commodi- 
ties necessary to life.” * * * “Bhagna- 
gar (now Hyderabad) is the town which 
they commonly call Golconda, and it was 
commenced in 1587 by the great grand- 
father of the king who reigns at present, 
at the request of one of his wives whom 
he loved passionately, and whose name 
was Nagar. It was previously only a pleas- 
ure resort where the king had beautiful 
gardens, and his wife often telling him 
that, on account of the river, the spot was 
suitable for building a palace and a town, 
he at length caused the foundations to be 
laid and desired that it should bear the 
name of his wife, calling it Bhagnagar, 
4. e., the garden of Nagar. The neighbor- 
ing country is a flat plain; near the town 
you see numerous rocks as at Fontaine- 
bleau.” 

Col. Taylor, in writing of Hyderabail, 
says: “From one favorite view of mine the 
city lies stretched before you, the grace- 
ful Char Minar, or gate of the four min- 
arets, in its center; the gigantic Mecca 
mosque standing out nobly, while the large 
tank lies at your feet and the bold rock 
of the fort Golconda rises in the distance. 
From hence a rising sun gradually light- 
ing up every object in the clear morning 
air, and the glowing, glittering landscape 
terminating in the tender blue of the dis- 
tance (the scene) is inexpressibly beauti- 
ful.” 

Major Haig, also writing of the modern 
town, says: “The city owes none of its 
interest to antiquity, for it is little more 
than three centuries old. In 1591 Muham- 
mad Quli Qutb Shah, the fifth king of the 
Qutb Shah dynasty of Golconda, grew 
weary of his fortress capital, which was 
then so overcrowded with habitations as to 


be both unhealthy and unpleasant as a place 
of residence. While hunting one day on 
the south bank of the river Musi, it is said 
he was attracted by the fresh and green 
appearance of the site on which the city 
of Hyderabad now stands, about six miles 
from the fortress of Golconda, and se- 
lected it as the site of his new capital. He 
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arches are large plain Pathan arches cov- 
ered with stucco, possessing neither beauty 
nor interest.” They are a faded blue in 
color at present. 

The description of Col. Taylor seems a 
little overdrawn, but nevertheless there are 
some rather beautiful features about the 
city, and I might say some rather novel 
features. Our illustration shows Char 
Minar, which is the most conspicuous 
building in the city of Hyderabad, and is 
entirely unlike any other building in any 
city on the face of the earth. It is a large 
building square in plan, having an arch in 
each of its faces and a lofty minaret at 
each of its corners. The minarets are sur- 














CHAR MINAR, WHERE THE TWO PRINCIPAL STREETS OF HYDERABAD CROSS. 


called his city at first Bhagnagar, after a 
favorite Hindu mistress, Bhag Mati, to 
whom he was much devoted, but, in later 
years, after her death, he grew ashamed o: 
the infatuation which had led him to name 
his capital after a light o’ love, and in an 
excess of piety renamed it Hyderabad, or 
the city of Ali, the Lion of God. The first 
work taken in hand was the laying out of 
four bazaars, at the entrance of each of 
which a great arch was erected on the prin- 
cipal road, the space within the arches be- 
ing designated the Charkaman, or ‘four 
arches,’ which name it still retains. The 


mounted by small domes with gilt ter- 
minals, and each is surrounded by three 
galleries, two single and one double, these 
galleries being of the typical Qutb Shahi 
style of architecture. Char Minar was 
originally designed as a college building 
but now does duty as central police 
station for the city. The next finest 
building in the city is the Jami, or 
Mecca Mosque, said to be the finest 
mosque in existence outside of Mecca. 
This was founded in a. nw. 1006 
(A. p. 1597-98), as a Persian inscription 
over the gateway informs us. The mosque 
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STERN BROS. & CO. 


ESTABLISHED 1868 


Beg to announce that their New York 
factory, the largest Diamond-Cutting 
Establishment in America, has been 
still further enlarged by combining 
with it their Brooklyn Diamond-Cut- 
ting Plant. With every modern equip- 
ment and with greatly increased 
facilities they are enabled to offer 


advantageous 
large dealers. 


68 Nassau 


values to Importers and 


Street, NEW YORK 


Cutting Works, 136-146 West 52d Street, New York 


CHICAGO 
31 No. State Street 


AMSTERDAM 
10 Tulp Straat 


We extend to Jewelers a cordial invitation 
to visit our plant, which will prove both in- 
teresting and instructive. Permission may be 


obtained at our 


STERN BROS. & CO. 


main office, 68 Nassau St. 
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was not, however, finished at that time, 
and in fact was not completed until after 
the fall of Golconda into the hands of Au- 
rangzib, one of his first acts being to com- 
plete this mosque. It was finished in A. H. 
1104 (A. D. 1692), as is also recorded over 
its principal gateway. 

The writer tried to obtain admission to 
this mosque, but it is a positive rule oi 
the Mohammedan authorities not to allow 
any European to pollute it by setting foot 
inside of it. All of the Nizams are buried 
in tombs in the courtyard at the side of the 
mosque. These I was able to visit, but 
was not allowed to go any further. I con- 
sidered myself rather fortunate in being 
there at the time of the Mohuram Mo- 
hammedan feast, and was thus able to see 
some of the rites and ceremonies of that 
feast, which are certainly very strange to 
one not accustomed to the Mohammedan 
religion. 

The Great Procession is the feature ot 
this holiday celebration, at which time the 
Nizam and all of royalty appear in the 
procession on State elephants. 

As to my own personal experiences in 
Hyderabad, I will write a few lines that 
may be of interest. I left Bombay late 
one evening, where I had taken the pre- 
caution to provide myself with a personal 
servant who could speak Hindustanee, 
Telegu and some English, and after a ride 
of 500 miles found myself in the railroad 
station in Hyderabad at dusk the next even- 
ing. Ascertaining that the only hotel there 
was a Short distance from the station I 
had my servant load my baggage on to a 
little bullock cart and I followed along be- 
hind, but I had not gone far when I was 
accosted by one of his Highness the Ni- 
zam’s customs officers, as Hyderabad is a 
native State and has its own customs houses 
and post-offices. I was directed into a com- 
pound by the side of the road, and there 
my luggage was pulled off the cart onto 
the ground, where the dust was about 
two inches deep, and I was required to 
open it. But the examination was soon 
over without any tangible results, and I 
was allowed to go. 


Arriving at the hotel, which was for- 
merly a private residence and stood back 
from the road some distance (in a com- 
pound) [I found the house dark, as the 
kerosene lamps had not yet been lighted. i 
sent my servant to explore, and after some 
minutes a native appeared with a lantern 
and showed me a room on the ground floor. 
There were four rooms downstairs and 
three upstairs in this hotel, but the upstairs 
rooms were all occupied, they being con- 
sidered the most desirable. I got an up- 
Stairs room after a day or two, and while 
I had to climb up a little narrow circular 
stone stairway of 30 steps with whitewash 
on the walls on both sides, I was glad to 
do so for the sake of having a room up- 
Stairs. 

Living at this hotel was in a way very 
enjoyable; it was simple and natural—not 
artificial. I would go out in the morning 
before breakfast in the compound and sez 
the wife of the hostler, who lived by the 
entrance gate, squatting on the ground and 
grinding her little portion of grain between 
two flat stones and then baking it into un- 





leavened cakes, using stones for a range. 
[ would also watch the other natives at 
their various tasks, and then as [ would 
sit at breakfast in the dining room, which 
was at the back of the house, I could look 
out the door and watch the native servant 
milk the buffalo cow with a crow or two 
running up and down the cow’s back catch- 
ing flies. 

Speaking of crows, one has little con- 
ception of them until they visit India, 
where there are millions of them every- 
where, and the first sound in the morninz 
is the cawing of the everlasting crow. At 
some hotels notices are posted not to leave 
jewelry lying about on dressing tables, as 
the crows are apt to pick up anything 
bright. If one has afternoon tea (and 
everybody does in India) out of doors, or 
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“OUTFIT” OF THE AUTHOR GOING BACK AND 
FORTH SEVEN MILES FROM HYDERABAD 
TO GOLCONDA. 


even on a piazza, they must give close 
attention to their cakes or Mr. Crow will 
have them. 

The next day after my arrival in 
Hyderabad being Sunday, and finding I 
was quite near the public gardens, I con- 
cluded to spend the early part of the day 
there before the heat of noontime came 
on, when it is best for Europeans that are 
unacclimated to keep rather quiet. The 
gardens are really very beautiful, and are 
apparently very old, and probably date back 
to the Golconda kings. There are cer- 
tainly few more picturesque sights in the 
world than to sit in these gardens in the 
early morning and see the native Telegu 
women with their water jugs carrying the 
water from the fountains and watering the 
grass and shrubbery. To say the least, 
they are lightly attired and a little water 
more or less spilled on them makes no dif- 
ference. They are paid five rupees, or $1.50, 
in wages per month by the Nizam’s Gov- 
ernment, and are allowed a small monthly 
stipend for their scanty attire besides. 

These gardens are located about two 
iniles from the walls of the city. To the 
north of the gardens there is a large gran- 
ite rock on top of a high hill which is 
called the Band Rock. In‘ the early days 
of Hyderabad all official communications 
of the Mogul emperor of the Nizam’s do- 
minions were read from the rock with the 
accompaniment of music. 

After I had been about the city of Hyder- 
abad, both inside the walls and outside as 








THE JEWELERS’ CIRCULAR-WEEKLY 55 


well, I came to the conclusion that what 
some writers said about the natives of 
Hyderabad carrying arms was still true, as 
I saw enough old rusty guns being toted 
about to load a ship, and as for fancy sil- 
ver-handled daggers stuck in waistcoats and 
belts, their name was legion. No native is 
allowed to have a modern weapon or any 
ammunition by order of the English gov- 
ernment, but some of them make up for it 
by making a walking arsenal of themselves 
in appearance if not in reality. An inter- 
esting description of the people and their 
dress is given by Gribble in his “Historical 
and Descriptive Sketch of the Nizam’s Do- 
minions,” and he also clearly differentiates 
the different classes of people who are found 
there, and mentions the Arabs, Sidis, Ro- 
hillas, Persians, Pathans, Afagans, Rajputs, 
30khariats, Georgians, Turks, Sikhs, Mah- 
rattas, Madrasis, Parsis and Chinese. The 
city inside the old walls, where, as I have 
already mentioned, no European is allowed 
to live, is certainly a very cosmopolitan 
one, for, besides all these nationalities we 
have mentioned, there are still besides the 
native Indians in all their various casts. 


Space does not permit me to go into 
a detailed description of Hyderabad or 
the relating of personal experiences while 
there, but the following brief notes 
from Murray’s Guide Book may be of in- 
terest: “The native State of which Hydera- 
bad is the capital contains 82,000 square 
miles, and is the largest in India. There 
have been nine Nizams since the dynasty 
was formed in 1740 by Asof Jah Subadar 
of the Deccan since 1713. The city of 
Hyderabad is famed for its warlike and va- 
ried population. Formerly the inhabitants 
always carried weapons. The practise is 
now confined to the old Arab mercenaries, 
who may be seen disporting themselves in 
the streets with a perfect armory of weap- 
ons stuck in their waistcoats and belts. The 
British residency stands about two miles 
from the railway station and northeast of 
the city. It was built in 1803-1807, and is 
the finest residency in India.” 

There are several Nizams’ palaces, but 
of the finest one Murray says: “To the 
south of the city on a hill is the Falaknuma 
Palace, which is considered the finest in 
India. It was built as a private residence, 
but purchased by the Nizam for $1,200.- 
000. A wing is used as a museum, but the 
palace proper is kept to entertain distin- 
guished visitors, as the Nizam does not 
occupy this palace.” : 

(To be continued.) TY 








Two diamond rings valued at $1,550 were 
stolen from the store of Albaugh & Son, 
Hillsdale, Mich. one day recently. A 
stranger, who was well dressed and about 
30 years of age, asked to see some dia- 
mond rings‘and selected one valued at $16, 
but said he would not take it until he went 
to a bank to cash a check. Shortly after 
his departure the jeweler discovered that a 
glass ring had been substituted for a genu- 
ine diamond valued at $50. It was not until 
the middle of the afternoon, two hours 
later, that it was discovered that a white 
amethyst ring had been substituted for a 
$1,500 diamond ring. The thief boarded 
the fast afternoon train for Toledo. 
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' ‘HE surest way to success is to 
give satisfaction. 


Our Business is built upon this 
principle—thoughtful and discrimi- 
nating buyers will find it to their 
own interest to carefully inspect 
our stock when one of our repre- 
sentatives calls. 


Probably the largest and most 
varied assortment of 


DIAMONDS 








in America is to be seen in our 


New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond _markets, and 
therefore in a position to offer the 
trade the very best values. 


WE cordially invite you to write 
to us or call when visiting 


New York. 








ARNSTEIN BROS. & CO. 


170 BROADWAY - NEW YORK 


LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE. 6 TULP STRAAT 
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President Combs of the A. N. R. J. A. Writes Open Letter to 
Trade on the Owen-Goeke Watch Case Bill. 














Omana, Nebr., Feb. 11—T. L. Combs, 
president of the American National Retail 
Jewelers’ Association, has just sent to the 
trade an open letter in defense of the assv- 
ciation’s stand upon the Owen-Goeke 
Watch Case Bill and the controversy be- 
tween the legislative committee of the 
association and the watch case commit- 


tee of the National Jewelers Board of 
Trade. Mr. Combs’ letter, which has been 
sent to the press and issued generally, is 
as follows: 

TO THE JEWELRY TRADE. 

A question put to Mr. Mazer and myself in a 
recent issue of one of our trade journals puts 
form to a few rumors that sufficient consideration 
and discussion was not given the report of our 
special legislative committee on the Owen-Goeke 
bill, and the opposition of the special watch case 
bill committee of the National Jewelers Board of 
Trade, and that this bill of ours is a special in- 
terests bill. Replying to this let me say, first, 

The way in which the question is asked in- 
sinuates inconsistency or disloyalty upon some- 
one, but let’s see who it reflects upon. The accu- 
sation cannot rest against Mr. Mazer and myself 
‘because the National Jewelers Board of Trade 
had sent no committee to the convention, and 
was not represented at the convention by a com- 
mittee of any kind in person or by proxy; though 
a member of the Good and Welfare Committee of 
the Board was present in his trade paper capacity 
only, and participated in the discussions, all of 
which will be shown later. 

I assume entire responsibility for the treatment 
of the Owen-Goeke bill committee report and dis- 
cussion, and will endeavor to show to the inquirers 
or curious, and the trade at large, that this subject 
was not choked off or slighted in any respect at 
the convention, and the writer is either misin- 
formed or influenced to make this reflective state- 
ment and interrogation. 

Those who are opposed to this bill and are try- 
ing to create prejudice against it, should be care- 
ful to inform themselves and state the facts. The 
report of our legislative committee, together with 
an address on and discussion of the provisions of 
the Owen-Goeke bill, had particular attention and 
occupied more than two hours of the time of the 
national convention held at Chicago last August. 
Sufficient opportuity was given for full discussion 
and the report of the committee was unanimously 
approved. However, Mr. Mazer, hearing that some- 
one complained that someone else wanted to be 
heard, came back to the convention room and made 
a request, which was granted, that the matter be 
again opened up, that every opportunity would 
be given for a full and complete discussion, and if 
anyone had anything to offer on the subject he 
wanted them to express themselves at once and 
fully. Mr. Willson, of THe JeweLers’ Crrcuar, 
who is a member of the Good and Welfare Commi- 
tee of the National Jewelers Board of Trade, 
asked for the floor and explained the reason he 
had personally urged an amendment to Section 83 to 
provide for the double test in the bill. After this 
statement the entire matter was again, by unani- 
mous vote of the convention, referred back to the 
special legislative committee for disposition, and 
therefore any statement or insinuation that the 
matter was choked off or railroaded through is 
without foundation and absolutely false. Any in- 
timation that sufficient consideration was not given 
to the opposition of the special watch case bill 
committee of the National Jewelers Board of 
Trade is also without foundation and untrue. 

The request of Mr. Rothschild, chairman of that 
committee, to have his committee heard on the 
floor of our convention came to me after the pro- 
gram was made up, and the entire time of the 
convention filled. I looked upon this request as 
unreasonable and uncalled for, and do yet, as it 
would have been in effect only a debate between 
his committee and our committee, and as the 
entire matter was in the hands of our committee, 
with the power to act, and as they were in a po- 
sition to study and consider any suggestions, the 
place for this conference was in committee first, 


especially since his committee had shown itself, 
through his correspondence and otherwise, to be 
openly adverse to the provisions of the bill. 

I think Mr. Rothschild’s telegram to me on 
Aug. 12, with my immediate answer thereto, will 
show the convention’s best interests and program 
harmony in peril and my precaution justified: 


“Close examination of watch case bill con- 
vinces our committee that prohibition of time 
guarantees, even if constitutional, is wrong way 
to stop frauds. It favors continuation of guar- 
antees under proper legal safeguards in interest 
of honest manufacturer, jobber, retailer and 
public, and asks your permission to present its 
views at length to your ccnvention. Our com- 
mittee will gladly meet your special committee 
before convention to arrange for proper presen- 
tation of this paramount topic, and the Board 
trusts you will grant them that courtesy. 

“NATIONAL JEWELERS Boarp oF TRADE. 


To which we answered: 

“Our committee will confer with yours Mon- 
day, the 25th, day or evening. If you agree to 
it and advise we can then decide between our- 
selves whether the watch case bill should be 
argued in convention or not, and if so arrange- 
ments will be made.” 


This to me then (and yet) seemed more than 
fair to the opposition, for my offer was made in a 
perfectly friendly and courteous spirit, and in 
consequence I called our committee to Chicago a 
day in advance for the purpose of meeting them. 
This conference invitation however they did not 
see fit to accept and did not appear. 


Later, to show absolute fairness, openness of 
mind and due respect of the Board as an elder 
but co-operating sister organization, and thinking 
they wanted to improve our bill and aid in its 
passage, our special committee and myself went 
to New York and had a conference with the watch 
case bill committee of the National Jewelers Board 
of Trade. What happened at that meeting and 
the atttitude assumed by their committee, the 
record of which covers over 250 pages, proved to 
me conclusively that to have allowed such a wran- 
gle to have been carried on at our national con- 
vention, would have been a most serious mistake 
and an unpardonable waste of the convention’s 
time. They finally agreed with none of our bill, 
and by their hostile attitude proved a pride of 
opinion and cruel prejudice of mind. The reading 
of the majority report of their committee, which 
was not adopted by their directors, and the mi- 
nority report will be interesting indeed to anyone, 
and will tend to show the untenable, to say nothing 
of the uncharitable position of that committee. 


We have made every effort to meet this watch 
case bill committee half-way or more in this matter. 
When it was first learned by the chairman of our 
committee, August Loch, that the National Jew- 
elers Board of Trade had some objection to this 
bill, Mr. Loch requested our attorney to go to 
New York and find out what the trouble was. 
The result of his visits to New York was that 
the Good and Welfare Committee of the Board 
agreed upon an amendment to Section 3, embody- 
ing the double and concurrent test which amend- 
ment was satisfactory to both committees. This 
amounted in effect to an approval of the bill by 
the Good and Welfare Committee of the Board. 
Their report was afterwards adopted by the Board 
of Directors, and we thought the matter closed. 
Then, for some reason, however, a watch case bill 
committee was afterwards appointed, whose only 
apparent purpose seems to be to defeat this bill 
regardless of its merits. An opposition which, if 
permitted by the Board of Directors to continue, 
will be a sad commentary upon the commercial po- 
sition of the National Jewelers Board of Trade, 
whose very existence and success is as dependent 
upon the retail jewelers of America as our ex- 
istence and success depends upon them. We claim 
that our efforts to better our merchandising condi- 
tions, and at the same time benefit the buying 
public immeasurably, shoud have cheerful and 
hearty support of the Board. Our committee has 
met similar opposition from the Burlington Watch 
Co., and we cannot but conclude that this opposi- 
tion, which seems still developing, has something 
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deeper in it than the welfare of the trade gen- 
erally. 

As said before it has been insinuated that this 
bill was introduced at the instigation of outside 
parties. In answer to this insinuation I want to 
say that this bill was fathered and was introduced 
into Congress at the instigation of the American 
National Retail Jewelers’ Association, and nobody 
else. Many suggestions have been made to our 
committee by special interests which have been 
rejected. Our only desire was, and now is, that a 
good bill may be enacted into a law. A bill that 
will protect the public and legitimate dealer, and 
the special legislative committee stands ready now 
to recommend any change or ammendment to that 
bill that they are convinced will bring about that 
result. 

Believing that this explanation is due the trade 
at large, and hoping it is fair and understandable, 
I am, most cordially, T. L. Comes, 

President A. N. R. J. Association. 








Hearings on Owen-Goeke Watch Case 
Bill Postponed by House Committee. 
WaSHINGTON, D. C., Feb. 11.—Because of 

the importance of matters pending before 

the full committee, the sub-committee of 
the House Interstate Commerce Committee 
in charge of the Owen-Goeke watch case 
bill, has postponed all further hearings on 
the measure indefinitely. Representative 

Alben W. Barkley, chairman of the sub- 

committee, said last week that it would 

probably be a month before the watch case 
bill could be taken up again. 

It had been planned to hold further hear- 
ings on the bill the early part of this month, 
but the importance of the matters before 
the full committee necessitated the change. 
Mr. Barkley said the watch case bill would 
be taken up again as soon as the sub-com- 
mittee had the time. 

Wasurncton, D. C., Feb. 11.—From let- 
ters, briefs and statements filed recently 
with the House Committee on Interstate 
and Foreign Commerce it would appear 
that most of the objection to eliminating 
the export feature of the Owen-Goeke 
watch case bill had been overcome, al- 
though it is certain that there will be 
strong opposition from some quarters to 
changing any of the provisions of the orig- 
inal bill. The Keystone Watch Case Co., 
in particular, has opposed any attempt to 
exempt watch cases made for export pur- 
poses. The brief of this concern has been 
printed in full in THE JEWELERS’ CrrRcULAR. 

Frank Emerich, attorney for the Illinois 
Watch Case Co., has just submitted a 
statement to the sub-committee in charge 
of the bill setting forth that the amendments 
which he proposed, which would permit 
time guarantee on cases made for export 
trade only, have the approval of all the 
original proponents of the bill, namely, 
the American National Retail Jewelers’ 
Association, T. L. Combs, its president; 
George N. Edwards, then president of the 
National Wholesale Jewelers‘ Association; 
Messrs. August Loch, Joseph Mazer, A. 
E. Barker, and C. H. Howe, the members 
of the legislative committee of the Ameri- 
can National Retail Jewelers’ Association. 

Accompanying this statement is the fol- 
lowing report of the special legislative 
committee which was submitted and ap- 
proved at the convention of the American 
National Retail Jewelers’ Association in 
Chicago last August: 

“After a consultation between members 
of your committee and members of Con- 
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yress, a bill was drawn and introduced 
on April 17, 1913, in the House of Repre- 
sentatives by the Hon. J. H. Goeke, of 
Ohio, and on April 24, 1913, in the United 
States Senate by the Hon. Robert L. Owen, 
of Oklahoma. 

“It was suggested by other parties that 
the bill be amended so as to eliminate 
those provisions which would prohibit the 
carrying in interstate commerce for the 
purpose of export only watch cases 
stamped with a time guaranty. Your com- 
mittee has decided that it will not oppose 
such an amendment. 

“Your committee while taking the broad 
position that all fraud should be prohibited, 
joes not desire to injure the business of 
any manufacturer who may now have or 
who in the future may build up a trade 
n certain foreign countries where the 
cuaranteeing of watch cases is still per- 
missible under the laws of that country.” 

The foregoing report was signed by 
Messrs. Loch, Mazer, Barker, and Howe. 

The following letter from Fred G. 
Thearle, who succeeded Mr. Edwards as 
president of the National Wholesale Jew- 
elers’ Association, has also been filed with 
the sub-committee : 

“It was not the intention of the framers 

indorsers of this bill, I believe, to in- 
terfere in any way with the export busi- 
ness of American manufacturers. That 
feature of the case was not considered at 
all 

“Apparently, the way the bill now reads, 
t would, if passed, seriously handicap our 
\merican manufacturers in some of their 
foreign markets, and I believe the bill 
should be so amended that our American 
makers could make and ship their goods 
is is best suited to the foreign markets.” 

\t the request. of Representative Bark- 
ley, chairman of the sub-committee, Eu- 
gene H. Garnett, attorney for the Burling- 
ton Watch Co., has submitted the complete 
draft of a substitute bill which he urged 
the committee to adopt when he appeared 
before it last December. The chief pro- 
visions of the bill are that the manufac- 
turers of watch cases be compelled to 
stamp on every filled case, if the case con- 
tains less than 50 cents worth of gold, 
these words: “This case contains less than 
) cents worth of gold”; above the 50-cent 
mark the manufacturers would be com- 
pelled to stamp the fineness of the gold 
in carats and the amount of gold in penny- 
veights or grains, while another portion 

i the proposed substitute bill would define 
exactly what was meant by “stamping.” 

When he appeared before the commit- 
tee, Mr. Garnett said his company was not 
interested one way or the other as to 
whether time guarantees be prohibited. 








The first case involving the liability for 
toll of a subscriber for permitting a non- 
subscriber to use his telephone for long 
distance messages in the Tennessee case of 
Cumberland Teleph. & Teleg. Co. vs. 
Southern R. Co., 45 L. R. A. (N. S.), 990, 
which holds an employer is not, although 
he permits his employes to have access to 
his telephone, personally liable for long- 
distance messages sent by them concerning 
their personal affairs. 


Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. — 


WasHINGTON, D. C., Feb. 11.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Aarhus: 4 cases clocks, $100. 

Algoa Bay: 1 case watches, $115; 50 cases clocks, 
$894; 8 cases plated ware, $757. 

Auckland: 30 cases clocks, $522. 

Bangkok: 14 cases clocks, $185. 

Basle: 1 case jewelry, $200; 1 case jewelry, $150. 

Beyrouth: 21 cases pearl scrap, $147. 

Brazil: 1 case optical goods, $169; 6 cases plated 
ware, $514; 9 cases clocks, $132. 

Bremen: 5 cases watch cases, $4,144; 2 cases 
optical goods, $204. 

British Australia: 14 cases clocks, $260. 

Buenos Aires: 28 cases clocks, $423; 2 cases jew- 
elry, $409; 13 cases optical goods, $2,005; 1 case 
watches, $1,958; 4 cases plated .ware, $240; 12 
cases plated ware, $964; 1 case optical goods, 
$1,344; 5 cases clocks, $197. 

Callao: 1 case plated ware, $117; 1 case optical 
goods, $367; 3 cases optical goods, $138; 21 cases 
clocks, $359; 10 cases clocks, $335. 

Calcutta: 2% cases clocks, $457; 98 cases clocks, 
$1,903. 

Cartagena: 1 case clocks, $152. 

Christiania: 34 cases clocks, $1,521. 

Colombo: 29 cases clocks, $547. 

Corinto: 2 cases plated ware, $103. 

Copenhagen: 1 case optical goods, $253. 


Cuban Posts: 5 cases plated ware, $621; 16 cases 
clocks, $241. 
Curacao: 3 cases plated ware, $264; 1 case 


watches, $143. 
Demerara: 1 case watches, $127. 
Frankfort: 9 cases optical goods, $2,094. 
Glasgow: 31 cases clocks, $722. 
Guadaloupe: 1 case plated ware, $107. 


Guayaquil: 3 cases clocks, $203. 

Hamburg: 9 cases optical goods, $833; 14 cases 
clocks, $321. 

Havana: 101 cases clocks, $762; 4 cases optical 


goods, $445; 4 cases plated ware, $308; 4 cases 
optical goods, $185. 

Havre: 1 case jewelry, $100; 1 case clocks, $80; 
2 cases clocks, $161. 

Hong Kong: 40 cases clocks, $660. 

Kingston: 114 cases clocks, $1,725. 

Lisbon: 13 cases clocks, $140. 

Liverpool: 5 cases watches, $3,981; 2 cases 
clocks, $238; 8 cases optical goods, $857; 63 cases 
clocks, $1,693; 3 cases watches, $2,635; 2 cases op- 
tical goods, $602; 150 cases clocks, $4,087. 

London: 1 case optical goods, $329; 2 cases jew- 
elry, $411; 50 cases watches, $6,185; 19 cases op- 
tical goods, $10,150; 2 cases optical goods, $292; 
S1 cases clocks, $2,386; 55 cases clocks, $1,646; 2 
cases jewelry, $500; 4 cases optical goods, $1,953; 
48 cases clocks, $702; 11 cases clocks, $239; 132 
cases clocks, $8,993. 

Manila: 14 cases clocks, $384. 

Mombassa: 13 cases clocks, $172. 

Montevideo: 11 cases clocks, $402; 18 cases 
plated ware, $1,288; 1 case watches, $1,100; 1 case 
optical goods, $188. 

Nassau: 1 case plated ware, $217. 

Nuevitas: 1 case plated ware, $163. 

Port Barrios: 1 case clocks, $171. 

Port of Spain: 1 case watches, $132; 2 cases op- 
tical goods, $63. 

Rangoon: 28 cases clocks, $440 

Rio de Janeiro: 1 case optical goods, $175; 41 
cases clocks, $730; 1 case watches, $500. 

Sagua: 11 cases plated ware, $164. 

Shanghai: 81 cases clocks, $522; 2 cases clocks, 
106. 

Sheffield: 8 cases jewelers’ sweepings, $5,500. 

Singapore: 74 cases clocks, $756. 

Sidney: 8 cases plated ware, $118; 8 cases opti- 
cal goods, $1,312; 201 cases clocks, $3,191; 2 cases 
watches, $932; 3 cases plated ware, $128; 239 cases 
clocks, $3,367. 

Southampton: 1 case jewelry, $356. 

St. John’s: 12 cases clocks, $231. 

Stuttgart: 4 cases optical goods, $616. 

Tampico: 4 cases optical goods, $1,60” 

Vera Cruz: 1 case optical goods, $474 

Wellington: 5 cases clocks, $138. 








E. D. Jordan announces that he has suc- 
ceeded to the business of E. G. Crawford, 
Franklin, Pa. 


THE JEWELERS’ CIRCULAR-WEEKLY 59 


Creditors File Bankruptcy Petition 
Against Wolk & Go., Pittsburgh, Pa. 
PittsBuRGH, Pa., Feb. 12.—A creditors’ 

petition in involuntary bankruptcy was filed 

in the United States District Court here 

Tuesday afternoon against Jacob Wolk and 

Albert Isaacs, doing business as Wolk & 

Co. at 208 Fifth Ave. While the total 

claims of the petitioners amount to but 

$1,143.65, it is said that the liabilities of 
the concern total about $13,000, with the 
assets doubtful as to amount. 

The petitioning creditors and the amounts 
are as follows: David Ullman & Co., 
$1,038; J. R. Wood & Sons, $35.59; Lan- 
daw Bros., $69.18. Previous to the filing 
of the petition in bankruptcy an inventory 
of the stock was taken, and it is said that 
the value of the stock is about sufticient to 
meet claims, provided it is returned to the 
manufacturers and merchants who sold the 
goods, 

In this connection one of the creditors 
told THe JEWELERS’ CIRCULAR represent- 
ative that a proposition was made to do 
this, but that some objection was offered 
to the plan. Wolk & Co. opened their 
place of business about a month before the 
holidays, and then four or five weeks ago 
the partners agreed to dissolve, Isaacs re- 
tiring from the firm. 

Mr. Isaacs says that he was not able to 
buy out the business, and so Mr. Wolk 
made him an offer. Isaacs in the meantime 
wanted to be relieved by the creditors, but 
this was denied, so that unless the claims 
are paid in full he becomes liable also. for 
the debts of the concern, since they did 
business as a partnership. Just what the 
final outcome will be, however, is not 
known at this writing. 

Wolk & Co. rented their room in the 
Bash building, which is a new structure, on 
the basis of $8,000 a year, the rent to in- 
crease each year, the total rental for the 
lease being about $100,000. Under the 
Pennsylvania laws the rent is a first claim 
on the value of the stock. 

It is set forth in the petition filed that 
the concern committed an act in bankruptcy 
in paying to Ben Shiers & Co. $405.40, thus 
making this house a preferred creditor. 
The Wood concern signed its petition 
through counsel here. It is reported that 
most of the goods that went into the stores 
were bought on credit or the usual time 
allowed by jobbers and manufacturers, and 
that the members of the concern put what 
money they have in the business in the fix- 
tures. The latter, however, are not of a 
very expensive nature, but they are sub- 
stantial. While the holiday trade was fair 
with the house, it is said that sales did not 
amount to as much as had been anticipated. 

Several persons representing eastern 
creditors were in Pittsburgh this week 
looking over the situation, and the filing of 
the involuntary petition was the result of 
their visit here. 








Edward A. King, referee, called the 
first meeting of the creditors of Joseph 
Pevzner, Albany, N. Y., the retail jeweler 
who is in bankruptcy, to be held in room 
17, Federal building, yesterday at 10 a. m. 
A trustee was to be elected by creditors and 
steps taken to sell Pevzner’s assets. 
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A Stock of Pearls 


PARIS, PROVIDENCE, IDAR 


unmatched in value and 
extent by anything in this 
line ever assembled under 
one roof. 


No other one concern in 
the world can show as 
large and attractive an 
assortment of Pearls for 
the manufacturer’s uses. 








SAN FRANCISCO 





68 NASSAU STREET, NEW YORK 
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Waltham Watch Co. Seeks to Have United States Supreme 
Court Review Its Suit Against Chas. A. Keene. 














Wasurncton, D. C., Feb. 12.—Contend- 
ing that its case differs materially from 
other resale price cases which have been 
before the court recently, the Waltham 
Watch Co. to-day filed in the Supreme 
Court of the United States its petition for 
a writ of certiorari to the Circuit Court of 
Appeals for the Second District in its 
suit against Charles A. Keene, a retail jew- 
eler in New York. As was noted in THE 
JEWELERS’ CiRCULAR at the time, the case 
was docketed Jan. 17 last. The petition and 
the brief filed in support of it are rather 
voluminous. 

In brief, the watch company sought to 
restrain Keene from selling at less than a 
stipulated price watch movements patented 
and manufactured by the plaintiffs. Judge 
Ray, in the United States District Court of 
New York, held that an agreement for 
fixed prices on the resale of an article pur- 
chased in the open market was contrary to 
the Sherman act and was without the mon- 
opoly granted to the patentee. The watch 
company appealed to the United States Cir- 
cuit Court’ of Appeals, which affirmed the 
court below. In the Sanatogen case the 
Supreme Court held, in substance, that the 
manufacturer had no control over the re- 
sale prices of articles purchased in the open 
market. The Waltham Watch Co. now 
seeks to show the Supreme Court, through 
its solicitors, Crawford, Harris & Goodwin, 
wherein its case differs from the others. 

The petition explains in detail its so- 
called “conditional bills of sale” to the job- 
bers and to the retailers and the “contract” 
packed with the watches. These three 
papers, with which the trade is thoroughly 
familiar and which for that reason are not 
given here, accompany all watches on which 
the company desires to maintain a resale 
price. It is contended that each of these 
papers contains phraseology intended to 
create an express license for revending. 
The other provisions of each of the papers 
constitute restrictive limitations upon the 
licensees. They are also so phrased as to 
constitute express promises by the jobber 
and retailer, respectively, and are thus in- 
tended to create a remedy in contract as 
well as under the patent law for infringe- 
ment. 

The petition recites : 

“Although the ‘bill to jobbers’ and ‘con- 
tract notice’ reserve the petitioner the right 
to designate retailers to whom jobbers. shall 
not deal at all, there is no statement or inti- 
mation in the stipulation of agreed facts 
that this right has ever been exercised 
against the respondent or any other retailer. 
The case stands on the stipulation as one 
in which the patentee freely sells its goods 
to all jobbers who are willing to enter into 
the relation with it of express licensees, and 
freely permits the sale by such jobbers to 
all retailers who will enter into the contract 
embodied in the ‘Waltham Contract No- 
tice,’ regardless of whether they have previ- 
ously violated similar contracts or not, and 
regardless of whether they threaten to vio- 
late their contracts in the future.” 


The general reasons relied on for the 
allowance of the writ are then given, as 
follows: 

Whether the person holding the legal title to 
goods embodying a patented invention can sell 
them without infringing the patent, depends upon 
the circumstances under which he obtained them. 
Prima facie, the selling as well as the making or 
using of patented goods is an infringement. In 
order to justify any of the three transactions, the 
party must show what is called a license, ex- 
pressed or implied, from the patentee. If he ob- 
tained from the patentee by a transaction which 
was in its essence a sale and nothing more, then 
the patentee’s exclusive right to vend, 1% e., his 
right to prevent vending, has been exhausted so 
far as those particular goods are concerned. They 
have passed into the general mass of property of 
the country, and the patentee cannot prevent their 
resale by the first or any subsequent vendee. Nor 
can the patentee reserve the right of prevention 
of resale as to those particular goods by any 
notice attached to the goods, or otherwise ad- 
dressed to the first vendee, but not assented to 
by him. Such a notice, if taking the form of an 
announcement, that a resale except on certain 
terms, e. g., at not less than a certain price, will 
be treated as an infringement, is nothing more 
than an erroneous statement of the scope of 
patented rights. If it takes the form of an at- 
tempt to attach conditions intended to run with 
the gocds and to revest the title in case of breach, 
it is a futile attempt to validate by a misapplica- 
tion of the patent law a restraint on alienation 
which is in violation of the common law. In either 
case it is ineffectual to diminish what it is cus- 
tomary to call the purchaser’s implied license to 
resell the goods to whom and on what terms he 
pleases. 

If the patentee’s attempt to restrict the resale 
of the goods takes the form of a notice addressed 
not to the first purchaser, but to some subsequent 
purchaser, e. g., a retailer, it is equally futile, for 
the retailer, having bought from a jobber who him- 
self had an unrestricted right to sell the goods, 
takes them with the same unrestricted right of 
resale. Such we understand to be the implied 
significance of the decision of this court in Bobbs- 
Merrill Co. v. Strauss, and Bauer v. O’Donnell. 

But there is nothing in the patent law or in 
any decision of this court which requires the 
conclusion that the patentee cannot sell the goods 
without creating an implied license in the vendee 
for resale. On the contrary, the so-called implied 
license is simply a legal consequence of an omis- 
sion of the party to create an express license at 
the time of the sale. The patentee may license 
another person to manufacture the goods, but may 
withhold a license to sell them when manufac- 
tured. In that case the legal title to the goods is 
in the manufacturer, but he is prevented by the 
patent law from exercising one of the legal inci- 
dents of ownership, namely, the right of sale. 
In-the same way the patentee can manufacture 


the goods himself and sell them, but on the ex- 


press agreement and understanding that the vendeéee 
shall have no right of resale at all. In that case 
the vendee is in the same position as the person 
licensed to manufacture, but not to sell. The 
patentee can prevent him from exercising one of 
the incidents of ownership, but if the patentee 
can sell on such terms that the vendee has no 
right of resale at all, the patentee can do what 
Willis, J., in Incandescent Light Co. v Cantello, 
calls “the lesser thing, that is to say, to impose his 
own conditions.” : - 

In other words, we contend that the “exclu- 
sive right to * * * vend the invention,” con- 
ferred by R. S., Sec. 4884, is a purely negative 
and personal right of prevention, forming no part 
of the law of sales and creating no incidents to 
the title to personal property. It confers no right 
upon a patentee to sell his own goods. It does 
confer upon a patentee the right to prevent an- 
other man from selling that other man’s goods if 
they embody the invention. If the ‘owner has 
acquired the goods from the patentee by a sale, and 
nothing more, then the patentee is estopped to 
enforce the right of prevention, or, in other 
words, the vendee has an implied license for re- 
sale. But, if the circumstances creating an 
estoppel or implied license do not exist, then there 
is nothing to neutralize or diminish the patentee’s 
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right of prevention, except the terms of his own 
express license. In the case at bar no circum- 
stances existed to create an implied license for 
resale from the time the movements left the hands 
of the patentee until they reached the consumer. 
Neither in the hands of the jobber nor in the 
hands of the retailer had movements passed to 
the general mass of property of the country. The 
right of resale possessed by each depended wholly 
upon the terms of the express license to which 
each had assented. Where it is clear that the 
contract between the patentee and the jobber was 
intended to create the relation of express license 
for revending, it is immaterial to inquire whether 
the money paid by the jobber for the goods was 
or was not an adequate measure of their value, 
and the circumstance that no part of the consider- 
ation received by the patentee from the retailers 
was money is equally immaterial. Thre was in 
each case a license contract supported by a con- 
sideration which was in legal contemplation suffi- 
cient for the purpose, and we submit that to go 
farther and to argue that the money which the 
jobber paid for the movement was the full con- 
sideration of the contract because the promises 
which he also at the same time gave to the pat- 
entee were void, and that the promises were void 
because the money was a full consideration, is a 
mere begging of the question. It is quite impos- 
sible to determine from anything in the stipula- 
tion of agreed facts what price the patentee would 
have charged each jobber for the movement if it 
were legally impossible to make with the jobber a 
license contract such as was made, or even whether 
the patentee would have sold the movements to 
the jobber at all if they could not legally have 
been sold under the terms of the contract actually 
made. In dny event the comparative value of that 
part of the consideration received by the patentee 
which consisted of money, and that part which 
consisted of the acceptance of the license relation 
and of the promises made by the jobber, cannot 
possibly be determined by the Court, or even by 
the parties, and is entirely irrelevant to the de- 
termination of the question of law presented by 
the stipulation of agreed facts. 

Finally, the petitioner’s method of marketing 
its movements is based upon a decision of this 
court in the case of Bement v. National Harrow 
Co., and upon certain decisions of Circuit Courts 
of Appeal and Circuit Courts which are referred 
to in the brief filed herewith. The decision of 
Judge Ray is clearly based on a misapprehension 
of the significance of the decision of this court 
in Bobbs-Merrill Co. v. Strauss, and the decision 
of the Circuit Court of Appeals seems to have 
been based upon a similar misconception of the 
decision of this court in that case and in the sub- 
sequent case of Bauer v. O’Donnell, supra. 

The decision of the Circuit Court of Appeals is 
in direct conflict with the decision of this Court 
in Bement v. National Harrow Co, supra, and 
with decisions of inferior Federal courts. 

Your petitioner further submits that the de- 
cision of the Circuit Court of Appeals for the 
Second Circuit, in the case at bar, has introduced 
confusion and uncertainty into the law; that it 
vitally affects the business interests not only of 
your petitioner, but also of many other patentees 
who manufacture and sell goods embodying their 
respective inventions, and that it is of extreme im- 
portance to your petitioner and to all other pat- 
entees that it should be finally and authoritatively 
determined whether the exclusive right to vend 
goods embodying a patented invention does or 
does not permit the making of such contracts as 
were made between the petitioner and its job- 
bers and retailers in the case at bar, even though 
the determination of that question should be ad- 
verse to the contention of the petitioner, and that 
the determination of that question is equally im- 
portant. to the large number of jobbers and re- 
tailers who have entered into and are constantly 
entering into similar contracts with your peti- 
tioner afd with other patentees who market their 
goods by the same method. 

Wherefore your petitioner prays that this Hon- 
orable Court will be pleased to grant a writ of 
certiorari to the Circuit Court of Appeals for 
the Second Circuit demanding the said court to 
certify and send to this court a full complete trans- 
cript of the record in the case. 


In the brief accompanying the petition 
the difference between the case at bar and 
the Sanatogen case is given in detail, as 
well as the difference between this and 
other resale cases the United States Su- 
preme Court has passed upon during the 
past few years. ° 
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Buffalo Retail Jewelers’ Associat’on 
Wins Fight Against Fake Auctions 
and Places Stringent Statute 
in City Ordinances. 

BurraLo, N. Y., Feb. 15.—The retail jew- 
lers of Buffalo succeeded in accomplish- 
ng a feat during the past week which is 
ertain to attract the attention and ad- 
niration of all retail jewelers throughout 
the country. They succeeded by dint of 
hard effort and determination in curtailing 
the activities of the greatest enemy to the 
retail jewelry business—that of the auc- 

tioneers of indifferent jewelry. 

Through the efforts of the Buffalo Retail 
Jewelers’ Association no jewelry will be 
auctioned in the city of Buffalo after 12 
clock noon on any day hereafter. Since 
the harvest time, that between noon and 10 
clock at night, has been cut off these deal- 
rs will have to confine their efforts on 
the innocent public to the early half of 
the day. 

This action required considerable time, 
effort and determination. It was not ac- 
complished without a fight, but the victory 
is just so much sweeter and satisfaction so 
much greater because of the hard work en- 
tailed to achieve the success. The battle- 
ield was laid in the City Hall and the gen- 
erals were drafted on each side from the 
legal profession. It became a battle of 
vords, insinuations and charges, finally 
resulting in pleas of a most pitiable nature. 
First property rights were claimed as being 
infringed upon, the constitutions of the 
United States and the State were invoked 
and finally the adversaries pleaded not to 
destroy their business. 

The Buffalo jewelers are to be congratu- 
lated at their success. They have a hustling 
rganization here, which in the recent past 
has attracted the attention of jewelers’ or- 
ganizations of all other cities, and again 
they take action in a matter which is al- 
most certain to be taken up in many other 
cities. Every encouragement is now ex- 
tended to the jewelers of other cities to 
follow suit, and in order that no time may 
be lost by the jewelers of sister cities the 
modus-operandi is given here. 

In Buffalo two legislative bodies and a 
mayor control the regulation of auction 
houses. They have no discretionary powers, 
but simply enforce the law. This law is 
that set forth in the city ordinances. When 
it was decided that the auction of jewelry 
must be restricted the local jewelers con- 
sulted the ordinance regulating the busi- 
ness. It was found that the ordinance per- 
mitted the sale of goods by auction during 
afternoon and evening. 

Several consultations were held by the 
committee chosen to investigate the sub- 
ject and it was eventually decided to re- 
quest the legislative bodies to amend the 
city ordinances as to the time to which 
these dealers should be restricted and as a 
consequence the following amendment to 
the city ordinance was presented in the 
Board of Aldermen, or lower House of 
the city Legislature: 


“Section 2. Any person or persons engaged in 
the sale of watches, clocks, plated ware or jewelry 
f any description, as auctioneer, shall not sell or 
dispose of such goods or wares at public auction, 
within the city of Buffalo, after 12 o’clock noon of 
any day. Any person violating the provisions of 
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this section shall forfeit and pay a fine or penalty 
of $100 for each and every offense.” 

After having been referred to the proper 
committee the amendment was passed and 
automatically it was sent to the Board of 
Councilmen, or upper house, where it met 
with strenuous opposition. It was finally 
adopted by that Board and was then pre- 
sented to Mayor Louis P. Fuhrmann, who 
signed the resolution which automatically 
molded it into a law. 

The jewelry auction men say they will 
take the case into the courts, since the law 
is unconstitutional and that they are being 
discriminated against. 

A fine of $100 for the violation of the 
ordinance will dete? the auctioneers from 
violating the law. The fine under the pre- 
vious law was only $50, so it can be seen 
that the local jewelers left no stone un- 
turned in their determination. They now 
feel that they have achieved a success which 
is certain to redound to their benefit and 
to the benefit of the public, 

The men who worked hard to achieve 
this success are: William F. Ehmann, Al- 
fred O. Bald, Albert Zilliox, Robert Oben- 
auer, Eugene Tanke and George H. 
Striker. 








Wood, Ellis Co., Providence, R. I., Offers 
Creditors 25 Cents on the Dollar. 
PROVIDENCE, R, I., Feb. 14—A meeting 

of the creditors of the Wood, Ellis Co., 

doing a mail-order business at 55 Eddy St., 
this city, was held Wednesday afternoon, 
at which time a statement of the company’s 
affairs was made by the president and 
manager, Albert A. Jeaneret. An offer of 

25 per cent. was made, payable 15 per cent. 

in cash and the balance in notes due June 1. 

Later this offer was withdrawn and one of 

25 per cent. cash substituted. The cred- 

itors present favored the acceptance of the 

latter offer. 

Mr. Jeaneret stated that the liabilities of 
the concern amounted to $8,369. The as- 
sets include merchandise amounting to 
$7,000 and $300 cash, in addition to which 
there are a large number of catalogues in- 
ventoried at $1,996; fixtures, $1,300; boxes, 
$378, and supplies, $113. Figures were pre- 
sented showing that for the year ending 
April 1, 1913, the sales amounted to $14,543, 
while the expenses amounted to $20,608, 
and that from April 1, 1913, until Feb. 1, 
1914, the sales amounted to $15,225 and the 
expenses to $17,968. 








Officers and Directors Elected by the 
Jewelers’ Club of Philadelphia. 


PHILADELPHIA, Feb, 10.—At the annual 
meeting of the Jewelers’ Club held to-night 
the following officers were elected: George 
W. Reed, president; Herbert Slater, vice- 
president; William H. Long, treasurer; 
Robert L. Coates, secretary, and Charles 
J. McGrath, L. P. White, A. J. LeJambre, 
L. L. Lawton and A. G. Lee, board of di- 
rectors. 

The annual dinner of the club will be 
held Saturday evening, Feb. 21, at the 
Bellevue-Stratford Hotel. It is expected 
that it will be one of the largest ever held 
by the club and the speakers will be men 
of national prominence, 


Milwaukee Police Arrest Men Believed 
to Be Dangerous Jewelry Thieves. 

MILWAUKEE, Wis., Feb. 11.—With the ar- 
rest to-day of Charles Hill, aged 30 years, 
and Frank Lindgram, aged 28, the Milwau- 
kee police believe that they have secured 
two dangerous jewelry thieves. The men 
had 300 ring settings in their possession, 
besides various tools. One of the men car- 
ried two heavy revolvers and a modern 
automatic pistol, while the second was also 
heavily armed. The arrest was made by 
Detectives Pergande and Skwierawski. 

When the men were searched at the Cen- 
tral Police Station they were disarmed. .\ 
careful search first disclosed jewelers’ 
tools, including scales for weighing gems, 
plyers, a costly lathe, instruments for cut- 
ting diamonds and other articles used by 
dealers in jewels. Then came a round box. 
This was opened and its contents poured 
upon the desk of the station keeper. It was 
a dazzling sight. Out came rubies, sap- 
phires and bloodstones, opals, amethysts, 
turquoise—nearly all the gems which are 
used as settings in rings—300 of them. 
Three watches, evidently valuable, also 
came out of the box. 

When the detectives approached the two 
men on the South Side they were forced 
to act quickly to prevent gun play. Both 
suspected men reached for their hip pockets 
when seized, but were quickly disarmed. 
The police will hold the men and make an 
effort to ascertain where the valuable set- 
tings and the jeweler’s outfit came from. 
Both men claim to come from Minneapolis. 
A man named Hill is said by the police to 
be wanted by the Minneapolis authorities, 
and Hill will be detained until it is learned 
whether or not he is the man sought by the 
Minneapolis police. 








Navy Department Calls for Bids to Sup- 
ply Deck Clocks and Other Articles. 
Wasuineoton, D. C., Feb. 11—The Bu- 

reau of Supplies and Accounts, Navy De- 

partment, is inviting proposals until Feb. 

24, for the following items: 

For 100 deck clocks, or less, No. 1, as 
may pass trial on the contractor’s first de- 
livery only, to be delivered at the Naval 
Observatory, Washington, D. C., within 90 
days after date on contract. 

For 100 deck clocks, or less, No. 2. The 
delivery of each item is to include 10 extra 
dials and 10 extra sets of hands; alternate 
bids will be received for similar quantities 
of clocks, on the basis of duty free, but 
bidders who desire to bid on the “duty 
free” basis will also be expected to bid on 
the “duty paid.” 

Also on the same date for 100 boat 
clocks, or less, as may pass trial on the 
contractor’s first delivery at the Naval 
Observatory, Washington, bids to be on the 
basis of “duty paid” and alternate on. “duty 
free.” 

For 50 sets stadimeter mirrors, on same 
basis. 

For 100 sets sextant mirrors, on same 
basis. Each set to consist of two mirrors, 
one horizontal and one index. 

For 10 telescopes for Fiske stadimeter. 








Mrs. Albert Scholandt, Columbus, Tex., 
has been succeeded by F. H. Mangliers. 
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Death of Fletcher M. Noe. 
ae 

INDIANAPOLIS, Ind., Feb. 16.—Fletcher M. 
Noe, for many years a prominent retail 
jeweler at 103 N. Illinois St., died at his 
home, 2188 N. Capitol Ave., last Monday. 
He had been ill for several months from 
tubercular trouble and death was not un- 
expected. mr. Noe had not visited his 
place of business since Christmas Eve, and 
he visited it then only a short time, and 
even then against the advice of his physi- 
cian. 

Mr. Noe was 49 years old and had spent 





THE LATE FLETCHER M. NOE. 


practically his whole life in Indianapolis. 
As a boy he was noted as a taxidermist 
and afterward for a time was a newspaper 
reporter. For many years prior to his 
death, however, he had been engaged in the 
retail jewelry and general pawnbrokerage 
business. 

In the Noe home is a rare collection of 
curios, Mr. Noe having been an enthusias- 
tic collector. In addition to his own col- 
lection, he had collected for a number of 
museums, and his private collection prob- 
ably will be given to the John Herron Art 
Institute. One of Mr. Noe’s hobbies was 
the collection of Chinese idols. He had 
four bronze gods from the great temple at 
Nangpo and several in porcelain. He also 
had a collection of idols from Arizona and 
New Mexico and Alaska and a large totem 
pole. A large and curiously carved Chinese 
cabinet of teakwood served as a place in 
which to display the idols. 

Mr. Noe also was an extensive collector 
of old china and tapestries. A notable relic 
was an Italian oil painting 250 years old. 
He had many pieces of rare pottery and 
numerous examples of his skill as a tax- 
idermist, such as the heads of elk and deer 
and native birds. 

The funeral services were held at the 
family home last Thursday afternoon, the 
service being read by the Rev. Frederick 
E. Taylor, of the First Baptist Church. 
Burial was in Crown Hill Cemetery. The 
Fraternal Order of Eagles, in which Mr. 
Noe had taken a prominent part, holding 
offices in the national aerie, was well rep- 


resented. Mr, Noe was also a prominent 
member of the Elks. 

Mr. Noe is survived by a widow and by 
his mother, Mrs. A, M. Noe. 








Plans Under Way to Establish District 
Clubs Among Connecticut Jewelers. 
Hartrorp, Conn., Feb. 14.—After work- 

ing on the matter since the organization of 
the Connecticut State Jewelers’ Association 
in this city on Jan. 27, President Philip H. 
Stevens, secretary and treasurer of the P. 
H. Stevens Co., of this city, and Secretary 
and Treasurer Arthur K. Chattaway of the 
State association. who is assistant treasurer 
and store manager of the David & Hawley 
Jewelers, Inc., Waterbury, Conn., completed 
plans this week to call preliminary meetings 
in the large cities of this State for the or- 
ganization of district jewelers’ clubs, as out- 
lined by President Stevens when chairman 
of the Connecticut retail jewelers’ meeting 
at the Allyn House. 

A special notice has been sent out from 
the cities by those in charge of their respect- 
ive districts announcing that the meetings 
will all be held on the same evening, name- 
ly, that of March 5, the first Thursday of 
the month. The meetings will be called in 
New Haven, Hartford, Bridgeport, New 
London and Waterbury and the jewelers 
who do business in the small towns about 
these cities have been asked to be present 
at the gathering in their district. The 40 
or more retail jewelers who have already 
joined the new State association will, it is 
expected by the officers, be present at the 
meeting in their territories, and others who 
have not already become members of the 
association will be urged to attend. 

President Stevens and Secretary and 
Treasurer Chattaway have asked the fol- 
lowing jewelers to take charge of matters 
in their districts: Hartford, Albert M. 
Kohn, of Henry Kohn & Sons; New Lon- 
don, Mr. Perry, of Perry & Stone; Bridge- 
port, Mr. Davis, of the Davis & Hawley 
Co.; New Haven, P. L. Buxbaum, of Bux- 
baum & Simons, and Waterbury, Frederick 
Strobel. A chairman will be named at the 
five meetings and it is planned to proceed 
at once to the election of officers. The 
local associations will be called the New 
Haven District Jewelers’ Club, the Hart- 
ford District Jewelers’ Club, etc. A full 
report of the meetings will be kept by a 
secretary pro tem. and from the list of dis- 
trict officers President Stevens will name 
the executive committee of the Connecticut 
State Jewelers’ Association. 

After each of the district meetings on 
March 5 it is planned to have an informal 
dinner and later on, if the establishment of 
the clubs is a success, President Stevens 
hopes to arrange for a large meeting and 
banquet, at which all the cities and most of 
the towns of the State will be represented 
by retail jewelers. 








Announcement is made that the jewelry 
business conducted by H. L. McCarter at 
18 Ford St., Ogdensburg, N. Y., will be re- 
organized. It was established by Bell Bros. 
96 years ago, and is the oldest and best 
known jewelry establishment in northern 
New York. A sale preparatory to a re- 
organization is in charge of James L. 
Hand, New York. 
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Members of Rochester Retail Jewelers’ 
Association Hold Annual Meeting 
and Elect Officers. 
RocuEstTer, N. Y., Feb. 13.—The Roch- 
ester Retail Jewelers’ Association held a 
meeting last evening in the Elks’ Club 
building on Clinton Ave., at which officers 

for the ensuing year were elected. 

After an enjoyable dinner the members 
were called to order by President C. E. 
Sunderlin. The announcement of the sev- 
enth annual election of officers was made 
by Secretary James J. Ernisse. He called 
upon the nominating committee for the list 
of names of members proposed for elec- 
tion of officials for the ensuing year. 

A. J. Sweezey, chairman of the commit- 
tee, presented a list which was augmented 
by request of Emil J. Scheer. 

The candidates for president were 
Stephen D. Burritt and A. J. Sweezey. The 
latter protested and worked for ballots for 
his opponent. Mr. Burritt was chosen 
president. 

Fred H. Rees, Mr. Dalton, of Dalton & 
Mott, and Mr. Sweezey were listed for 
vice-president. Mr. Sweezey was elected 
vice-president. 

In the contest for secretary George An- 
drus and Charles Dygert, both popular 
members, were listed. The election was 
won by Mr. Dygert. 

Perhaps the most amusing part of the 
evening came when names were submitted 
for the treasurership. When President 
Sunderlin read from the list the names of 
George Klem, Ellery J. Handy, George 
Hunt, C. E. Vanderpool and Fred H. Rees, 
none of those named seemed anxious to 
accept the office. The ballots collected by 
C. E. Vanderpool resulted in the election 
of E. J. Handy as treasurer. 

As the new president was absent, the re- 
tiring president, Mr. Sunderlin, conducted 
Vice-President Sweezey to the chair. In 
a few well-chosen remarks he thanked the 
members for the honor conferred on him. 

The “round table” talk was so successful 
last year that it was proposed to continue 
it during the coming year by motion from 
Mr. Scheer. On motion of Mr. Sunderlin, 
the subject for the next meeting will be, 
“Resolved, That the present profit on ster- 
ling flat ware is insufficient.” Five minutes’ 
duration will be allowed each member to 
express his views on the subject. 

On petition of Mr. Darrow, his partner, 
G. L. Holcomb, was elected a member of 
the association. 

The organization is in a flourishing con- 
dition, with no indebtedness and a substan- 
tial balance in the treasury. 








Bryan Spear, a jeweler ‘at Pheebus, Va., 
recently sold a watch to a sailor and re- 
ceived in payment a check for $25. The 
sailor told the jeweler that he had on de- 
posit in, the Farmers and Merchants’ Na- 
tional Bank of Portsmouth $180, on which 
bank the check was drawn. After the pur- 
chase had been made and the sailor had 
departed the jeweler became uneasy and 
notified the police. The officers learned that 
the man had no account at the bank in 
question. The police succeeded in finding 
the sailor, and after being given a hearing 
he was sent to jail for five days, pending 
an investigation. 








66 THE JEWELERS’ CIRCULAR-WEEKLY February 18, 1914. 








1866 1914 





DAVID KAISER & CO. 
Manufacturers of Diamond Mountings 


LATEST DESIGNS—SKILLFUL WORKMANSHIP—PROMPT SERVICE 


12-14-16 John Street - - - NEW YORK 














GOODFRIEND BROS. 


Importers of 


Precious Stones—Pearls 


and 
Pearl Necklaces 
PROVIDENCE, R. I. NEW YORK PARIS, FRANCE 
212 Union Street 9-11-13 Maiden Lane 4ibis Rue de Chateaudan 




















Maurice Brower 


Headquarters for American Pearls 
16 John Street, New York 


54 Rue Lafayette 
Paris 





























February 18, 1914. 


Members of Detroit Retail Jewelers’ 
Club Hold Annual Meeting and 
Elect Officers. 


Detroit, Mich., Feb. 14.—Practically the 
same officers who have acted the past year 
were re-elected by the members of the De- 
troit Retail Jewelers’ Club at the annual 
meeting held in Harmonie Hall last Thurs- 
day evening. President Andrew F. Toepel 
had asked to be relieved of his duties as 
head of the club on account of his election 
as president of the State association last 
Summer, but he was prevailed upon to ac- 
cept a third term, and after doing so re- 
quested Secretary Clarence E. Enggass and 
Treasurer North Willcox to also serve an- 
other year. James H. Garlick was chosen 
as vice-president, a position which he held 
a couple of years ago. 

In spite of the fact that a 
prominent members of the club were un- 
able to attend, for various imperative rea- 
sons, the 
enthusiastic and everybody had an excel- 
lent time. The spirit of rejoicing over the 
victori& of the club in the past year was 
general and the new year is looked forward 
to as promising even greater achievements. 
In fact, the demand for the re-election of 
President Andrew F. Toepel was based 
upon the fact that several matters are still 
not completed, and it was felt that he had 
a better grasp of the situation than a new 
executive could have. 

i the private dining rooms of the 
Hlarmonie Society was reserved for the 
dinner which preceded the meeting. There 
special decorations, as the meeting 
was strictly a business one. President Toe- 
pel was on hand early and introduced the 
Detroit members, as they came in, to J... 
Davenport, Battle Creek, and Donald Mar- 
tin, Saginaw, secretary and vice-president, 
respectively, of the State association. They 
to Detroit for an executive com- 
Among 


number of 


meeting was well attended and 


One 


were mn 


had come 
mittee meeting earlier in the day. 
those present at the dinner, in addition to 
the out-of-town guests, were President An- 
drew F. Toepel, Secretary Clarence E. Eng- 
Treasurer North Willcox, Morris 
Friedberg, Percy Loud, Harry Wright, L. 
Meier, Jr., G. T. Billmeier, M. H. Bieder- 
mann, H, B. Dorris, J. H. Garlick, Charles 
W. Warren, L. J. Liesemer, E. J. LeHeup, 
Evan Thomas, T. Walsh and J. H. Ehrlich. 

\fter the dinner President Toepel intro- 
duced Sidney Dickinson, Philadelphia, who 
is engaged in forming a loan society pat- 
terned after the Equitable Society, of Phila- 
delphia. Inasmuch as the jewelers at their 
November meeting had discussed forming a 
loan society of this kind to combat the 
was distened to 


ass, 


pawnbrokers, his address 
with great interest and a general discus- 
sion followed. Many questions were asked 
and it was plain that the general opinion 
was that an organization of this kind, lend- 
ing money at a reasonable rate on personal 
property, would serve to eliminate many of 
the evils of competition from pawnbrokers. 

Mr. Dickinson went into the history of 
the Equitable Society and other eastern en- 
terprises of the same nature, stating that 
the return on money, gross, would be about 
23 per cent. and that a dividend of eight to 
12 per cent. was likely. With regard to 
the disposal of unredeemed pledges, he 


stated that only 2% per cent. of pledges 
were not redeemed. » No action was taken 
by the club on this subject. 

The regular business meeting followed 
Mr. Dickinson’s talk and began with the 
annual report of the president. During his 
address President Toepel discussed a num- 
ber of matters of importance to the mem- 
bers of the club. 

The election followed and all of the offi- 
cers were chosen unanimously. Donald 
Martin, Saginaw, was then called upon to 
speak and made a concise and interesting 
talk on the last State convention and the 
growth and progress of the Saginaw Club, 
which was organized at the time of the 
State convention. 

J. G. Davenport, Battle Creek, was then 
introduced and described the “round-up” of 
jewelers of the southwestern portion of 





ANDREW F, TOEPEL, RE-ELECTED PRESIDENT, 


the State, recently held at Kalamazoo, 
and also the growth and spirit of the Kala- 
mazoo and Battle Creek clubs. He cited a 
number of instances of benefit from asso- 
ciation work. 

Mr. Davenport commended the fighting 
spirit of President Toepel and declared the 
retailers of the State were interested in 
the Detroit struggles and stood ready to 
back up the club, especially with regard to 
jobbers who sell at retail, Then he gave a 
short history of the different clubs of the 
State and ended with a talk on “Smiles.” 

The last important business before the 
club was the discussion of the Owen- 
Goeke Bill, now before Congress. Messrs. 


Toepel, Davenport, Garlick, Enggass, 
Wright, Warren and others stated their 


views and a resolution was passed indors- 
ing the bill and instructing the secretary to 
communicate with the Michigan representa- 
tives in Congress to this effect. 








A. H. Sheldon, trustee of Israel Hay- 
man, Syracuse, N. Y., jeweler, who recently 
filed a petition in voluntary bankruptcy, 
will sell Hayman’s stock and store fix- 
tures at 224 W. Fayette St. on Feb. 16 at 
10 a. M. Application to confirm the sale 
will be made to Referee Stone -at 11 
o'clock. 
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Death of George H. Elson. 

Boston, Mass., Feb. I4.—George H. EI- 
son, watchmaker, jeweler and silversmith 
at the corner of Beacon and Park Sts., died 
Feb. 11 at his home in the Jamaica Plain 
district of this city, after a brief illness 
of pneumonia. 

Mr. Elson was born in Boston in 1851, 
son of Julius and Rosalie Elson, and re- 
ceived his education in the schools of this 
city, later being associated with his father 
in the jewelry business which the elder 
Elson conducted until his death in 1884, 
when the son succeeded him. 

As a part of his education, and to round 
out his training as a practical watchmaker, 
the father sent George H. Elson to Switz- 


erland, where he studied in a_ technical 
school at Cluses. His skill as a watch 
expert was widely recognized, and sus- 


tained the reputation of the house, which 
was founded early in the past century by 
M. Regally on School St. near Washing- 
ton St. 

During his business career, beginning at 
3 Beacon St., and afterward at his store’s 
present location at 22 Beacon St., corner 
of Park St., Mr. Elson had enjoyed the 
esteem of his associates in the trade, who 
learned with sincere regret of his demise, 
and he retained the patronage of a wealthy 
circle of customers in the fashionable Bea- 
con St. and Back Bay sections. A feature 
»f his business was the importation of Eu- 
ropean antiques in silverware and foreign 
watches and clocks. 

He was genial in temperament, promi- 
nent in the Masonic fraternity, being a 
member of Eliot Lodge and Joseph Warren 
Commandery, and a man of sterling char- 
acter. He leaves, besides his wife, three 
brothers and a sister, one of the brothers 
being Louis C. Elson, widely known in 
press circles as a music critic and lecturer. 

His funeral took place Friday from his 
late home, 23 Boylston St., Jamaica Plain. 

The business will be continued by the 
George H. Elson Estate. 








John K. Shamlian, Boston Jeweler, Mys- 
teriously Disappears and Foul Play 
Is Feared. 

Boston, Mass., Feb. 16.—John K. Sham- 
lian, watchmaker and jeweler at 1222 Wash- 
ington St., has been missing from this city 
since Feb. 9, when he went to Lawrence, 
Mass., as was his weekly custom, to sell 
jewelry. He carried about $1,000 worth of 
stock in his handbag. 

Mr. Shamlian is one of the best known 
\rmenians in this section. He is about 
14 years of age, married, and has two chil- 
They reside at 51 Hiawatha Road, 
Mattapan district. Search has been 
made for him, without .securing any clue 
to his whereabouts, in Lawrence the past 
week. His movements from the time when 
he reached Lawrence up to 9 o’clock that 
night have been traced, but beyond that 
point the trail was lost. His friends and 
family fear that he has met with foul play, 
and the police are aiding in the inquiry into 
his disappearance. 

To-day Martin K. Shamlian, a brother of 
the missing jeweler, offered a reward of 
$200 for the finding of John K. Shamlian, 
alive or dead. 
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First Annual Convention and Banquet 
of the National Jewelers Board of Crade. 











HE first annual convention of the Na- 
tional Jewelers Board of Trade, in 
contradistinction to the annual meetings 
that have been held in previous years, took 
place in New York, Wednesday, Thursday 
and Friday, Feb. 11, 12, 13, at the Hotel 
Astor, ending with a banquet on the last 
named date. The convention, on the whole, 
proved a success and is bound to have a 
strengthening effect upon the organization 
whose members participated and a good ef- 
fect upon the jewelry trade as a whole. 
The banquet with which it ended was one 
of the most enjoyable and interesting ever 
heid in the jewelry industry in any sec- 
tion. It was the one part of the affair at 
which the New York members turned out 
in numbers and evinced interest. 

The convention proper began Wednesday 
afternoon in one of the large ballrooms of 
the Hotel Astor, 44th St. and Broadway, 
with a buffet luncheon, which was immedi- 
ately followed by the opening of the ses- 
sion. During the transaction of routine 
business the attendance was disappointingly 
small. Of the 70 or 80 present, there was a 
fine representation from New England and 
the middle west, but there was a propor- 
tionately small representation of the mem- 
bers from New York and Newark. How- 
ever, the gathering included members of 
the Board all the way from San Francisco 
to Boston, and represented practically every 
line of trade that enters into the jewelry 
business. Thursday, though a_ holiday, 
brought out a very much larger representa- 
tion of the membership, and with the be- 
ginning of the morning session a real con- 
vention was held, at which important and 
interesting topics of various kinds were 
thoroughly discussed. Friday the final ses- 
sion was held in the afternoon, at which 
the officers for the ensuing year were elect- 
ed, and Friday night the members and 
guests to the number of about 350 filled the 
beautiful ballroom of the Hotel Astor, the 
finest of its kind in the world, and listened 
to post-prandial orators who interested the 
guests until after midnight. It was the deci- 
sion of the Board to hold these conventions 
annually, but though the organization may 
have better attendance and more interesting 
gatherings in the future, it is safe to say 
that the standard established at the ban- 
quet will not be surpassed for many years 
to come. 


WEDNESDAY SESSION. 


Wednesday morning was occupied by the 
registration of delegates in a small room 
adjoining the convention hall. Here the 
jewelers, as soon as they arrived, were 
given neat badges in the form of a dia- 
mond-shaped pin, which is the emblem of 
the National Jewelers Board of Trade. 
The registration was rather light during 


Members from All Sections of the Country Meet at Hotel 
Astor, New York, in Three Days’ Session, Feb. 11, 12 and 13. 





the morning after the luncheon at the time 
set for the opening of the convention, there 
were not as many at the hotel as had been 


hoped would be in attendance. The first 
session, however, was called to order at 
2:30 Pp. M. 

In the absence of President Arthur Hen- 
ius, the chair was occupied by Vice-Presi- 
dent Charles H. Ingersoll, the convention 
being called to order in one of the large 





CHAS. H. INGERSOLL, PRESIDENT-ELECT. 
rooms especially designed for such affairs 
on the eighth floor of the hotel. 

After a few words of introduction, Vice- 
President Ingersoll introduced the Hon. 
Marcus M. .Marks, president of the bor- 
ough of Manhattan, who delivered an ad- 
dress of welcome. He thanked the chair- 
man of the meeting for the tribute paid 
him in introducing him to the jewelers and 
referred to him as “The Man Who Made 
the Dollar Famous.” Launching into the 
subject of his discourse, he called attention 
to the fact that in many conventions four 
or five men do the work, but decried this 
custom saying that no single man could 
make any great advance, but that the best 
results could be obtained only by co-opera- 
tion. He called attention to the fact that 
in the past there had been bitter feeling be- 
tween competitors and that conditons had 
not been all that could be desired, but that 
in recent years the sharpest competitors had 
begun to realize that the gain of all is the 
gain of each and that the greatest results 
could only be obtained by co-operation. 
“The failure to co-operate,” said the 
















speaker, “reflects on yourself and on your 
competitor alike,” and he urged a more 
friendly spirit of co-operation among busi- 
ness men, 

He told the jewelers that their associa- 
tion was accomplishing much good and that 
much could be accomplished in business by 
the prevention of failure, summarizing his 
ideas in the statement that he believed in 
prevention, not in post-mortems. He then 
outlined the work of an association with 
which he had been affiliated and which had 
accomplished good results along this line, 
urging in this connection, that each of the 
1,000 members of the Board exchange 
credit information to the mutual advantage 
of all, since, for the giving of information 
regarding his business, a member would 
thus obtain 999 times the same amount re- 
garding other members and could profit 
thereby. 

In voicing a welcome to the jewelers to 
New York, he said that, while the New 
Yorker is a man of limited time and always 
rushing along, his heart beats as warmly 
as that of any other man and that he is, 
after all, a good man to know. He added 
that New York wants every convention to 
come to the metropolis and that New York- 
ers are willing to compete with other cities 
in entertainment, in educative facilities, in 
museums and in other ways and that it had 
the added advantage of being the largest 
city and the greatest seaport of the western 
world. “In New York,” he told his audi- 
ence, “you see all the world. Here we show 
you a most wonderful heart-beat, the 
strings of commerce lead out to all the 
world.” 

In concluding his address he voiced the 
hope that the convention would prove a 
grand success and that it would bring the 
members of the National Jewelers’ Board 
of Trade closer together and that, by help- 
ing each other, they would the more suc- 
cessfully help themselves. 

The next topic on the program was the 
address of welcome by President Henius, 
who, as before mentioned, had been called 
out of the city. In welcoming the jewel- 
ers in his stead, Vice-President Ingersoll? 
said that the conference was something of 
an experiment and that the first one would 
demonstrate the practicability of holding 
other conventions of a like nature in the 
years to come. He told the jewelers that 
the Board had for years held too closely 
to the idea that it was a credit agency and 
that it had long seemed to him that this 
was but a small part of the real work of 
the Board and that it should become a 
power in various directions. 

Referring to the remarks of the Hon. 
Marcus M. Marks, the previous speaker, 
Vice-President Ingersoll complimented 
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him upon the splendid address which he 
had delivered and taking up that part of 
it which Mr. Marks. had referred to the 


method..of prevention rather than post- 
mortems in business,- he «stated that. the 
salvage on failures in many cases. was 


wasted by the methods employed in saving 
the wreck of a bankrupt business. “The 
prosecution of fraudulent bankrupts does 
not remedy the evil,” said Mr. Ingersoll, 


“but only adds afother scene to the 
tragedy.” Many things, he thought, could 
be done to prevent bankruptcy along 
educative lines and that these matters 


would be brought out at the various con- 
ferences to be held during the different 


convention sessions. 

In closing his remarks, he extended a 
hearty welcome to all the members’ and 
asked for their co-operation in making 
the convention a success from every stand- 
point. 

The Rev. Dr. Rudolph Grossman, who 
was:to have delivered an invocation at the 
beginning of the convention, was late in 
arriving because of the fact that he un- 
derstood that the meeting was not to’ be 
called to-order until 3 o’clock. During the 
words of welcome by Vice-President: In- 
versoll he reached the convertion hall, and 
after Mr. Ingersoll had concluded his ad- 
dress Dr. Grossman delivered a splendid 
invocation. 

The address of President Henius, which 
was~the next thing on the program, was 
read by Secretary Edmund N. Stone. It 


was* as follows: 


ADDRESS OF PRESIDENT HENIUs. 
To the Members of the National Jewelers 
of Trade: 

Gentlemen—The year just closing finds your or 
ganization in a most flourishing condition, »both 
from the standpoint of membership and finance. 
During the year we passed the 1,000 mark of 
membership; this and the great number of appli- 
cations received since Jan. 1, yet to be acted upon, 
speaks for itself for the good work your organiza- 
tion is doing, all of which will be outlined in detail 
by the reports of your secretary and treasurer, 
and will show the undivided support we have en- 
joved from our members. Your co-operation, 
coupled with the able manner in which the affairs 
of your organization are conducted, have resulted 
in the success thus far attained. 

We have not yet reached that standard of 100 
per cent. efficiency—we still make mistakes. After 
one of Henry Ward Beecher’s sermons in the Ply- 
meuth Church, Brooklyn, a young man came up 
to him and said: ““Mr. Beecher, did you know that 
you made a grammatical error in your sermon this 
morning?” “A grammatical error,” answer Mr. 
Beecher, “I'll bet my hat I made 40 of them.” So 
it is-with us, we make errors, but we study’ our 
mistakes,‘ profit by them, then go ahead. 


joard 


We have called you together from all parts of' 


this ‘great country that we may discuss and “ex- 
change views on those subjects in which we all 
have a common interest, to the end that this great 
organization of ours can be put to greater use and 
value to its members. I fear bait few of “you 
realize. the great amount of real* work that has 
been put into this organization by those having the 
management of its affairs directly in charge, ‘and 
it‘is right and only fair that you should show your 
appreciation by your loyal support, for. without 
appreciation for what we do, and without: appreci- 
ation for what is done for us, the merest task 
becomes a burden, and the very spirit essentially 
necessary to build and make anything successful 
is destroyed. 

Occasionally we hear a member who puts us in 
the same class with rating and collection agencies, 
and who is so short-sighted that, all he can’ see 
is our rating book and our reports in front of him 
He’ does net try to look further, he does not stop 
to consider any part of our work that is not tangi- 
ble, he does not realize how much is being done 
for him that does not lie on his table in front of 
him, he forgets or cannot “understand, or is not 


willing to admit any of the great benefits derived, 
he does not realize how carefully his capital is 
being protected. From the very time he puts his 
money into ~his goods, this organization and its 
Good and Welfare Committee are hard at work 
to protect that capital against the man who wants 
to cheat with his products by falsely stamping or 
otherwise. Then when he sells his goods, our 
managers and reporters are working, using every 
means at their command to obtain full and com- 
plete information for him on every jeweler in this 
country and Canada, that his capital may be pro- 
tected against losses. If a feilure should occur in 
which a member is interest-d, the Board imme- 
diately makes a thorough investigation, and every 
assistance rendered to the honest debtor possible. 
But when fraud is revealed, every effort is made 
to prosecute those found guilty, thus insuring and 
reducing the liability against such losses. This 
vigilance and the determination with which the 
Board has prosecuted fraud in all its phases, has 
had a great deterring effect ‘upon evil doing, and 
has elevated business ethics. All these things mem- 





ADAMS, FIRST VICE-PRESIDENT. 
bers should consider in order that they may better 
understand what their organization really means to 
them. 

Touching upon the subject of bankruptcy, I sug- 
gest this subject for consideration at this 
convention, administration» at 
Washington seems so anxious to give to honest 
business the fullest protection and every oppor- 
tunity to progress. 

Heretofore it has been the custom of the attorney 
filing a petition to obtain an order for the ap- 
pointment of a receiver, and usually the petition- 
ing attorney is the attorney for the receiver, but, 
thanks to Judge Hand, it is now proposed to give 
to the principal creditors a much © greater 
control of the bankrupt’s affairs. In the first place, 
he has decided that the attorney for the receiver 
must not be the attorney for the petitioning cred- 
itors, or for the alleged bankrupt, or for anyone 
who kas any connection with the case. He also 
intends to give the creditors the right to select 
the receiver. In many cases in order to protect 
the rights of all concerned, a receiver has to be 


your 
especially as our 


appointed by the Court without delay. So Judge 
Hand directs that receivers so“ appointed by the 
Court shall, within four days, give the creditors 


10 days’ notice of a meeting, and at this meeting 
the creditors shall. vote on who shall be receiver 
from that time forward. It would he most ex- 
cellent if such proposals could be added to our 
bankruptcy laws. 

Our bankruptcy laws should also provide a severe 
penalty for anyone who purchases goods and gives 
security or payment to any creditor having at 
such time jreasonable cause to believe that he was 
insolvent. 

We have been through rather uncertain times of 
late. It is useless to deny the fact that trade in 
general has been dull, due principally to unneces- 
sary fright and not to fundamental conditions; but 
I feel we are approaching a period of prolonged 
prosperity that will soon put to flight the calamity 
howlers to whom a great part of. the trade reces- 


, were 
January, 1914, of $13,019.67. 


February 18, 19114. 


sion may be charged. I also believe we are enter- 
ing upon a new future, if I may so term it—a 
future when no man. or business can tower above 
the sovereignty of the law. The recognition of 
this by big business and the friendly attitude of 
the government in that direction, is one of the 
many hopeful signs of peace and prosperity, for 
we can have neither when big business is in liti- 
gation with its own people. 

All fears of the tariff revision have 
and there is an orderly adjustment to the changes 
wrought by the new tariff and the currency bills. 
This in itself is indicative of the sound under- 
lying condition of this country. All the alarmists, 
who for political effect, were trying to embarrass 
and discredit the administration, have been put to 
rout. This is the time for honest thinking men 
and calamity howlers to join hands, forget their 
party afhliations and remember that President 
Wilson is President of all the people, “boosters”’ 
and “knockers” alike. 

There is little doubt but the advance in 
will be granted the eastern This 
large orders will be placed for rails, cars, etc., and 
as the railroads are the largest consumers in this 
country, not only will the steel and iron industry 
(which is the real barometer of business), hum, 
giving full time employment to many thousand 
men, but it will be reflected in all other indus 
tries as well. 

When there occurs a trade recession, there is 
a tendency to go into an ultra conservative rut 
and starve your business out of sales for 
of courage to go ahead. So don’t sit with your 
eyes glued to the table, but with chins up make 
a new effort. 

The country is suffering from under-consump- 
tion. We have been only supplying the immediate 
wants of 90,000,000 people. Business has hereto 
fore not anticipated its wants beyond the actual 
necessities, but now those great questions that 
have in the past disturbed the equilibrium of com- 
merce and industry are being disposed of, we 
trust that the remedies prescribed by President 
Wilson will prove a panacea for all the ills that 
have been 


vanished 


rates 


roads. means 


lack 


caused by an_ over-indulgence’ in 
“scrambled eggs.” 

Our country is rich in wealth and opportunity, 
with plenty of room left for the live wires, and 
the future is cleared for unbounded prosperity. It 
is now only a question of sentiment, so when you 
return to your respective homes tell your friends 
and salesmen, and tell them to tell all their friends, 
that everybody in the east is happy and optimistic, 
with business improving every day. Then if every- 


one talks prosperity and shouts prosperity, pros 
perity will come with “bells on.” 

Treasurer Albert L. Stearns next = sub- 
mitted his report which showed the 


3oard to be in fine condi- 
He reported cash on hand January, 


finances of the 
tion. 


*, 1913, amounting to $14,536.20; receipts for 


the year, $688,808, making a total of $703,- 
344.20. The disbursements for the year 
$690,324.53, leaving cash on hand, 
This was ex- 
clusive of cash received at the Chicago 
and -San Francisco offices. 
“Secretary Edmund N. Stone next sub- 
mitted his.report which was an exhaustive 
review of the work of the Board during 
the past year. It will be printed in full in 
a future issue of THE JEWELERS’ CIRCULAR 
The remainder of the morning session 
was given over to an open parliament, the 
principal speakers being Theodore W. 
Foster, Providence; A. W.  Sproehnle, 
Chicago; A. Eisenberg, Jr., San Francisco, 


and President H. M. Mays of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association. The remarks 
of these speakers were brief and dealt 


with matters of interest in their respective 
territories. 

President Mays, of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, reviewed the origin of the 
organization of which he is the head and 
told something of the work being done. 
He said that if for no other reason than 
the fellowship which membership afforded, 
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was worth the price of any man’s money 
to be a member, and argued that it was a 
good sign of the times that men in a par- 
ticular branch of mercantile industry could 
get together and act 'in co-operation. He 
voiced the opinion that the time is fast 
disappearing when business men will not 
believe in co-operation. 

M. D. Rothschild, New York, called at- 
tention to the recent action of Judge Hand 
in ruling that the attorney for petitioning 


creditors be barred from acting as attor 


ney for a receiver in bankruptcy. This 
precipitated a discussion in which several 
members joined. Secretary Stone finally 
explained that he and several others had 
been in conference with Judge Hand re- 
garding the ruling and gave a more de- 
tailed explanation of the matter. It was 
finally decided that a motion to commend 
the action of Judge Hand be referred to 
the Resolutions Committee which was ap- 
pointed by the chair as follows: M. D. 
Rothschild, New York; A. W. Sproehnle, 
Chicago; A. G. Schwab, Cincinnati; 
Theodore W. Foster, Providence, and 
Charles Untermeyer, New York; it being 


decided that all resolutions offered for 
consideration at the convention be refer- 
red to this committee. 

Just before the Wednesday afternoon 
session adjourned, Ernest W. Bradford, 
general counsel for the National Design 
Registration League, delivered an address 
on “Design Piracy and Its Prevention.” 
He outlined the substance of a bill now 
before Congress, covering this situation 
and told of the handicap under which the 
business world is at present working un- 
der the patent law, pointing out that a 
patent must disclose invention and that it 
is a difficult matter to show convincingly 
that there is enough of invention in a de- 
sign to merit a patent. He explained that 
he had been retained to see what could be 
accomplished. He said a bill had been 
prepared which had met with the approval 
of the Commissioner of Patents, the 
Registrar of Copyrights and Congressman 
Oldfield. This bill, he said, was known as 
H. R. 11,321, and had for its purpose the 
legal protection of designs. Senator James 
had introduced the Bill in the Senate on 
the same day that it was presented to the 
House, he explained. He commended the 
sill to the attention of the jewelers and 
asked that they endorse it. 

Charles E. Hancock, Providence, R. L.. 
did not agree with Mr. Bradford regard- 
ing the benefits to be derived from the 
proposed law and-argued that such a law 
would bar other manufacturers from mak- 
ing an article which might because of a 
stvle in dress, be popular at any time. 
Some time was given over to a debate on 
this subject and the matter was referred 
to the resolutions committee. 

TuurspaAy MorninGc SESSION 

The convention was called to order 
Thursday morning at 11 a. mM. with a much 
better attendance than had appeared at the 
meetings the first day. Vice-President 
Ingersoll asked the Rev. Ernest Risley, as- 
sistant pastor of the Madison Ave. Baptist 
Church, to pronounce an invocation. 

The report of the Good and Welfare 
Committee of the Board, which was the 


irst report on the morning’s program, was 
read by Robert W. Adams, chairman of this 
committee. It was a comprehensive re- 
view of the work done by the committee 
during the vear and offered many valuable 
hints as to the future possibilities of the 
committee. his report, which was made 
the subject of interesting discussion, was as 
follows: 


REPORT OF THE GOOD AND WELFARE COM MITTEE, 


In iking this, our annual report, we beg to 
digress from the usual order of procedure and 
introduce a preface bearing more or less upon 


the work assigned to us. It has been intimated 
several times that the activities of this committee 
failed to meet the full approbation of quite a few 
fellow members, that, in fact, we exceeded our au- 


thority at times and carried our investigations into 


fields beyond those to which, in their minds, they 
thought we should be confinea. Believing this to 
be a misapprehension or misunderstanding on their 
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part, we were instructed at the November meeting 
to incorporate in this report a brief outline of our 
duties, as we understood them, trusting thereby to 
satisfy our critics that our proceedings are always 
within the law, and our objects solely the bringing 
to fruition of reforms believed and considered 
necessary for the best betterment of trade condi- 
tions. The law laid down for us is most distinctly 
stated jin the constitution of this corporation: 
“Article 2. To reform trade abuses on behalf of 
its members, to secure freedom from unjust and 
unlawful exactions; to procure uniformity and 
certainty in the customs and usages of trade and 
commerce, particularly in the business and trad 
between and carried on by its members.” 

We also refer you to Article IV., Section 13, of 
the by-laws, which reads: ‘The Good and Welfare 
Committee may take cognizance of such objects, 
for which this corporation is formed, as are not 
under the care and supervision of the other stand- 
ing committees.’”’ Perhaps, inadvertantly, these 
particular excerpts may have escaped the atten- 
tion of some, and they still cherish the idea that 
this association should confine its attention to the 
collection and reporting departments, and anything 
outside of these important factors is foreign and 
irrelevant and therefore not for consideration. It 
is true that for a time the Board of Directors did 
not make strenuous efforts towards reforming 
trade abuses, and thus the thought may have 
gained ground that because of a supposed dormant 
condition in these respects, these particular sec- 
tions were, in a sense, a dead letter. Conditions 
were not ripe at that time to>carry out the full 
intent of our charter, but later, when the disa- 
bilities had been removed and the Board felt it 
might stretch its wings, the Good and Welfare 
Committee became a living one, and began its cam- 
paign against the trade abuses called directly -to 
its attention. 

Under these sections, as quoted, we have a plat- 
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orm broad and comprehensive, with a scope 
ilmost limitless whenever legitimate trade interests 
are in. danger It seems needless to enter into 


details at this point, of our obligations while serv- 
ing you on this committee; they are general and 
not particular, and in the following recital of our 
year’s work, we leave it to your decision whether 
we have, as intimated, overstepped the mark, or, 
on the contrary, kept within our authority. Do 
not accuse us of being an inquisitorial body—we 
lo not pry into anyone’s affairs, neither are we a 
detective agency seeking evil doers. We are simply 


plain, ordinary business men, with the usual 
amount of common sense, trying at your behest 
to correct abuses and do our small share towards 


a betterment of trade conditions. We have the 


power to prepare reform measures but not to 
initiate them, with out the sanction of your Board 
of Directors. They have never failed to endorse 
and approve of our suggestions, and to them is 


the credit of all major agitations—the minor ones, 
like arrests for false stamping, have been at- 
tended to without their special instructions. Un- 
fortunately our ambition to serve you has been 
most seriously crippled by lack of funds. 

Our expenses so far have been met by private 
subscriptions. Twice we made appeals for finan- 
cial support, and in both instances the same few 
generous friends responded, but the total amount 
vas inadequate to carry on the work except in a 
limited way. We did not feel justified in again 
isking them to assist us, because the work we 
were doing was intended to benefit all of our 
fellow. members, and therefore we believed the 
needed support should come, not from the few, 
but from everyone of our associates. Outside of 
the amounts received from our generous sup- 
porters, we became heirs to the sum of $546.55, 
a balance remaining to the credit of the United 
States stamping law committee, it having ful- 
filled its function, and this one, carrying out to 
some extent the same line of activities; it was 
most natural that this amount should fall into 
our hands, 

Those who framed our constitution failed to 
make a proper provision for the needs of this 
committee, and the peculiar and embarrassing pre- 
dictment is presented to you of a committee work- 
ing solely in your interests, yet not able to draw 
upon your funds to meet its expenses. If it is 
your desire that this committee shall be an active 
one, then suitable action should be taken in the 
way of an amendment to our by-laws, making 
provision for its expense. We, who fully realize 
the many benefits that may accrue to the trade 
through this committee’s instrumentality, urge that 
you give this suggestion your earnest consideration. 
Our principal expenses are for detective services, 
the purchasing of merchandise to be used as evi- 
dence, and lawyers’ fees. “The Board of Trade 
is asleep,” said a jeweler to us lately, when hav- 
ing placed before us information of false stamp- 
ing. We failed to give his complaint consideration, 
and “asleep” we must remain until awakened with 
the sight of your dollars. Because of this unfor- 
tunate predicament and consequent inability to 
launch out into any work calling for serious drafts 
upon our exchequer, our hands have been tied and 
we have confined our attentions to such subjects 
aS came within our financial limitations; therefore 
we have not been in the public eye as conspicu- 
ously as in some former years. Yet we have not 
been idle, for we have found much demanding our 
attention, matters of national concern, rather than 
of local interest as heretofore. 

At our first meeting of the year it was agreed 
that our plan of action should be broader in its 
scope, and our mission be to start agitations re- 
lating to certain trade reforms. Upon this plan 
we have been operating in connection with the 
Providence Good and Welfare Committee, the. 
New England Manufacturing Jewelers’ and Sik 
versmiths’ Association, the American National Re- 
tail Jewelers’ Association, and other kindred 
bodies, with beneficial results, we trust in the near 
future. With these colaborers we began the agi- 
tation looktng toward the elimination of what may 
be styled improper trade designations which, by 
their use, suggest misrepresentation or indicate 
a manner of construction that they are not. 
This might suggest, on the face of it, an attempt 
to evade the use of the word “plate,” or to market 
goods so stamped that the mind of the ultimate 
consumer is impressed with the thought of the 
purchased article having a greater value, or merit 
than if the word “plate” had been used. This 
particular word the public understands; other 
than this is calculated to deceive, because coined 
words or marks are of an unknown quality and 
therefore misleading. . 

The most flagrant misnomer is the term “Solid 
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Gold.” It possesses suggestions to mislead the 
thoughtless and unsuspecting public. We have in- 
pected several pieces of jewelry where the cards 
to which they were secured, had printed upon 
them the words “Solid Gold,’’ which, upon, inves- 
tigation, proved partly true, but the “Solid’’ was 
brass, and the “Gold” the thinnest kind of plate. 

By a recent referendum, sent out by this com- 
mittee, we learned that it was almost a unanimous 
opinion that solid gold conveyed the impression 
of being ‘something suspicious’—“of doubtful 
quality”—about four karats, while some few main- 
tained it could only be 24 karats fine. It was also 
stated that the words should not be used except 
in connection with a quality mark. Our commit- 
tee has already taken steps to suggest such an 
amendment, in connection with other proposed 
changes, to our national stamping law. 

We also learned by this same referendum that 
it was almost the unanimous opinion of our mem- 
bers, that when this law was amended, provisions 
should be made for a minimum standard of gold, 
and it should not be less than 10 karats—some few 
favored 9, 12, 14 and 18 karats. It is an open 
question whether a standard of any stated quality 
is necessary, and we invite your opinion, not only 
on this, but also on any other subject in which 
there is a mutual iterest. From reliable sources 
we believe the public would be more honestly 
served if the trade terms were confined to ‘‘Gold 
Filled,” ‘“‘Rolled Gold Plate,’ and “Gold Deposit.” 
Our Providence brothers have this under consid- 
eration, and as the most vitally interest, we trust 
they may reach a successful solution of the 
problem, to the satisfaction of all interests. We 
think they would do the whole trade a great 
service if the difference between these methods 
of manufacture were explained, especially wherein 
“Gold Filled’ differs from ‘Rolled Gold Plate.” 
As it is the fakirs who make capital of these 
terms of questionable meaning, by their elimination 
they lose the possibilities of deception. 

Equally important is the terminology of stones. 
This we have discussed, but have not as yet ar- 
rived at a satisfactory conclusion. The possi- 
bilities of misleading the public in this matter are 
just as great as in plated goods, in fact, they find 
an outlet through the same class of dealers. Imi- 
tation stones, from the diamond to those of lesser 
value, are advertised to be “Genuine Arizona Dia- 
monds,” ‘Guaranteed Reconstructed Emeralds,” 
anything and everything except the truth. Even 
in the matter of pearls, the ultimate consumer 
may be mislead and trustingly believe surnamed or 
proper named pearls are closely akin to the genu- 
ine articles. A combined effort should be made to 
compel dealers to cease misrepresenting, and legal 
enactments should be secured whereby the line 
may be distinctly drawn between the manufac- 
tured, artificial, imitation and real stones, and he 
who knowingly sells them for other than they 
are should be liable to our criminal laws. We 
recommend this subject for your consideration, 
and trust proper methods may be taken to secure 
the fullest information and a bill prepared to sub- 
mit to the trade before the next annual meeting. 
This reform, we believe, is not needed so much 
with the importers or manufacturers, as with the 
retail “Diamond Palaces,” where the glittering dis- 
play, aided by electric lights and mirrors, attracts 
and beguiles the ignorant public. It is for the 
different State associations to make the attack 
upon this class of ‘‘fakers,’”’ and they should be 
able to drive them out of existence. 

Since our last annual report there have been, 
through our instrumentality, six convictions for 
violation of the stamping laws. The sentences im- 
posed ranged from fines of $100 to $200, with 
imprisonment for 30 days. The latter is note- 
worthy, indicating more serious consideration by 
our judges of the seriousness of these crimes. 
« * 7 


A movement prevails at present all over this 
country in opposition to false advertising. If that 
can be successfully combated why hesitate to take 
up the fight against “fake” watch cases, “fake” 
stones, ‘‘fake’” auctions, false marking, in fact, 
against everything detracting from the. interests 
of the honest jeweler, or from his clients, the pub- 
lic? The field is too big and wide for this one 
little committee to handle alone, our blows are 
feeble ones, but with your concerted action would 
be far more effective, and sure in time to reach 
a vital spot. We endeavor to arrive at conclu- 
sions only after the most careful consideration, 
and when deemed necessary we call upon our able 
counsel, Mr. Rogers,.for his wise advice and as- 
sistance. With him Wwe investigated several legis- 
Igtive bills in any way relating to this trade, now 
or soon to be before the United States Congress. 
They are known as the Campbell bill, the Kahn 





bill and the Owen-Goeke, or watch case bill. They 
all bore comely faces, but from our point of view, 
lost some of their attractiveness. 

At this point the report takes up and dis- 
cusses the Campbell bill and the Kahn bill, 
outlining the provisions in each and the 


action taken thus far. 

The framers of our national stamping law be- 
lieved it to be without flaw or blemish when it 
left their hands, but cruel time has unfortunately 
developed several weak spots, which we have most 
carefully studdied and contemplated, expecting in 
time to submit suitable amendments to meet these 
unexpected oversights. It has been suggested in- 
stead of a revision, to substitute an entire new 
law, based upon the one now operating in Canada 
It is considered by some simplicity itself, and most 
commendable for its conciseness, brevity and 
clearness of expression. We recommend a study 
of it by our associates, for the day cannot be 
far distant when something must be done to meet 
present exigencies, and the Canadian law may then 
be of valuable assistance. 

Our New England Good and Welfare Committee 


TREASURER. 


A. L. STEARNS, 
have been forehanded in this matter, and with 
their usual activity have already submitted a draft 
of a stamping law based upon the Canadian one. 
This is of such vital importance that it should be 
considered by a special committee representing 
every interest in the trade, and we urgently re- 
quest some speedy action be taken in this matter, 
for at present we have not a workable law applying 
to all kinds of frauds and deceits as practised by 


those who come within the general name of 
jewelers. 
As you may remember from former reports, 


this committee, in co-operation with a special com- 
mittee, has been considering the subject of plati- 
num and the problem of framing a bill on the 
same lines as our State stamping laws. This was 
not an easy subject to handle, and only after long 
deliberation and consultation has this committee 
been able to arrive at a result. They have ap- 
parently met the issue successfully, and a draft of 
it has been sent to the trade and to those dealing 
in this metal for criticism and amendment. If 
this becomes a law, the use of silver-platinum 
should cease, unless stamped with a mark indi- 
cating its fineness. The comments received so far 
all favorable, and it is hoped the further needed 
action will soon be taken to have it placed upon 
the statute books of New York, New Jersey, Rhode 
Island, Massachusetts and other States where the 
metal is used by jewelers. The committee is en- 
titled to congratulations on the results of its 
labors, and complimented on producing a docu- 
ment for legislative action singular in the history 
of the world. 

Believing these many important subjects should 
be considered by a committee larger in number 
than at present constitued, a request was made to 
so amend Article IV., Section 2, of the by-laws 
that hereafter the Good and Welfare Committee 
shall consist of 17 instead of 11 members. Fully 
that many are required in order that every in- 
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terest in the trade should have proper representa- 
tion. We have made this exhaustive report not 
with any idea of exploiting our own work, but 
solely with the intent that you should understand 
the variety, nature and character of it. Another 
motive is, not to justify ourselves, but to know if 
in your judgment the bounds of duty have been 
overstepped, and we have mistaken the call. There 
is, and doubtless always will be, something or 
somebody crying for reforms, and you, as the 
ones most affected, shoud try to find the remedies. 
This committee will lend a helping hand when pos- 
sible, but do not look for immediate results, time 
is essential for investigation. 


Early in the year a Maiden Lane jeweler 
brought to our attention the manner in which 
silver candlestick and vases were leaded with 


lead at the base, and inquired if in so doing it 
was not a violation of the law? We believed it 
was, and this opinion was verified by our attor- 
ney. With his assistance a circular letter was 
drafted and mailed to the silverware manufac- 
turers, stating the law and requesting them to 
comply with it. Those who had offended took 
immediate steps to remedy the fault, and substi- 
tuted wax or cement for the offensive base metal. 
We were also asked by a silverware manufacturer 
to what extent the word ‘‘Sheffield,” or the marks 
recognized as English Hall marks, would be used. 


At this point the law covering such cases 
is quoted and the report continues as fol- 
lows: 

Such marks, our attorney advised, ‘‘would be 
illegal and generally fraudulent in character.”’ He 
suggested that the word “American” should be 
placed before “Sheffield,” thus destroying any 
doubt of intent to deceive, either by the manu- 
facturer or dealer. 

In reply to many inquiries relating to jewelry 
containing concealed steel springs, wire or base 
metal, such at hatpin prongs, bracelets, tie clasps, 
cigar cutters, knives, articles with silver handles, 
etc., we sent out a reply stating “that an article 
as a whole will be required to assay as indicated 
by the stamp it bears, unless the base metal por- 
tion is clearly indicated, or can be seen at a 
glance,” that is, will the purchaser be deceived by 
the appearance of the article into believing any 
part or parts are gold or silver, when in reality 
they are not. This ruling has been almost uni- 
versally accepted by the manufacturers, although 
much to their inconvenience and expense. Copies 
of this ruling can be procured from our secretary. 

Because of numerous robberies in the Maiden 
Lane district, we requested your Board of Di- 
rectors to ask of the police authorities better pro- 
tection, especially during the holiday season. It 
needed no argument to convince the police com- 
missioner the request was reasonable, and he as- 
signed additional men to keep guard over that 
district and look after suspicious characters. 

We trust this report may reach sympathetic ears, 
and in the near future our suggestions become 
realities. 

When the reading of the report had been 
concluded Vice-President Ingersoll briefly 
reviewed some of the most important mat- 
ters touched upon, pointing out some of 
the salient points which could well be taken 
up for discussion. He called upon M. D. 
Rothschild to lead the discussion on the 
report. 

Mr. Rothschild took up some of the more 
important parts of the report and touched 
particularly upon the National Stamping 
law and the need of amending it to better 
meet the requirements of the trade. He 
suggested that the resolutions committee 
be asked to present a resolution asking for 
the appointment of a committee which 
should meet with other committees from 
the different jewelry trade organizations 
to frame amendments to the stamping law. 
Charles E. Hancock offered as an amend- 
ment to this that the committee have power 
to formulate another draft or substitute of 
the national law, as well as frame amend- 
ments. Robert W. Adams called the at- 
tention of the meeting to the fact that Dis- 
trict Attorney Wise had refused to take up 
inter-State prosecution in one case under 
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the present law because of its defectiveness 
in this respect. 

Mr. Rothschild next took up that part 
of the Good and Welfare Committee’s re- 
port touching upon the Platinum Bill. He 
congratulated the committee on its effi- 
cient work and briefly sketched the work 
done in order to get the Platinum Bill ready 
for presenting to the State legislatures. 

He next took up that part of the report 
dealing with the misnaming of plated jew- 
elry and imitation precious stones. He ex- 
pressed the opinion that there is at present 
too great a tendency on the part of Con- 
gress to interfere with the business world, 
calling particular attention to the patent 
situation, with special reference to the 
Campbell act. He told the jewelers that it 
is high time that business men awoke to a 
realization of what is being done. He 
touched upon the false advertising situation 
and then urged that the Good and Welfare 
Committee’s suggestion that it be increased 
from 11 to 17 members be heeded. He 
pointed out that the work of that commit- 
tee lifts the Board above the plane of 
simply a credit organization. 

Vice-President Ingersoll thanked Mr. 
Rothschild for his remarks and _ then 
pointed out several other matters which 
would be well worth discussion, and which 
had not been touched upon by Mr. Roth- 
schild. He particularly directed attention 
to that part of the report of the Good and 
Welfare Committee which had to do with 
a minimum standard for gold jewelry and 
asked Mr. Rothschild to continue his dis- 
cussion on this point. Mr. Rothschild ex- 
plained that a referendum vote of members 
of the Board had showed that seven-eighths 
of those voting favored 10 karats as the 
minimum for “solid gold,” which was a 
more decisive expression of opinion than 
could be had from the members present. 
The speaker pointed out that he did not 
consider it necessary to enforce the stamp- 
ing of a quality mark on jewelry, but that 
if such a mark were used that the article 
should be up to the quality of the mark 
stamped upon it. He said a man must use 
ordinary intelligence in buying his mer- 
chandise, and that those who buy un- 
stamped jewelry must depend upon the rep- 
utation of the dealer who sells it. 

Following the discussion by Mr. Roth- 
schild Charles E. Hancock made a motion, 
which was carried, that the report of the 
Good and Welfare Committee be turned 
over to the resolutions committee for ac- 
tion on whatever was deemed advisable, 
and that Chairman Adams appear before 
the resolutions committee and take up the 
points considered of most importance. 

Chairman Ingersoll then introduced 
Theodore W. Foster as the next speaker. 
His topic was “The Needs of the New 
England Jewelers.” 

Mr. Foster caught the earnest attention 
of his audience from the beginning of his 
remarks. He prefaced the subject matter 
of his address by praising the beauty of 
New England mountains, valleys and for- 
ests and the splendid roads of the present 
day. To this section some 300 years ago 
Mr. Foster said there came a people dif- 
ferent from any others who left foreign 
shores. They did not go out to find gold 
or the “Fountain of Youth,” but rather to 





find a country where they cou'’d worship 
God according to the dictates of their own 
conscience. They were an honest and 
devoutly religious people, and when they 
landed in New England they fell upon their 
knees and upon the aborigines. They made 
their section different from any other— 
made it conservative—and this section has 
produced some of your greatest men, said 
the speaker. 

The speaker next paid his compliments 
to Frank N. Odell, the New England man- 
ager of the National Jewelers Board of 
Trade, for the efficient work he has been 
doing for the Board. 

He told his audience that wickedness and 
cheating had been evils from time, im- 
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memorial, and that he divided men into 
three types—first, the naturally honest man; 
second, the “near honest” man, who he said 
was a pretty dangerous one, and third, the 
rascal. “What this organization is after,” 
said the speaker, “is to catch the tricksters 
—the dishonest men—and land them in 
prison.” 

Mr. Foster said that he was much inter- 
ested in the stamping law and in this con- 
nection said that the value of a good repu- 
tation cannot be better illustrated than by 
conditions found years ago in England. 
He then traced the growth and develop- 
ment of trade unions in that country, and 
the origin of the word “sterling,” saying 
that the term was first used by a man who 
was a Government coiner, who used 925- 
1,000 silver in the coins he turned out, who 
became known as reliable and who stamped 
his coins “sterling.” “What a fine trade- 
mark that was,” said the speaker. He then 
outlined how the “sterling” mark came to 


be adopted as the standard of quality in 


England. 

“There are two things that New England 
needs—one is orders, and the other a stamp- 
ing act,” said Mr. Foster. He argued 
that, first, the time “guarantee” should be 
eliminated, saying that it is a crime to stamp 
a guarantee on an article which it is im- 
possible to guarantee. He was of the opin- 
ion that every honest merchant would be 
delighted when the time comes that they can 
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buy goods stamped with a trade-mark and 
quality stamp. 

“We want for the New England jewelers 
a stamping act, but I do not believe there 
should be any compulsion about stamping 
goods,” he said. “Don’t stop the making 
of ‘tin jewelry,’ or the manufacture of brass 
jewelry—let people make that kind of 
goods—but don’t let them put a stamp of 
guarantee on such articles,’ he added. 

Mr. Foster was of the opinion that the 
silverware manufactures had had an ad- 
vantage for years since the stamp “sterling” 
on an article lifts it above suspicion, and 
that this same condition applies to makers 
of 14-karat gold jewelry, but, he said that 
the question involved in the stamping of 
the cheaper grades is a serious one. “Many 
cannot afford to buy 10 or 14-karat gold 
jewelry, but when people are allowed to 
color four or six-karat jewelry and sell it 
as ‘solid gold’ I say it is wrong,” argued 
the speaker, and added that at present there 
is nothing to hinder a foreign manufac- 
turer bringing into this country four or six- 
karat jewelry and stamping it as “solid 
gold.” He argued that there should be a 
standard of fineness for the term “solid 
gold,” and then if a manufacturer wishes 
to stamp his jewelry it must be as stamped. 

“There is a large field for cheap goods 
and they are all right in their place, but 
the thing this organization ought not to 
stand for is the fellow who makes four or 
six-karat goods and stamps them ‘solid 
gold’—fill him with gall and wormwood. 
We should have protection for this great 
industry of ours,” said the speaker in con- 
cluding his address. 

Just before the convention adjourned for 
luncheon Marcel Mirabau, of Lissauer & 
Co., called attention to the fact that there 
was no diamond importers on the pro- 
gramme, and expressed the view that the 
convention should hear from one of the 
leading diamond importers. 

During the recess a luncheon was served 
in a room adjoining the convention hall, 
and following the luncheon the New York 
members were urged by Treasurer Stearns 
to try and secure a good attendance for the 
banquet on Friday night. 


TuHuRSDAY AFTERNOON SESSION. 


The convention was re-assembled at about 
2.30 p. M., and Vice-President Ingersoll in- 
troduced as the first speaker of the after- 
noon A. W. Sproehnle, Chicago, who deliv- 
ered an address on “The Requirements of 
the Wholesalers of the Middle West.” He 
said: 

ADDRESS OF A. W. SPROEHNLE. 


I have been asked to talk on the requirements 
of the wholesaler in the middle west, but after 
giving the subject considerable thought, I have 
been puzzled why the middle west was specified, 
as the east and far west have the same problems 
confronting them that we have in Chicago. 

Before going into my subject, I want to express 
the keen pleasure I am having in meeting so many 
of my old friends that I have known for years, 
and making so many new acquaintances. In my 
estimation these acquaintances are one of the re- 
quirements of our members. 

As this is the Board of Trade convention, I draw 
the conclusion that I am to talk from the stand- 
point of credits. The most important requirement 
of the wholesale jeweler_is the National Jewelers 
Board of Trade, because of the service that we 
are deriving from it, in the three most vital points 
of our business—information, collections and co- 
operation. 

I will first consider the information that we are 
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enabled to obtain regarding the retail jeweler. If 
we did not have this splendid organization there 
would be a condition of chaos that is hard to 
describe, and I want to compliment the manage- 
ment for the efficient service that is rendered to 
the members in this respect. 

I, right here, will state that had the credit de- 
partment in our establishment been influenced en- 
tirely by the Board of Trade information, we would 
have side-stepped quite a percentage of the failures 
that we have had in the past few years. 

It is very important that information should 
come to the members quickly, and when asking 
for it, I am pleased to say that the service in most 
instances is satisfactory. One of the important 
features that has helped us make credits has been 
the weekly sheet, which shows the changes of 
ratings, and if members will make these changes 
in their reference books they will find it of great 
assistance. 

As to the details of the reports I wish to offer 
some criticism. In reading them over I find fre- 
juently important details are omitted, which some- 
times are not embodied in the reports, so to supple- 
ment these reports, our house has had a blank 
printed, which our salesmen fill out and send in 
with orders. In these reports we request the follow- 
ing information: Kind of location, rent paid, na- 
tionality, appearance of store, how many employes, 
estimated value of stock, references and_ re- 
marks. These reports our salesmen sign and send 
us, and we find that they are a great assistance in 
helping our credit department to come to a de- 
cision in each individual case. 

Frequently the Board of Trade does not give a 
detailed financial statement, which is very impor- 
tant, and if some way could be found out whereby 
those jewelers who refuse to give a financial state- 
ment could be induced to do so, it would greatly 
increase the efficiency of the Board. 

Under the head of collections I call your at- 
tention to the draft department of the Board, 
which is taken advantage of by many houses in our 
section. I am told by those who use the draft 
system that the results are very gratifying. 

When drafts are unsuccessful we find it very 
often necessary to give our accounts to the Board 
for collection. Right here, I want to point out 
one of the things that is not required by the 
wholesalers, and that is other collection agencies, 
with which most of you have had some sad expe- 
riences. You, no doubt, know that the Board only 
employs guaranteed attorneys, and when you give 
a claim to some other agency it is often to an at- 
torney who is not guaranteed. Furthermore, fre- 
quently the other agency employs the same at- 
torney as the one employed by the Board, which in 
itself is evidence enough to convince you that 
there is no need for other collection agencies to 
be employed by jewelers. 

Co-operation is another important requirement 
of the wholesaler, regardless of his location, par- 
ticularly in collection and bankruptcy matters is 
co-operation very important. To illustrate, I will 
cite two cases that have recently occurred in matters 
that our house was interested. In one case, through 
unfortunate judgment, a jeweler found himself in 
financial difficulties. He came to us, explained his 
difficulty, and we recommended that he go to the 
National Jewelers Board of Trade, and the result 
was that a meeting of creditors was called. At 
this meeting a creditors’ committee was appointed. 
When considering that the assets and _ liabilities 
were about the same, the creditors were very much 
surprised to receive a recommendation from the 
committee that an extension be granted on the 
basis of 100 cents on the dollar. We asked why 
the committee made such a recommendation, and 
the members of the committee said that they felt 
that the debtor was so honest in his intentions that 
they felt sure he could work out. After a full ex- 
planation the creditors agreed with the committee 
and an extension was worked on a 100 cents basis, 
and I am pleased to state that the business is now 
going along very well, and there is every indication 
that the creditors will get all of their money. 

Another case where fraud was very apparent. A 
creditors’ meeting was called and conditions ex- 
plained. We learned that the man had left the 
city and that it would take money to bring him 
back and prosecute him. A motion was made that 
all creditors subscribe five per cent. of their claims, 
which was readily agreed to, which gave a fund 
sufficient to send officers after the man and bring 
him back. We had him indicted by the grand jury, 
and he has found it necessary to employ one of the 
best criminal lawyers in Chicago to defend him, 
and the creditors feel sure that having taken such 
vigorous action, that this man would not have done 
what he did had he any idea of the co-operation of 
his creditors. 


It seems to me that if there was a sufficient fund 
for investigation and prosecution that there would 
be fewer fraudulent failures, and in this connec- 
tion I wish to call the attention of the members 
to the proposed change in the by-laws, where the 
present special fund of $5 is to be increased to 
$10, which in my estimation is not enough. I 
have talked with many members on this subject 
and they all agree with me that if this fund was 
made $25 per member it would save each member 
hundreds of dollars. If the fund were $25 this 
should enable the Board to employ special men 
to investigate failures, and also investigate those 
jewelers who are unusually slow to pay. 

One of the important things that we must do is 
to impress upon the jeweler that the National Jew- 
elers Board of Trade is their friend, and can help 
them in their difficulties, as we know many of them 
lack business experience and need advice and they 
should feel free to go to the Board. 

The program states that an open parliament upon 
suggestions from the middle west be held. I 
suggest that this be postponed until we have heard 
of the requirements from the Pacific coast, and 
then we car have a joint discussion, which would 
save time, because as I have stated before, there 
is no difference in the requirements of the whole- 
saler in the different sections of the country. I 
hope that there will be a very free discussion this 
afternoon on the requirements of the wholesaler, 
which will bring out many points that I have not 
mentioned. 

In the discussion I would like to have the ques- 
tion of credit clearing thoroughly gone into, as it 
seems to me that something in this direction could 
be worked out in connection with the National 
Jewelers Board of Trade. In my conversations with 
members this subject was frequently brought up. I 
have no suggestion te offer, but some of the mem- 
bers present might have some definite ideas on 
this subiect, and I consider credit clearing one 
of the very important requirements of the 
wholesaler. 

The next speaker was A. Eisenberg, Jr., 
San Francisco, who spoke on “The Require- 
ments of-the Pacific Coast from the Stand- 
point of the Wholesaler.” He said: 

ADDRESS OF A. EISENBERG, JR. 

I believe it is said: ‘“‘When the spirit moves 
you to say something say it.” 

For some time I have been reflecting upon the 
calm that is resting over the wholesalers and 
manufacturers in the jewelry trade on the Pacific 
coast; it seems as though a placid sea had fol- 
lowed a turbulent storm. 

What is it, what made it? 

Before the advent of the National Jewelers 
Board of Trade in San Francisco, we had difficulty 
in harmonizing our differences, causing dissatis- 
faction, but since the National Jewelers Board of 
[rade gained a foothold in our city, gradually the 
sky of trouble grew clearer, and under the able 
management of A. V. Davidson and associate, L. L. 
Kahlert, all dissensions have been effaced. We 
have acted with unanimity. Settlements and ad- 
justments have been quickly and_ satisfactorily 
made. 

Although figures and statistics are always more 
or less dry, I must add that through the agency 
of the Board in San Francisco 107 adjustments 
have been made with the approval of all. 

The Pacific coast jobbers therefore express their 
high appreciation of the results accomplished by 
the Board, and the untiring efforts of the gentle- 
men named. 

As you all know we are going to have a World’s 
Fair at San Francisco next year. We anticipate 
great things. The whole world will bask in the 
sunshine of our glorious climate, will view with 
appreciation what nature and man have done for 
the Golden West, and will be warmed by the 
genial hospitality for which the Pacific coast is 
known. 

We welcome every wholesale jeweler and manu- 
facturer to our shores. We want to see them come 
in grand array as visitors, as sightseers, as good 
fellows, but without the sample trunk, and they 
will never regret it. 

If I should be asked whether there is anything 
I can suggest for the betterment of the Pacific 
coast jobbers, which may be accorded them by the 
eastern manufacturing houses, I should reply that, 
owing to the distance between our coast and the 
jewelry market in the east, we Pacific coast job- 
bers should be given the preference in point of 
time in the shipment of goods. As it is at present, 
the jobbers in the east get their new material, 
new designs, etc., long before the same class of 
goods reaches us, which in a sense gives them an 
unfair advantage over us 
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If our shipments went out first we would be 
placed on a more equal basis, and the eastern job- 
ber would sutfer no loss, for the deliveries would 
be received at about the same time 

In conclusion, [ would add that the business of 
the National Jewelers Board of Trade has as- 
sumed enormous dimensions and is spreading al] 
the time, reminding one of the school boy song, 
“From little acorns the sturdy oaks grow,”’ and 
as the oak requires plenty 
growth, the 
soon be too limited. 

After Mr, Eisenberg, Jr., had concluded 
his address he offered an amendment to the 
by-laws of the Board, which was in effect 
that if a wholesaler or manufacturer takes 
back from a retailer goods which he did not 
sell, then the Board should be so notified 
and a report filed with the secretary. Also 
when he takes back his own stock to an 
extent that would jeopardize the financial 
standing of the customers. 

Mr. Rothschild pointed out that the 


amendment could not be acted upon at this 
meeting under the constitution of the or- 


of space to foster its 


space and force of the Board w 


ganization since a 20 days’ notice was 
necessary, but suggested that it be taken 


up for discussion. A. Schwab, Cincinnati, 
said he was against the idea and outlined 
his reasons. He claimed it would work 
an injustice to the customer to make those 
matters public, and might cause a run on 
a man who was solvent. Mr. Foster pointed 
out that cases might arise where a man 
would overbuy and then want to return a 
part of his purchase and the proposed 
amendment if: it became effective might 
prohibit this. 

The question of raising the assessment 
of members from $5 to $10 for the “Fight- 
ing Fund” of the Board was discussed 
briefly and Mr. Friedlander made the sug- 
gestion that the members should be taxed 
according to their financial ratings. No 
definite conclusion was reached at this tirne, 

Vice-President Ingersoll introduced 
Felix H. Levy, attorney for the National 
Wholesale Jewelers’ Association, as the 
next spezker, and he received a warm wel- 
come. 

ADDRESS OF FELIX H. LEVY. 

Mr. Levy in opening his address voiced 
his appreciation of the honor paid him in 
being asked to address the jewelers, and 
said that the greatest trouble was to select 
one question from the multitude of im- 
portant ones now confronting business men 
on which to base his remarks. He read a 
paragraph from “The New Freedom,” by 
President Woodrow Wilson and then al- 
luded to the Sherman Anti-Trust Law. The 
development of that law, he said, is a mami- 
festation of the facts alluded to by Presi- 
dent Wilson in the paragraph read, namely, 
that the country has grown up and condi- 
tions are different than they were 1) or 20 
years ago. 

He told the jewelers that there was as- 
sembled in Washington, D. C., at the con- 
vention of the National Chamber of Com- 
merce, representative men from many diif- 
ferent trades who were to confer with the 
authorities on the Sherman Law and ex- 
press the views of the business world upon 
the scope and effect of that act and the 
proposed amendment to it. 

He then reviewed the working of the 
Sherman Law in connection with big busi- 
ness, mentioning especially the Standard 
Oil, Whiskey, Tobacco and Sugar trusts, 
pointing out what would have been the re- 
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sult if the Sherman Law had not interfered 
with these monopolies, the real objects at 
which this law was aimed. 

He discussed the subjects of “Fixed 
Prices” and “Price Maintenance,” and told 
the jewelers that merchants are to-day wel- 
come in the halls of Congress since most 
Congressmen are lawyers and are not well 
informed on such matters. 

Passing to the trust bills known as the 
“Five Brothers,” now before the House and 
Senate, he explained that one feature if 
enacted into law would prohibit one man 
going to another and offering him the ex- 
clusive sale of merchandise, with the pro- 
viso that no competing line be handled. 
This, he maintained, was not right. He 
pointed out in this connection that, whereas 
the Sherman Law provided that no body of 
manufacturers could dictate the sale price 
and exclusive handling of their product in 
this way, there is no provision against an 
individual so doing. 

He described the method used by the 
“Tobacco Trust” in selling cigarettes before 
the Sherman Law pui a stop to the prac- 
tise. This was the real object of the law. 
It was not originally intended to strike at 
the individual merchants working in trade 
associations. 

In conclusion he told the jewelers that 
Washington is to-day seething with the in- 
fluence of just such associations as those 
of the jewelers, which should be and are 
the factors to be considered in the shaping 
of legislation that regulates or affects con- 
ditions in the mercantile world. 

The next speaker introduced was P. J. 
Coffey, of the j. A. & S. W. Granbery Co., 
Newark, who delivered a most interesting 
address on the subject of credits, though 
it was introduced as the “Requirements of 
the Manufacturers of Newark.” 


ADDRESS OF P. J. COFFEY. 


Mr. Chairman and Gentlemen—I have come 
before you this afternoon at the request of your 
committee, to address you with any remarks along 
the lines of or pertaining to the requirements of 
the manufacutrers. 

Your committce have not confined me to any 
particular question, but have given me wide lati- 
tude by saying that I might freely discuss any 
subject I choose and to express my views on 
same as I see it from my every-day connection 
with the manufacturing end. 

Like all other lines of business, we have our 
trials and tribulations, but it does appear that in 
our own particular line, in the past few years, 
certain unbusinesslike methods were started in a 
small way, which have gradually grown, until at 
the present time, they might be classed as “the 
evils of our business.” 

I refer principally to our credit system, 
promiscuous exchanging and crediting of goods, 
and to the cutting of prices on our staple articles. 
The unfortunate part of this is that none of these 
methods tends in any way to increase the actual 
consumption of our product. 

These conditions are of our own making. There 
was probably no idea when these methods were first 
instituted that they would grow to the proportions 
they have. Our desire to increase our output has 
led us blindly on, and our sole object has been to 
beat the other fellow in prices, terms and conces- 
sions. In endeavoring to do this we have un- 
fortunately lost sight of the most important item 
constituting the success of our particular enter- 
prise, which is our profit sheet. 

In relation to our credit system, it is generally 
recognized as the cheapest article we have. Should 
I criticise some of our credit methods I want you 
to all fully realize that I know the majority of 
jewelers of our country are entitled to liberal 
credit, and that they also take care of their obli- 
gations at date of maturity, but even in their 
particular case, this system of extra long credit 


does not appear to be of any benefit. It is often- 
times the means of inducing the buyer to pur- 
chase more than he should or would under differ- 
ent circumstances, and from the manufacturers’ 
end it oftentimes is necessary for him to render 
credit bills for these surplus purchases, which is 
not a businesslike way to do business from any 
standpoint, and surely not so from a profit 
standpoint. 

Undoubtedly the most aggravating part for the 
credit man is the slow accounts. These are the 
ones which need our most careful attention. This 
slowness on their part can oftentimes be likened 
to the “lull before the storm;’’ when the storm 
breaks it is either an extension or a failure. 

We are oftentimes too lenient with this par- 
ticular class of trade, and I sometimes think we 
are too much afraid of losing an account. There 
is no doubt that should we follow the dictates of 
our best business judgment, our participations in 
extensions and failures could undoubtedly be re- 
duced 50 per cent., and if we would impart to 
our various credit boards our individual experi- 
ences in regard to our slow accounts, without wait- 
ing to be asked for it, and at the same time have 
our credit board impart this information to its 
various members, and then if we, as members, 
would govern ourselves accordingly, we would in 
a short time be able to instill a far healthier re- 
spect on the part of these slow accounts for their 
credit standing. This practise means nothing more 
or less than closer co-operation towards an effort 
on all our parts to endeavor to remedy some of 
cur unbusinesslike conditions. 

In connection with credits we have our “dis- 
count” item. How often do these slow accounts 
lose this discouat, and how many of you receive 
letters stating that the other fellows have allowed 
the full discount on a much overdue account, 
and they sincerely trust that you will see your 
way clear to do likewise. We do not see our 
way clear to do this, but we do it. To my mind, 
one particular reason for this is our rate of dis- 
count. A number of us are allowing 19 per 
cent. for January and July settlements. 

This amount prohibits it from being a cash dis- 
count, and should we attempt to force a man to 
lose this, because he ras taken an extra 60 or 
90 days, it makes him feel as though we were 
robbing him. You can readily see, if he settled 
his account in a regular businesslike way, if not 
in cash, with a three-months’ interest bearing note, 
his extra charge for extended time would be 1% 
per cent., making a difference between our discount 
of 8% per cent. This practically takes all argu- 
ment away from us towards endeavoring to make 
him lose this discount for not paying according to 
terms. 

Why not split our discount into a trade and 
cash, and make our cash discount a standard one, 
and make it an amount we can conscientiously 
live up to. The good merchant is entitled to re- 
ceive this and we ourselves are surely not justi- 
fied in according the same treatment to the mer- 
chant who lets his accounts become long overdue. 

The very nature of our business makes it nec- 
essary for a number of us to obligate ourselves 
for large payments during the month of January. 
In most cases our only opportunity to liquidate 
these obligations is from money derived from our 
accounts receivable. We regard these obligations 
as a positive duty on our part to liquidate them at 
date of maturity, and if by any chance we are 
unable to do so, we fear for our own credit 
standing. Why should we look differently upon 
our accounts receivable? 

Undoubtedly there are oftentimes cases where 
additional time is required in the settlement of 
an account, and which does not necessarily re- 
flect upon a man’s credit. The business method of 
our country supplies a way both for our customers 
and ourselves to secure this necessary time. I 
refer to note settlements, where it is found im- 
possible to settle by cash for the time being. We 
can always discount them, and an account that 
refuses us this means of turning our assets into 
actual cash is not worthy of our consideration. 


Naturally all of us possess a very high regard 
for our credit standing, and we naturally expect 
that this regard extends to all business men, yet 
we have that certain percentage of our accounts 
that we would be ready and willing to believe 
have lost this particular regard for credit, and 
possibly they have, but if such is the case they 
have only shown themselves apt pupils to adopt 
methods we alone are responsible for. 

We continue this campaign of unbusinesslike 
education not because we want to, not because we 
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think it is for the best interest of our business, 
but we say to ourselves, what can I accomplish 
by standing alone for these reforms, and further- 
more you know that, regardless of what you 
might refuse any of your customers, someone will 
be found to grant whatever concessions asked for, 
whether it be longer credit, crediting of mer- 
chandise or reduction in prices. 

As I stated before, not one of these conditions 
adds in any material way to greater consumption 
of our product. In fact, crediting or exchanging 
of merchandise is a detriment to consumption. 
What incentive is there for the retailer to work 
off his old stock when he can return same to the 
manufacturer and get credit at original prices? 

Fortunately it is possible to remedy all such 
conditions—but only through co-operation. There 
is plenty of room in our line for competition in 
individuality of design and workmanship, without 
being forced to sell the very articles which should 
be the “bread and butter” of our business at 
prices which simply mean exchanging a new dollar 
for an old one. 

I do not believe that any of us are willing or 
desirous of eliminating honest competition, but 
I do believe that co-operation to the extent that 
will eliminate the various unbusinesslike methods 
I have mentioned, would be desirous, and if, 
through the officers, directors and executive body 
of our National Jewelers Board of Trade, a matter 
of this kind could be brought to the attention of all 
our manufacturers, and they could be shown some 
legal and workable way in which they could elim- 
inate some part, if not all these evils, our Board 
would undoubtedly have the hearty support of the 
majority of such manufacturers. 

Gentlemen, I leave these matters for your con- 
sideration. 

Speaking on the subject of credits, Jacob 
Goodfriend, New York, said that he 
thought that the man who paid his bills 
promptly is the one entitled to discounts. 

Another speaker on this subject was 
Marcel Mirabau, who drove home some 
salient points on long term credit and ridi- 
culed the present practise. He cited the case 
of one man who had $150 with which to 
start in business and in two years owed 
over $6,000. He was of the opinion that 
the National Jewelers Board of Trade 
should take up such cases for the good of 
the trade before such a condition became 
so pronounced. He told of the long credits 
given jobbers who extended the same to 
retailers. 

Leopold Stern, as the nester of the New 
York diamond trade, was called upon for a 
few words. He told the jewelers that the 
diamond syndicate did not extend any such 
concessions to gem importers as were men- 
tioned by the previous speaker, and spoke 
generally on the credit situation. He said 
that business men would find that economic 
laws were as immutable as the laws of na- 
ture, and could not be broken with safety. 
As business men they must be governed by 
the requirements of individual cases as 
they were presented and_as they merited. 
Mr. Stern said that one of the first require- 
ments to obtain credit was honesty of 
character, which counted much more than 
the mere financial responsibility. He called 
attention to the advance in the duty on 
diamonds and the added need of watching 
the smugglers. This fact, he said, made it 
all the more necessary to be careful with 
whom business is transacted. 

He advocated that the National Jewelers 
Board of Trade use its influence to have a 
law enacted which would make it com- 
pulsory for gem importers to keep books 
showing their diamond purchases and sales, 
and making these books accessible to the 
Government authorities. 

In conclusion he said he was glad to re- 
port that the latest advices from the Euro- 
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pean markets assured of a healthy condi- 
tion in the diamond trade. 

Just before the convention adjourned 
Louis Cohn, New York, suggested that the 
National Jewelers Board of Trade draft a 
resolution to the effect that Congress delay 
action on certain bills now before that 
body for consideration. 

Following the adjournment, a tea and 
dansant was held at the Hotel McAlpin, 
which was attended by the jewelers and 
the ladies of their families. This lasted 
from 5 until 7 Pp. M., and was thoroughly 
enjoyed by all who participated. In addi- 
tion to the dancing by the members, there 
was exhibition dancing by professionals 
hired for the occasion. 


FRIDAY AFTERNOON SESSION. 


There was no convention on Friday 
morning, the afternoon session being called 
to order at 2.30 p. M. by Vice-President In- 
gersoll. Following the invocation delivered 
by the Rev. St. Clair Hester, of the Church 
of the Messiah, Brooklyn, the report of 
the resolutions committee was submitted by 
\l. D. Rothschild, chairman of the commit- 
tee, which was accepted as presented, after 
considerable discussion on the part relating 
to the Stamping Law. The resolutions were 
is follows: 

THE RESOLUTIONS. 


Whereas, There are a number of bills pending 
efore Congress for the amendment of the Sher- 
nan act, and 

Whereas, These bills are not understood by mer- 
chants, many of whom would undoubtedly be un- 
justly hampered in the free and proper conduct 
tf their business if they became laws; and 

Whereas, There ought to be a thorough exam- 
nation and free criticism of every part of these 
hills to the end that the splendid spirit of our 
erchants shall not be broken by the enactment 

laws which are economically unsound, be it 

Resotvep, That the National Jewelers Board of 
l'rade, in convention assembled, heartily approv- 
ing the efforts of the Administration to prevent 

punish all forms of monopoly or business op- 
pression, nevertheless believes that the Sherman 
ict, properly administered, is a sufficient instru- 
ment to accomplish these ends, be it further 

RESOLVED, That in the event that further legisla 

n should receive the closest scrutiny and mer- 
iints should be given every opportunity to be 

ird by Congress after they have learned the 
xact scope and power of the proposed laws; be it 


irther 
Rrsotvep, That it is generally not feasible 
for merchants to go to Washington to appear 


hefore the committee having these bills in charge, 
ind we respectfully suggest that the far reaching 
effects of these proposed laws would justify hear- 
ings in different commercial centers of the country 
to the end that all merchants may have equal 

portunity to speak on matters which so closely 
mecerns them; be it further 

Resolvep, That copies of these resolutions be 
transmitted to the President, the Senate and the 
House of Representatives. 

* > * * ca + * 

Whereas, Judge Learned Hand has announced 
that he proposes to adopt a new procedure in 
bankruptcy cases in the interest of creditors, and 

Whereas, This procedure contemplates among 
other reforms the appointment of a temporary re- 
‘eiver who shall act solely as custodian of the 
bankrupt’s effects, and who shall be required 
within four days after his appointment to give 
creditors 10 days’ notice of a meeting to select 
their own receiver, be it 

REsoLvep, That the National Jewelers Board of 
Trade, in convention assembled, heartily approves 
this procedure, and we respectfully commend this 
method of conserving a bankrupt’s effects for the 
rightful owners, the creditors, to United States 
iudges in this and other districts, be it futher 

ResoLvep, That we respectfully suggest that the 
time for calling the meeting of creditors to act 


mon th shhntam f receiver be shor 
upon the choice of receiver be shortened to a 


period not to exceed 10 days from the appointment 
of the temporary custodian, be it further 

ResoLvep, That we respectfully suggest that the 
custodian should not be allowed to appoint an 
attorney or dispose of assets except in cases of 
necessity, be it further 

Reso_vep, That we regard this timely action of 
Judge Hand as a wise and just solution of a part 
of the bankruptcy law, the operation of which has 
been a byword among merchants, be it further 

Reso.tvep, That a copy of these resolutions be 
sent to United States judges of this and other 
districts. 


. * * * * 


Whereas, The Good and Welfare Committee of 
the National Jewelers Board of Trade reports 
that our National Stamping Act is neither broad 
enough in scope nor sufficiently effective to check 
fraudulent marking of gold and silver; gold 
and silver plate, platinum,’ and other metals em- 
ployed by the jewelry trade, and has recommended 
that this act be amended or replaced by a com- 
plete and effective law, and 

Whereas, It is the settled policy of the National 
Jewelers Board of Trade to submit all questions of 
this kind to the different organizations and various 
industries which make up the jewelry trade, to the 
end that only such legislation be proposed as shall 
substantially represent the views and wishes of 
the entire trade, be it 

Resotvep, That the Board of Directors of the 
National Jewelers Board of Trade be and is hereby 
directed to call a conference of all representative 
organizations, manufacturers, wholesalers and re- 
tailers, in the jewelry trade, and to include in such 
conference representatives of individual retailers, 
wholesalers, imjforters and manufacturers who may 
not be represented by organizations or even if 
represented may desire to participate in such con- 
ference, be it further 

Resotvep, That the Board of Directors of the 
National Jewelers Board of Trade appoint a com- 
mittee to represent the National Jewelers Board 
of Trade at such conference, be it further 

RESOLVED, That no vote or agreement of the 
conference shall be binding on any organization 
taking part therein, but all recommendations shall 
be reported back to the organizations sending 
representatives to the conference to the end that 
each organization may register its wishes or final 
determination after receiving the report of its 
own representatives, be it further 

REsoLveD, That any amendments to, or substi- 
tute for the national stamping act which may be 
adopted by substantially all the organizations 
represented in the conference, shall be presented 
to Congress by a committee of the conference, 
elected or appointed in accordance with the wishes 
of the conference, but every constituent organiza- 
tion shall have the right to have at least one repre- 
sentative on such committee. 


\ vote of thanks was given to Chairman 
Rothschild and the members of the com- 
mittee for their excellent work in drawing 
the resolutions adopted. 

The next matter taken up was the read- 
ing of the amendments to the constitution 
of the Board, which had previously been 
prepared and sent out to members. The 
first amendment proposed was to Article 4 
of Section i, which changed that part of 
the section relating to vice-presidents so 
that it should provide for one vice-presi- 
dent from New York or vicinity and one 
vice-president for each city or section where 
the corporation maintains branch offices, 
The amendment was desired for the pur- 
pose of providing authoritative representa- 
tion in the sections of the country wherein 
branch offices were located, so that the 
term “National,” as applied to the National 
Jewelers Board of Trade, might be realized 
to its fullest sense. After Secretary Stone 
had read the resolution and explained its 
full meaning it was discussed at some 
length and finally adopted as_ prepared, 
with the proviso that the board of directors 
should add to it a phrase which would 
make the vice-president from each city the 
chairman of directors of that section. 
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A. G. Schwab, Cincinnati, called the at- 
tention of the board to the fact that there 
were many members in Cincinnati and said 
that he thought a branch office ought to 
be maintained there. Secretary Stone ex- 
plained that. because of the large mem- 
bership in Cincinnati a sub-branch had 
been opened there with a reporter in charge 
who occupied deskroom, and that reports 
on concerns in that section were on file. 
He pointed out that the maintenance of 
a branch office entailed an expense of $7,500 
a year and that it had not been deemed 
advisable to load this added expense to 
the expenditures of the Board, explaining 
that Cincinnati men could obtain answers tv 
inquiries by mail from Chicago within a 
comparatively short time, or that, if it was 
desired, by telegraph in much less time. 

It was asked if it could not be so ar- 
ranged that the sub-branch at Cincinnati 
could have a vice-president, the same as 
the other branches. A number of men 
from the Cincinnati section urged this 
proposition. James E. Reagan voiced the 
sentiment that he believed it would 
strengthen the Board to organize a sec- 
tional board cf directors and elect a chair- 
man who should become an honorary vice- 
president of the organization wherever 
chere were members enough to warrant it. 

Following the discussion on the first 
amendment, the second one was taken up, 
which proviaed for the raising of the as- 
sessment of members for the “fighting 
fund” of the Board from $5 to $lv a year, 
this amendment being intended to provide 
a commensurate fund for carrying on the 
work of investigating and prosecuting dis- 
honest debtors in the interest of members 
and for providing a more substantial fund 
for the work of the Good and Welfare 
Committee. 

J. E. Reagan propose l an amendment to 
the amendment which would advance the 
increase from $10 t» $25. This at once 
precipitated a discussion, which was par- 
ticipated in by A. G. Schwab, Cincinnati; 
Theodore W. Foster, Providence; A. J. 
Thoma, Cincinnati; A. W. Sproehnle, Chi- 
cago; Leopold Stern, New York; Jacob 
Goodfriend, New York; S. Davis, Pitts- 
burgh; Mr. Patterson, Boston, and others. 
It was argued by those who did not think 
it advisable to increase the amount to $25 
that such action would mean that the Boara 
would lose in membership because of the 
increased expense. The majority of those 
discussing the matter were against the in- 
crease, although good arguments were ad- 
vanced by A. W. Sproehnle and others fa- 
voring placing the amount at $25. Mr. Stern 
voiced the opinion that he did not think it 
would result in a loss of membership, but 
rather it would increase the membership by 
adding strength to the Board. He said thar 
the Board should be prepared at all times 
to prosecute frauds wherever uncovered 
and that it should be borne in mind that 
the organization was not a_ collecting 
agency, but that it had a much broader field 
of operation. He suggested that when the 
balance of the fund at the end of any one 
year amounted to $15,000 that no assess- 
ment should be authorized for the follow- 
ing year. Jacob Goodfriend argued that 


the board of directors had given the mat- 
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ter careful attention and that in their opin- 
ion an increase of from $5 to $10 was suff- 
cient that that amount should be the one 
to settle upon. S. Davis, Pittsburgh, pro- 
posed a compromise proposition, which was 
to the effect that the tax should be left at 
$10, but that the members of the Board 
be subjected to an additional tax of $15 if 
additional funds should be needed. It was 
explained that such provision had already 
been made in the constitution. Following 
the discussion Mr. Reagan withdrew his 
amendment to the amendment and the 
amendment to increase the assessment to 
$10 was passed, as originally proposed. 

Another amendment proposed was one to 
amend Article 5, Section 2, increasing the 
membership of the Good and Welfare 
Committee sufficiently to permit it to be 
divided into more sub-committees, the ac- 
tivities of the Good and Welfare Commit- 
tee having expanded to a point where more 
assistance was needed to accomplish the 
aims of this Board. 

An amendment was also proposed to Ar- 
ticle 4, Section 13, which provided for the 
expenditure of funds of the Board. 

Secretary Stone next read a letter of 
resignation from Walter Krementz, New- 
ark, who had been selected as a member 
of the board of directors. Leopold Stern 
said that the name of Curtis R. Burnett, 
of the American Oil & Supply Co., New- 
ark, N. J., had been offered in place of 
Mr. Krementz. With this change the 
board was elected as proposed by the nomi- 
nating committee, and is as follows: 

New York—Robert W. Adams, Emanuel 
Arnstein, Alpheus L. Brown, Louis Cohn, 
George E. Fahys, August Goldsmith, Ar- 
thur Henius, Charles H. Ingersoll, De Witt 
A. Davidson, Jonas Koch, Samuel Kramer, 
Arthur Lorsch, Ludwig Nissen, Lee Reich- 
man, M. D. Rothschild, Frank T. Sloan, 
A. L. Stearns. 

Chicago—Benjamin Allen, Emil M. 
Despres, John H. Hardin, W. F. Juergens, 
George Meehan, C. T. Ross, A. W. 
Sproehnle, F. G. Thearle. 

Providence—George H. Cahoone, Theo- 
dore W. Foster, Ralph S. Hamilton, 
Charles E. Hancock, Harold W. Ostby, 
Everett I. Rogers. 

San Francisco—Burr W. Freer, A. W. 
Huggins, Alphonse Judis, Fred H. Levy. 

Members at Large—Henry Blank and 
Curtis R. Burnett, Newark, N. J.; Ros- 
well Blackinton, N. Attleboro, Mass.; 
Samuel M. Einstein and Clarence W. Wat- 
son, Attleboro, Mass.; George H. Ham- 
bright and E. W. Reynold, Los Angeles, 
Cal.; J. M. Sinclair, Portland, Ore.; Mor- 
ris Eisenstadt, St. Louis, Mo.; George H. 
Edwards, Kansas City, Mo.; S. H. Clau- 
sen, Minneapolis, Minn.; Frederick B. 
Hurlburt, Philadelphia, Pa.; A. G. Schwab 
and A. J. Thoma, Cincinnati, O., and H. 
W. Patterson, Boston. 

Leopold Stern proposed the following 
nominating committee for 1914: Joseph 
Murer, William I. Rosenthal, Seth Thomas, 
P. J. Coffey, Marcel Mirabeau, H. H. 
Butts, Charles Untermeyer, J. T. Mont- 
gomery, William Chapin and R. T. Allen. 
This committee was elected by unanimous 
vote. 

M. D. Rothschild offered a vote of 
thanks to Leopold Stern and other mem- 


bers of the old nominating committee for 
their faithful services, and then asked to 
be allowed to conduct the meeting for a 
few minutes. 

In a terse speech, in which he called at- 
tention to his good work in connection 
with the board, Mr. Rothschild presented 
the name of Charles H. Ingersoll, of New 
York, as president for the ensuing year. 
The nomination was made unanimous and 
the secretary instructed to cast one ballot 
for the election of Mr. Ingersoll. 

The newly elected president made a neat 
speech of acceptance, in which he called 
attention to the possibilities of increased 
work by the board and asked for the co- 
operation of the members during the year. 
In closing he thanked the members for the 
honor bestowed upon him. 

Theodore W. Foster presented the name 
of Robert W. Adams, New York, as first 
vice-president, and he was unanimously 
elected. 

Charles H. Hancock 
of Arthur Lorsch for 
dent, and his election 
mous. 

S. Davis, Pittsburgh, raised the question 
as to whether the board would hold an- 
other convention, and if so, when and 
where? He extended an invitation for the 
convention to come to Pittsburgh. 

Curtis R. Burnett offered a motion that 
there be another convention next year, 
which was carried, and the details were left 
to the board of directors. 

A. G. Schwab, Cincinnati, offered a vote 
of thanks on behalf of the out-of-town 
jewelers for the royal entertainment pro- 
vided. 

Treasurer Albert L. Stearns offered a 
vote of thanks to the out-of-town jewelers 
for their kindness in spending both time 
and money in coming to New York for 
the convention. 

A vote of thanks was tendered to Sec- 
retary Stone and Treasurer Stearns for 
the work they had done in making the con- 
vention a success. A vote of thanks was 
also given to the press. 

Just before the convention adjourned 
Robert W. Adams asked that special at- 
tention be given to the terms “gold plate,” 
“solid gold,” etc., and misused terms as 
applied to gems. The convention then ad- 
journed. 

After the convention had been closed 
the board of directors held a meeting, at 
which Secretary Edmund N. Stone and 
Treasurer Albert L. Stearns were re- 
elected. 


offered the name 
second vice-presi- 
was made wnani- 


The Banquet. 

The final feature, the banquet, proved 
a success to an extent that astonished even 
the most pessimistic of those who-had felt 
the members were not taking the interest 
that they should in the event. This dinner 
was scheduled for 6.30 Pp, m. in the great 
ballroom of the Hotel Astor, the most 
magnificent hall for holding banquets on 
the American Continent to-day, but even 
before that time the members and guests 
began to arrive, and some time before 7 
o’clock the corridors and reception rooms 
outside the banquet hall were filled with 
a representative gathering of jewelers. 
Many members of the Board who. were 
unable to attend the regular sessions were 
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in evidence at the banquet, and _ the 
social feature before the dinner proper 
proved so interesting and enjoyable that 
the time was extended until 7.30. 

When the bugle call acted as a signal to 
enter the banquet hall the jewelers found 
34 small tables, holding eight to 10 each, 
arranged in front of the long guests’ table 
that ran almost the full length of one side 
of the great gold room. Behind the guests’ 
table two American flags draped in a semi- 
circle extending from the top of the sec- 
ond balcony of boxes to the first, while 
the tables themselves were decorated with 
roses, pinks and flowers in handsome glass 
vases. The guests quickly found their seats 
and after the blessing by Dr. Eaton began 
the discussion of the following menu: 

MENU. 
Pamplemousse Bar-le-Duc. 
Créme de Tomates aux Fleurons. 
Olives. Céleri. Radis. Amandes Salés. 
Filets de Sole, Marguery. 

Filets Mignons de Beeuf, Portuguise. 
Pimentos Farcis. Haricots Verts. 
Choufleur au Gratin. 

Sorbet au Kirsch. 

Pigeonneau Royal R6ti, au Cresson. 

Ceeurs de Laitue au Fromage. 

Glaces de Fantaisie. 

Petits Fours. Fruits Frais. 

Café Noir. 


Throughout the courses the guests were 
entertained by musical selections rendered 
by an orchestra in one of the upper gal- 
leries, and also by solo singing and a quar- 
tet of male voices, which made the time 
pass pleasantly until the post-prandial ex- 
ercises were started. 

At the guests’ table, seated on either 
side of President-elect Ingersoll, were: 
M. D. Rothschild, the toastmaster of the 
evening; Hon. Dudley Field Malone, Col- 
lector of the Port; ex-Senator Chas. A. 
Towne, Judge Isaac Franklin Russell, Rev. 
Ernest R. Eaton, F. G. Thearle, president 
of the National Wholesale Jewelers’ As- 
sociation; Harry M. Mays, president of 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association; Theodore W. 
Foster, chairman of the Board’s New Eng- 
land directorate; First Vice-President 
Robert W. Adams, Secretary Edmund N. 
Stone and Treasurer Albert L. Stearns. 

President-elect Ingersoll opened the post- 
prandial part of the program with a neat 
speech in which he gracefully thanked the 
members of the Board for the honor be- 
stowed upon him, outlined briefly some 
salient points along which the endeavor of 
the Board would be directed and called 
for the co-operation of the members in 
making his administration a success. 

He said in part: 

It is a pleasure and honor to welcome you to 
the first dinner of the National Jewelers’ Board 
of Trade, and I am sure you will all follow me 
when I say I hope it is only the first of many 
such affairs, and that as we. proceed year after 
year we will continue to improve in many ways. 
I think you will also follow me when I say that 
the average banquet is a nuisance but we hope 
to make ours otherwise. 

I have had the honor to-day to be elected to 
the highest honor within our organization. After 
being in the conference as chairman and running 
the steam roller, you have turned it about and 
flattened me out and I am here as your president. 


He then went on to outline legislative 
work for the development of the organi- 
zation, paying Secretary Stone a compli- 
ment for his efficient services. He told the 
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jewelers that there are many questions at 
present of vital importance in the affairs 
-of the nation and that he believes that the 
line of delineation should be drawn as be- 
tween big and little business, but between 
monopoly and individual or corporate in- 
terests. He said there was confusion on 
‘this and that he failed to see that the bills 
before Congress or the President’s mes- 
‘sage had made this clear. 

Continuing, he said: “I believe there is 
-a waste of time in calling a Board meeting 
to simply listen to reports, and think the 
time could be used to better advantage on 
problems which confront us.” 

In closing he again thanked the members 
for the honor showed him and urged their 
<o-operation. He then introduced M. D. 
Rothschild as the toastmaster of the eve- 
ning. 

After a few introductory remarks Mr. 
Rothschild read a number of telegrams and 
Jetters. One was from ex-President Henius, 
expressing regret at his inability to attena 
the banquet and hoping for the success of 
the affair. A telegram was also received 
from F. D. Carr, president of the Manu- 
facturing Jewelers’ Board of Trade, Prov- 
idence, regretting his inability to attend be- 
<ause of urgent business matters. A letter 
was read from T. R. Combs, president of 
the American National Retail Jewelers’ As- 
sociation, which extended best wishes and 
also carried regrets at being unable to 
-attend. 

The toastmaster next proposed a toast 
to the President of the United States, and 
while the toast was being offered the or- 
«hestra played “America.” 

Before introducing the first speaker of 
the evening the toastmaster reviewed the 
fight against the present tariff on gems, but 
said that now that the bill had become a 
daw it is the resolution of members of the 
trade to do their best under the new condi- 
tions and to lend their assistance to the 
«Government in carrying out the new Act. 
He said that the new Collector of the 
Port had a big job cut out for him, and 
‘then introduced Dudley Field Malone, Col- 
dector of the Port of New York. 


COLLECTOR MALONE’S ADDRESS. 


Collector Malone delivered a stirring ad- 
«dress, in which he mixed politics and smug- 
-gling in careful proportion. He told the 
jewelers that he realized from the begin- 
ning that he had a hard job at the Custom 
House, but that a position was not worth 
while unless it carried with it responsibili- 
‘ties. “I face a body of men to-night who 
have been called upon to make a sacrifice 
for the general welfare, and I am particu- 
larly impressed with the spirit of the mem- 
‘bers of your trade in that you are working 
with the officials for the good of all the 
country. I believe that I appreciate that 
the detection of smuggling at this port is 
of infinitely more concern to you than to 
the Government. To the Government it 
means the protection of only one of the 
revenues of the nation, while to you it 
means the protection of your business,” he 
said. 

Mr. Malone urged the jewelers to uphold 
the administration of President Wilson, al- 
though many of them might feel themselves 
for a time hit hard by the new _ tariffs, 


which placed a 10 per cent. duty on rough 
diamonds and increased the duty on cut 
stones from 10 to 20 per cent. Notwith- 
standing individual hardship, he said, all 
owed such patriotic sacrifice to the common 
welfare of the country that the jewelers 
and the Government should work in co- 
operation against the crooks and the smug- 
glers in order to place business on a firm 
basis. He told the jewelers that there had 
been collected in fines, penalties and for- 
feitures between March, 1909, and Febru- 
ary, 1914, $8,453,347.98, which, he said, rep- 
resented that amount saved in protecting 
the business of honest merchants. Fle added 
that the position of the Government and 
the merchants was a dual one. “The Goy- 
ernment must work with you and you with 
us,” he added. 

“While I am Collector,” he said, “there 
will be no Russian police methods in evi- 
dence at this port. I have insisted upon 
decent treatment of tourists, travelers and 
merchants. I will not stand for the Ameri- 
can citizens or any other travelers being 
annoyed or humiliated by customs men. I 
told my staff the day I took office that 
they could do their work better if they 
smiled than if they scowled. 

“The men inethe customs service are 
loyal, patriotic citizens on pay not over- 
great, and neither you nor I can expect that 
an inspector who leaves his home at 5 
o’clock in the morning and works until 11 
o’clock at night will always be possessed of 
all the graces of a Chesterfield, but their 
labors and long hours will be no excuse for 
petty oppression.” 

Turning his attention to the political 
horizon, he said there has never been a 
president of the United States who has put 
more constructive legislation on the statute 
books in one year than has Woodrow Wil- 
son. The business of the country to-day, 
he said, depends more on the genius, patri- 
otism and constructive ability of Woodrow 
Wilson than on all other forces of the 
country combined, and already we find that 
despite the carping and pessimistic criticism 
of the tariff bill and the currency bill be- 
fore they were passed none of the dreaded 
evils has materialized. 

“You hear it objected to now and then 
that he is not a very popular man. When 
you are very sick and in need of a major 
operation the surgeon may be the most 
skilled and efficient of medical men, but 
the chances are that he will not be very 
popular while he is operating upon you 
nor while he dresses your wounds, but he 
is popular with your family and with you 
later when you have recovered. When you 
proceed in your business once more along 
healthy lines and regain your strength 
with added freedom and power, you will 
all agree with the President of the United 
States, who cut the cancerous growths out 
of the body politic, was one of the great- 
est presidents the country has ever known.” 

The next speaker was ex-Senator Chas. 
A. Towne, who delivered a most inter- 
esting and scholarly address, reviewing the 
advancement made in this country in 
science, art, literature and industry. 


SENATOR TOWNE’S REMARKS, 


After briefly passing over his experience 
in puplic office, he told the jewelers that 
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there had been greater progress made from 
the time of George Washington to the 
present time than there had been before 
his time back to the time of Nebuchad- 
nezzar. He traced the development of 
power from the days of the windmill and 
waterwheel and the tallow dips up to the 
period which saw the advent of steam and 
electricity, and glancing into the future, 
touched upon the possibilities of radio-ac- 
tivity. He told the jewelers that the prog- 
ress in many lines had been marvelous. 

He said that we are living in an age 
which bristles with new conditions and 
problems which are without precedent and 
parallel. The concentration of men into 
communities, the sub-division of labor, the 
developments in transportation, changes in 
the banking systems, these and 10,000 other 
matters, he said have brought up questions 
which present great difficulties which are 
hard to cope with. 

He reviewed in a scholarly manner the 
development in art, music and the stage, 
decrying the present trend in these direc- 
tions, and saying that even the religion of 
our fathers is going out of style. This 
and much more he told the jewelers, all 
of which was listened to with attention. 

Following the address of Mr. Towne, a 
tenor solo was rendered by Mr. Wiseman, 
and Toastmaster Rothschild then intro- 
duced as the next speaker the Rev. Ernest 
Risley Eaton, ‘pastor of the Madison Ave. 
Baptist Church, New York. 

After telling a good story, he said that 
he hardly knew how to connect up religion 
and the jewelry business, since the closest 
that the minister ever gets to jewelry is 
the possession of an occasional Ingersoll 
watch. 

He told the jewelers that a real business 
must have a real foundation, and that if 
one wants to make it a success, from a 
view of moral worth, it must have a safe 
foundation. He said that there was no 
business but what could be conducted on 
true religion, and that if a man lives only 
a life of materialism, that his life is not 
worth living. He gave the jewelers a well 
rounded talk on the moral side of their 
business, and in conclusion urged that no 
man sacrifice his manhood to his business. 

The last speaker of the evening was 
Isaac Franklin Russell, Chief Justice of 
the Court of Special Sessions, New York. 
He delivered a speech sparkling with wit 
and humor, which kept his listeners in a 
constant outbreak of mirth, but beneath it 
all was an underlying strain of good com- 
mon sense. 

He told a number of stories of mirth 
provoking worth, drawing for the sub- 
stance of his remarks from the fact that 
he was for a number of years a college 
professor, and painting experiences along 
this line for the entertainment of his lis- 
teners. To attempt to report a speech of 
the kind delivered by Justice Russell would 
fail to’ do it anything like justice, so suf- 
fice it to say that those who missed hear- 
ing the last speaker on the program missed 
hearing a most entertaining address. 

Just before the assemblage broke up 
Toastmaster Rothschild asked for a vote 
of thanks to the speaker, which was given 
unanimously. 








THE JEWELERS’ CIRCULAR-WEEKLY 





February 18, 1914. 


















aS Y Y 7 YT i f Y Y YXVXVXY 
AAA KAAAAAAAAAARAAAAAAAAAA 
cy 


) 
\ 
NY 







io 


NO 
jenni 









Le Oe & Le ae YT if Bi Y 
AAA AAAAALA 





































NE 
he =) S s 
yD t e 
Ge) By,” 
eo oe NARS U 
ak — = CF S 


~~ 


YY 







AAARHAKRNARAARAAA 


— ~*~ 





\\ 


If a noted expert 





stepped into your 
aie: | 
the tried and 


store and said: 
know 
proven plans and 
methods of 30,000: 
successful jewelers 
throughout the coun- 
try, and I am going 
to tell them to you 
free.” 


You would sit 
right up and listen, 
wouldn’t you? 


That 
what we are going to 


is exactly 


give you free—these very successful plans, ways and means by which these jewelers 


have grown. 


Only, instead of telling them to you by word of mouth, we are going to give 
them to you in a big, handsome book for instant reference any time and all the time. 


One chapter alone, “How to Figure Profits,” is worth hundreds of dollars to any 


jeweler. 
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This book is only one of many hundred reasons why 


every good jeweler should buy W.W.W. Rings. 


This book is worth hundreds of dollars to the jeweler 
who wants a bigger, better and more profitable business. 


Remember, we are not selling this book. We are giving 
it to vou. 


You cannot get such a book elsewhere at any price. No 
other jewelry manufacturer has ever attempted to produce a 
book of such magnitude. 


You cannot begin to judge the inestimable value of this 
book to you as a ready means to a healthy business—a grow- 
ing business—a permanently successful business. And _ that 
vou can get it without money, without price, adds all the 
more to its worth. 





Advance sheets of the book are now being shown by vend 
our men. A finished volume in due time for every W.W.W. ome 
vend 

Jeweler. mis 


It might be well to write us to reserve a book for you. 
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Many Important Topics Considered at the Annual Meeting 
of the Chamber of Commerce of the United States 
held at Washington, D. C. 








WasHIncrTon, D. C., Feb. 15.—More than 
500 delegates attended the second annual 
meeting of the Chamber of Commerce of 
the United States, which was brought to a 
close this afternoon. Business men of na- 
tional prominence, leaders in their respec- 
tive lines, discussed the various live trade 
subjects of the day, while the discussions 
were participated in by many high Govern- 
ment officials. 

The subjects were so many and varied 
and the addresses and discussions so nu- 
merous that to go into them all would re- 
quire unlimited space. Of chief interest to 
the jewelry trade were the sessions devoted 
to the discussion of the maintenance of re- 
sale prices and the report of the committee 
on patents, trade-marks and copyrights. 
These are subjects which vitally affect the 
various branches of the jewelry trade; the 
other subjects, such as anti-trust legislation, 
were more of a general commercial inter- 
est. 

The trade was represented at the conven- 
tion by Ludwig Nissen, of the National 
Jewelers Board of Trade, and F. G. 
Thearle, a director of the Board, and also 
president of the National Wholesale Jew- 
elers’ Association. Mr. Nissen, who was 
one of the original directors of the cham- 
ber, was called upon to present the com- 
plimentary memorial of the association to 
Harry A. Wheeler, the retiring president. 

Mr. Nissen had expected to submit cer- 
tain resolutions in behalf of the Jewelers 
Board of Trade, but the resolutions had 
not reached him when the convention ad- 
journed, and it was impossible to get them 
in. No resolutions were submitted in be- 
half of the jewelry trade. 

The social feature of the meeting was 
the annual banquet held Thursday evening 
at the New Willard. The speakers were 
Secretary of Commerce Redfield and Prof. 
Karl Rathgen, of Hamburg. 


WEDNESDAY. 


The report of the committee on patents, 
trade marks and copyrights was submitted 
on Wednesday by James G. Cutler, chair- 
man of the committee. The committee 
recommended certain amendments to the 
so-called Kahn law, relating to foreign 
exhibitors at the San Francisco exposition, 
and protested against any of the proposed 
plans for revising and recodifying the 
patent laws, especially along the lines laid 
down in the Oldfield bill. The report, 
brief and to the point, was as follows: 


The Congress has enacted the Kahn law, known 
as Public No. 14 (H. R. 7595), with reference to 
the Panama Pacific Exposition, and approved by 
the President Sept. 18, 1913. 

In respect to this law we have to report that 
while approving legislation to protect foreign ex- 
hibitors against infringement of patents, and the 
unauthorized copying of patterns, models and de- 
signs, and desiring in every way to foster the 
efforts to encourage the exhibition of foreign 
products, we believe that the present form of the 
act does not appropriately define its purpose nor 
adequately safeguard the interests of our own 
people, and we therefore approve the efforts to 
secure from Congress an amendment or correc- 


tion of the act which will relieve it of the pro- 
visions which have caused much concern. 

In view of the very serious objections to pro- 
visions of this act, and to the very serious con- 
sequences to the business of the country which 
would follow the enactment of some, perhaps 
many, of the numerous bills introduced at recent 
sessions of Congress amending and altering the 
patent laws, your committee respectfully recom- 
mends the following: 

“First, that the Kahn law be amended as follows: 
Section 3, after ‘exhibited,’ line 8, insert, ‘pro- 
vided that the same be new and not pre- 
viously known or used in this country.’ After 
Section 6 insert: ‘Section 7. Provided that 
any defendant in any suit brought under the pro- 
visions of this act may avail himself of any de- 
fense that may be made under existing laws per- 
taining to patents for inventions or designs, trade- 
marks or copyrights, and the same shall have the 
same force and effect as if pleaded under existing 
laws.’ 

“Second, to enact as soon as possible a law es- 
tablishing a Court of Patent Appeals, to which 
cases may be taken by either party to a patent 
suit from the Circuit Court of Appeals, thus doing 
away with the existing situation under which a 
patent may be declared valid and infringed by 
tablishing a Court of Appeals in one district, and 
held to be invalid in another. 

“Third, that an expert commission be created 
and empowered to investigate the patent laws and 
the practise under them, to recommend to the 
Congress such legislation as they may conclude 
to be necessary to perfect the one and to cor- 
rect any abuses discovered in the other, and that 
no other patent legislation be enacted until this 
commission has made its report.” 


The report was signed by the full com- 
mittee. Mr. Cutler presented a memoran- 
dum accompanying the report in which it 
was stated that in the general denuncia- 
tion of “monoply” no thought appears to 
be given to the fact that the present laws 
of the United States, enacted under ex- 
press provision of the Constitution, were 
clearly intended to, and do, grant what is 
usually, and in case of patents, somewhat 
erroneously, called a monoply, thus per- 
fectly legal, perfectly proper and designed 
primarily to serve, as it has generally 
served and is now serving the public in- 
terest. 

The great industrial development of the 
country, it was pointed out, owes very 
much to the existing patent laws, that is, 
to the reward that has been given by 
their means to inventors, and in all ra- 
tional discussion of “monopoly” patents 
have been properly defended as granting 
to the inventor merely a legal control of 
his own discovery, which, if we are to 
maintain a government of law, is justified 
and entirely proper. 

Regarding the Oldfield bill to revise the 
patent laws, the committee reported very 
fully after discussing the compulsory license 
feature of the Oldfield bill, the report takes 
up the limitations to enforce restrictions 
on the sale or use of patented articles, and 
the following comment was made: 

The section of this bill dealing with restrictions 
imposed by patentees upon their licenses respect- 
ing the manufacture, use or sale of the patented 
article, or process, although in terms affecting only 
the remedy for acts outside of the license, is, as 
a matter of fact, a distinct limitation on the right 
granted by the patent, of excluding others from 
making, using or selling the patented invention. 


The section does not directly say that it is un- 
lawful for a patentee to impose such conditions on 
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his patented goods, as for instance, that the 
licensee shall not sell the device below a fixed 
price, or is compelled to purchase the supplies 
from any particular concern, but it does provide 
that the patentee may not sue for patent infringe- 
ment one who infringes his rights by doing what 
he was not authorized to do under the license. 

The Federal courts have held, without excep- 
tion, that under the present laws the patentee, 
having the three substantive rights mentioned, can 
treat as an infringer of his patent anyone who 
either makes or uses or sells the patented device 
otherwise than exactly as he is permitted to do, 
and the licensee is not protected by his license 
if he operates outside of it, but stands on the 
same footing as one who had no permission what- 
ever from the patentee. 

It is popularly supposed that the recent de- 
cision of the Supreme Court in the case of Bauer 
v. O’Donnell (Sanatogen case) overturned this 
doctrine when it held that one who purchased in- 
directly from a licensee a package of a patented 
product and resold it for less than the resale or 
“license” price printed upon it, was not an in- 
fringer of the patent. 

We submit, however, that this decision did not 
limit the right of the patentee to fix the price 
at which his licensee should sell the article, but 
only declared that after one sale had been made 
and the licensee had received his price, that par- 
ticular article was not under the control of the 
patentee, but it could be resold for any price, and 
the mere receipt of the article with the price 
printed on it did not make the purchaser a licensee. 

The evils stated to result from the restriction 
of the use or of the retail price of patented goods 
do not, as a matter of fact, exist, and none of those 
who appeared before the committee attempted to 
give any reason for preventing them or for limit- 
ing the remedy. On the contrary, it was shown 
by them conclusively that trade is governed en- 
tirely by the law of supply and demand which 
cannot be altered by individual effort, if the dis- 
tributing or purchasing public does not desire. 

That the retail] dealers are heartily in favor of 
having the manufacturer of patented goods main- 
tain a fixed retail price is shown by the fact that 
in the canvass of thousands of dealers handling 
a certain product more than 90 per cent. were 
in favor of it as against the policy of permitting 
the retailers to sell the goods at any prices which 
appealed to them at the moment, and it is signi- 
ficant that there was no evidence offered by the 
patent committee to offset a situation of this kind. 
The advantage to the public, as well as to the 
manufacturer may be briefly stated as follows: 
When the manufacturer has educated the public, 
at great expense, to use his products, he naturally 
wishes to have his goods handled by as many dis- 
tributers as possible, and in the case of restrict- 
ing the resale selling price wishes to have all the 
dealers make the same profit, so there will be no 
inducement for, say, a large retail concern to 
handle the goods for a short time only at a re- 
duced price, in order to draw customers to whom 
other goods are to be sold at an increased profit, 
and in this way discourage the smaller dealer 
from handling the goods or increasing his trade 
in them. 


THURSDAY. 


Thursday’s session was given over en- 
tirely to a discussion of anti-trust legis- 
lation, and sharply divergent views were 
expressed by men of national prominence. 
Chief among the speakers was Secretary 
Redfield, of the Department of Commerce. 
He declared the trust is an “outworn phase 
of industrial activity.” and remarked that 
he doubted whether finances could be se- 
cured in this country to-day for the pro- 
motion of the gigantic corporations which 
were organized 25 years ago, since these 


‘institutions could not stand the competi- 


tion of the smaller and more kecnly man- 
aged independent organizations. 

“T desire to make things clear.” said 
Mr. Redfield, “because business in this 
country has not always heen in a ros tion 
to know what it might do. We have 
passed through a period of transition—a 
period of mental and legal fog.” 

The number of large combinations which 
have made marked success, the speaker 
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said, in comparatively small. The claim 

that large production is essential to re- 

duced cost, he added, does not mean 

“huge” production, and said that the 

“balanced” shop is the successful one. 
FRIDAY. 

The morning session was given over 
entirely to the discussion of the main- 
tenance of resale prices, and was featured 
by a strong address by William H. Inger- 
soll, of Robert H. Ingersoll & Bro., New 
York, a member of the American Fair 
Trade League. Mr. Ingersoll spoke on 
“Protection from Price Juggling.” He said 
new problems in merchandising come with 
each decade and that now we find the 
standard brands being employed against 
the wishes of their producers to further 
the tendency to monopoly in retail mar- 
ket. He said in part: 

The process used by certain classes of retail- 
ers not only threatens the existence of the brands 
themselves, but tends to divert trade from the local 
centers to the great stores of the big cities, op- 
presses the thousands of small merchants in cities 
and towns and is bringing about the same conce- 
tration of business in the retail field which has 
thrust upon the American people the trust problem, 
which they have had such difficulty in wrestling 
with in the industrial field. It not only hurts 
business in the smaller centers, but by lessening 
the opportunities for the young people growing up 
there, contributes to the depopulation of the towns, 
sending them to the cities in search of opportuni- 
ties. The methods are similar to those that brought 
about industrial monopolies, and they are as com- 
plicated and bewildering and possess the same 
plausibility and allurement as those methods which 
experience shows had such heavy ultimate after- 
costs. 

Asserting that cut price is now being 
ruthlessly used on the country’s well 
known, standard brands of merchandise 
in combination with exaggerated bargain 
claims on miscellaneous and unknown 
commodities, Mr. Ingersoll vigorously .as- 
serted that the effect would not only be 
disastrous upon the business of the brand- 
ed goods themselves, and upon the thou- 
sands of small merchants who are being 
artificially stifled, regardless of their gen- 
eral value to the community, but that there 
would be immediate and far-reaching after- 
effects of disadvantage to the public at 
large. 

He then pointed out how the monopolis- 
tic tendency was being extended in the 
retail field. The cigar business of the 
country, he said, has largely been brought 
within the control of single companies op- 
erating chain stores, while the president 
of one of the largest of these chain to- 
bacco store companies has recently ac- 
quired control of the largest chain system 
of drug stores, with the probability of 
nation-wide extension. In Philadelphia, 
he said, it was reported that within the 
last five years over half the grocery stores 
have been put out of business by chain 
stores. Extension of the department 
stores and mail order Mouses and their 
effect on the smaller merchants was dis- 
cussed by Mr. Ingersoll. One retail mail 
order house, re said, was reported to have 
its catalogue in every third home in the 
United States. It does an annual business 
of nearly $100,000,000 and owns or con- 
trols 127 factories. He continued: 

Such is the stake for which the financial inter- 
ests are now striving, for the retail market is the 
greatest of all, and at present the easiest of dom- 
ination. There are, of course, many other mail 
order houses of lesser magnitude, but neverthe- 


less instancing the inclination of business to be- 
come concentrated into the hands of the few under 
existing conditions, which may or may not be 
economically sound, 

I do not wish to be understood as making any 
general attack upon the classes of retail establish- 
ments which I have instanced here, and particu- 
larly I am making no attack upon the individual 
companies indicated. They are the product of con- 
ditions, which our people permit under the law and 
are inevitable results of our present system. 

At this time, however, when new legislation is 
being considered, it is our privilege as citizens 
without malice to consider whether these modern 
business phenomena are the product of wholesale 
laws, and operate for the general good, or whether 
they are the result of artificial causes, Un- 
deniably their success is largely attributable to 
skill and energy in business, and under any fair 
conditions the promoters would be more success- 
ful than the average retail store, but it is not 
out of place to examine into the causes of their 
ascendency to see to what extent it may be im- 
properly accelerated by unnatural and unwhole- 
some conditions, for even the most sanguine sup- 
porters of the great retail outlets admit the ex- 
istence of extensive and grave abuses, merely con- 
tending that the manufacturers from whom they 
buy contribute to the conditions, and that each re- 
tailer would indulge in the same practise if his 
resources and ability enabled him to do so. 

In passing it is worthy of note that the present 
unscientific, unfair scale of quantity discounts al- 
lowed generally to large buyers is turning the retail 
business into one, not of merchandising, but of 
financial manipulation to combine outlets so as 
to gain in buying power and be able to under-buy 
the general run o€ merchants. A premium is put 
upon mere size, permitting wastefulness of manage- 
ment through unearned buying advantage, penal- 
izing the small independent dealer, closing the way 
to the newcomer and making it impossible for the 
individual retailer to compete regardless of how 
capable he may be. 

Even our newspapers, through their advertising 
discounts, practically close their columns to the 
small advertiser. Quantity discounts should be 
reduced to a scientific scale or abolished, as rebates 
for quantity freight shipments have been abolished 
under the law. 

The relation which concentration in the 
retail market has to price cutting and its 
effect upon producers, smaller competitors 
and the general public, was then taken up 
by the speaker. He told of the “bargain” 
sales advertised in the daily newspapers 
and the mail order announcements of ex- 
traordinary value that flood the country 
weeklies and farm journals. The problem 
that confronts the department stores, he 
said, was to get people into the stores, and 
for this purpose the cut price on standard 
articles admirably fills the bill. It is recog- 
nized as a genuine bargain and pulls the 
crowds. 

It is not necessary to attribute malicious mo- 
tives to all of those who employ these tactics, even 
if done unintentionally the same result is arrived 
at, and they can well afford to sell the standard 


brands of merchandise at a loss and recoup at the 
public’s expense on the general business it attracts, 
* * 7 * a. * * 


When a well-known article is sold at a cut price, 
the first effect is a stimulatea demand, if the offer 
is bona fide. Oftentimes such offers are made 
with very limited stocks on hand, and “something 
else” is offered to those who arrive after 10 
o’clock, 

The secondary effect is that people are led to 
believe that they ought to get the goods regularly 
at the reduced price, and that those who charge 
more are exacting extortionate profits; the goods 
are cheapened in their estimation; they are no 
longer satisfied to pay former prices so that the 
good will of the maker is seriously impaired; 
other, dealers in the community are unwilling to 
handle the goods at higher prices than are quoted 
elsewhere, and, in fact, would have a very limited 
sale if they did, and it would endanger their 
future patronage, so they find it better business 
policy to meet the cut price and close out the 
goods, and not to carry them hereafter, or to carry 
very limited stocks, which are sold only upon urg- 
ent demand after the customer had declined the 
“something else,’’ which the dealer in the preserva- 
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tion of his very existence finds it necessary to 
recommend, because even though it is unknown 
it pays him the necessary profit to meet his ex- 
penses. 

Popular brands of goods are continually ham- 
pered, and one can see the power which resides 
in some of the great chain store systems whereby 
if they chose they could in one day from coast 
to coast establish an artificial and impossible 
price on almost any article of their choice, whicn 
would make it out of the question for dealers 
generally to handle them at a profit, so that they 
would be dropped and disappear from the market. 

It is for this reason that the manufacturers of 
the country are appealing for the recognition >f 
their right to exercise control over the manner in 
which their own goods are sold after they have 
been entrusted to the market, and for the further 
and equally important reason that they see their 
smaller customers who generally handle their mer- 
chandise fairly, being undermined and their own 
future market reduced to the fewer large retail 
establishments, which would then have them more 
fully in their power. 

* * = . — “ * 

Mine is practically a contention for the living 
wage for the retailer. He is beset on all sides 
upon all the people’s backs, and yet no better way 
has been found for getting goods from the factory 
to the user than through the century-old system 
of the maker, wholesaler and retailer. 

We need the retailer and should not tolerate 
under our laws those practises which compel him 
to go out of business or eke out an existence 
by sharp practises as a result of the injustices 
forced upon him, and all of which react disas- 
trously to the public interest. 

Instead let it be recognized that on these stand- 
ard brands he is the manufacturers’ agent, the 
local depot, and that he has to receive a living 
wage for his part of the work in getting the goods 
to the consumer. The manufacturer has no in- 
centive to overpay him, and the public will get 
the benefit of ‘uniform goods and prices and the 
manufacturer the benefit of uniform and _ stable 
conditions together with stable employment for 
his wage earners, and a general continuous cur- 
rent of prosperity will be put in motion. 

* * * * * * * 

Among the bills now before Congress, designed 
to carry out the recommendations of the Presi- 
dent in his recent message, is one that forbids 
concerns who do an interstate business from seek- 
ing to further monopolistic tendencies by selling 
in one territory at different prices from sales in 
other territories under similar conditions of 
quality and quantity, and after making due allow- 
ance for transportation if necessary.While this leg- 
islation is pending why not complete it by addinga 
provision that local merchants are to be prohibited 
from oppressing rivals by singling out trade- 
marked merchandise for price cutting, depreciating 
the market worth and rendering unprofitable the 
business of their competitors in such goods. 

Why prevent interstate concerns from dis- 
criminating between territories while permitting 
local merchants to discriminate in their price- 
cutting tactics between different classes of articles 
in their stock? 


Price maintenance from the retailers’ 
point of view was discussed, among 
others, by Donald Dey, of Dey Bros. & Co., 
Syracuse, N. Y. 

Joseph E. Davies, Federal Commissioner 
of Corporations, also discussed the ma‘n- 
tenance of resale prices. He said: 


This discussion is addressed to the right of the 
manufacturer to establish at successive stages the 
resale price of the goods of his own manufacture, 
which shall be binding through the various stages, 
even to the extent of being binding upon the re- 
tailer in his final resale of the goods to the 
consumer. 

The practise has obtained in the past with ref- 
erence to patented articles, as well as to those 
non-patented, and has developed coincident with 
the development of modern advertising methods. 
For a number of years it is alleged that the de- 
cisions handed down by the lower courts were 
generally favorable to resale price maintenance 
as to copyrighted and patented articles. In recent 
decisions of the Supreme Court of the United 
States, however, the practise of fixing a resale 
price has been declared illegal. 

It is now urged that this practise should be 
sanctioned by law, and that an express statute 
should be enacted to give to manufacturers under 
certain restrictions, the right to fix prices. 


A costo 
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Death of E. Albert Guyot. 


JeFFerson City, Mo., Feb. 11—E. Albert 
Guyot, Jefferson City’s oldest jeweler, died 
Sunday morning after a month’s illness of 
pneumonia at his home, 213 E. McCarty St. 
Mr. Guyot’s death had been expected for 
the past few days. 

Eugene Albert Guyot was born in Frei- 
burg, Switzerland, May 12, 1844. He was 
of French descent. He came to this coun- 
try with his parents in 1851, going first to 
Philadelphia. In the year 1859 they went 
to Fulton, Ill, where the young man at- 
tended a military academy. In 1860 the) 
went to California, Mo., where his father 
engaged in business, and in 1861 they came 
to this city. He had made his home here 
since that time. His father engaged in the 
jewelry business here and had his first 
window in a frame building, where the Vic- 
tor clothing store now stands. 

Albert Guyot’s first business experience 
was as a clerk with the William Kerr 
Clothing Co. Later he worked as a clerk 
for his father, when the latter had a jew- 
elry shop where the Meyerhardt clothing 
store is now located, 

About 50 years ago he opened the store 
on High St., where he remained in busi- 
ness until his death. He was married to 
Miss Molly Weiss in 1883, and to this 
union one son was born, Dr. J. Devoinne 
Guyot, who, with his mother, live to mourn 
his death, 

Mr. Guyot was an expert in diamonds 
and also a manufacturing jeweler. He 
was considered one of the best in the State 
and had among his customers some promi- 
nent people. He lived a rather quiet and 
retired life. 

The funeral took place Monday after- 
noon at 2 o'clock from the residence on 
E. McCarty St. Rev. J. F. Cowling offi- 
ciated. Interment was made in Woodlawn 
Cemetery. 

The different jewelry stores closed from 
2 to 3 o'clock out of respect to the memory 
of Jefferson City’s oldest jeweler. 








Hartford Jewelers Complain to Police 
That “Watch Clubs” Are in Vio- 
lation of Lottery Law. 


Hartrorp, Conn., Feb. 16.—Claiming that 
the business is a lottery, and therefore a 
violation of the law, local jewelers have 
made complaint to Chief of Police Farrell 
that the so-called “watch clubs” in this city 
be stopped. It is understood that the clubs 
are conducted by two out-of-town young 
men, and the police in the town where they 
reside have been notified of the complaint. 

A certain kind of gold watches are won 
by those who pay a certain amount each 
week and one watch is awarded to a per- 
son a week, but somebody has to pay each 
succeeding week until all the watches are 
given out. The system of getting the 
watches is regarded as a game of chance, 
as one man has to pay the full value for 
the timepiece and another can win on his 
first week’s payment. 

Just after the complaint was made at 
local police headquarters the matter was 
again brought up at the informal dinner 
given by the Hartford jewelers to the out- 
of-town jewelers who attended the meet- 
ing for the organization of the Connecticut 
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State Jewelers’ Association. Colonel Shep- 
herd, who was one of the speakers and 
who is well acquainted with the law, was 
approached on-the matter, and he said that 
if the game could:not be stopped by the 
local police department it should be taken 
to the United States authorities in this dis- 
trict. Colonel Shepherd said it. was a pure 
out-and-out lottery and had been stopped 
in other States. 

Chief of Police Farrell told THE Jew- 
ELERS’ CIRCULAR correspondent recently, 
when asked about the complaint, that the 
matter would be stopped in this city if the 
violation occurred here. Chief Farrell also 
said that Chief of Police Kappenberg of 
East Hartford, where, it is understood, the 
men who conduct the “club” live, had been 
notified of the matter. As the large freight 
yards of the N. Y., N. H. & H.R. R. are 
located in East Hartford, that town is a 
gathering point for railroad men, who, it 
is said, have made up the membership in 
some of the “clubs.” This being the case, 
the local jewelers feel that many watch 
sales are lost during the year as a result of 
these “clubs.” 








Edward Mayer, Washington, D. C., 
Makes an Assignment Naming 
Two Assignees. 

WasuinctTon, D. C., Feb. 14.—An assign- 
ment for the benefit of creditors of Ed- 
ward Mayer, 1337 F St. N.W., was filed 
for him in the District Supreme Court this 
week by Attorney Alexander Wolf. The 
assignment was made to George W. Offutt, 
Jr., and Lloyd A. Douglas. Their bond 
was fixed at $2,000. 

Mayer lists his indebtedness at $7,365.04 
and estimates his assets, including the value 
of his stock in trade, at $1,500. 

Justice Gould took jurisdiction of the 
settlement of the affairs of the jeweler and 
directed the assignees to proceed to wind 
up the business under the direction of the 
Equity Court. 

Mayer had been in business at the F St. 
address a number of years and dealt chiefly 
in semi-precious stones and low priced jew- 
elry. 








Importations at the Port of New York. 





Weeks ended Feb. 1, 1913, and Feb. 7, 1914. 


China, glass and earthen ware: 1913. 1914. 
ae rr eee 2 $40,966 $44,821 
Earthen ware .........- 17,2538 18,330 
CONE MERE. .cocccsseaven 49,233 86,000 

Instruments: 

SEE ee 6,057 20,765 
ROME Ss oy orceints es or6a ms 14,383 16,559 
oo | ee 2,072 8,645 
Jewelry, etc.: 
TET oases fees patho 18,836 11,446 
SORES DOROE sccesecsa. § seeeey 501 
Precious stones ......... 891,007 509,408 
co eee ey eee 27,292 7,702 
Metals, etc : 
SIR < & 2G ca we bic Was rere 122 453 
se 5 a CS Peet 22,266 53,793 
PeMtGG WAFE Suicescccsee Seneca 1,058 
RS ere 5,151 1,770 
PARES 6 oo sc asiaes 2,052 3,463 

Miscellaneous: ; 
Alabaster ornaments .... 365 541 
ROR? S08 Gated soy 8,373 1,880 
RS a ca bac 8,992 23,500 
EE OSs a oe Oke 13,330 3,229 
i eS ere Pee Tae 16 1,672 
Fancy goods ..... ase stem 15,943 18,649 
Ivory, manufactures of.. 60 25,574 
Marble, manufactures of. 28,642 10,439 
Statuary Ls aoate hb a eal yiere Tia 1,904 
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Guarantee Jewelry Co., Detroit, Mich., 
Files Schedules in Bankruptcy. 

Detroit, Mich., Feb. 14.—On petition of 
Martin Schnell et al., Herman Weisman, 
doing business as the Guarantee Jewelry 
Co., 173 Gratiot Ave., was adjudicated a 
bankrupt Tuesday, eb. 10, and the matter 
referred to Referee in Bankruptcy Lee S. 
Jostyn. The petition was filed Jan. 25 by 
Lockwood, Bryant, Klein & Clark, attor- 
neys for the petitioners. Complete sched- 
ules were filed Tuesday, and show that 
there are no creditors holding securities of 
any nature. The unsecured creditors whose 
claims amount to over $50 are as follows: 

New York—J. Blatt, $304; Aisenstein & 
Woronock, $135; Gallowsky & Nierenberg, 
$76; S. Epner, $262; Korones Bros., $320; 
I, Garson, $213; Benedict Mfg. Co., $65; 
Schmachtenberg bros., $91; S. Westfall, 
$75; Samuel Weismen, $900; Lewis L. 
Gray & Co., $288; J. Freudenheim & Son, 
$214. 

Chicayo—Fred Biffer & Co., $63; M. A. 
Eiseman & Bros., $125; Martin Schnell, 
2480; A. A. Cohen, $833. 

Other cities—National Brass Co., Cincin- 
nati, $56; Kohl & Block, Columbus, O., 
$136: the Acme Silver Co., Cleveland, $63 ; 
Niagara Ring Co., Buffalo, $75; Attleboro 
Silver Co., Detroit, $98; E. H. Pudrith 
Co., Detroit, $220; Henry Lederer & Co., 
Providence, $161; Onrill & Block, Provi- 
dence, $92, 

The bankrupt states in the schedules that 
he kad a stock of jewelry and jewelry 
novelties at 173 Gratiot |Ave. of the value 
of about $2,000, end that on Jan. 8, 1914, 
he gave Joseph F. Folz a trust mortgage 
for the benefit of all creditors, which mort- 
gage said Joseph F. Folz foreclosed and 
on Jan. 21 sold all the bankrupt’s assets for 
about $630. The bankrupt also stated that 
his exemptions were sold with said stock 
with his consent with the understanding 
that he was to receive a_ proportionate 
amount of the proceeds of said sale of ex- 
emptions. The total sum of $630 is being 
held by Joseph F. Folz, and is to be turned 
over to a trustee as soon as a trustee has 
been selected and appointed by the court. 

It is further stated that the bankrupt 
was to receive the sum of $175 as his share 
of the sale of the exempted portion of the 
said jewelry stock. Liabilities are $5,730.88. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
Week ended Feb. 14, 1914 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin... .$2,569,055.61 
Gold bars paid depositors............ 43,888.47 


TRIED « ot6G.0:6/oresco aca gets Keaceatne anette $2,612,944.08 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


Peni SMa ke ok eed ora aiare 6 ae? wars eager $119,445.16 
a Pee Orr cee e cere eee *2,156,166.89 
gl. RR. Em OE 87,578.90 
i ee ld i SoU ste gt hon Meade 134,380.16 
OF MB sia s ckainkse chewea seaweeds 71,484.50 
MOE weccsys geet aneale een ae eaters $2,569,055.61 


*Exported, $2,001,903.56 








The Regal Jewelry Co. has leased the 
store at 39 Merrimack St., Lowell, Mass. 
The company is now located at 64 Merri- 
mack St., and will conduct both stores for 
the present. 
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Buffalo Retail Jewelers Spend Enjoyable 
Evening at Fifth Annual! Banquet 
of Their Organization. 
Burrato, N. Y., Feb. 14.—Optimism and 
co-operation were the keynotes sounded 
by the speakers at the fifth annual ban- 
geut of the Buffalo Retail Jewelers’ As- 
sociation held in the German American 
Cafe at Main and High Sts., Thursday 
evening, when the local jewelers and their 
wives and sweethearts made merry around 
the festive board from 9 o’clock in the 
evening until early the following morning. 
Never in the history of the local organiza- 
tion has so successful an event been con- 
ducted, and it only tended to further ce- 
ment the strong -onds of brotherhood ex- 
isting between the members. It was a 
double anniversary observance—that of the 
founding of the association and that of 
the martyred President—Abraham Lin- 

coln. 

Attorney Michael F. Dirnberger, who 
aided the local jewelers in passing the 
amendment to the city ordinances under 
which the auction of jewelry is prohib- 
ited after 12 o'clock noon, was the toast- 


master, and the officers occupied the 
speakers’ table with the few invited 
guests. The splendid banquet hall was 


brilliantly illuminated with electric bulbs 
and the decorations consisted of flags and 
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in connection with the fight before the City 
Council for the advancement of the amend- 
ment to the city ordinance referred to. 
He told of the high tension under which 
“Bill” Ehmann operated during the hear- 
ing before the city fathers, in a humorous 
strain. His address was wound up with 
two good stories and he was given a splen- 
did ovation. 

Fred Ehrenfried surprised the members 
with the manner in which he delivered an 
oratory on “Organization.” “The future 
of the association depends on co-opera- 
tion,” he declared. 

Myron S. Hall, secretary of the Buffalo 
Trust Co., likened the jewelry _ busi- 
ness with the banking business. “We both 
deal in gold and silver, and both trades 
call for the confidence of our customers,” 
he said. “We succeed only in the manner 
in which we conduct our business and our 
customers look to us with the greatest 
amount of trust and confidence. If we fail 
them we not only deceive them but also 
deceive and injure ourselves.” 

William F. Ehmann, Sr., and Eugene 
Tanke made _ short congratulatory ad- 
dresses, and Henry F. Jerge delivered a 
humorous address in the Weber and 
Fields dialect which almost convulsed his 
auditors. Secretary Alfred O. Bald pro- 
duced the surprise of the evening when he 





MEMBFRS AND GUESTS AT THE BANQUET OF 


bunting of national colors, with large 
bouquets of flowers on all of the tables. 
An orchestra was on hand and a book- 
let containing the choruses of 70 popular 
and old-time airs aided those present in 
joining in the singing, which resounded 
William F. Ehmann referred to the 
work accomplished by the association for 
the betterment of its members. “We have 
succeeded in wiping out petty jealousy be- 
tween members, have established a system 
of co-operative advertising, created the 
Seal of Quality and placed a dollar watch 
of our own on the market,” he said. 
“Only yesterday, however, we succeeded 
in placing on the statute books of our city 
a law which will bring untold benefit to 
our members—that of eliminating the evil 
of auctioning indifferent jewelry at all 
hours of the day.” He was cheered heart- 
ily at the conclusion of his address. 
Albert Zilliox, treasurer of the New 
York State Retail Jewelers’ Association, 
and ex-president of the local organization, 
in a neat talk related the many incidents 


'HE BUFFALO RETAIL JEWELERS’ ASSOCIATION. 


“gridironed” the members in verse. His 
achievement merited and received tu- 
multous cheering, and the popular and en- 
ergetic secretary really outdid himself and 

Among those present were: Michael F. 
Dirnberger, Mr. and Mrs. Alfred O. Bald, 
Mr. and Mrs. William F. Ehmann, Eugene 
Tanke, Mr. and Mrs. Louis B. Stricker, 
John J. Diebold and Miss Josephine Kohl- 
back, Mr. and Mrs. Fred J. Petersen, Mr. 
and Mrs. George J. Kreuz, Mr. and Mrs. 
John Schaefer, Mr. and Mrs. Albert 
Zilliox, Mr. and Mrs. Gustave A. Frisch 
and Miss Louise Frisch, Fred J. Dorn 
and wife, Mr. and Mrs. Robert Petersen, 
Mr. and Mrs. Jerome Sherer, Mr. and 
Mrs. Louis Schutt, Mr. and Mrs. Frank 
Ehrenfried, the Misses Ehrenfried, Mr. 
and Mrs. H. A. Reinhardt, Mr. and Mrs. 
L. Van ‘Allen, William F. Ehmann, Sr., 
Robert W. Obenauer, T. C. Tanke, C. H. 
Davison, M. L. Lowenthal, Charles W. 
White, E. E. Morrow, H. N. Colgrove, 
Clarence Pangard. 

Dancing followed the banquet. 
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Career of the Late Alfred J. Parker. 
ieee 

Newark, N. J., Feb. 14.—Funeral serv- 
ices for Alfred J. Parker, one of the best 
known manufacturing jewelers of this city, 
and a member of the Osmun-Parker Mfg. 
Co., 338 Mulberry St., was held Thursday 
from his late residence, 483 Prospect St., 
South Orange, the Rev. R. B. Beattie, pas 
tor of the First Presbyterian Church, East 
Orange, officiating. Interment was in Mt 
Pleasant Cemetery. As briefiy reported in 
last week’s issue of the JEWELERS’ CIRCULAR 
Mr. Parker died Tuesday in the Presby 
terian Hospital here after a lingering ill- 
ness with stomach trouble. 


He has been suffering for two years. 





THE LATE ALFRED J. PARKER. 


About the first of the year he had to give 
up work and Feb. 2 went to the hospital, 
and two days later an operation was per- 
formed. 

Mr. Parker was introduced to the jew- 
elry business in the store of C. L. Ruth, 
in Montgomery, Ala. After several years’ 
work there he came north, and for 
a while was traveling salesman for the 
Whiting Mfg. Co., after which he traveled 
for William Riker, and then Riker Bros. 
He became associated with A. W. Osmun 
in the Osmun-Parker Mfg. Co. on Feb. 1, 
1895. At this time he became a resident of 
Newark, but later moved to South Orange. 

He was a member of the Brotherhood of 
Traveling Jewelers and of the Order of the 
Golden Seal. 

Mr. Parker was born* July 21, 1859, 
in Manchester, Eng. In 1876 he came to the 
United States, joining his brother in Ala- 
bama. 

The funeral was attended by a large num- 
ber of members of the Brotherhood of 
Traveling Jewelers and also jewelers from 
the New York, Newark and Philadelphia 
trade. The pallbearers were A. W. Osmun 
J. E. Simonson, Charles Hurd, H. H. Par- 
ker, W. P. Gilpin and Sim Englander. 

Mr. Parker’s kindly disposition, loyalty 
and friendship endeared him to hun- 
dreds in many parts of the country. 
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Members of Maine Retail Jewelers’ Association Hold Convention 
in Lewiston and Re-elect Officers. 














Lewiston, Me., Feb. 11.—The third an- 
nual convention of the Maine Retail Jew- 
elers’ Association which was held here yes- 
terday and to-day proved a distinct suc- 
cess. The officers elected were: President, 
A. F. Goodhue, Port Fairfield, Me.; Ist 
vice-president, A. P. Trask, Bangor, Me.; 
2d vice-president, A. P. Garnsey, Sanford, 
Me.; secretary, C. S. Bennett, Guilford, 
Me.; treasurer, Adolf Pfaff, Bangor, Me. 
The directors elected included the above 
and V. E. Davies, Rockland; C. H. Os- 
good, Lewiston, and W. M. Thayer, Bel- 
fast. There were about 60 members pres- 
ent when President Goodhue called the first 
session to order Tuesday afternoon at the 
rooms of the Chamber of Commerce. The 
address was scheduled for the forenoon, 
having been put off until the afternoon 
owing to delays in getting the exhibits into 
shape. After the reading of the minutes 
of the August meeting the convention got 
into shape and among the most important 
matters was the address of President 
Goodhue, which was in full as follows: 

SPEECH OF PRESIDENT GOODHUE. 

It is with pleasure that I greet you in this, our 
second annual convention, and while perhaps we 
have not accomplished as much as we ought, I 
feel that we have made a very good beginning. 
Our list of members, numbering about 100, is 
pretty good for the first two years. It seems to 
me that in a short time, with the proper amount 
of work and interest, we can enlist about every 
jeweler in the State. 

A few days ago I received a letter from our 
secretary saying he hoped our convention would 
be a succees, that he worried some about it. This 
is the kind of stuff to have in an officer if any- 
thing is to be accomplished. If every jeweler in 
our State would worry a little about the success 
of our organization we would have every jew- 
eler enrolled during the year, and our conventions 
would be crowded and full of interest. Some think 
we jewelers organize altogether on selfish lines, 
price boosting, etc. 

We do not come together in our convention in 
order to lay plans whereby we can trim our cus- 
tomers, neither do we study to trim our com- 
petitors; but we come together in order that we 
may become better fitted for our business duties. 
The time of strife is fast passing from the business 
world. 

To-day a business is not built up by sharp 
tricks, cheap goods and cut prices. The man to- 
day is laying a foundation for a successful busi- 
ness handles nothing but honest goods, advertises 
them for just what they are, and along with the 
goods gives a good liberal share of service. Serv- 
ice is one of the strongest drawing cards to-day 
in any line of business. If you want to attract 
people to your store give them service. I believe 
the public are willing to pay us a fair price for 
our labor and a fair profit on our goods, providing 
they get good service and honest goods. 

We come together in our convention in order 
to become better acquainted with the jewelers in 
our State, and also with the visiting friends with- 
out, and as we become better acquainted and 
mingle together we are sure, in the exchange of 
ideas, to become greatly benefited, broadened and 
fitted to return home to our customers with a 
better understanding of our business. When we 
have become acquainted, we have a desire to help 
each other. We all have problems in our business 
life which are at times hard to work out, and we 
often meet in our conventions just the man who 
can assist us. 

At our convention we see displayed some of the 
newest goods and the latest tools demonstrated 
by men who know how. To-day, in order to be 
successful, we must show the leading lines of the 
newest goods, and in order to do our repairing 
in a satisfactory way and at prices satisfactory to 
our customers, we are obliged to use modern 
methods and the best tools obtainable. 


Stores are overstocked with too many shopworn 
goods. If you will go with me into a jewelry 
store, in any town or city,.we will find a stock 
25 per cent. of which the store would be better off 
without. The proprietor of this store will tell 
us that he is thinking of moving on account of 
his store being too small. Let us take a good 
look at this stock, we find six or eight pieces of 
goods all one kind, when the sales on these aiti- 
cles are only about two or three per month. We 
will find goods the cards of which are soiled and 
the goods a little tarnished. If new goods are 
added to the stock, these will move first and the 
ones that look a little shady remain. Then we 
will find goods here and there that have been 
in the store from three to five years, and are 
now out of style. 

Let us decide to take inventory of this stock 
and lay to one side every article that shows any 
signs of shop wear. We find we will have a big 
bunch of goods that ought to be moved, and after 
we have rearranged the stock that is left, cus- 
tomers will come in and say, ‘‘Why, what a lot 
of new goods you have.”’ Now let us take the best 
of the shop-worn goods and send to the makers 
asking them to refinish and recard them, which 
they will be pleased to do free of cost. 

We will now hold a clearance sale of the most 
undesirable pieces in stock, and put the price so 
low that most of them will sell, and if there is 
still some left cut the price again; if this will 
not move all these goods, pile them into the win- 
dow and advertise: “Your choice of any article 
in this window with every dollar purchase,” in 
other words—clean them out. Now what is the 
result? First we have at least 25 per cent. more 
room in our store. The goods we sent to the fac- 
tory have returned and as good as new. Our 
store has taken an up-to-date appearance, and we 
have quite a little cash in the till with which we 
can settle some of our overdue accounts, or use 
it to purchase new up-to-date goods. 

We stick too close to the bench. If we jewelers 
bend over our benches and keep our noses in the 
oil bottle about all the time, we may not notice 
that times are changing. We may not care to 
read trade journals and we may not care to 
join in the work of organization, but as sure as 
we stick too closely to the bench and neglect the 
sales part of our business, neglect the window 
displays, and let the other fellow do the organiza- 
tion work, there will come a time when we are 
a back number. Some bright young fellow will 
come along and rent a good store in a good loca- 
tion. He will put in window fixtures, have at- 
tractive windows, and advertise. He will install 
a system whereby he may know what he is doing, 
he will know how to figure the cost of doing busi- 
ness, will subscribe for and carefully read all the 
trade journals, be a live member of his State or- 
ganization and a modern business man. 

We need more system. When you have your 
bank book balanced do you take it for granted it 
is correct, or do you check up your checks and 
spend quite a little time to make sure it is cor- 
rect? Now, if you are so very careful about this 
thing why are you so lax in other ways? Do you 
know how many 16S, 17J movements you have in 
stock to-day? Do you know how many fountain 
pens you have? Do you know how many diamond 
rings you have in stock to-day? Do you really 
know very much about what you have in stock? If 
you should have a fire could you appraise your 
loss? Should your store be broken into could you 
tell what had been stolen? Do you know what it 
costs you to do business? Why take so much 
care about your bank account, which you always 
find correct, and neglect so many important 
matters? We have men with us to-day who under- 
stand system from start to finish. Get in touch 
with them. 

We give time guarantee too freely. I believe 
the manufacturers and the retail jewelers have 
educated the pecple into the idea that we are to 
keep them in watches, rings, silverware, etc., all 
the remainder of their natural lives if once they 
make a purchase. No other lines of goods to- 
day are guaranteed as in our line. 

Our guarantees are all out of reason as com- 
pared with other lines. You buy a suit of clothes 
and when they show wear you buy another if you 
have the price. If a jeweler sells a piece of goods 
which shows wear after 10 years, he is expected 
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to furnish a new article free of charge, and no 
credit given for the 10 years’ wear. 

I believe in selling high grade goods and also 
believe in making my customers satisfied, and cam 
do so without a time limit guarantee. Some of our 
goods which are the lowest grade have in the past 
carried the longest time guarantee. Vest chains. 
guaranteed five to 10 years retail from 75 cents 
to $1.50, and some of our very highest grade fillec& 
chains without any time guarantee retailing from 
$3 to $8, giving good value and perfect satisfac- 
tion. I have sold a certain brand of chains for 
over 25 years, and have never yet given a time- 
guarantee on them. 

The time may come when some of these time 
guarantee manufacturers may go out of business, 
and if they do, in what kind of a position will 
this place a retail jeweler who has sold goods for 
a number of years with a time limit guarantee? 
Who will he go to? If we are honest and intend 
to stand back of these guarantees we will be 
obliged to go to our show case and hand out new 
goods free of charge. That is what we will be 
obliged to do. 

I have worked up a reputation of selling honest 
goods, and my customers will buy and take my 
word that the goods I sell them will be all right. 
I not only believe in selling honest goods, but E 
believe in a liberal policy. 

Last Christmas I had a customer who returned 
a light gold chain, bought about 2 vear ago, with 
complaint that it had not given satisfaction. The 
price paid was $2.25. It had been used to suspend a 
large locket, the weight of which cut the links 
making them very weak. Now, this chain was 
solid gold and was worth the price paid; but I 
told the customer he could not expect to buy 2 
chain, in solid gold, for $2.25, that would wear 
very long, and that it would pay him a good deal 
better to buy a heavier weight chain, and if he 
would do so I would allow him full price paid 
for the old chain. He agreed to this and I sold 
him a better chain and made my customer satis- 
fied. He then bought a ring for $9.50, so you 
see I saved what might have been a lost customer, 
by a liberal policy. I believe it is far better to lose 
a few dollars by a liberal policy rather than save 
the dollars and lose the customer. 

I hope we can make this convention one long 
to be remembered. Let us try and work in harmony, 
and if we have competitors here with whom we 
have not been so friendly as we ought, lets try 
and bury the hatchet. If you would receive the 
best results from your fellow men try and create 
a friendly disposition toward them. I have served 
you as president during the first two years of 
our organization and I want to thank you for the 
honor you have bestowed upon me. I hope our 
organization will continue to grow in usefulness 
to the jewelers of our State, and that it wil® 
always stand for honesty and kindest feeling 
toward all. 

T will close in saying that no work can succeed: 
alone. The officers may do what they can, but 
unless all work, and work hard, we cannot ex- 
pect the best of results. I hope you will give our 
new president the same support you have givem 
me, and even more, and my earnest wish is for 
our organization to succeed, and if it does, it wil¥ 
be of great benefit not only to the jewelers of our 
State, but to jewelers elsewhere, and a benefit to 
our customers as well. 


Prior to President Goodhue’s address the 
secretary, C. S. Bennett, spoke of the in- 
creasing membership and the influence that 
the association was gaining throughout the 
State. He urged the members to do each 
his share in bringing retail jewelers to the 
association. He said that he had worrie@ 
somewhat about the convention, but he saw 
that his fears were groundless and that the 
meeting was already a success. 

Adolf Pfaff, of Bangor, treasurer, of-— 
fered his report. The finances show a 
healthy condition. 

Following the president's address came 
the.reading of communications and the for- 
mal business of the day was completed. 

Other addresses at the afternoon session 
included one by John S. Towne, on “Maine 
Gems,” and a discussion on “How to Secure 
New Members” by Charles T. Evans and 
Charles F. Manahan. An exhibition of the 
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process of manufacturing chains was also 
a feature of the convention. 

The banquet was served at 6 p. M., in the 
rooms of the Chamber of Commerce, at 
which there were many speeches of inter- 
est, chief of them all being that of Co!'onel 
John L. Shepherd, who was one of the 
guests of honor during the session. Other 
important guests were Charles T. Evans, 
New York, and Charles F. Manahan, vice- 
presidents of the American National Retail 
Jewelers’ Association, and H. E. Duncan, 
of the Waltham Watch Co. 

In response to a communication from the 
New Jersey Retail Jewelers’ Association 
relative to the alleged retailing by certain 
manufacturers of the city of Newark, the 
following was passed to-day: 

REsotveD, By the Maine Retail Jewelers’ Asso- 
ciation, assembled in convention at Lewiston, Feb. 
12, that we deplore the alleged practise and extend 
our sympathy to the jewelers of that city, and 
express the hope that these manufacturers may 
see the advisability of discontinuing this custom. 

Another resolution passed reads: 

RESOLVED, That we, the members of the Maine 
Retail Jewelers’ Association, in convention as- 
sembled, endorse the bill introduced in Congress 
called the Owen-Goeke bill, to prohibit the use 
of time guarantees on watch cases, and requir- 
ing that watch movements be correctly stamped as 
to the number of their jewels and adjustments, 
and that the karat fineness of the gold contained 
in gold watch cases be stamped thereon. As this 
bill is in the interests of the public and the honest 
dealer, we strongly urge and request the Senators 
and Representatives from the State of Maine to 
give this bill their support and to assist in securing 
its passage. 

Besides the election of officers and the 
adoption of resolutions, the closing session 
to-day had an elaborate program, which 
included an address by G. M. Lincoln, of 
the Burroughs Adding Machine Co., “The 
Advantages of the Burroughs Adding Ma- 
chine to the Retail Jeweler.” An address 
on “Price Cutting,” by Col. John L. Shep- 
herd, of the Keystone Watch Case Co.; 
addresses by Mr. Van Deizee and Mr. 
Beardsley, of the Ingersoll Watch Co., on 
“A System of Cost Accounting for the Re- 
tail Jeweler.” “The Wireless and Its Ad- 
vantages to the Jeweler” was discussed by 
H. E. Duncan and Orel E. Davies, of 
Rockland, and an opportunity was given the 
members to ask questions on this subject. 

Among the exhibitors were the Waltham 
Watch Co., R. F. Simmons Co., Burroughs 
Adding Machine Co., E. L. Bining Optical 
Co., John S. Towne, R. H. Ingersoll & Bro. 
and the South Bend Watch Co. 





New Enterprises. 





Ray H. Mendelken has started in busi- 
ness at Portsmouth, O. 

W. E. Tracy has opened an attractive 
jewelry store at Gridley, Cal. 

A repair shop has been opened at Biglers- 
ville, Pa., by E. E. Sheeter. 

The Enterprise Jewelry Co. is the name 
of a new firm incorporated at San Fran- 
cisco, Cal. 

Harold W. Jacobs has opened a retail 
jewelry establishment in the Mutual Bank 
building, San Francisco, Cal. 

Max Fischer has opened a manufactur- 
ing and jobbing business at 422 Tabor 
Opera House block, Denver, Colo. 








Charles M. Hibbard, Akron, O., has been 
succeeded by Thomas S. Joseph. 


Harry Barit, Detroit, Mich., Goes Into 
Bankruptcy. 

Detroit, Mich., Feb. 14.—A_ bankruptcy 
petition has been filed in the case of Harry 
Barit, 275 Michigan Ave. The petition was 
presented Tuesday and complete schedules 
filed Friday. Owing to the refusal of two 
eastern creditors to grant an extension of 
time, the bankruptcy was begun. Local 
creditors were willing to grant the exten- 
sion, although none of them had great 
faith in the desirability of Barit’s location. 
Harry C. Moulthrop was chosen as custo- 
dian by Bankruptcy Referee Lee S. Joslyn, 
the assets consisting of stock valued at 
$4,500; machinery, tools, etc., $1,075; open 
accounts, $1,030. The total liabilities are 
about $8,577. It is claimed that most of the 
open accounts are collectable. There is 
only one secured claim, that of the Detroit 
Showcase Co. of $80. 

The principal creditors are as follows: 
Cleveland—Scribner & Loehr Co., $2,300; 
Arnstine Bros., $846; F. W. Kennedy, $548. 

New York—Korones Bros., $580; D. 
Probstein, $52; Jacob Segal & Co., $150; 
Weiner & Oppenheimer, $483; Saffir Bros., 
$547. 

Detroit—W. H. Creagh, $78; E. H. 
Rosenberg Son$, $600; Detroit Interna- 
tional Jewelry Co., $644; Progressive Print 
Shop, $52; E. H. Pudrith Co., $59; John- 
ston Optical Co., $66; Kunz & Rogers, 
$137; John D. Mabley, $50; K. Barit, $75; 
Ducharme Estate, $75; Walter Smelsey, 
$0. 

Chicago—Electric Sign Co., $80; German- 
American Needle Co., $52. 

Buffalo—Queen City Ring Mfg. Co., 
$335, and Cincinnati, A. & J. Plaut, $456. 

The bankrupt claims exemptions amount- 
ing to $250 from stock and wearing apparel 
and furniture. The Ducharme Estate, 
owner of the building in which the shop is 
located, was to get $75 a month for the 
premises up to June 1, 1915, and $85 per 
month for the next two years. This lease 
is one of the assets and was given in the 
original statement as worth $1,500. 








Isadore Margolis, Detroit, Mich., Files 
List of Creditors in the Bank- 
ruptcy Court. 

Detroit, Mich., Feb. 11—In the matter 
of Isadore Margolis, adjudicated bankrupt, 
complete schedules have been filed showing 
secured claims, $151; unsecured claims, 
$2,327.77; assets, $1,860, including $600 
stock in trade; promissory note securities, 
$500; machinery and tools, $200, and debts 
due on open accounts, $500. There is $280 

claimed exempted. 

Among those holding unsecured claims 
are: 

New York.—Henry Davidson, $264; 
Korones Bros., $57. 

Detroit—E. H. Rosenberg & Sons, $98; 
Charles A. Berkey Co., $51; N. Rose, $200; 
S. P. Lachman, $500; Otto C. Eigholz, $57. 

Other Cities—Empire Mfg. Co., Provi- 
dence, $55; Middleton Silver Co., Middle- 
ton, Conn., $59; Freedman Bros., Buffalo, 
$50; Vienna Jewelry Mfg. 'Co., Cleveland, 
$71; Landaw Bros., Pittsburgh, $138; Bene- 
dict Mfg. Co., Syracuse, $83; Central Cut 
Glass Co., Chicago, $55; Martin Schnell, 
Chicago, $278; Goodman & Co., Indian- 
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apolis, $122. There are also other creditors- 

At the first meeting of creditors of Mr. 
Margolis, who was adjudicated a bankrupt 
Jan. 28, a proposition for a settlement on 
the basis of 25 per cent. of the claims was 
offered. The creditors’ meeting was held 
in the office of the referee in bankruptcy 
Monday, Feb. 9, and no decision was 
reached. Some of the creditors expressed 
a desire for examination of the bankrupt. 








Career of the Late Thomas W. Winter. 
Gee 

Funeral services for the late Thomas W. 
Winter, formerly a member of the firm of 
Henderson & Winter, 51 Maiden Lane, 
New York, were held last Wednesday from 
his late residence, 797 Greene Ave., Brook- 
lyn, interment being in that borough. A 
brief obituary appeared in the last issue of 
THE JEWELERS’ CIRCULAR. 

Mr. Winter was born in Halifax, N. S., 
71 years ago and came to this country at 
the age of 10 years. He first located in 
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New York, where he received his educa- 
tion and several years later moved, with 
his parents, to Brooklyn, in which city he 
was a resident for 50 years, or up to the 
time of his death. 

Mr. Winter always took an active in- 
terest in church work and was a prominent 
member of the Episcopal Church of St. 
Matthew, whose rector, the Rev. Dr. Frank 
W. Norris, officiated at the funeral services. 

During his long association with the 
jewelry trade Mr. Winter made many 
friends who sincerely regret his death. 

Deceased is survived by five children, 
Thomas W., Jr., Charles E., Edith M., 
Ethel M. and Mrs. Walter H. Vorckening. 

The business of which Mr. Winter was 
a partner was established in 1874. In Jan- 
uary, 1910, the firm was dissolved, but Mr. 
Winter continued it under the old style. 
Mr. Henderson died in July, 1910. 

Arthur J. Fullan, El Paso, Tex., has in- 
corporated his business as the National [n- 
stallment Co., with an authorized capital 
stock of $35,000. 

















So 
Patrick Toca, Wino Robbed Cincinnati, 
O., Jeweler, Sent to Ohio 
Penitentiary. 


CincinNnatI, O., Feb. 14.—Patrick Toca 
was given an indeterminate sentence of 
from one to seven years in the Ohio peni- 
tentiary by a jury in the Hamilton County 
Criminal! Court last week for robbing Ben- 
jamin Greenwald’s store at 514 Race St., 
Jan. 10. Toca has also to answer to the 
robbery of Edwin F. Kaelin’s store at 1823 
Vine St., last year, to which he confessed. 
He is suspected of having taken part in a 
murder and robbery in Cleveland last year. 

The robbery at the Greenwald store, as 
reported in THE JEWELERS’ CIRCULAR Jan. 
14, caused considerable excitement. 

While crowds were passing Greenwald’s 
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liabilities of $94,470, with approximate as- 
sets of $56,726, consisting of stock in trade, 
$30,000; machinery, tools, etc., $1,500; debts 
due on apen-account, $900, and stocks, ne- 
gotiable bonds, etc:,. $24,326. 

Among the largest unsecured creditors 
are: Cohn and Rosenberger, $194; Kent & 
Woodland Co., $601; Louis L. -Grey & Co., 
$271; Sigman & Abrahams, $170; Luger- 
man & Morrison, Inc., $195; Gray, Howes 
Co., $214; Climax Mesh Bag Co., $168; 
Van Iderstine & Co., $199; Ed Reitz, $225; 
Fred B. Weiss, $219; A. & Z. Chain Co., 
$1,566; Ernst Gideon Bek, $567; Leon 
Hirsch, $311; Max Jerseyman, $112; Win- 
throp Mfg. Co., $176; Lyons Mfg. Co., 
$474; Aisenstein & Woronock, $132; J. R. 
Wood & Son, $307; Wm. Green & Co., 
$691; I. Ollendorf Co., $1,434; Interna- 








store Toca chose a time when he thought 
the rumble of passing wagons would drown 
the noise of the falling glass and hurled a 
brick, wrapped in cotton and paper, through 
the window. Two clerks, J. J. Dolph and 
Carl Beck, heard the noise and ran from 
the store after the thief. A driver saw 
the man running and as he passed caught 
him around the waist. Dolph was on the 
man in an instant and pinned him to the 
pavement. Beck recovered the diamonds 
and an inventory showed that nothing was 
missing. 

Toca first appears on police record Jan. 
8, 1913, when he robbed the market restau- 
rant, 637 Woodland Ave. He was arrested 
March 31 and sentenced to the Mansfield 
Reformatory, and immediately after his re- 
lease robbed the Eaffy store. He is also 
suspected of the murder of L. Rothenberg, 
dry goods man, who was killed by robbers 
in his store last February, and was ar- 
rested at the time, but evidence was not 
sufficient to convict him. 








Neuberger Jewelry Co., New York, Files 
Schedules in Bankruptcy Showing 
Heavy Liabilities. 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Friday by the Neuberger Jewelry Co., 
dealing in jewelry and diamonds, formerly 
at 1 Park Row, Manhattan, against which 
an involuntary petition in bankrtupcy was 
filed on Jan. 5, 1914. The schedules show 
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tional Silver Co., $1,660; Rabinowitz & Rat- 
ner, $191; Adolph Schwob, $186; Charles 
Kahn, $141; L. J. Anshen & Co., $1,253; 
J. B. Bowden & Co., $727; Goldsmith, 
Stern & Co., $1,055; J. H. Miles, $351; the 
Brassler Co., $1,151; Hipp. Didisheim & 
Bro., $1,257; S. Suderov, $924; Ziruth, 
Kaiser Co., $711; Chas. M. Levy, $589; 
Rockford Watch Co., $2,024; Chas. E. Han- 
cock Co., $2,210; S. Cottle & Co., $109; 
Stein & Hochberger, $267; S. Reich & 
Sons, $405; Eastwood Park Co., $395; 
Fischer & Fischer, $151; Castiglioni Co., 
$330; Weiner Bros., $149; Dreager Mfg. 
Co., $312; F. B. Rhodes Co., $263; Robt. 
H. Ingersoll & Bro., $484; Arnstein Bros. 
& Co., $2,482; Aisenstein & Schiller, $555; 
B. Gutter & Son, $605; Ingomar Gold- 
smith & Co., $9,930; A. R. Katz & Leu- 
dan Co., $2.019; Fred Kaufman, $689; Al- 
bert Lorsch & Co., $1,778; Lowenthal, Loeb 
& Co., $2,450; L. & S. Loeb, $3,368; M. H. 
Mann & Co., $6,609; J. H. Miles, $1,400; 
Rockford Watch Co., $1,430; Rosenberg & 
Daniels, $328; Wm. I. Rosenfeld, $500; L. 
Strasburger’s Son & Co., $3,853; Byron L. 
Strasburger & Co., $2,791; A. Silberfeld, 
$3,844; D. Skolkin, $338; Frank Walker, 
$492; Columbia Bank, $2,800. 








A. Kumin, 60 Millbury St., Worcester, 
Mass., will open a new store on Water 
St., under the name of A. Kumin & Son. 
Barney Kumin will manage the Millbury 
St. store. 
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George W. Dover, Providence, R. 1., 

Makes an Assignment to a Com- 

mittee of Creditors. 

PROVIDENCE, R. I., Feb. 16.—George W. 
Dover has made an assignment to a com- 
mittee of creditors, consisting of Frederick 
S. Dews, James Gallivan, Jr., and William 
F..Leeder, for the benefit of his creditors. 
This assignment includes all his property 
not exempt from attachment. 





PROVIDENCE, R. I., Feb. 14—A general 
meeting of the creditors of George W. 
Dover, doing business as the George W. 
Dover Jewelry Co. at 70 Ship St., this city, 
was held at the rooms of the Manufactur- 
ing Jewelers’ Board of Trade, in the Wil- 
cox building, on Thursday afternoon. Mr. 
Dover was present and stated that he de- 
sired to place his affairs in connection with 
the George W. Dover Jewelry Co. in the 
hands of the Board for adjustment, as cir- 
cumstances have made it necessary for him 
to discontinue the manufacturing jewelry 
business so as to give his entire attention 
to the affairs of the George W. Dover Co., 
manufacturer of jewelers’ findings. 

Mr. Dover submitted a statement of lia- 
bilities, approximately as follows: Busi- 
ness liabilities, $14,200, and personal lia- 
bilities of $1,000, making a total of $15,200. 
The assets consist of stock, fixtures and 
machinery in the jewelry plant of uncertain 
value, an equity of about $2,000 in hypoth- 
ecated book accounts and equity in 200 
shares of the stock of the Booth Mill, New 
3edford, Mass., having a par value of 
$20,000. This latter stock is deposited as 
collateral for a loan of $8,500, plus interest 
of $200. The equity depends on what 
amount can be realized from this stock. 
He also has stock in the Brown Engine 
Co. having a par value of $3,000, on which 
he has borrowed the sum of $1,500; and 
he also has an automobile. It is impossible 
to give the actual value of these assets. 

Mr. Dover stated that he is anxious to 
pay his creditors in full, but that business 
conditions have been such that he is un- 
able to raise the cash necessary to meet his 
obligations. An extension was discussed 
but no definite arrangements made. The 
entire matter was finally left in the hands 
of a creditors’ committee, consisting of 
William F. Leeder, of Leeder & Bernkopf ; 
Frederick S. Dews, of H. Nordlinger’s 
Sons, and James Gallivan, Jr., of Gallivan 
& O’Donnell. This committee is to make a 
thorough investigation and report to the 
creditors at a later date its recommenda- 
tion as to the best method of making an 
adjustment. 








Total Yield of All South African Dia- 
mond Mines Estimated at 
$60,000,000. 

A special cable dispatch to the New York 
Sun from Johannesburg Feb. 13 stated that 
at the annual meeting of the Premier Dia- 
mond Co. on that day it was announced 
that the estimated diamond production for 
1913 of the South African fields was $60,- 
00,000. This included the German mines. 
The big producers, it is stated, deter- 
mined to continue their policy of maintain- 
ing prices and keeping a balance between 

supply and demand. 
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F, X. Liebermann, of N. 5th St., is back 
in his store after an illness of some weeks. 
A new wireless station has been installed 
on the building of M. E. Hunter, Beverly, 
N. J. 

Charles Sickles and his wife, of this city, 
are enjoying an extended trip through the 
south. 

R. T. Chapman, Atlantic City, has re- 
covered from a serious illness and is back 
at work again. 

C. S. Kepner, Chester, Pa., recently 
stopped off in this city to call on the trade 
while en route for Pasadena, Cal. 

Receivers have been unable to reorganize 
the business of Blum Bros., 10th and Mar- 
ket Sts., and therefore have disposed of the 
assets on hand. 

John W. Ford, 618 T. Girard Ave., who 
is Dictator of the Lodge No. 54, Loyal 
Order of Moose, was tendered a testimonial 
dinner by his fellow lodge members at the 
Hotel Walton on Monday night. 

Among the recent visitors to Philadelphia, 
were Amos Huber, who is known as the 
oldest jeweler in Plainville, O.; H. L. Phil- 
lips, Centerville, Md.; John Oliver, Burling- 
ton, N, J., and W. T. Acklin, Tyrone, Pa. 

Announcement was recently made that D. 
Atlas, the diamond importer, 721 Sansom 
St., had taken Joseph Spiegelman into his 
business. The concern will be known as D. 
Atlas & Co., and for the present will re- 
main at the Sansom St. address. 

A thief recently threw a brick covered 
with carpet through a window in the store 
of A. Abraham, Mount Vernon and 13th 
Sts., and reaching his hand through the 
hole, stole several hundred dollars’ worth 
of jewelry before the police arrived on the 
scene. The robber escaped. 

A pair of diamond screw earrings dis- 
appeared from the store of M. Rosenbaum, 
222 N. 8th St. a short time ago. The 
stones with which they were set both 
weighed 4 — 4% + 1-64 carats. A liberal 
reward will be paid for their return or 
for information leading to their recovery. 

Three young men and the proprietor of 
a jewelry store were held in bail by Magis- 
trate Harris in the 26th and York Sts 
police station last week on a charge of 
being implicated in the theft of jewelry 
valued at more than $100 from the home 
of Miss Alice Connor, 1437 Euclid Ave. 
The theft occurred on New Year’s Day, 
the police say. The jeweler denies any 
knowledge of the theft. It is claimed he 
purchased the jewelry from the three young 
men. 

Jewelry manufacturers in this city are 
interested in a proposition which is said 
to have been started by several large con- 
cerns, to assume under certain conditions 
the responsibility for accidents to employes. 
Some of the manufacturers favor the pro- 
ject, while others do not. Nothing definite 
can be learned concerning the men back 
of the movement, but it is understood that 
a meeting of manufacturers is to be called 
in the near future, when the matter will 
be given publicity and the suggested scheme 
thoroughly discussed. It is understood that 


the meeting is to be held under the auspices 
of the Pennsylvania Manufacturers’ Asso- 
ciation, 

The early closing agreement endorsed by 
the Association of Wholesale Jewelers of 
Philadelphia provides all day closing for 
the big days, and half day for all other 
legal holidays. A movement seems to be 
active looking toward the further observ- 
ance of some of these half days, and as a 
result the enclosed list of jobbers recog- 
nized Lincoln’s Birthday, all closing all day, 
and have indicated their intention of doing 
so again on Washington’s Birthday, Feb. 
23: H. O. Hurlburt & Sons, B, F. Will- 
iams & Co., M. Sickles & Sons, H. W. 
Smith, R. M. Cooper & Son, J. F. Blisard 
& Co., Jos. B. Bechtel & Co., Chas. H. 
O’Byron, Alfred Humbert & Son, Koshland 
Bros. Co., H. B. Sommer & Co., G. S. 
Lovell Vlock Co., S. Kind & Sons and 
Francis Pritty. 








Hartford, Conn. 





The members of the local Arts and 
Crafts Club will give a jewelry show this 
week, announcement having been made last 
Wednesday at a regular meeting of the 
club. < 

Charles H. Bell, Thomaston, Conn., has 
been granted a patent by the Government 
for a keyless clock. Mr. Bell has trans- 
ferred his rights to the Seth Thomas Clock 
Co., Thomaston. 

A certificate of organization has been 
filed at the office of the Secretary of State 
in this city by the Novelty Design Co., 
Waterbury, Conn., to begin its business 
with $1,000. The following officers of the 
concern have been elected: President, A. 
L. Schwartz; treasurer, Cyrus T. Gray; 
secretary, H. W. Langley. The officials 
are all residents of Waterbury. 

For the benefit of its employes in con- 
nection with the Workingmen’s Compensa- 
tion Act, the Wallace Barnes Co., manu- 
facturers of clock springs, Bristol, Conn.., 
arranged for an illustrated lecture with 
lantern slides, showing the various ways of 
preventing accidents in industrial occupa- 
tions, at Library Hall, last Friday evening. 

\nnouncement was made last Wednes- 
day that the control of the Peck & Young 
Co., Forestville, Conn., manufacturers of 
clock and hair springs, had been obtained 
hy the Humason & Beckley Co., New Brit- 
ain, ‘Conn., by the efforts of the president 


of the Jatter concern, W. L. Humason. 


Frederick N. Manross, of the Peck & 
Young Co., stated that in all probability all 
the directors of that company will retire. 

George Greenwald, a retail jeweler, 98 
Asylum St., who is also manager of the 
retail jewelrv store, conducted by Charles 
A. Green, 811 Main St., returned to this 
city last Wednesday, after taking a trip 
of several weeks for his health to Bermuda. 
Mr. Greenwald also stopped at Atlantic 
City, N. J., for 10 days on his way home. 
He feels much better and has entirely re- 
covered from his recent attack of throat 
trouble. 

The police have been asked that the 
loitering of young men in front of the re- 
tail jewelry store of Charles A. Greene, 811 
Main St., be stopped. A similar complaint 
was made some time ago and an officer told 
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all those who had not stopped to look at 
the display window, to move on. No ar- 
rests at that time were made, but of late 
the practice was started again, and the po- 
lice intend to enforce the law regarding 
this matter. 

Having left no will, application has been 
made to the Probate Court for administra- 
tion on the estate of Patrick Coughlin, a 
former employe of the E. IN. Welch Clock 
Co., Forestville, Conn., who dropped dead 
recently at the Hartford railroad station. 
Mr. Coughlin owned property in East Bris- 
tol, Conn., and since his death it has also 
been found that he had about $40,000 de- 
posited in local savings banks. His heirs 
are nephews and nieces. 

The silver plated loving cup offered to 
the member of Company H, C. N. G., who 
secures the largest number of recruits in a 
certain period, is to be furnished by Mer- 
ton W. Bassett, a retail jeweler, 1007 Main 
St., who will exhibit the prize in his dis- 
play window this week. The cup was manu- 
factured at the factory of the Middletown 
Silver Co., Middletown, Conn. It stands 
eight inches in height and will be engraved 
for the winner at the Bassett store. 

Edward Marshall Ney, for 30 years. as- 
sociated in various capacities with the John 
M. Ney Co., gold refiners, 265 Asylum St., 
died last week Sunday afternoon at his 
home, 264 Edgewood St., of hardening of 
the arteries. He had been in failing health 
for over three years but did not become se- 
riously ill until a few weeks ago. The 
funeral was held from his sister’s home, 
1015 Asylum Ave., Tuesday afternoon of: 
last week, Rev. John B. Voorhees, pastor 
of the Asylum Hill Congregational Church, 
of which Mr. Ney was a member, officiat- 
ing. The interment took place in Cedar 
Hill Cemetery. 








Pacific Northwest. 





J. G. Smith has bought out C. W. Thomp- 
son & Co., Salem, Ore., and intends to 
make improvements in the establishment. 

M. W. Morgan, recently from Arizona, 
has purchased the Shreffler business in Jo- 
seph, Ore., and Mr. Shreffler expects to 
leave for his former home in Oberlin, O., 
where he has purchased a similar business. 

W. F. Boettcher, The Dalles, Ore., left 
early in February for an extended trip east, 
mainly for pleasure. He plans to visit rela- 
tives in Chicago and then attend a family 
reunion in Wilkes-Barre, Pa., in observance 
of his mother’s 82d birthday anniversary. 
From New York he expects to sail to New 
Orleans, and to proceed homeward via 
California from there. 

Following a lingering illness, Alfred 
Butt, a pioneer business man of Tacoma, 
Wash., formerly president of the State op- 
tical society, died recently in that city. Mr. 
Butt suffered from diabetes and for a week 
prior to the time of his death was in an 
unconscious condition. He went to Tacoma 
in 1890 and opened a jewelry and optical 
store. In 1908 he closed his jewelry store 
and confined his activities entirely to his 
optical business until a year and a half ago, 
when he lost his eyesight. 








Abe Zemansky, Fresno, Cal., has been 
succeeded by Zemansky & Wittenberg. 
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The Name on the Box 7 E 


People judge jewelry largely by the name 
on the box. The right name enriches the 
brightest jewel. 


Beautiful as the Gorham Silverware pat- 
terns are, they are enhanced by having 


the Gorham trade-mark  TRAODE_MARK 
on the back. It is a cer- 

tificate of character that 
establishes quality. The srertina 


public knows the trade-mark has always 
stood for excellence. 




















When you link your store with the Gorham Cl Wi Wb 
trade-mark in the public mind, you enrich ALaTSNS, 





the value that your own name has on a 
jewel-box. A store that handles Gorham 
ware is essentially a store of character. 
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The Gorham Co. 





TRADE MARK Silversmiths and Goldsmiths Teas mane 
; > Nr G Fifth Avenue and 36m Street, New York & Nr G3 
Branches: 
CHICAGO: WORKS: LONDON : 
10 S. Wabash Avenue Providence and New York Ely Place 


Gorham Silver Polish — The Best for Cleaning Silver 
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HE general _ re- 

ports as to the 
conditions of business 
received in the past 
week are distinctly gratifying and, as far as 
our own trade is concerned, are partly borne 
out by reports of correspondents in most of 
the great sections of the country. It looks 
as if in the year 1914 the jewelry trade will 
clearly come into its own in the way of 
business expansion and that our merchants 
and manufacturers will be in a condition, 
not only to do an excellent year’s business, 
but to obtain adequate profits upon the 
lines which they sell. 

It should be realized that the jewelry 
trade, above all others, is the one in which 
the merchants suffer most from pessimism 
on the part of the public and gain most 
from optimism, because, being to a_large 
extent a luxury, jewelry and the kin- 
dred lines are the first things the public 
stop buying when they feel curtailment 
should begin and the last they resume buy- 
ing when fear of the future has been ban- 
ished. The jeweler, therefore, is vitally 
interested in the attitude of the daily press 
as far as it creates ideas of the public in 
regard to future business, and he must, 
above all other qmerchants, feel gratifica- 
tion at the change in tone of the great 
daily papers, as far as predictions for busi- 
ness in the future are concerned. It would 
be well for the jewelry merchants, how- 
ever, whenever possible to call the attention 
of his local papers to, and ask the repub- 
lication of, optimistic articles when these 
are based on solid facts, as, for instance, 
articles such as the editorial in the New 
York Herald of Feb. 13, which was as 


follows: 

In this country, in spite of croakers, the upward 
movement of American securities continues 
steadily. This steadiness is a most encouraging 
feature. The improvement in Wall St. is no mere 
flash in the pan. On the contrary, it is continuous, 
irresistible and general. It is based on the in- 
creasing prosperity of our business conditions all 
around, to which the Herald has repeatedly called 
attention. 

A few disappointed speculators and disgruntled 
politicians have shown a disposition to cavil at 
the Herald’s optimistic reports, and, as might be 
expected, the bears remain as active as ever, and, 
like wolves in a hard Winter, are more than 
usually enterprising in their campaigns. 

3ut the public refuses to be intimidated by 
either bear raiders or political croakers, and im- 
provement in every department of American busi- 
ness activity continues unabated. 

Workshops all over the country are returning to 
full time conditions. The latest monthly report 
of the United States Steel Corporation shows that 
the unfilled orders on the books at the end of 
January amounted to 4,614,000 tons, an increase 
of 332,000 tons as compared with the unfilled 
orders on the books at the beginning of the year 
Indication that such satisfactory conditions are 
improving still further is contained in the fact 
that while the daily average off orders booked in 
January amounted to 40,000 tons the daily aver- 
age since the beginning of February has increased 
to 50,000 tons. 

Big manufacturing concerns are assured of 
working to the full extent of their capacity for 
two and in some cases four months. The rail- 
ways, the country’s business barometer, also show 
that a great development of traffic is at hand by 
the extensive measures they are taking to increase 
their supply of rolling stock. 

Another detail of great significance is the enor- 
mous trade balance in favor of this country that 
is disclosed in the official report just issued for 
the six months ended Dec. 31. It shows an in- 
crease as compared with the same period of 1912 
of $38,401.984. or a little more than 10 per cent. 
It is noteworthy also that this increase is not due 
to greater exports of foodstuffs, but to greater ex- 
ports of manufactured articles. This indicates not 


Why the Jeweler T 
Should Spread 
Optimism. 
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only great industrial activity at home but also the 
steady development of American markets abroad. 

Still another indication of the business pros- 
perity now existing in this country is the general 
advance of American securities. Since the be- 
ginning of the year this movement has been 
gaining strength, and almost without exception 
securities to-day stand from five to seven points 
higher than at the end of December. Then At- 
chison was quoted at 9314; to-day it stands at 
98%. Central New Jersey closed the year at 
290; now it is 305. Delaware & Lackawanna has 
risen in six weeks from 382 to 394, Great Northern 
from 12614 to 131%, Illinois Central from 106% 
to 111, Northern Pacific from 109 to 115%, 
Pennsylvania from 109% to 112%, Union Pacific 
from 154% to 162%, United States Steel from 
58% to 6534, Amalgamated Copper from 73% to 
76%, and American Tobacco from 243 to 248. 

Improvement, in fact, reveals itself in every 
branch of industry and commerce, and the boom 
is only just beginning. 





AST week was 
notable for the 
occurrence of several 
conventions which are 
bound to have an effect on business, and on 
the jewelry trade in particular, and of 
which reports appear in other columns of 
this issue. Of these one was a convention 
of retail jewelers held in Maine, Feb. 10 
and 11; the second, the convention of the 
wholesalers and jobbers, the members of 
the National Jewelers Board of Trade, wno 
met in New York, Feb. 11-12-13, and the 
third, the meeting of the National Chamber 
of Commerce at Washington, which was in 
session on the same date as the National 
Jewelers Board of Trade. Each performed 
a function and each was worthy in its way 
of even more publicity than we are able tu 
give in this issue. 

Of the retail jewelers’ convention in 
Maine one of the most notable features was 
‘he address of President Goodhue, which 
contains so much good, common sense. 
from the retail jewelers’ standpoint, that 
we publish the same in full. The meeting 
of the National Chamber of Commerce was 
important not only to the jewelry trade, but 
to every other trade, and the addresses and 
the discussions which took place will not 
only help to elucidate the great questions 
which are confronting the business men of 
the country to-day, but in general are 
bound to have an effect upon legislation, 
State and national, inasmuch as they ex- 
press the views, if not the solutions, offered 
to economic problems by the great business 
organizations of the country which are 
welded together in this one great body. It 
is with regret that we are unable to go 
into details in regard to this convention and 
must only touch upon such parts of the 
proceedings as cover the subjects in which 
the jewelers have been actively working 
upon. 

The convention of the National Jewelers 
Board of Trade, the first of this body, was 
a new departure and comes in place of the 
annual meeting, which in the past occupied 
but a few hours in one afternoon. The 
idea of the convention was to give a chance 
to the various interests that are combined 
in this one great organization to express 
their views, both upon the government of 
the body itself and upon the actions of 
the organization which affect trade prac- 
tises; also to give the members in the vari- 
ous sections of the country—on the Pacific 
Coast, in Chicago and the middle west; in 
New England or in the big cities, such as 


Three Notable 
Conventions. 
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Increase Your Spring Trade 
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Prices $7.50 to $11.50 
Genuine Snappy Full Cut Diamond 


Prices Subject to Jewelers’ Circular Discount. 


LOOSE DIAMONDS 


NOW Is the Time to Get In Right 


Our cutter has just finished a large 
lot of unusually fine white and blue 
white material, which we have graded 
according to our usual high standard 
into sizes running from quarters to 
three carats. Perfect and Commer- 


cially Perfect. 








None Better in the Market for 
Color, Cutting and Price 


Give Us a Trial and Let Us Convince You. 








CROSS & BEGUELIN 


— Established 1863——— 
23 MAIDEN LANE - - NEW YORK 


Backed by over fifty years of business experience. 
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St. Louis, Kansas City, Omaha, Minneapo- 
lis, Denver or Cincinnati—a chance to tell 
the other members the kind of work needed 
to strengthen the Board in their particular 
sections. 

The convention was representative in 
that many centers had one or more whole- 
salers or manufacturers present at some 
of the sessions. The weakest part of 
this convention was in the attendance from 
Newark and New York, which centers 
showed up very poorly in comparison with 
New England or even Chicago, though at 
the second day’s sessions a much larger 
representation of firms in the vicinity of 
the metropolis appeared. The discussions, 
the papers read and the remarks made 
proved very beneficial and instructive to all 
who participated. The most successful 
part of the affair was the elaborate ban- 
quet, attended by over 300, with which the 
sessions wound up, and which is reported 
in full, with the rest of the convention, 
on pages 68 to 83 of this issue. 








First of Series of State Wide Confer- 
ences Held at Buffalo, N. Y., Under 
Auspices of N. Y. S. R. J. A. 

BuFFALo, N. Y., Feb. 17.—The first of a 
number of sectional conferences to be held 
this week at Syracuse, Albany, Poughkeep- 
sie and New York convened at the Hotel 
Statler in this city yesterday and was at- 
tended by a delegation of representative 
jewelers from this and other near-by cities. 
The conference was held in the afternoon 
and was followed by a banquet to the vis- 
itors. 

The elimination of the element of fear 
and suspicion of one competitor as against 
the other, the encouragement of fraternal- 
ism between retail jewelers and a deter- 
mination to strive for better quality in the 
merchandise handled were the three im- 
portant points agitated. Much interest was 
manifest in the conference and the speakers 
urged the benefits of organization. 

The speakers included Emil J. Scheer, 
Stephen D. Burritt and Charles Sunderlin, 
all of Rochester; Benjamin T. Ash, secre- 
tary of the New York State Retail Jewel- 
ers’ Association, Binghamton; C. C. Brad- 
ley, Batavia; Fred Ehrenfried and William 
F. Ehmann. 
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A. D. Kronstadt, Washington, D. C., has 
opened an office at 87 Nassau St. 

Judge Hand has confirmed a composition 
of Samuel Yampolsky, 840 Eighth Ave., 
with creditors at 40 cents on the dollar. 
The liabilities were $6,400. 

Charles L. Greenhall was appointed re- 
ceiver last Friday by Judge Mayer for Sey- 
mour Stern, a pawnbroker at 2271 Eighth 
Ave., against whom a petition in bank- 
ruptcy was filed on Feb. 7. 

H. A. Holland, treasurer of Bernard 
Italie Co., Spokane, Wash., accompanied by 
Mrs. Holland, are on a pleasure trip, dur- 
ing which they will visit the large cities of 
this country. They are making their head- 
quarters at the Hotel Astor. 

R. M. Horton, head of the W. E. Rich- 
ards Co., Attleboro, Mass., has returned 
to the concern’s factory, after a short stay 
in this city. Mr. Horton was one of those 
in attendance at the banquet of the Na- 
tional Jewelers Board of Trade. 

J. H. Curran, western representative for 
A. J. Hedges & Co., 14 John St., was called 
home from Detroit, Mich., last Sunday 
owing to the sudden death of his mother, 
who resided in Brooklyn. Mr. Curran has 
the sympathy of the trade in his bereave- 
ment. 

The National Jewelers Board of Trade 
reported the following dividends paid dur- 
ing the week: Thomas J. Hines, Los An- 
geles, Cal., third and final dividend of .08 
per cent.; William G. Ingham, Pittsburgh, 
Pa., second dividend of .242 per cent.; M. 
Goldstein & Co., Pittsburgh, Pa., second 
dividend of .095 per cent. 

L. Meisel & Co., Inc., is the name of a 
concern which has taken out a charter of 
incorporation at Albany, N. Y., to deal in 
precious stones in this city. The capital 
is $25,000, and the incorporators are John 
M. Fleming and Ruby L. Fleming, both 
of 74 West 34th St, and F. Hamilton 
Reeve, 111 Broadway, all of New York. 

Dr. Robert Deking, 87 years of age, a 
retired physician, who has been conducting 
a jewelry store in Jamaica, L. [., is in a 
critical condition at his home as the result 
of being overcome by smoke in a fire which 
occurred at his store recently. On account 
of his advanced age it is feared he will not 
recover. The origin of the fire is not 
known. 

The show window in the store of Louis 
Tomchin, 32 Graham Ave., Brooklyn, was 
broken recently by thieves, who escaped 
with $25 worth of jewelry, including six 
pairs of gold-filled cuff buttons and the 
same number of gold-filled la vallieres and 
bracelets. The proprietor, who lives above 
the store, did not know of the robbery until 
notified by the police. Detectives are work- 
ing on the case. 


The Teetsow-Marx Mfg. Co., Inc., is the 
name of a concern which has obtained a 
charter of incorporation at Albany, N. Y., 
to manufacture watches, clocks, etc., in this 
city. The capital is $5,000. The incorpo- 
rators are Albert Marx, 2321 Southern 
3oulevard, Bronx, New York; Richard 
Marx, 38 Schaeffer St., Brooklyn, N. Y., 
and Woldemar H. Teetsow, 2321 Southern 
Boulevard, Bronx, New York. 

The first meeting of the creditors of 
Eugene A. Kohut, who has been engaged 
in the precious stone business at 65 Nassau 
St., will be held at the office of William 
Allen, referee in bankruptcy, 67 Wall St., 
on Feb. 24, at 2:30 p. m., at which time the 
creditors may attend, prove their claims, 
appoint a trustee, examine the bankrupt 
and transact such other business as may 
properly come before the meeting. At this 
meeting an offer of composition of 35 per 
cent., 25 per cent. cash and 10 per cent. 
payable in 12 months, will be offered for 
the consideration of creditors. 

Involuntary petitions in bankruptcy were 
filed Tuesday of last week in the United 
States District Court against the 14th St. 
Store and Rothenberg & Co., of this city. 
The liabilities are placed at more than 
$300,000. At the same time a petition was 
filed against the Simpson Crawford Co., 
the liabilities being placed at about $1,000,- 
000. The 14th St. Store was incorporated 
in May, 1903, with an authorized capital of 
$1,250,000. Henry Siegel, the president, was 
originally president of Siegel, Cooper & 
Co., of this city, which concern has been 
merged into the Greenhut-Siefel Cooper 
Co. He retired from these concerns in 
January, 1902. Both concerns carried large 
and varied lines of jewelry. 

At about 6 o’clock Saturday night an 
alarm called the fire department to the 
Fahys building, 54 Maiden Lane, where it 
was discovered that Jesse Measer, who 
lives at 235 E. 6th St., and who is an em- 
ploye of Bernheim & Beer, wholesale jew- 
elers, occupying an office on the ninth floor, 
had been burned by the explosion of an 
alcohol lamp, which had started a fire in 
the shipping room. The young man was 
working with the lamp, sealing packages, 
when the explosion occurred, and the alco- 
hol was scattered about the room. His 
coat soon caught fire, but he had the 
presence of mind to quickly take it off. 
The flames were extinguished before dam- 
age of any consequence had been done. 

Among recent decisions handed down by 
the Board of United States General Ap- 
praisers was one regarding the classifica- 
tion of clockworks contained in decorated 
china cases. The importers, Lazarus & 
Rosenfeld, New York, protested a duty of 
40 per cent. ad valorem under par. 192 of 


the Tariff act of 1909 as parts of clocks, 
while the cases and ornaments were re- 
turned at 60 per cent. as articles composed 
of decorated china under par. 93. The im- 
porters claimed a duty at 40 per cent. under 
par. 192 as entireties. The Board, however, 
upheld the collectors’ decision, the protest 
of the importers being overruled. The H. 
B. Claflin Co. was sustained in a protest 
for lower duty on hatpins with tops of jet 
and metal stems. The articles were as- 
sessed at 60 per cent. ad valorem under the 
provision for jewelry. The importers 
claimed that the goods were properly du- 
tiable at 50 per cent. as manufactures in 
chief value of jet, and were upheld by the 
Board. 

The following new members were admit- 
ted to the National Jewelers Board of 
Trade at the convention held at the Hotel 
Astor last Wednesday, Thursday and Fri- 
day: New York—J. Dash, 46 Maiden Lane; 
N. J. Felix & Sons, 50 John St.; Jules 
Franklin, 170 Broadway; Charles Holl, 12 
W. 37th St.; A. R. Katz Co., 87 Nassau 
St.; Krengel, Greenfeld & Berkner, 102 
Fulton St.; Joseph Leudan Co., 87 Nassau 
St.; Max Nathan Co., 68 Nassau St.; 
Spaney & Mayfarth, 23 W. 36th St.; B. L. 
Strasburger & Co., 31 Maiden Lane. Auto- 
matic Gold Chain Co., Providence, R. I.; 
George E. Bell, Newark, N. J.; Boston 
Jewelers’ Supplies Co., Boston, Mass.; Buf- 
falo Jewelry Case Co., Buffalo, N. Y.; John 
Nicholls, Chicago, Ill.; J. H. Gross & Co., 
Cleveland, O.; Lindner & Co., Cincinnati, 
O.; Optical Specialty Mfg. Co., South- 
bridge, Mass.; Ritter-Greenberg Co., Phil- 
adelphia, Pa.; The Samuel Weinhaus Co., 
Pittsburgh, Pa.; The Mount Vernon Co., 
Mount Vernon, N. Y. 

The meeting of the executive committee 
of the National Wholesale Jewelers’ Asso- 
ciation which was held in New York Mon- 
day and Tuesday, Feb. 9 and 10, was at- 
tended by a representative delegation from 
a number of cities. The report of the din- 
ner at the Whitehall Club was given in last 
week’s issue of THE JEWELERS’ CIRCULAR. 
Monday night, Feb. 9, a dinner was held in 
the grill of the Hotel Astor and on Tues- 
day a luncheon was served at the Hotel 
Breslin. The time occupied by the execu- 
tive committee session was given over to 
a discussion of plans for the coming con- 
vention of the association, which will be 
held in St. Louis in April, and plans were 
also outlined for educative work. The dis- 
cussion centered round the recent litigation 
which involved the association in violation 
of the Sherman Anti-Trust law. Mr. Fern- 
ley was again retained by the association 
as its secretary and the members are en- 


(New York Notes continued on page 91. 
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thusiastic in their belief that the future 
holds much in store for the good of the 
organization. 

F. A. Rydstrom, of the local office of this 
<oncern, was in Philadelphia during the 
past week. 

B. Lakser, with William Goldenberg, 49 
Maiden Lane, left last week for Boston 
and Philadelphia on a business trip. 

Hugo Baer, a diamond importer at 6 
Maiden Lane, returned to this city during 
the past week, after a trip through the 
middle west in the interest of his business. 

Notices were sent out during the past 
week announcing the removal of the office 
and factory of the Steel & Taylor Co., man- 
ufacturers of buckles, etc., from 48 W. 22d 
St. to 12 W. 32d St. 

James W. Hagan, traveling representa- 
tive for A. J. Hedges & Co., manufacturing 
jewelers at 14 John St., and one of the old- 
est traveling men in the United States, is 
making a short stay in Tampa, Fla. 

Lee Reichman, of Reichman Bros., im- 
porters of diamonds, 170 Broadway, re- 
turned to this city yesterday on the Kron- 
princessin Cecile, after a visit to the dia- 
mond markets of Amsterdam, Antwerp and 
Berlin. 

H. E. Sweet, treasurer of the R. F. Sim- 
mons Co., returned to Attleboro last Sat- 
urday, after a short stay in this city. Mr. 
Sweet while here also attended the ban- 
quet of the National Jewelers Board of 
Trade. 

B. F. Hodgons, New York State repre- 
sentative for the Rockford Watch Co., re- 
turned to this city recently, after a success- 
ful trip through his territory. Mr. Hod- 
gons will leave again shortly for the north- 
ern part of the State. 

J. Freudenheim & Son, dealers in dia- 
monds and jewelry, 9 Maiden Lane, an- 
nounced during the past week the admit- 
tance of Edwin Freudenheim into the busi- 
ness. The firm will hereafter be known as 
J. Freudenheim & Sons. 

John A. Abel, of Abel Bros. & Co.. deal- 
¢rs in diamonds and mountings, 58 Nassau 
St., leaves this city on Friday for a trip 
through the south and east in the interest 
of his firm. Mr. Abel, it is expected, will 
be gone about four weeks. 

The final meeting of creditors of Lud- 
wigs’, Inc., will be held at the offices of 
MacGrane Coxe, referee in bankruptcy, 233 
Broadway, at 3 Pp. M., Feb. 26. At this meet- 
ing the trustee’s account will be examined 
and if found correct the trustee will be dis- 
charged of his trust. 

S. Davis, of the S. Davis Co., Pittsburgh, 
Pa., who visited New York last week to 
attend the meeting of the jobbers and also 
of the National Jewelers Board of Trade, 
was accompanied by his wife. ‘Mr. and 
Mrs. Davis were on a trip to celebrate the 
25th anniversary of their wedding. 

Samuel Haness, formerly at 54 Maiden 
Lane, is now located in more spacious and 
better equipped quarters at 42 Maiden Lane. 
Two salesmen have also been added to his 





road staff. Last Saturday night Mr. Haness 
tendered to his employes a banquet, which 
was served at the proprietor’s home, 242 
S. 2d St., Brooklyn. 

Charles A. Pope, South American sales 
representative of the L. E. Waterman Co., 
entertained a number of friends at dinner 
Tuesday evening of last week at the Salma- 
gundi Club in this city, after which he gave 
an illustrated lecture entitled “A Journey 
from Buenos Aires to Valparaiso, S. A., 
Over the New Andear Road.” 

George M. Hard, chairman of the board 
of directors of the Chatham and Phenix 
National Bank, and C. G. Alford, of C. G. 
Alford & Co., 11 John St., left this city on 
Thursday last for a month’s vacation in 
Florida. They will make their headquarters 
at Tarpon Inn, Useppa Island, which is 
just inside the Gulf of Mexico. 

Notices were sent out to the trade dur- 
ing the past week by Hermann Baum, man- 
ufacturer of gold chains and jewelry, 90 
William St., announcing the removal of his 
establishment to more spacious and better 
equipped quarters in the same _ building. 
Owing to the increase in the business three 
new salesmen have recently been added to 
the staff. 

Among the out-of-town department store 
jewelry buyers visiting this city during the 
past week were: R. Cannon, Carson, Pirie, 
Scott & Co., Chicago; W. H. Flack, Shar- 
tenberg & Robinson, New Haven, Conn.; 
Miss M. Hertel, Stewart Dry Goods Co., 
Louisville, Ky.; C. H. Raybould, Kent- 
O’Brien Co., Salt Lake City, Utah; O. K. 
Burnham, Reid & Hughes Dry Goods Co., 
Waterbury, Conn.; Deforest L. Biman, 
John Wanamaker, Philadelphia, Pa.; F. B. 
Goodman, M. O’Neil & Co., Akron, O., and 
J. C. Gardiner, Carson, Pirie, Scott & Co., 
Chicago. 

Theodore A. Kohn & Son, 321 Fifth 
Ave., celebrated the 25th anniversary of 
the business last Wednesday evening. A 
dinner, at which Albert M. Kohn and Emil 
W. Kohn acted as hosts, was served at the 
Hotel Brevoort, 8th St. and Fifth Ave. The 
party consisced of Mr. and Mrs. Albert 
M. Kohn, Mr. and Mrs. Emil W. Kohn, 
Mr. and Mis. Eugene W. Stern, Mr. and 
Mrs. John J. McGeary, Mr. and Mrs. Harry 
C. McCormack, Mr. and Mrs. Edward J. 
~’Connor, Mr. and Mrs. Richard Ensinger, 
Miss Caroline Hansen, Miss Fanny _ T. 
Johnson, Miss Pheebe D. Crawford, Miss 
Gertrude Levy, Miss Sarah B. Balsam, Miss 
Catheryn Kraemer, Miss Elizabeth McGar- 
rett, Miss Anna M. Hoey, Milton Marks, 
William Hansen, Theodore Beach, Fred- 
erick E. Bauer, G. Klavens and James 
Gregg. 

As a result of an investigation conducted 
by the National Jewelers Board of Trade 
into the affairs of the Colorado Loan Co. 
and A. P. Rich, Birmingham, Ala., Max J. 
Winkler, a well-known attorney, has been 
cited to appear before Judge W. I. Grubb 
the first Monday in March to show cause 
why he should not be punished for con- 
tempt of court and should not be suspended 
as a practitioner in the United States Court 
for a definite or an indefinite period. The 
original investigation conducted by the 
Board last October also resulted in the in- 
dictment of A. P. Rich for violation of the 
United States revised statutes in sending 
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a false and fraudulent statement of finan- 
cial condition through the mail with intent 
to defraud. The contempt of court charged 
against Attorney Winkler will probably 
come before the judge at the same time the 
trial of Rich is held. The papers in the 
contempt proceedings were filed by the 
United States District Attorney on Jan. 30, 
but public inspection of these documents 
was not permitted by the clerk of the court 
until last week. The charges filed grow out 
of alleged unethical practises of Winkler 
in the Bankruptcy Court, according to the 
information filed by the United States Dis- 
trict Attorney. District Attorney Street 
made it clear in his report that Referee 
Alex. Birch was in no wise implicated in 
the alleged bankruptcy manipulations. 








Death of Henry L. Dole. 

HAVERHILL, Mass., Feb. 12.— Funeral 
services for Henry L. Dole, last surviving 
charter member of the Pentucket Club and 
a pioneer jeweler of the city, whose death 
occurred last Tuesday, were conducted at 
his late home on Byron St., Bradford dis- 
trict, this afternoon, the Rev. Arthur J. 
Derbyshire, of the North Congregational 
Church, officiating. A guard of honor 
from Haverhill Commandery, Knights 
Templar, and the Pentucket Club attended. 
The body was taken to Hallowell, Me., this 
evening for funeral services at the Dole 
family homestead in that town and inter- 
ment will be in the family plot. 

Mr. Dole commenced the business many 
years ago as H. L. Dole & Co., but had 
been alone since 1879. He had a large 
store and was recognized as one of the 
leading jewelers of this city. 








Items from Here and There. 


The Platt Jewelry Co., Cisco, Tex., has 
moved to Dallas. 

Robert C. Price, formerly of Plymouth, 
O., has moved to Marion. 

U. H. Davenport, formerly of Saranac, 
Mich., has moved to Fowler. 

Edward J. Gainor, Troy, N. Y., has been 
succeeded by Hughes & Gries. 

D. Scarborough, Hico, Tex., has filed a 
voluntary petition in bankruptcy. Mr. Scar- 
borough began business as Cole & Scarbor- 
ough, who were succeeded by Scarborough 
& Wells in 1906. This firm continued until 
Apri; 1912, when Mr. Scarborough pur- 
chased Mr. Wells’ interest. He has since 
continued the business alone. 

The Trombly Jewelry Co., Worcester, 
Mass., held its annual meeting last week, 
re-electing the following officers: Presi- 
dent, Arthur P. Trombly; treasurer, Martin 
E. Eckwall; clerk, E. V. Trombly; direc- 
tors, the officers and O. A. Starke, W. H. 
DeLong, George W. Stone, Charles H. 
Muzzy and Granby A. Bridges. 

A burglar recently entered the jeweiry 
store of C. H. Robinette, on N. Front St., 
Conway, Ark. Nothing was missing except 
a cheap watch. The intruder broke a win- 
dow at the rear of the store and the noise 
awakened Mrs. Davis, who conducts a res- 
taurant next door. She called loudly to 
her sons, and it is supposed the burglar 
was frightened away before he secured 
anything of value. 
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THE MOVNT VERNON COMPANY 
SILVERSMITHS -: INC -MCMXIV 


Mount Vernon, N. Y. 
January Twenty-Ninth 
Nineteen Fourteen. 


Pate Mount Vernon Company, Silversmiths, Inc., has 

reached the conclusion, from the number and quality of 
statements made by misinformed and irresponsible members 
of the trade that The Mount Vernon Company, Silversmiths, 
Inc., is a part of and controlled by other interests engaged in 
the manufacture of sterling silver wares, that it will be of in- 
terest to our friends and respective customers to know that 
such is not the case. 


The Mount Vernon Company, Silversmiths, Inc., is a com- 
pany organized for the purpose of purchasing from the own- 
ers, The Mauser Manufacturing Company of Mount Vernon, 
N. Y., The Roger Williams Silver Company of Providence, 
R. I., and H. A. Macfarland, Inc., of Mount Vernon, N. Y., 
and conducting a business of manufacturing and selling ster- 
ling silver hollow ware, flat ware, novelties and deposit ware. 


Its purpose as far as the acquisition of the companies men- 
tioned is concerned has been accomplished. 


The Mount Vernon Company, Silversmiths, Inc., wishes to 
assure the old customers of The Mauser Mfg. Company, The 
Roger Williams Silver Company and H. A. Macfarland, Inc., 
that it will use every consistent effort to establish more sat- 
isfactory and profitable relations with them, if that be pos- 
sible, and to those who had not favored the old companies 
with their business, The Mount Vernon Company, Silver- 
smiths, Inc., will use every possible business-like argument 
to convince them that our merchandise is worth their con- 
sideration and that we are capable of and willing to meet 
every requirement. er: 
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Oscar Kohn, of Kohn & Co., Camp and 


Orchard Sts., has returned from a trip to 


the Panama Canal zone. 


Roland S. Condit is on another trip 
through the New England States in the 


interests of the Wm. Link Co. Mul- 
berry St. 
Edward J. Gross, of the jewelry manu- 


facturing firm of Myer & Gross, Reusch 
building, Mulberry St., has just gone out 
on his western trip. 

It was reported yesterday that the store 
of Max Nenein at 198 Market St., Paterson, 
N. J., had been broken into by robbers, who 
got away with stock estimated at $1,000. 

Many of the manufacturing jewelers of 
Newark attended the convention of the 
National Jewelers Board of Trade at the 
Hotel Astor, New York, last week, and 
the banquet on Friday night, which 
brought the convention to a close. 

Governor Fielder has appointed Ber- 
nard M. Shanley, of the B. 'M. Shanley, Jr., 
Co., 138 Governor St., as Fish and Game 
Commissioner, to succeed Percival Christie, 
resigned. Mr. Shanley will fill out Mr. 
Christie’s term and then serve a full term 
of his own, this term beginning later this 
year. Mr. Shanley was recently a member 
of the Newark Playground Commission. 

Letters of administration have been 
granted by the Essex County Surrogate to 
Mrs. Clothilde M. Scheller on the estate 
of her husband, George A. Scheller, the 
Newark jeweler, who died on Feb. 4 at 
his home, 88 Treacy Ave. The adminis- 
tratrix stated in her petition that the per- 
sonal property will not exceed $3,000, and 
that the value of the real estate owned by 
Mr. Scheller is not known. Edward J. 
Ill, Mrs. Scheller’s father, and Charles L. 
Ill, of 188 Clinton Ave. furnished the 
necessary bond for $6,000. 

Nearly $300 worth of jewelry, watches 
and clocks were stolen from the jewelry 
store of Agostino de Stefano, 114 Seventh 
Ave., early last Friday morning. The door 
of the store was found open by Patrolman 
McGuire, of the Second Precinct, about 2 
4, M. As everything looked all right he 
locked the door with his police key and 
continued his rounds. The next morning 
de Stefano found that the contents of one 
of the show cases had been stolen. No 
trace of the thief has been found. 

After being in the employ of J. Wiss 
& Sons, jewelers, of 665 and 667 Broad St., 
for the past 34 years, Albert H. Peal re- 
tired from service with the firm on Satur- 
day night. For many years he has been 
manager for the company. Mr. Peal will 
have an office in the new Wiss building 
and will care for his real estate and other 
business interests. He will be succeeded 
as manager by B. F. Coffin, who was with 
Spaulding & Co. jewelry and diamond 
merchants of Chicago, for many years. 
Before he left Saturday night the Wiss 
employes presented Mr. Peal with a beau- 
tiful silver loving cup as a token of the 
high esteem in which they hold him. The 
cup was appropriately inscribed. Mr. Cof- 
fin acted as spokesman for the employes. 
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Rochester. 





Philip Present has gone away for a two 
weeks’ vacation. 

Morris Rosenbloom returned Saturday 
from a business trip in the interests of the 
Ibez Camera Co. 

Amos Present, of Rosenthal, Present & 
Co., is on a business trip in western New 
York. M. B. Rosenthal has gone to Ohio 
for two weeks. 

The funeral of Mrs. Elizabeth Tarrant, 
mother of Frank Tarrant, took place Tues- 
day afternoon, Feb. 10. A message of sym- 
pathy and a floral offering were sent to the 
home, at 82 Sanford St., from the Roches- 
ter Retail Jewelers’ Association. The 
burial was in Mt. Hope Cemetery. 

L. S. Wilks, of the Philip Present house, 
left last week on a trip through eastern 
New York and the New England States. 
Claude Walzer has resigned from his posi- 
tion with this house to accept a position as 
manager with Harry Rosenberg, 14 Front 
St. Mr. Walzer will install a new system 
in the Rosenberg store. 

At the annual meeting of the Bastian 
Bros. Co., held at the factory, 69 Mt. Hope 
Ave., the following directors were elected: 
T. E. Bastian, F. J. Bastian, William F. 
Durnan, Willard E. Moore and Harvey F. 
Remington. The directors then elected offi- 
cers of the company as follows: President, 
T. E. Bastian; treasurer, F. J. Bastian; 
secretarv, Wiiliam F. Durnan. 

Mr. and Mrs. F. W. Van Berghand son, 
Maurice B. Van Bergh, have returned froma 
visit to Atlantic City. M. H. VanBergh sent a 
cablegram from Europe to his brother here 
saying he had an extremely rough sea trip, 
and although badly shaken up, he feels an 
improvement in heaith. Maurice H. Van 
Bergh started on his Spring trade trip this 
week through New York State. Maurice 
FE. Van Bergh went west recently. 

President S. D. Burritt, of the Rochester 
Retail Jewelers’ Association, left . here 
Monday to attend all the sectional con- 
ferences of the New York State Retail 
Jewelers’ Association. He will go to Buf- 
falo, Syracuse, Troy, Poughkeepsie and 
New York, and he will return Saturday. 
Mr. Burritt was invited to speak at the 
conference. Roy Present, of P. Present, 
attended the New York State Retail Jew- 
elers’ Association sectional conference at 
Syracuse. 

rhe local police authorities have request- 
ed the Chief of Police in Cleveland to hand 
over Fred Smith, Jr., alleged forger, who is 
wanted here. Fred Smith, Jr., alias “Frank 
Van Gorden” and “Gordon Scott,” arrived 
in this city six months ago and placed 
a deposit in one of the banks. Smith then 
opened an office in the Powers block, and 
announced his connection with the Bridge- 
port Wood and Trimming Co. Smith 
found little difficulty in cashing checks with 
tradesmen. Among those who honored his 
signature are the Hotel Seneca for $50, G. 
E. Tucker for $11.55 and the Bastian Bros. 
Jewelry Store for $160. Smith arranged a 
getaway by drawing his balance from the 
bank before the checks arrived there. He 
took a sudden departure from Rochester, 
Sept. 12 last, and nothing was heard about 
him until Feb. 7, when it was known 
that the Cleveland police had him detained. 
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It has been definitely announced that 
Secretary of State Bryan will speak at the 
“oet-together” banquet of the Retail Mer- 
chants’ Association to be held Monday eve- 
ning, Feb. 23, at the Shoreham Hotel. 
There will be accommodations for 150 per- 
sons at the banquet, and it is assured that 
there will be a big representation of busi- 
ness men present. 

Charles F. Manahan, Chicago, was the 
guest one day last week of A. D. Prince, 
president of the local jewelers’ association. 
Mr. Manahan was the first jeweler in the 
United States to install a radio time- 
receiving outfit. He and Mr. Prince visited 
the radio station at Arlington and were 
shown just how the time signals are sent 
out daily by wireless to jewelers all over 
the country. 

The membership of the executive and 
other standing committees of the Retail 
Jewelers’ Association of the District of 
Columbia will be announced in the near 
future. A determined effort is to be made 
by the association to increase its member- 
ship during the year, and it is expected one 
of the officers of the national organization 
will attend the next meeting of the local 
association, to which all jewelers of the 
District will be invited. 











The anedeg felt so sharply in this 
State last Tuesday afternoon caused a pro- 
nounced shaking of a bench in the die sink- 
ing room on the top floors of the William 
Rogers Mig. Co. (factory H of the Inter- 
national Silver Co.). 

The petition from the E. A. Bliss Co., 
jewelry manufacturers, for a new six-inch 
main along Cambridge St. was granted at 
the meeting of the Board of Public Works 
last week Tuesday evening. The main is 
to furnish a new sprinkler system wit 
water which was recently installed. The 
company will be obliged to employ work- 
men to lay the pipe, which will be provided 
by the city. 

Attended by many relatives and promi- 
nent guests from out of town, Captain Ira 
B. Smith, who for many years was con- 
nected with the silver plate industry of 
many well known companies in the east, 
and Mrs. Smith, celebrated their golden 
wedding anniversary at their home in 
Short Beach, Branford, Conn., recently 
with an elaborate dinner, at which 40 were 
present. Mr. and Mrs. Smith received a 
purse of gold from the members of the 
family and many other valuable tokens 
from friends as mementos of the occasion. 








A number of watches, bracelets and 
other articles of jewelry were stolen from 
the jewelry store of I. Jacobs, 629 Main 
St., Joplin, Mo., early one morning recent- 
ly. Entrance to the store was not effected, 
but jewelry amounting to more than $100 
was taken from the window. 
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How to Sell Cut Glass in February 


VERY family in your Town will eat at least three times a day every day in February, and 
E there is no reason why the large percentage of glassware used each meal should not come 
from your Store. 
In addition, think of all the Washington Birthday Luncheons, Suppers, Dances and other 
social functions at which Cut Glass will be even more in evidence. 
A large share of this business is simply a question of the right merchandise and the right selling 
efforts. 


EAMCO THIN FLORAL CUT GLASS 
TABLEWARE 


is the right merchandise, because while handsome enough for any occasion or table it is inexpen- 
sive enough for daily use on every table. 

Feature EAMCO Cut Glass Tableware in your window, at the counter and in your local 
Newspaper Advertising with the Sales Aid Service Material we furnish—the merchandise, prices 
and the seasonable appeal will do the rest. 


Over 150 Different Pieces in Three Different Open 
Stock Patterns 


AN ASSORTMENT OF THE FASTEST SELLING PIECES IS THE FOLLOWING: 


ef le ee Be ee es er eer rr $3.00 6 Footed Shechert Glasses, No. 26.00. 500 be ccs ccc sces $4.00 
eae ee See eerie 1.50 1 Condensed Milk or Jam Jar, No, 65.........-.--00-- 1.50 
1 LemounGe or Gilaret Punch Jug... ....0cscccccsvecee 4.00 eA ER i an Ae ener oor k 1.50 
6 Lemonade or Claret Punch Glasses, No. 72.........- 1:75 i~ Boo’ Bon Diek,.bU6™ igh, No; 68 occ s ca esig ede ctives 1.35 
yo SE MS eee ee 1.60 . en ae. Sa an eran ere 4.00 
eh ae Bere ee er 2.00 6 Individual Service Plates, 714%, No. 17.......-eeeee0e 6.00 
1 Olive or Mayonnaise Dish, No. 55............ce00-- 1.00 i. Bebulos ten eee 6te, NO. BO occ on has wcsin cx tome’ 1.00 
1 Olive or Mayonnaise Dish Tray, No. 55X............ 1.00 lL  Deay for above, Tit: BOK 2. ss cikccccwrevncwawesss 1.00 
1 Bowl, 8”, Berries, Ice Cream, etc., No. 47............ 1,50 @: Cipplets fat wy Meer, Bits. INO. TOs s 65.55 we vevc case sieeie 4.00 
6 Nappies, 5”, Individual Service, No. 44.............. 4.00 Oe, ee Ree Eee eee rene re oe 1.50 
ee SE IIE So. 9:6 10s a vins t'e 084 9 Stn os 3.00 

By ee NE I Oo 5S ons Ss odin oese eS cs 64% 1.50 — a= 
Te ee Se See ee 1.25 54 RE NN VORB 5a no o.os WG ws Da ON easel Su8'ss-0 $52.96 


Subject to regular JEWELERS’ CIRCULAR discount 


If you have not yet secured an Exclusive Local Agency of one of these patterns, write for samples, catalog, price list, and full description 
-or better yet, wire for immediate shipment of our Special 54 Piece, $25,00 Assortment of the pieces listed above. 





This Trade-Mark FAMC O Guarantees absolute sat-’ 
onevery piece isfaction or new goods, 


Electrolytic Art Metal Co. 303 5th Avenue, New York fy’ 














er 





“pp 





Gace a ka 





ekietnate sebottienes 


aaa ee, esas ENE 


eR iN. 


%. 
E 
& 
x 
Z 
5 








PLATE ASEM 


Bas Sod dln nia 


ebm “rataecmautyiers Git 4 ose ~~ 


= Rye 


Dah itn kN. As 


eSoute 


gat aia 


se 


1 SRP a peatRerteieets 


SA eed eo oa: 


Se 


SD RGB RIL eh 


£ _ RIND SR eee 





February 18, 1914. 





S. Bloomfield, trade engraver, Jewelers’ 
building, has been ill at his home the past 
week, 

Hector Papanti, manufacturing jeweler, 
who has been ill with pneumonia, is con- 
valescing. 

The Boston Jewelers’ Association will 
hold its February meeting next Thursday 
evening at the American House. 

Paul E. K. Luben, watchmaker to the 
trade, has removed from 417 Jewelers’ 
building, to 813 Washington building. 

Ezra C, Fitch, president of the Waltham 
Watch Co., accompanied by Mrs. Fitch, 
sailed for Europe Feb. 12 on the Kaitserin 
Auguste lictoria. 

H. Vinick, jewelry jobber, has removed 
from room 717, Washington building, to 
room 63 at 5 Bromfield St., where he se- 
cures larger quarters. 

E. E. Hardy, of D. C. Percival & Co., and 
Norman Hayes, of the firm’s diamond de- 
partment, have been in New York the past 
week on a buying trip. 

Philip Trachtenberg, trade watchmaker, 
who was ill for about 10 days earlier in the 
month, has recovered and is able to be at 
his place of business again. 

The Boston Society of Arts and Crafts 
is to hold its annual meeting and banquet 
next Wednesday evening. The annual pre- 
sentation of medals will take place. 

Louis Rosenberg has been elected first 
vice-president, and James Solomont, one 
of the trustees of the newly organized 
Grove Hall Savings Bank, Roxbury district. 

Charles Carron, manufacturing jeweler, 
formerly at 165 Tremont St., has removed 
to Room 813 Washington building, where 
he secures much larger and better lighted 
quarters, 

Henry R. Arnold and Fred O. Fuller, 
representing D. C. Percival & Co., attended 
the convention of the Maine Retail Jewel- 
ers’ Association held last week at Lewis- 
ton, Me. 

Lawrence Schultz, formerly with the 
New York Gem Co., is now with H. E. 
Alsterlund & Co. George F. Alsterlund has 
been appointed as manager of the lapidary 
department of the concern. 

The E. B. Horn Co. is celebrating this 
month its 75th anniversary. It is one of 
the oldest houses in the Boston trade, hav- 
ing been established on Hanover St., once 
the retail center of the city, in 1839. 

William C. Gregor, Inc., is the corpora- 
tion title of a company chartered last week 
in this city to deal in optical goods and the 
directors are: H. L. West, president; 
William C. Gregor, treasurer, and J. Neil- 
son. 

Frederick Phillips & Co.., 
fourth floor of the Washington building, 
have removed to 5 Bromfield St. Frank 
W. Sweet, who occupied part of the firm’s 
old quarters, has also removed to the new 
location 

The fifth annal ball of the Smith Pat- 
terson Co. Renefit Association, a mutual 
aid organ‘vation of the employes of the 
concern was scheduled to take place last 
evening at Howe Hall, with Edwin Lyons 


formerly on the 


as floor director and Heary E. Tabb and 


. Miss Mabel F. Bruso as assistant floor 


directors, 

Stanley B. Bold, traveling salesman from 
the Omega Watch Co.’s Boston headquar- 
ters on Milk St., who has been in the hos- 
pital at Hartford, Conn., with a severe at- 
tack of tonsilitis, was able to return last 
week to his home in Waltham. 

In the Municipal Court last Friday, An- 
thony Hayes, of Albion, N. Y., was sen- 
tenced to the Concord Reformatory for an 
indeterminate period for the larceny of 18 
silver ladles from the Smith Patterson Co. 
He was trying to dispose of the ladles in 
the South End district of the city when 
taken into custody. 

Mrs. Elia Maxwell Ridler, 
Parker Ridler, died Feb. 10. Both Mrs. 
Ridler and her late husband were well 
known some years ago in the trade, having 
been with the old house of H. T. Spear & 
Son for a number of years. Mr. Ridler 
was salesman and Miss Maxwell betore 
their marriage was the bookkeeper and 
cashier. 

William J. Orkin, of the Jewelers’ build- 
ing, who recently asked his creditors for 
an extension and subsequently submitted a 
statement of his financial liabilities to the 
National Jewelers Board of Trade, has 
made an offer in settlement of outstanding 
accounts, of 30 per cent. cash and 15 per 
cent. notes, and the creditors’ committee 
has recommended its acceptance. 

Daniel H. Judson and \ illiam P. Gainey, 
two of the trio implicated in the hold-up 
at the store of the Roxbury Loan Co. re- 
cently, were taken to the hospital after 
their surrender in Worcester, whence they 
were sent back to this city, and both were 
identified by John J. Gately as his assail- 
ants. Gately said that Gainey was the one 
who shot him. In court Feb. 10 the two 
were held for the higher court. 

The E. Howard Clock Co. has installed 
a watchman’s clock at the State Normal 
School, Bridgewater, Mass., also a watch- 
man clock system at the Montefiore Home, 
New York city; a four-dial illuminated 
striking tower clock for the Dubois County 
courthouse, Jasper, Ind.; a special outdoor 
clock for the Breakers Bathing Pavilion, 
Palm Beach, Fla.; also clocks in the First 
National Bank at Union, N. J.; Sheridan 
Trust and Savings Bank, Chicago; Farm- 
ers National Bank, Malone, N. Y., and 
First Nation-! Bank, Ridgefield Park, N. J. 


widow of 











The Sarees Clap Co. has applied for 
membership in the Chicago Jewelers’ As- 
sociation. 

Milton Sandfelder, salesman for the 
D. F. Briggs Co., is making a trip to the 
Coast in the interests of his concern. 

Harry D. Lincoln, with J. M. Fisher & 
Co., has been elected treasurer of the Pro- 
gressive Town Committee. 

W. A. Locke, salesman for Sturdy Bros., 
was in a railroad wreck which occurred last 
week in Chicago. Fortunately he was un- 
injured. 

Clarence G. Remington. formerly man- 
ager of the Barber Refining & Smelting 
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Co., and who has been very ill, is reported 
as being much better. 

Marshall H. Shaw, who some years ago 
Was a manufacturer of horn jewelry in 
Mansfield, committeed suicide by drowning 
last week at Patchogue, L. I. 

J. T. Inman was awarded the sum of 
$121.80 by Judge F. Bryam of the District 
Court in his suit against the Interstate 
Railway Co., resulting from damage done 
to an automobile owned by him, which was 
in a collision with an electric car. 

E. L. Locke, of the Massachusetts Indus- 
trial Accident Board gave a hearing last 
Monday in the Board of Trade rooms to a 
number of people who are interested in the 
Workingmen’s Compensation Act. Mr. 
Lock gave considerable information and 
listened to several complaints. 


NORTH AITLEBORO 


a5 poet 
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C. Ray Randall arrived home last ca 
from a business trip made for his concern. 

Fred Brigham returned home last week 
from a business trip for Cheever, Tweedy 
& Co. 

Orin Clifford, of the Webster Co., was 
in New York last week in the interests of 
his concern. 

Harry Sandland, an enameler, has been 
elected vice-president of the North Attle- 
boro High School Alumni Association. 

S. Mandalian, of Mandalian & Hawkins, 
arrived in town last Thursday from a 
business trip made through the east for his 
company. 

All arrangements for the reception to be 
tendered to President Elliott of the N. Y., 
N. H. & H. R. R., on Feb. 28, have been 
completed by the Board of Trade, of which 
Orin Clifford is chairman and Carl Hempel, 
secretary. 

The first bowling match in the shop 
league will be rolled this week at the Ana- 
wan alleys, between the team representing 
the office help of the Webster Co., and that 
of J. B. Wain Co. 

A. H. Riley, treasurer of the A. L. Lind- 
roth Co., has filed the following corpora- 
tion report: Machinery, $2,330; cash and 


debts receivable, $25,103; manufactures 
and merchandise, $4,000; profit and loss, 
$21,966; total, $53,399. Capital, $10,000; 


accounts payable, $5,809; floating debt, $37,- 
590; total, $53,399. 

All the firms in the Plainville buildings 
which were threatened by the fire of last 
Monday, are now operating as usual. Im- 
mediately after the fire the building was 
connected with electric power. Thompson 
& Remington, whose office was destroyed, 
have rented an office in one of the factories 
and are able to do business in the factory. 

At the meeting of the Republican Town 
Committee last Monday evening, the fol- 
lowing men identified with the jewelry in- 
dustry were endorsed: John Rose, fore- 
man of H. F. Barrows & Co., and Orin 
Clifford, of the Webster Co., for Select- 
men: William H. Bell, of the W. H. Bell 
& Co., Water and Electric Light Commis- 
sioner; Carl Hempel, of F. U. Shepardson 
& Co., and J. P. Bonnett, of J. P. Bonnett 
& Son, public library trustees. 
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Charles T. Baxter has opened optical 
rooms in the Kenyon building, 23 Broad 
St., Pawtucket. 

Robert M. Hamilton, of Hamilton & 
Hamilton, Jr., was a recent visitor at the 
firm’s Chicago office. 

Mr. and Mrs. A. Tingley Wall will sail 
for Porto Rico on Saturday, Feb. 28, for 
a stay of one month. 

The Bassett Jewelry Co., of this city, is 
now represented in Canada by F. D. Hen- 
derson, at 7 Bleury St., Montreal. 

Julius J. Jacoby, Jr., has started in busi- 
ness at 212 Union St. and will specialize 
on men’s jewelry for haberdashers. 

Nathan Barstow, of the N. Barstow Co., 
is enjoying a well-earned vacation in a 
hunting trip in the woods of Maine. 

R. J. Ward has just returned from a sat- 
isfactory trip through the west in the in- 
terests of the H. M. H. Co., of Pawtucket. 

Louis Stern, of Philadelphia, has been 
spending a portion of the past week at 
the factory of Louis Stern & Co., this city. 

Abe Whiteman is the owner of the Key- 
stone Jewelry Co., 444 Westminster St., ac- 
cording to his statement filed at the City 
Hall. 

Louis Lyons, of the Lyons Mfg. Co., who 
has been touring Europe with his wife and 
the latter’s mother, arrived home the past 
week. 

Alfred K. Potter has transferred to the 
city of Providence all interest in property 
in Channing Ave., between Grotto and Lor- 
ing Aves. 

Frederick B. Luther, of William H. Lu- 
ther & Son, and his wife are at the Ponce 
de Leon Hotel, St. Augustine, Fla., for a 
month’s stay. 

The Providence Mail Order House is the 
style under which Sigmund Fischer is con- 
ducting a mail order business at 223 Ohio 
Ave., this city. 

Dexter B. Potter, trustee of E. L. Logee 
& Co., was re-elected president of the 
Providence Telephone Co. at the annual 
meeting held Wednesday afternoon. 

The Rhode Island General Assembly on 
Wednesday passed an act changing the 
name of the Providence Board of Trade to 
the Providence Chamber of Commerce. 

George M. Wood and Effie J. Read have 
filed information with the City Clerk that 
they are the owners of the R. & W. Novelty 
Co., that has started in business at 76 Lan- 
caster St. 

Zohn F. P. Lawton, secretary-treasurer ot 
the Gorham Mfg. Co., who has been con- 
fined to the house for several days by a 
severe attack of the grip, is slowly con- 
valescing. 

Annie M. Feeley was appointed by Judge 
Stone in the Municipal Court on Tuesday 
as executrix of the estate of the late James 
R. Feeley, with bond of $3,500 to return an 
inventory. 

Henry T. Nelson, Richard O’Donnell and 
Richard K. Slocum are the owners of the 
Novelty Products Co., 39 Gay St., accord- 
ing to their statement filed at the office of 
the City Clerk. 

The Jewelry Mart, 148 Main St., Paw- 


tucket, is selling out its entire stock and 
fixtures at public auction. The firm is 
going out of business because of the ex- 
piration of its lease. 

The Czsar Misch, Inc., Social Club, com- 
posed of employes of that corporation, held 
its second annual election and dinner on 
Saturday evening at the Hotel Dreyfus, 
followed by a theater party. 

Samuel J. Greene, treasurer of Payton 
& Kelley Co., and wife and Gustave W. 
Strandberg, of Sykes & Strandberg, and 
wife left last week for several weeks’ so- 
journ in southern California. 

Dutee Wilcox, of D. Wilcox & Co. and 
C. A. Wilkinson & Co., was elected a di- 
rector at the annual meeting of the stock- 
holders of the Title Guarantee Co. of 
Rhode Island on Tuesday last. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the office 
of the association, in the Wilcox building, 
this city, on Friday afternoon, at 2 o’clock. 

William E. Keegan, of the White-Keegan 
Co., manufacturing jewelers, 754 Eddy St., 
this city, has disposed of his entire holdings 
in the concern to E. H. Bigney, the largest 
stockholder, and has severed all connec- 
tion with the business. 

The case of J. W. Heller Co. against P. 
J. Finnegan was heard before Judge Gor- 
ham in the civil session of the Sixth Dis- 
trict Court on Thursday. This is a suit to 
recover a balance due on book account, and 
decision was given the plaintiff for $89.89 
and costs. 

Among those who attended the annual 
banquet of the Republican Pioneer Club, 
which is composed of men who voted for 
Abraham Lincoln the first time, were Lean- 
der C. Belcher, Barton A. Ballou and AlI- 
bert G. Bates. The banquet was held at 
the Crown Hotel on Thursday evening. 

Among the buyers in this city during the 
past week were noticed the following: L. 
S. Lauretzen, of W. A. Werboldt & Co., 
Chicago; Miss F. C. Darmstadter, of N. 
Snellenburg & Co.. Philadelphia; J. Aziz, 
of J. & A. Aziz, Toronto, Canada, and A. 
C. Becken, of A. C. Becken Co., Chicago. 

The Colonial Novelty Co. is being con- 
ducted at 25 Calendar St. by George Shore, 
according to information filed with the 
City Clerk. Mr. Shore is from Boston, and 
the business, which will be that of manu- 
facturing jewelry and novelties, with rings 
as a specialty, will be in charge of George 
F. Blackmar. 

Fire in the comb factory of C. S. Will- 
iams Mfg. Co., 38 Friendship St., Wednes- 
day evening caused several hundred dol- 
lars’ damage to that establishment, as well 
as others in the same building, although 
the others were damaged by water and 
smoke. The fire broke out in the Williams 
Co. shop, on the fifth floor, and started 
the automatic sprinklers. Among others 
damaged were Louis E. Jelnick, die cut- 
ter; Keppler & Weidelich, manufacturing 
jewelers; C. L. Miller, enameler, and Jo- 
seph Bouchin, manufacturing jeweler. 

Among the taxpayers of Warwick who 
are assessed on $10,000 or more of prop- 
erty are the following, according to the 
returns of the tax assessors filed the past 
week with the Town Clerk: George B. 
Champlin, $95,000; George B. and W. 
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A. Champlin, $50,000; John H. Colling- 
wood, $23,000; James A. Foster, $103,600; 
Edward B. Hough, $10,160; Henry A. Kir- 
by, $75,740; Ada L. Kirby, wife of Henry 
A. Kirby, $10,580; John S. Palmer estate, 
$25,040; Julius Palmer, $11,000; Frederick 
T. Rogers, $17,560; Charles D Waite, 
$24,220. 

Frederick A. Randall was charged in the 
Sixth District Court on Tuesday morning 
with having embezzled jewelry to the value 
of $149 from Granville L. Dixon, by whom 
he had been employed for several months 
to sell jewelry on commission on the in- 
stallment plan. Randall admitted to Judge 
Gorham that he had converted the prop- 
erty to his own use, but after the reading 
of an affidavit from Mr. Dixon, the com- 
plainant in the case, setting forth that he 
had been fully recompensed for all damage 
occasioned, Judge Gorham discontinued the 
case upon the payment of costs. 

Frederick S. Sibley, superintendent of 
the Providence office of the Bradstreet 
Mercantile Agency, gave a complimentary 
dinner at the Turk’s Head Club on Satur- 
day afternoon to his associates in the office 
and a number of others who were formerly 
connected with the office and who now hold 
positions of trust in the credit departments 
of various concerns. The occasion was 
the 10th anniversary of the office under the 
present management. Among those who 
addressed the gathering were Leon M. 
Flanders, who is connected with the credit 
department of the Standard Button Co., 
Attleboro, and Samuel H. Flanders, treas- 
urer of the J. H. Manning Co., this city, 
who was previously connected with the 
Bradstreet agency. 

Arthur Henius, of this city, president of 
the National Jewelers Board of Trade, and 
Frederick D. Carr, of the Ostby & Barton 
Co., president of the Manufacturing Jew- 
elers’ Board of Trade, left last Tuesday 
for Chicago on matters pertaining to the 
affairs of H. F. Hahn & Co., in whose 
bankruptcy proceedings a large number of 
the manufacturing jewelers of this city and 
the Attleboros are heavily interested finan- 
cially. Frederick D. Carr, president of the 
Manufacturing Jewelers’ Board of Trade, 
also spent several days in Chicago for the 
purpose of making an investigation into the 
failure of H. F. Hahn & Co. for the cred- 
itor members of the Board. Auditors are 
now working on the books and expect to 
complete their audit within a very short 
time. Mr. Carr attended a meeting of cred- 
itors held in the matter on the 11th inst., 
at which were present or represented cred- 
itors whose claims totaled $300,000, and it 
was the unanimous opinion of all present, 
including the debtors, that the interests of 
creditors would be better protected by tak- 
ing the affairs of the company out of the 
bankruptcy court and placing the same in 
the hands of a creditors’ committee com- 
posed of three creditors, including a repre- 
sentative of this Board. This committee 
will hold the shares of stock of H. F. 
Hahn & Co. and will have power to ad- 
minister the affairs of the concern in prac- 
tically the same manner as a bankruptcy 
court, but with very much less expense. 
Some creditors are being asked to sign an 
agreement for the dismissal of the bank- 
ruptcy proceedings. As soon as the audit 
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of the books is complete creditors will re- 
ceive the details thereof. 

Mr. and Mrs. William Loeb have been 
spending the past week in New York and 
vicinity. 

Samuel M. Nicholson and son, Paul C. 
Nicholson, left Friday for Nassau for a 
month’s stay. 

George J. Kirby has transferred to Mary 
E. I. Kirby a lot of land on the northerly 
side of Cottage St. 

Arthur W. Stanley has been elected a 
trustee and member of the board of in- 
vestment of the Providence County Savings 
Bank of Pawtucket. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, spent the 
past week in New York city and Newark 
in the interests of that association. 

At the annual meeting of the stockhold- 
ers of the Rhode Island Insurance Co. held 
last Monday Walter Callender and Samuel 
M. Nicholson were elected directors. 

Barton A. Ballou had a narrow escape 
from serious injury a few days ago when 
the automobile in which he was riding col- 
lided with another machine on Congdon St. 


Addison W. Roubaud, of the Macpher- 
son-Roubaud Co., announced the engage- 
‘ment the past week of his daughter, Miss 
Ruth G. Roubaud, to Bruce Potter, of 
Pawtucket. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, returned home Sat- 
urday morning for a several days’ stay in 
New York in the interests of that organiza- 
tion. 

Fred C. Lawton, for several years super- 
intendent of the Gorham Mfg. Co.’s plant 
until about four months ago, is temporarily 
associated with William H. Leland & Co., 
artistic engravers, 661 Westminster St., 
this city. 

The case against Edmond Colbert, a 
teamster, on a charge of manslaughter in 
connection with the death of Kenneth Bud- 
long, the son of S. K. Budlong, has been 
discontinued in the Sixth District Court on 
payment of costs. 

The Woonsocket Retail Clerks’ Associa- 
tion is seeking to secure uniform closing 
times on Wednesday and Saturday even- 
ings. At present the time of closing is 
9.30 and 10.30, respectively, and it is de- 
sired to make it 9 and 9.30. 

The case of Edward Fortaine et. al. 
against the Inlaid Co. was before Judge 
Brown in the Superior Court for, several 
days the past week, at the conclusion of 
which the jury returned a verdict for the 
plaintiffs for $75. 

The Austin Co., to be located in this city 
for the manufacturing, selling and handling 
of jewelry and novelties, was incorporated 
at the office of Secretary of State Parker 
Jast week, under the laws of Rhode Island. 
lhe mcorporators are Washington R. Pres- 
cott, Edward H. Zeigler and Frank Steere. 
It is capitalized for $10,000. 

The date for the annual banquet of the 
New England Manufacturing Jewelers and 
Silversmiths’ Association was announced 
the past week, a change being made in the 
night of the week from Saturday to Thurs- 
dlay, the date being March 26. The officers 
-and committees are now engaged in work- 


ing out the list of speakers and details for 
the occasion. 

The appeal of the American Rolled Gold 
Leaf Co., of this city, from the decision of 
Judge Arthur L. Brown of the United 
States District Court for Rhode Island 
granting an injunction to the W. H. Coe 
Co., also of this city, for alleged infringe- 
ment of patents, has been sustained by the 
United States Circuit Court of Appeals at 
Lcston. The case is remanded to the Dis- 
trict Court here with instructions to dis- 
miss the bill with costs, and the appellants 
recover the costs of appeal. 

During the past week the Manufacturing 
Jewelers’ Board of Trade has distributed 
dividends in the following cases-to creditor 
members: A. L. Block, trading as A. L. 
Block Jewelry Co., Seattle, Wash., first 
dividend in bankruptcy of 5 per cent.; Har- 
ris Bros. Jewelry Co., New York City, first 
dividend in bankruptcy, 4 per cent.; W. G. 
Ingham, Pittsburgh, final dividend in bank- 
ruptcy, 24 per cent.; M. Goldstein & Co., 
Pittsburgh, final dividend in bankruptcy of 
9 per cent.; H. G. Pettee, Fort Collins, 
Colo., 40 per cent. dividend, and L. Bau- 
man Jewelry Co., St. Louis, Mo., fourth 
dividend of 5 per cent. 

A lengthy examination of Louis David- 
son, trading as Fort Hill Trading Co., 
bankrupt, took place on Feb. 9 before the 
referee and was attended by the attorney 
for the Manufacturing Jewelers’ Board of 
Trade and by Horace M. Peck, its man- 
ager. The examination lasted practically 
the entire day and considerable important 
testimony was obtained. The Board’s at- 
torney in Boston reports that the composi- 
tion settlement offered in the matter of the 
College Seal & Crest Co. has been aban- 
doned owing to the bankrupt’s inability to 
raise funds to pay the same. The receivers 
have filed a petition for leave to sell the 
estate. 

The S. & B. Lederer Co. Employes’ Mu- 
tual Relief Association held its ninth an- 
nual meeting and election of officers on 
Wednesday evening in Palestine Hall. The 
reports showed the association to be in a 
satisfactory condition. The following offi- 
cers were elected: President, William 
Ernsberger; vice-president, Jeremiah J. 
Sullivan; secretary, Nicholas F. Arendt; 
treasurer, Sanford Hawkins; directors, 
Willard Davis, Charles Loughery, Benja- 
min W. Dodge, Joseph O’Connor, Miss An- 
nie Milrick, Miss Grace Sears, Miss Minnie 
Corbett, Joseph Fontaine, Bernard Leahy, 
Walter Lederer, P. J. Lally and Miss Ger- 
trude Randall. 

Miss E. McCloskey, secretary of the 
Low-Taussig-Karpeles Co., sails from New 
York to-day on the Oceanic for a European 
trip, which will include Paris, Naples, 
Gablonz, Idar and other stone and jewelry 
markets of Europe. She will probably be 
away for at least five months. At Gablonz, 
in Austria, where the principal stone fac- 
tories of the Low-Taussig-Karpeles Co. are 
located, Miss McCloskey will spend from 
two to three weeks. Later she will go to 
Idar. Germany, for the purpose of buying 
precious stones, later returning to Paris, 
where she will spend the remainder of her 
time directing the operations of the “La 
Tausca” pearl laboratories, at 197 Rue du 
Temple. For the past three or four years 
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Miss McCloskey has spent most of her 
time in Europe. 

Henry A. Thomas, formerly widely 
known in the jewelry industry of this city 
and vicinity as apprentice, journeyman and 
manufacturer, died at his home, 354 Broad 
St., this city, Friday morning of heart fail- 
ure, after an illness extending over several 
years and which had made him an invalid 
for the last two years. For many years he 
was one of the best-known foremen in the 
industry, his last position being with his 
uncle, the late Thomas F. Arnold. He was 
a son of the late Henry A. Thomas and 
Arzelia (Arnold) Thomas, and was born 
in New York, removing at an early age to 
East Greenwich, R. I., where his early days 
were spent in securing an education at the 
district schools. He learned his trade as a 
jeweler in this city and always worked at 
the trade. He was a member of King Sol- 
omon’s Lodge of Masons, Harmony Lodge 
of Odd Fellows and the Varnum Conti- 
nentals, all of East Greenwich. He was 
especially fond of outdoor sports. 











The Swigart Watch & Optical Co. now 
closes its office and showrooms at 4 o’clock 
on Saturday afternoons. 

I. Kopleman, senior member of the I. 
Kopleman Co., is in the east on a buying 
trip. He will visit New York, Buffalo and 
Rochester. 

The Walcott & Kapp Co. is the second 
of the Toledo jewelers to announce Satur- 
day night closing. The concern’s doors 
close at 6 o’clock. 

The first meeting in the new year of the 
Toledo 24-Karat Club was held at the 
Commerce Club on Wednesday evening, 
Feb. 4. This was the first meeting since 
November, and conversation hinged largely 
on the recent holiday business. The sub- 
ject of Saturday night closing received 
much attention. Two of the dealers have 
already closed their doors at 6 o’clock on 
Saturday evenings. Others are holding out 
for a universal closing of the retail jew- 
elry houses in Toledo. The often-discussed 
subject of the wholesalers selling at retail 
was again presented, but nothing of mo- 
ment was done. The next meeting of the 
club will be held the last Tuesday of Feb- 
ruary. Election of officers will be a fea- 
ture, and plans will be entertained for a 
Winter social event. The Wednesday meet- 
ing concluded with a smoker. 








Savannah, Ga. 





A. D. Jemigan, Valdosta, Ga., was mar- 
ried on Feb. 5 to Miss Bertha Stevens, of 
Adel, Ga. 

Alfred Courvoisier, of the Wells Jew- 
elry Co., was married to Miss Anna Roe 
Nugent at St. Patrick’s Church on Feb. 7. 

J. & C. M. Thoma are having an auction 
sale, which commenced Feb. 14. They will 
shortly begin remodeling and improving 
their store. 

Jewelry valued at $1,000, consisting of 
watches, chains, rings, stick pins, la val- 
lieres and other articles, was stolen from 
the store of Dr. Warthen at Lyons, Ga., 
on the night of Feb. 7. 
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In a recent article 
a magazine advertiser writes : 


“When a manufacturer spends his 
fortune in national advertising he in- 
dicates the confidence he has in the 
article advertised. National adver- 
tising, therefore, is a pledge of good 
faith; in other words, national adver- 
tising offers a bond of quality, of 
merit, of satisfaction.” 


In view of the above isn’t it significant 
that the [llinois-Sprinefield Watches 
are the only ones which need not 
offer the consumers and retailers 
such expensive pledges of good faith 
or bonds of quality to dispose of the 
maker’s output? 


Intrinsic quality, therefore, is the best 
kind of advertising for maker, retailer 
and consumer and saves all of us one, 


two and three dollars per movement. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





R. J. Hillinger is spending a week at 
West Baden. 

W. C. Peacock, of C. D. Peacock’s, Inc., 
is On a month’s vacation trip in the south. 

Sam Amberg, salesman for A. Elsner, 
is making a trip to Michigan points this 
week. 

Russell Freeman, jeweler in the Fine 
Arts building, has discontinued business 
at that address. 

R. P. Ream, representing the Bristol 
Silver Co., was in Chicago last week call- 
ing on the trade. 

J. C. Ranbow, Geneva, IIl., stopped over 
last week on his way east. Mrs. Ranbow 
accompanied him. 

F. W. Whitman, Chicago manager for 
the Oneida Community, Ltd., visited the 
factory last week. 

Rud. Noel, Chicago representative of 
Louis S. Strasberger’s Son & Co., made a 
trip to St. Louis last week. 


A. J. Moss, Chicago manager for the 
Lyon Mfg. Co., is making a three-week 
trip to Texas and other southwest points. 

H. E. Farquharson, of the E. D. Gil- 
more Co., has been re-elected vice-presi- 
dent of the La dalle Extension University. 

C. F. Hartshorn, Chicago representative 
of Frank Krementz Co., is making a trip 
to St. Louis and near-by points this week. 

George E. Smalley, Chicago manager 
for the Simeon L. & George H. Rogers Co.., 
Hartford, Conn., is on a visit to the fac- 
tory. 

F. H. Gardner, president of the Cut 
Glass Products Co., is making a visit to 
the factories which his company repre- 
sents. 

Oscar W. Ecklund, manager of the Cen- 
tral Cut Glasss Co., is in New York for 
a few weeks on his annual selling visit to 
that city. 

Fred A. Spies, of Spies Bros., is making 
a 20-day trip to Panama together with a 
party of members of the Chicago Athletic 
Association. 

Ira A. Jones Co. has taken the cut glass 
line of Paul Richter & Co., Maywood, to 
replace the Johnson-Carlson line, which 
was given up. 

R. T. Lorish, traveling for the Chicago 
office of the Alvin Mfg. Co., Inc., in Mis- 
souri and Kansas, came in off his terri- 
tory last week. 

H. R. Morris has taken the representa- 
tion in this territory for the J. H. Man- 
ning Co., Providence. His office will be 
in the Heyworth building. 


O. E. Quinton, Chicago manager for the 
American Silver Co., and H. W. Keller, 
traveling from the same office, made a trip 
to Omaha and Kansas City last week. 


John S. Braude, formerly of Chicago, 
but now at 80 Maiden Lane, New York, 
was calling on the trade here last week 
and shaking hands with friends and rela- 
tives. 

Franklin N. Wood, manager of the Chi- 
cago branch of the National Jewelers 
Board of Trade, is in New York, where 
he went to attend the banquet which fol- 
lowed the convention last week. 

The stock of William Miller, in bank- 
ruptcy, was recently sold for $8,650, which 
was $150 more than its appraised value. 
A dividend will be declared in due course. 
The regular examination of debtor bank- 
rupt will be held this week. 

The Howard Jewelry Co. recently gave a 
chattel mortgage on 10 mirrors and other 
articles to W. Levine. The mortgage is 
for $625 and runs 90 days. The concern is 
a corporation, with a capital of $10,000, and 
succeeded to the business of Flower & Co. 

Louis Prigozen recently gave a bill of 
sale to his sister, Molly Prigozen. The bill 
covers jewelry, stock, fixtures, etc., and is 
in consideration of $600. Prigozen has 
been in business in Chicago since 1900, and 
was formerly a member of the firm of 
Prigozen Bros. 

Four men made a concerted attack on 
the store of Frank Nerad on the evening 
of Feb. 9. While two of the men engaged 
Mr. Nerad’s brother’s attention at the point 
of a revolver, the other men cleaned out 
all the cases of jewelry and got away. His 
loss was from $2,000 to $3,000, not covered 
by insurance. 

Among the buyers here recently were 
the following: C. F. Graf, Elkhorn, Wis.; 
Mrs. Luther Berwent, Rockford, Ill.; J. 
Bitterman, of Bitterman Bros., Evansville, 
Ind.; A. H. Bolander, Rockford, IIl.; J. C. 
Ranbow, Geneva, Ill.; M. Krulewich, Gal- 
veston, Tex.; R. P. Kiep, Joliet, Ill.; John 
West, of Powers Mercantile Co., Minne- 
apolis. 

Municipal Judge Fake recently imposed 
a fine of $25 each and costs on Frank 
Nerad and his son, Otto Nerad, 1833 Blue 
Island Ave., who were convicted under 
the Illinois fraudulent advertising act. 
They were charged with selling as bank- 
rupt stock goods which were nothing of 
the sort. A motion for a new trial was 
overruled. 

The police last week learned that $8,000 
worth of diamonds belonging to a New 





York man had been stolen from the sample 
case while it was in a carriage in front of 
a local jewelry store. Sunday, part of the 
jewels, said to amount to $2,000, were re- 
covered under the flooring of a West Side 
barn. The information as to the jewels 
was given by Frank Dercina, who told the 
police that the case was stolen by three 
boys, who had no idea as to the value of its 
contents. 

A meeting of the creditors of H. F. 
Hahn & Co. was held in the office of the 
Fort Dearborn National Bank last Tues- 
day. Arthur Henius, president of the Na- 
tional Jewelers Board of Trade, and F. 
D. Carr, president of the Manufacturing 
Jewelers’ Board of Trade, were present. 
All together. there were representatives 
present frdm concerns to whom was owing 
$300,000, and it was decided to send a 
notice to all creditors asking that the peti- 
tion in bankruptcy be withdrawn and that 
the business be continued by a trustee. A 
committee was appointed consisting of one 
representative each of the various interests 
concerned to act in the matter. It seems 
that the affairs of the concern are in a 
much worse condition than was previously 
reported. Liabilities will total about $560,- 
000, of which about $140,000 is owing to 
three banks. A complete inventory of the 
assets is not yet available and no definite 
conclusion can be arrived at until the re- 
port of the auditors and a complete report 
of the inventory can be submitted. 


At the regular meeting and banquet of 
the Chicago 24-Karat Club, held at the 
Boston Oyster House, officers for the en- 
suing year were elected as follows: Paul 
N. Lackritz, president; G. Anderson, vice- 
president; Herman C. Stern, secretary and 
treasurer. There was a good attendance of 
the members, who thoroughly enjoyed both 
the dinner and the proceedings, and were 
particularly interested in the report of Sec- 
retary Stern, which showed a good balance 
on hand. A committee composed of the 
officers was appointed to devise some means 
of organizing a purchasing department. 
Discussion of the national convention of 
the retail jewelers, which takes place here 
next August, evoked considerable enthusi- 
asm, and all the members of the club pres- 
ent expressed themselves as anxious and 
willing to work for the success of the gath- 
ering, and all volunteered to do work on 
whatever positions they might be appoint- 
ed to. 








Theodore E. Pearsall, Lancaster, O., has 
been succeeded by F. A. Foster. 
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W. B. Kelly, 555 S. Broadway, is making 
a short trip to San Diego. 

C. H. Brigden, formerly on S. 
way, has moved to 318 W. 3d St. 

O. H. Sturgis has returned and taken his 
former position on the sales force of 
Charles H. Clark. 

F. H. Brookhouser, of the gold depart- 
ment of S. Nordlinger & Sons, is confined 
to his home by illness. 

Newton Moore,’local time inspector for 
the Southern Pacific, is going to San Fran- 
cisco in a few days on inspection business. 

Dr. E. J. Phillippi, jeweler and optome- 
trist, recently of Pomona, has returned to 
Los Angeles, where he intends to open a 
private office. 

D. Miller, who has been doing business 
on W. 3d St. for some time past, is now at 
251 S. Broadway, the store recently occu- 
pied by the Mission Jewelry Co. 

F. A. Roby, San Francisco, general time 
inspector of the Southern Pacific Railroad, 
was here a few days ago, visiting local in- 
spectors of the Southern Pacific and Pacific 
Electric railroads. 

J. L. Miller, traveling representative of 
the E. Bastheim Co., Title Guarantee build- 
ing, is at present in the San Joaquin Val- 
ley. He expects to return to Los Angeles 
in about 10 days. . 

M. Katzman, traveling representative ot 
J. Levinson, wholesaler in the Title Guar- 
antee building, is making a successful busi- 
ness trip around the “Kite-Shaped” Track 
and surrounding small towns. 

G. A. Hambright, of the Hambright & 
Walsh Co., a wholesale concern on S. 
Broadway, is making a business trip 
through the southern part of the State. He 
expects to be away two weeks. 

Charles H. Clark, 325 W. 4th St., has 
been remodeling the interior of his store, 
materially improving the appearance and 
increasing the capacity both of the office 
and of the optical department. 

Robert P. Burnett, formerly of the silver 
department of Nordlinger & Sons, left re- 
cently for New York, where he will prob- 
ably take up a factory line which he will 
handle on the Pacific Coast in the near 
future. 

Mr. Ghisi, of the art department of S. 
Nordlinger & Sons, left recently on his 
annual buying trip abroad, where he ex- 
pects to visit important markets of the Old 
World. He will be absent about three 
months. 

Among out-of-town jewelers who have 
been in this city recently are: Max Bara- 
nov, San Diego; A. H. Whitman, Pomona; 
R. R. Day, Claremon; L. C. Sawin, Whit- 
tier; C. P. Kryhl, Santa Ana; Leroy Cal- 
vert, Azusa; E. H. Smith, Orange. 

Paul Grimm, of the Geneva Watch & Op- 
tical Co., has a sign in his window an- 
nouncing that the old store on Broadway, 
near 3d St., that has been occupied so long 
by this company will be vacated Feb. 15. 
He has already sold some of the fixtures. 

Mr. Seamans, of the Donovan & Seamans 
Co., whose home is in Aurora, Ill., has 
been spending some time in Los Angeles, 


Broad- 
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accompanied by his wife and daughter. 
They have been the guests of Mr. Donovan 
on frequent motor trips through the sur- 
rounding country. It is their plan to re- 
turn home about April 1. 











has just returned to headquarters from the 
southern part of the State. 

M. J. Reddy, of Medford, Ore., was a 
visitor in San Francisco a few days ago, 
and is now spending a vacation in the 
southern part of the State. 

S. J. Hammond, Coast representative of 
the Ansonia Clock Co., is expected home in 
a few days, after a trip through the north- 
west and east as far as Denver. 

Articles of incorporation have been filed 
here for the Enterprise Jewelry Mfg. Co., 
with a capital stock of $5,000, by W. 
Felstuch, M. Gerson, A. Silverstone, Nat 
Schmulowitz and K. Silverstone. 

A real estate firm of this city reports 
that it has a customer who wishes to buy 
a retail jewelry establishment in San Fran- 
cisco for $12,000, and that so far no such 
business has been found for sale. 

Ralph Bernhardy, formerly traveler for 
the Henry M. Abrams Co., has accepted a 
position with the Miller-Farish Co., suc- 
cessors to the Miller & Brown Co., assay- 
ers and refiners, 532 Commercial St. 

The San Francisco Optical Society at its 
last meeting elected officers for the ensuing 
year as follows: M. C, Lasky, president; 
H. W. Harrison, vice-president; Leroy AlI- 
lum, secretary; Harry Clark, treasurer. 

The Elston Jewelry Co. has improved the 
appearance of its establishment consider- 
ably by adding more space and by the re- 
arrangement of the fixtures. Travelers Rice 
and Harris are out on their Spring trips. 

Mr. Lyons, proprietor of the Lyons Gem 
Co., in the Jewelers’ building, who left here 
several weeks ago for Denver, is now 
calling on the trade in southern California, 
and is expected at headquarters before 
visiting the northwest. 

Among the out-of-town jewelers to call 
on the local trade the past week were: A. 
W. Anderson, Salinas; W. White, Vallejo; 
Geo. E. Bangle, Vallejo; C. J. Noack, Sac- 
ramento; A. Siebackie, Antioch; A. B. 
Wilson, Martinez, and M. J. Reddy, Med- 
ford, Ore. 

Harold W. Jacobs, who prior to Jan. 15, 
this year, was connected with the Alphonse 
Judis Co., has decided to engage in busi- 
ness for himself. Quarters have been se- 
cured on the second floor of the Mutual 
Bank building, and are being fitted vp in 
first-class shape for a retail jewelry es- 
tablishment. 








Jung & Klitz, 1 Maiden Lane, New York, 
this year are distributing a very handsome 
black leather memorandum book with gilt 
edges, the front cover page bearing only 
the firm name and address. A great deal 
of useful information is embodied in the 
first few pages of the book. The book con- 
tains a number of maps for the convenience 
of the traveler. 
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Several pieces of new equipment have 
been installed in the plant of E. H. Warnke 
& Co., manufacturing jewelers, in the En- 
terprise building. 

News has been received in Milwaukee 
that W. A. Pfister, a prominent jeweler and 
optometrist of Sheboygan, Wis., has been 
elected president of the Wisconsin Bowl- 
ing Association. Mr. Pfister, who is a di- 
rector of the Wisconsin Retail Jewelers’ 
Association, is president of the Sheboygan 
Business Men’s Association. 

That the people in the State of Wiscon- 
sin do not realize the great possibilities of 
the parcel post in making shipments of all 
kinds of merchandise from Milwaukee to 
their homes is the assertion of one of the 
wholesale jewelers of Milwaukee. He be- 
lieves that the emphasis in the discussion 
of the parcel post has been on shipments 
from country to city, and not from city to 
country. 

Announcement has been made that on 
March 1 the well-known jewelry firm of 
Hall & Salyles, Janesville, Wis., one of the 
oldest in the State, will remove from the 
present location, at the corner of W. Mil- 
waukee and River Sts., to the south half of 
the Bostwick building, on the east side of 
the Rock River. The new quarters will be 
remodeled in every respect and will be 
made into one of the finest jewelry stores 
in southern Wisconsin. : 

Milwaukee wholesale jewelers have re- 
ceived word that one of the oldest jewelers 
in Wisconsin, Jene Pierre Husting, a son- 
in-law of Solomon Juneau, one of the 
founders of the city of Milwaukee, has sold 
his jewelry store at Mayville, Wis., to 
Werner Blohm, who is now in possession. 
Mr. Husting has been engaged in the jew- 
elry business since 1857. He is the father 
of B. A. and B. J. Husting, prominent at- 
torneys of Fond du Lac, Wis. 

The Central Vigilance Committee, or- 
ganized by members of the various trade 
associations in Wisconsin last Summer for 
the purpose of requiring a general observ- 
ance of the new Wisconsin reform adver- 
tising law, has been exceptionaly active and 
has been meeting with good results. The 
Wisconsin Retail Jewelers’ Association is 
represented on the committee. In fact, it 
was the progress made by Secretary A. W. 
Anderson and others of the jewelers’ or- 
ganization against fraudulent advertising 
that led to the organization of the vigi- 
larice committee. 

A special investigation of the scales of 
jewelers and druggists of Milwaukee will 
be made by the City Sealer’s Department, 
acting under the instructions of the Wis- 
consin State Department of Weights and 
Measures. Russell W. Cunliffe, a deputy 
in the City Sealer’s Department, has been 
given charge of the work, and his investi- 
gations of Milwaukee pharmacies have dis- 
closed many druggists’ scales which are 
giving short weight. The jewelers’ scales 
will be investigated within the near future, 
but it is regarded as improbable that many 
scales in this field will be found out of 
order. 
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to-night. 

Jonas Carlson, Cadillac, has been suffer- 
ing a severe illness. 

Manktelow Brothers, Cadillac, suffered 
considerable loss by fire last week, their 
store being badly damaged. 

Robert C. Traub, of Traub Bros. & Co., 
goes to Florida this week. He expects to 
do considerable fishing while in the south. 

Gilbert E. Miller returned to the city 
this week after a visit to Ludington. He 
had previously spent some days in Chicago. 

W. H. Hamburg, of Wright, Kay & Co., 
returned to Detroit last Thursday after an 
ocean trip from New York to New Orleans 
and return. 

J. Goettschel, with Traub Bros., was mar- 
ried recently and has gone to California 
to live. He will start up in business for 
himself there. 

George R. Tracy, of the Grainger-Han- 
nan-Kay Co., will represent that firm at the 
big dinner in Philadelphia Feb. 21. W. R. 
Grainger attended the New York dinner. 

Joseph Dobrick, who has had a store for 
some time in the Delhay district of Detroit, 
has opened a branch establishment at 1220 
Russell St. and will conduct both stores. 

David Nederlander is selling his jewelry 
stock in the store at Monroe and Library 
Aves. and will move to 22 Monroe Ave., 
where he will conduct a pawnbroking busi- 
ness. 

The store of J. A. Johnson at Marion, 
Mich., which was recently sold to Mr. John- 
son by Frank L. Grant, of 2192 Gratiot 
Ave., was burned recently, the building 
being a total loss. 

Sam Harris has completed the enlarge- 
ment of his store at Woodward Ave. and 
Larned St. and has installed a new window 
backing of red plush, which sets off the 
display of goods handsomely. 

E. C. Monroe, with the Detroit Interna- 
tional Jewelry Co., started on his first trip 
of the year last Monday. This company 
has decided, under the new railroad regu- 
lations, to do business by sample only. 

F. Harkness, son of William Harkness, 
1503 Woodward Ave., has purchased the 
business of John A. Graham, 2930 Wood- 
ward Ave. He will still retain an interest 
in the Harkness Jewelry Co., it is stated. 

The annual meeting of the Charles A. 
Berkey Co. was held last week and the fol- 
lowing officers were re-elected: Charles A. 
3erkey, president; Frank L. Showerman, 
vice-president; FE. W. Krainbrink, secre- 
tary; C. L. Fuller, treasurer. The annual 
report showed a prosperous year for the 
company. 

The Detroit Jewelry Trade School has 
discontinued its sessions until September 
and F. Bromley, who was at the head of 
it, will go to Los Angeles, where he will 
remain until next Autumn. The premises 
have been dismantled and it is possible that 
the school may be in new quarters when 
it reopens. 

In line with the campaign of the retail 
jewelers against the pawnbrokers is the 
plan being agitated to form the Michigan 
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Loan Society, to loan money exclusively 
on gold, silver, jewelry and precious stones 
and at a rate considerably less than that 
charged by pawnbrokers. Stock is now 
being sold in the new corporation. 

The store of G. W. Stolz on Genesee 
Ave., Saginaw, one of the principal stores 
of that city, was broken into last Thursday 
night and a tray of diamond goods stolen 
from the window. The tray had been over- 
looked, it is stated, in closing the store 
and during the night the plate glass window 
was smashed in and the goods taken. 

A well-dressed young man, who passed 
himself off as the son of a local brewer, 
visited the store of Wright, Kay & Co. last 
week and attempted to secure goods valued 
at $230 and have them “charged to father.” 
The salesman called up the brewer and dis- 
covered that the young man was an impos- 
tor, but the prospective customer had gone 
away and did not come back. 


The Patterson jewelry store, in the City 
Opera House building, Port Huron, was 
burned out last Wednesday night in the 
fire which destroyed that building. The 
total loss on the building and various stores 
was $250,000, but it could not be stated im- 
mediately just what the loss on the Patter- 
son store was, as the building was a total 
wreck and safes could not be reached at 
once. 

A meeting of the executive committee of 
the Michigan Association of Retail Jewel- 
ers was held in the Penobscot Inn last 
Thursday, at which the coming State con- 
vention and other matters were discussed. 
It was decided to hold the convention about 
the middle of July at Grand Rapids and to 
do some preliminary organization work in 
Grand Rapids and near-by cities. Secretary 
J. C. Davenport will go through that dis- 
trict very soon, and President Toepel will 
make a visit later. There will be an ex- 
hibition of goods in connection with the 
convention. 

Two important questions were up before 
the members of the Detroit Jewelers’ Board 
of Trade for discussion after the monthly 
dinner, which was held at the Edelweiss 
last Friday evening. One of these was the 
subject of the Interstate Commerce Com- 
mission ruling with regard to extra rail- 
road charges on salesmen’s trunks from 
which goods are delivered. There was a 
difference of opinion and the matter went 
over. The other matter was the approval 
of the resolutions anent an earlier celebra- 
tion of Thanksgiving. The form of resolu- 
tion was indorsed and the secretary in- 
structed to get in touch with commercial 
bodies all over the country to further this 
movement. The remainder of the evening 
was spent in bowling and social intercourse 
at the Wheelmen’s Club. 

Receiver Wilcox is clearing out the stock 
of Mathauer & Koester, wholesalers, in 
preparation for the auction sale which is 
to wind up the business. A circular letter 
has been sent out to the trade offering 
goods at 25 per cent. below regular whole- 
sale prices up to Feb. 18. On Thursday, 
Feb. 19, the goods remaining are to be sold 
to the highest bidder, and also the fixtures. 
The book accounts will not be sold, as 
these represent sales of goods purchased 
under the receivership, and will be realized 
to satisfy receivership debts. The debts 
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remaining under the firm’s trust mortgage 
are $13,031.01, and thé assets, exclusive of 
book accounts, amount to $6,614.37. It is 
not yet known whether the members of 
the firm will re-engage in business. 

After being beaten twice by the retailers 
the bowling contingent of the wholesale 
jewelers, with a strengthened team, finally 
won a series. Last Wednesday evening the 
jewelers got together at the Fairview al- 
leys and the wholesalers annexed two out 
of the three games. The victors were R. 
E. Rogers, Chas. Schultz, George Haller, 
Louis Gautherat and William Schultz, 
while the defeated team consisted of Jo- 
seph Jose, C. Latchson, Jr., Harry Cavan 
H. Schmelzer and A. Latchson. The team 
scores were: Wholesalers, 832—691—778: 
Retailers, 739—775—715, 








Minneapolis and St. Paul. 





S. H. Clausin, head of the wholesale 
jewelry firm of S. H. Clausin & Co., Min- 
neapolis, is spending a month in Los 
Angeles. 

George B. Eustis, formerly of Eustis 

Bros., retail jewelers, 7th St., Minneapolis, 
left a few days ago to spend the Winter 
at Beaufort, N. C. 
R. T. Jerome, formerly with J. L. Cross, 
jeweler, Staples, Minn., has accepted a posi- 
tion with J. A. Light & Co., 2939 Nicollet 
Ave., Minneapolis. 

John Taylor, representing Krementz & 
Co., Newark, N. J., called on friends in 
Minneapolis last week, accompanied by Mr. 
Kohl, designer, from the factory, who is 
making a trip through the west looking for 
new ideas. 

F, O. Anderson, manufacturing jeweler, 
who for a number of years has been located 
at 16 N. 7th St., will shortly move to the 
new quarters in the West Hotel block, 
Hennepin Ave., Minneapolis, which he 
leased some time ago. 

Samuel S. Wolfson, for the past nine 
years a partner with his brother, William 
L. Wolfson, in the firm of Wolfson Bros., 
20-22 Washington Ave. S., Minneapolis, is 
fitting an up-to-date retail store at 404 
Nicollet Ave. Mr. Wolfson will retire 
from partnership with his brother in a 
short time, and give his entire time and at- 
tention to the new store. The new store 
will have a watchmaking department and 
carry a general line, including clocks, silver- 
ware and diamonds. 

According to all information at hand, the 
Retail Jewelers’ and Opticians’ conventions 
which will be held at the Ryan Hotel, in 
St. Paul, Feb. 23, 24, 25 and 26, will see a 
large attendance, and preparations are be- 
ing made for entertainment and program 
by the various committees on a generous 
scale. It has been considered a timely date 
which the committee selected, as it comes 
in the midst of a quiet season, when mem- 
bers are able to leave their business for a 
few days. Inquiries and reservations are 
coming in daily to the secretary and the 
hotel management. City officials of St. 
Paul will welcome delegates to the con- 
vention and make them feel at home. 








Merritt & Clarkson, South Pasadena, 
Cal., have been succeeded by Edward A. 
Merritt. 
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TRADE CONDITIONS. 


Jewelers of Kansas City reported that little 
jewelry was sold for gifts for Valentine Day, this 
pretty custom apparently being followed by only 
a few residents of the city. On the other hand, 
those who handle stationery found demand for 
cards and similar lines brisk. Several of the 
Kansas City jewelers maintain their own engrav- 
ing plant and were able to turn the occasion to 
account. Many jewelers stimulated business on 
Valentine Day by appropriate window displays. 





C. B. Norton, of the jobbing house of 
that name, recently left for New York. 

F. W. Davis has moved his business 
from Allen, Kans., to Watts, Okla., believ- 
ing the latter a more fertile field. 

A. H. Osborne, who conducted a jewelry 
store at Springfield, Mo., for many years, 
died at that place recently, according to 
information received by Kansas City jew- 
elers. 

Vincent L. Scudiero, 1232 Main St., Kan- 
sas City, was denied a divorce in Judge 
Southern’s court recently. Mr. Scudiero 
asked for a separation from Emma R. 
Ransom-Scudiero. 

J. E. Goar, of the Harris-Goar Co., re- 
cently returned from a trip through the 
south, on which he was accompanied by his 
wife. Mr. Goar visited all of the promi- 
nent Winter resorts and enjoyed pleasant 
weather. 

No less than three jewelry stores at 
Garfield, Ark., were robbed by thieves in a 
single night recently. Jewelry worth $500 
was taken. The depot and post-office also 
were looted before the robbers escaped 
with their loot. 

A display that attracted wide attention 
in Kansas City was that of J. R. Mercer on 
Feb. 12, Lincoln’s Birthday. The only 
other jeweler who observed the anniversary 
of the birth of the martyred President was 
the Feld Jewelry Co. 

The establishment of G. W. -Walsh, at 
939 Minnesota Ave., Kansas City, Kans., 
was robbed of about $100 worth of jewelry 
recently. The’ thieves evidently pried open 
a window during the night, securing sev- 
eral mesh bags, chains and one watch which 
had been left out. 

Recent buyers in the Kansas City market 
included M. S. Hall, Mankato, Kans.; Ed- 
ward Frazier, Leavenworth, Kans.; W. A. 
Dickman, Excelsior Springs, Mo.; Richard 
Halstedt, Pleasant Hill, Mo, and L. L. 
Gillman, Bisbee, Ariz. The latter spent 
several days here with relatives. 


Diamonds, watches and jewelry worth 
$1,200 were taken from the Lanyon Jewelry 
Co., Pittsburg, Kans., recently. The rob- 
bers smashed a plate-glass window in the 
early morning hours, walked into the store 
and helped themselves to everything they 
fancied. The robbery was discovered at 
6.30 in the morning by a passing boy. 

It is probable that the offer of Harry A. 
Hershfield of 25 per cent. to creditors will 
be accepted. That offer was submitted to 
the Court by the referee in bankruptcy, and 
advertisements have been run in Kansas 
City papers requiring the creditors who 
object to show cause why the offer should 
not be accepted. In the meantime the two 
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stores operated by Mr. Hershfield are 
closed. 

Creditors of I. Lesem, 618 Main St., jew- 
eler and pawnbroker, filed an involuntary 
petition in bankruptcy against him recently, 
following the sale of the stock by Horace 
Guilin, named as trustee. The case will 
now be handled through the regular bank- 
ruptcy channels. The stock was bought in 
by D. Lesem, the jeweler’s wife, for $850. 
The sale will stand. Mr. Lesem recently 
executed a deed of trust to his creditors, 
naming Mr. Guffin as trustee. His liabili- 
ties are about $4,000. 

Charged with purchasing $6,000 worth of 
jewelry for 50 cents, a pawnbroker of 
Main St. recently was arrested in Kansas 
City. The pawnbroker’s accuser is Tony 
Ciarletta, arrested in Pueblo, Colo., on a 
charge of shooting B. V. Nichols, teller of 
the Omaha (Nebr.) National Bank, Jan. 
15. It is alleged that Ciarletta, with two 
other men, entered a resort in Omaha and 
robbed inmates of jewelry worth $6,000. 
Nichols, who was in the place at the time, 
made a move toward his hip pocket and 
was shot dead by one of the robbers. Two 
of the men are now being held in Omaha. 
Ciarletta, the third, was arrested in Pueblo 
and brought to Kansas City. He asserted 
that the loot secured in Omaha was, un- 
known to him, in the satchel he carried. 
He wished to get rid of the grip, which 
also contained clothing and other evidence, 
and therefore pawned it in this city for 50 
cents Jan. 18. Ciarletta, on being brought 
to Kansas City, was taken to the pawn- 
broker’s establishment, where he identified 
all of the articles said to have been stolen 
in Omaha with the exception of the jew- 
elry. He picked out revolvers and cloth- 
ing, but could not find the jewelry. An 
accomplice of Ciarletta, according to the 
latter, placed the loot in the bag unknown 
to Ciarletta. The latter then pawned the 
suitcase in order to obtain a little money 
ard at the same time rid himself of tell- 
tale evidence. 








Omaha. 





Albert Edholm was called to Lincoln last 
week as an expert witness in the Boyer 
case. 

The brother of Louis Boisen, of the Fred 
Brodegaard Jewelry Co., was buried last 
week. 

J. H. Donnelly, representing the firm of 
Donnelly, Caliger & McLaughlin, Des 
Moines, was in the city last week. 

Major J. W. Caughey, of the Elgin Na- 
tional Watch Co., arrived in town last week 
and will remain till after the jewelers’ con- 
vention. 

Among the out-of-town jewelers in 
Omaha last week were: S. E. Ewing, Cres- 
ton, Nebr.; E. A. Shepard, Oakland, Ia.; 
L. B. Hoyer, Woodbine, Ia. 

Jos. P. Frenzer received the order last 
week from the Ak-Sar-Ben for 4,000 beau- 
tiful buttons for 1914. There were 34 dif- 
ferent designs to select from. 

T. L. Combs has one of the handsomest 
Valentine windows seen in Omaha. It is 
made of red hearts, on which is shown 
a beautiful collection of rich jewelry and 
novelties. 

The C. B. Brown Co. sold a beautiful 
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diamond stud to the employes of the Mis- 
souri Pacific Railroad Co. to present to 
C. H. Huxhold, who had just retired from 
the company last week. 








A. S. Rowe, of Sheridan, passed through 
the city last week on his way to Bedford. 

John T. Gardner, traveler for the Bald- 
win-Miller Co., spent Sunday in South 
Bend. 

David E. Hokin, who recently conducted 
an auction sale, has closed his store at 46 
E. Washington St. 

Joseph E. Reagan, manager of the Bald- 
win-Miller Co., has returned from a buying 
trip to New York. 

Mrs. Enrique C. Miller and her son, Le 
Roy Miller, have gone to Florida, where 
they will remain several weeks. 

Charles W. Lauer, Sr., of Charles W. 
Lauer & Co., was in Selina, O., last week. 

Fritz Fromme has returned from a trip 
through northern Indiana. 

Among retail jewelers in the city last 
week were: J. F. Harding, Brownsburg; 
J. L. Rowe, Frankfort; Agee Wilson, Dan- 
ville; Fred Cooper, Mooresville; J. W. 
Thompson, Danville, and Harry Short, 
New Palestine. 

Women who accompanied their husbands 
to the city last week for the 30th annual 
convention of the International Associa- 
tion of Master House Painters and Dec- 
orators of the United States and Canada 
were taken through the store of Charles 
Mayer & Co. last Thursday afternoon. 

The police department has asked the 
city council to pass an ordinance forbid- 
ding pawnbrokers to lend money on jew- 
elry, diamonds and other articles after 7 
p. M. The police say experiece has taught 
them that thieves usually pawn articles they 
have stolen after night to avoid being seen 
by the authorities. 

George Molnar, of South Bend, a jew- 
eler, has asked the authorities to assist in 
recovering jewelry and money from Mrs. 
Molnar, which Mr. Molnar says belongs to 
him. Mr. Molnar was married Feb. 3 to 
Miss Anna Kanti, of Cleveland, O., and 
she disappeared the following day. It is 
thought she has gone to Germany. 

Charles W. Ham, of Frankfort, has re- 
organized his retail jewelry business under 
the name of the Blake & Ham Jewelry Co., 
which has been incorporated with an au- 
thorized capital of $12,000. Those inter- 
ested with Mr. Ham in the new company 
are J. L. Rowe, who has been a watch- 
maker in the store for several years, and 
Edward Howard. 

Mrs. Mary Bishop, mother of Henry H. 
Bishop, a local retail jeweler, died at the 
home of her son, 968 Garfield Park Drive, 
one day last week. She was 81 years old 
and was born in Ireland, but came to the 
United States when a girl. With her hus- 
band she lived in Laporte for several years, 
but since the death of her husband had 
made her home in this city. The body 
was taken to Laporte for burial. Another 
son, Frank M. Bishop, of Chicago, also 
survives, 
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M. Burnstine left Sunday on a two 
weeks’ southern trip. 

Clarence Heyman, who has been travel- 
ing for M. Burnstine, has resigned to go 
into another line of business. 

M. L. Weiss, of Weiss & Fassett, left 
Thursday on a trip through Missouri and 
‘Texas, expecting to be gone about a month. 

The Bachman Engraving Co, has moved 
from 612 N. Broadway to room 711, Hol- 
land building. Frank Geisler is associated 
with H. Bachman. 

The Century Boat Club at its annual 
meeting elected Herman Mauch chairman 
of the advisory committee and chairman 
of the admissions committee. 

J. I. Gutfreund, of the Gutfreund-Arnold 
Jewelry Co., has returned from a trip 
through northern Missouri. L. J. Arnold 
left Tuesday on a trip through Arkansas. 

S. Pian has purchased the interest of 
Henry Gallant in the S. Pian Jewelry Co., 
10th St. and Franklin Ave. Mr. Gallant 
had been with the company several years. 

R. A. Walters has moved from the Frisco 
building, 9th and Olive Sts., to 905 Pine St., 
where he has opened with a jewelry and 
optical store. His jewelry stock was pur- 
chased from the St. Louis Clock & Silver- 
ware Co. 

In bankruptcy proceedings against Theo- 
dore Hasebrink, formerly in business at 
Lafayette and Jefferson Aves., the trustee 
has been ordered by Referee in Bankruptcy 
Coles to sell the jewelry, fixtures, etc., at 
public sale. 

In the bankruptcy proceedings against 
the H. C. Grawe Jewelry Co., Referee in 
Bankruptcy Coles has authorized the trustee 
to disclaim the lease of the premises on 
N. Broadway near Washington Ave. here- 
tofore occupied by the firm. 

The following out-of-town jewelers were 
in St. Louis during the past week.: George 
Porth, Jefferson City, Mo.; August Kalbitz, 
Red Bud, Ill.; Edward Meyer, of the Meyer 
Jewelry Co., St. Charles, Mo.; W. R. Price, 
Mt. Vernon, Ill.; W. T. Parker, Murray, 
Ky.; Mr. Wilson, of Wilson Bros., Aurora, 
Ill. 

An ordinance has been introduced in the 
East St. Louis City Council which makes 
it a misdemeanor punishable by a fine of 
from $25 to $200 for any person, firm or 
corporation to make statements that are 
untrue, deceptive or misleading in adver- 
tisements. It applies to advertising in the 
newspapers or by handbills or signs. It 
was referred to the ordinance committee. 

Jacob F. Gmelich, former Lieutenant- 
Governor of Missouri under Gov. Hadley, 
is ill at his home at Boonville, Mo. His 
illness dates from an attack of pneumonia 
in Jefferson City a year ago. Since that 
time he has been in a weakened condition. 
He was 74 years old last July. His condi- 
tion became serious last Sunday. Mr. 
Gmelich is one of the best known jewelers 
in the State. 

At the annual meeting of the Franklin 
Ave. Improvement Association at Remley’s 
Cafe, Herman Mauch presented a gold 
watch to Secretary A. C. Niedringhaus on 
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behalf of the association. The association, 
of which several jewelers and optometrists 
are members, has effected many improve- 
ments on the avenue, and has plans for an 
advertising campaign to be carried out in 
the near future. 

J. C. Estes, superintendent of the Mer- 
mod, Jaccard & King Jewelry Co., and W. 
B, Lauman, one of the diamond men of 
the concern, left Monday night for Hot 
Springs to assist at the branch store there 
during the Spring rush season. Mr. Estes 
will remain only a short time, but Mr. Lau- 
man will be there indefinitely, and will 
probably be joined later by one or two 
other members of the sales staff. 

John C. Estes, superintendent of the 
Mermod, Jaccard & King Jewelry Co., has 
been appointed a member of the committee 
on commerce of the Business Men’s League. 
William Weidlich has been appointed a 
member of the committee on municipal 
legislation. Mrs. Annette L. Robbins, of 
the Robbins Jewelry Co., the only woman 
member of the organization, has been ap- 
pointed'a member of the city plan commit- 
tee. 


Georges and William H. 


V. Stieffel 


- Dueber have resigned their positions with 


the J. Bolland Jewelry Co., and have gone 
to Wachula, la., where they will engage 
in fruit raising. Mr. Dueber, just before 
leaving St. Louis, took unto himself a wife, 
and their journey to their new home in 
Florida was their wedding trip. Mr. Dueber 
had been with the Bolland company 12 
years. Mr. Stieffel had been identified with 
the jewelry trade in St. Louis for 35 years. 

J. J. Hagen, secretary of the F, W. 
Drosten Jewelry Co., was elected vice- 
president of the Business Circle of St. 
Louis at the annual meeting, which was 
held at the American Hotel Annex. He 
served as secretary of the organization 
during the past year. The Drosten firm is 
the only one in the jewelry line represented 
in the organization, which exists for the 
promotion of the business interests of its 
members and sociability among them. 
Meetings are held once a month. 

The stockholders of the Mermod, Jac- 
card & King Jewelry Co. held their meet- 
ing Feb. 12. The following directors were 
elected: Goodman King, C. F. Mathey, R. 
O. Bolt, Clarence H. King and Judge Jesse 
B. McDonald. Clarence H. King is the 
only new member of the board. He suc- 
ceeds E. H. Mead, who has resigned as a 
director because of ill health, but is still 
identified with the company. Clarence H. 
King is a son of Goodman King. The 
directors elected Goodman King president; 
C. F. Mathey, vice-president and treasurer, 
and R. O. Bolt, secretary. 








Market Frices for Silver Bars. 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
selling price, 

London. .999 Basis. 
Feb. 10 . 26 9-16d. $0.59% 
a: | el ave be Wee e 26 9-16d. 59% 
7) rrr ee ee © 26 5-8d. Holiday. 
Bee acid scacevesest een 26 1-2d. 59% 
Nhs kas SVG deiwevncets 26 1-2d. 59% 
7. Sn PRE eons 26 1-2d. 59% 
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San Antonio, Tex. 





The J. R. Sprague Co. is now settled at 
its new location, 323 Alamo Plaza. 

N. C. Windrow, who was engaged in the 
jewelry business in Cotrella, has moved to 
Laredo. 

A. I. Roempke is again in San Antonio, 
after having spent some time in Los An- 
geles, Cal 

E. J. Black, a watchmaker of this city, 
has taken a position with S. A. Silverman, 
Marlin, Tex. 

H. T. Merriam, engraver and watchmak- 
er for Mr. Windrow, is now with E. F. 
Gaddis, Cotrella. 

Thos. Williams, formerly a jeweler and 
pawnbroker at Corpus Christi, Tex., has 
discontinued business, 

J. F. Helfrich, formerly with Emerson 
& Co., has accepted a position as watch- 
maker with the Hollingsworth Drug Co., 
Uvalde, Tex. 

Mr. Harrison, of Harrison & Merrill, 
San Marcos, Tex., was in San Antonio re- 
cently combining business with pleasure. 
Mr. Harrison was accompanied by his wife. 

Out-of-town jewelers who have lately 
been in the city, include: R. P. Jahnke, 
Gonzales; V. A. Crow, Hondo; C. F. 
Pilgrim, of the Pilgrim Jewelry Co., Eagle 
Pass, and G. P. Palm, Nixon, Tex. 

An inventory of the estate of E. K. 
Critzer, of Critzer Bros., has been filed 
with the County Clerk by Thomas L. 
Brown, administrator. The inventory shows 
jewelry to the value of $48,784.57, amount 
of cash in bank, $4,200.99; making a total 
of $52,985.56. The warrant of appraise- 
ment was signed by B. M. Hammond, H. L. 
Jaster, and P. J. McNeil, all jewelers of 
this city. 








Pacific Coast Notes. 





Howard Rader is preparing to re-engage 
in business in Monrovia, Cal., at his for- 
mer location. 

W. E. Tracy has opened a place of busi- 
ness in Gridley, Cal., where he has fitted 
up an attractive establishment. 

Burglars entered the Iwata store in Fres- 
no, Cal., a few nights ago, and escaped with 
jewelry valued at several hundred dollars. 

J. D. Brooks has decided to discontinue 
his business, which he has conducted in 
Wheatland, Cal., for the past few months. 

The Hoien Jewelry Co. is preparing to 
move to new quarters in Pittsburg, Cal., 
which will be a great improvement over the 
old location. 

Percy H. Greer, auctioneer, of San Fran- 
cisco, is conducting an auction sale in Vi- 
salia, Cal., of the stock recently belonging 
to L. A. Dollner. 

Clarence P. Jacobs is celebrating his 
fifth anniversary in business in Vallejo, 
Cal., by a special sale, preparatory to mak- 
ing extensive improvements in his store. 








Burglars entered the store of J. L. King, 
Clarksville, Ark., one night recently and 
stole a considerable quantity of jewelry. 
They also visited the establishment of the 
Clarksville Book Co. The book store and 
Mr. King’s jewelry store are in the same 
building. Mr. King’s loss is estimated at 
S? O00. 


) 








Louis Abramson, 713 17th St., is visiting 
his relatives and business friends in New 
York. 

W. L. Little has returned from an all- 
Colorado trip. He reports business condi- 
tions improving. 

Paul Kley has gone on a southern trip 
and may possibly open a lapidary shop in 
San Antonio, Tex. 

Harry Hellerstein is visiting several 
Wyoming towns this week on a combined 
business and pleasure trip. 

D. B. Wilson, of the H. H. Tammen 
Curio Co., left this week for the Pacific 
Coast to be gone several months. 

A. W. Friederich, Hayden, O., was in 
Denver last Thursday on his way to Omaha 
on a business deal. He will visit relatives 
in Iowa before his return. 

Among the jewelers from out-of-town 
in Denver recently were Sol Klein, Colo- 
rado Springs, and Mrs. F. F. Witting, 
Longmont. Both were buying for Spring 
trade. 

W. P. Jones, Englewood, died last Mon- 
day from a complication of tuberculosis 
and heart trouble. The death is also re- 
ported of A. E. Small at Littleton, who 
died last week. 

Fred Syman, of the Syman Bros.’ Jew- 
elry Co., is president of the Denver Retail 
Dealers’ Association, and has taken an 
active part in a campaign waged by that 
association over a municipal water plant 
for Denver. 

The “Gift Shop” conducted by Walter 
Eldredge is newly installed in the store 
formerly occupied by H. H. Frumers. Mr. 
Frumers has consolidated his two stores 
into the one now occupied by him at 16th 
and Glenarm Sts. 

William Fulton is in Pueblo attending 
to his duties as receiver of the Cornwell 
bankrupt jewelry stock. It is reported that 
all of the stock has been purchased for a 
consideration of $8,000 by a man named 
Goodrich from Missouri. 

The Raymond Jewelry Co. has moved its 
stock and fixtures temporarily to 1735 
Welton St. a store now occupied by 
Harvey Mann. Mr. Gibson, of the Ray- 
mond Co., may visit Montana cities before 
deciding on his new location. 

M. S. Gettagno has purchased Max 
Fischer’s store at 1120 17th St., and will 
conduct it in connection with his two other 
17th St. stores. Max Fischer has opened 
a manufacturing and jobbing business at 
422 Tabor Opera House building. 

Mr. Rose, a manufacturing jeweler, 
formerly in the employ of Chas. H. Clark 
& Co., has purchased the manufacturing 
jewelry business started last year in the 
Hibernia Bank building by Tiefenbach & 
Peechin and afterwards conducted by Mr. 
Tiefenbach. 

The Gettagno store at 1120 17th St. suf- 
fered a small burglary loss last week 
which was covered by insurance. The 
thieves broke one.of the plate glass show 
windows during the night and _ stole 
watches and plated jewelry. 

F. H. Maxwell, head watchmaker with 
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Joseph I. Schartz, has returned from an 
inspection trip over the “Moffat road,” of 


‘which Mr. Schwartz is chief time inspector. 


Snow blockades -detained Mr. Maxwell 
several days, but hé found business pros- 
perous and the outlook for 1914 good. 

The failure of Harry Kortz recently for 
almost $30,000 was the largest in Denver 
for several years. It was shown at the 
creditors’ meeting on Feb. 6 that on July 
28, 1911, in a statement to a commercial 
agency, Kortz’s assets were given as $31,- 
030.23, liabilities at $8,510—a net surplus 
of $22,520.33, 

It is believed that one of the perpetrators 
of recent jewelry robberies is now in the 
hands of the police, although no confession 
has been obtained. A few days ago a lad, 
17 years old, was arrested and taken to 
police headquarters. When searched at the 


station two pocket-size electric flash lamps, 
a loaded revolver, brass knuckles, a gold 
stickpin and 21 rings were found in his 
pockets. 











Abe Solomon, of A. & J. Plaut, came in 


Saturday from Detroit and left Sunday 
night to visit Ohio. 

C. J. Grift, of Lindenberg, Strauss & Co., 
returned last week from the north. Simon 
Lindenberg left Sunday for the west. 

Herbert C. Schwab, of A. G. Schwab & 
Sons, has returned from a three weeks’ 
trip through Indiana and Illinois. 

The Wholesale Jewelers and Manufac- 
turers’ Association will meet Thursday 
afternoon at 2:30 o’clock at the Sinton 
Hotel in regular session. 

C. M. Fisk, Napoleon, O., is confined to 
his home with an attack of blood potson- 
ing. He is improving and expects to be at 
work in a couple of weeks. 

A. J. Thoma and A. G. Schwab arrived 
home last Sunday from New York, where 
they went to attend the National Jewelers 
Board of Trade convention. 

C, F. Brooks, Ulrichsville, O., owing to 
ill health of himself and wife, has decided 
to leave the State and go to California, 
where he will engage in the jewelry busi- 
ness. 

Roy H. Wendelken is opening a new es- 
tablishment at Portsmouth, O. He was 
watchmaker for W. P. Carruthers Oberlin, 
O., which business has been succeeded by 
Herrick Shreffer. 

J. D. Jacobs, of D. Jacobs & Co., is leav- 
ing this week for two weeks’ work in 
northern Ohio and Michigan; A. C. Ja- 
cobs will visit Missouri, and Aaron Strauss 
will call on the trade in Illinois. 

Clarence Loeb, of Herman & Loeb, re- 
turned from a short Ohio trip last week 
and left Monday for the west. Irving Her- 
man is out on his Indiana, Illinois and 
Michigan trip. Mayo Loeb left Sunday for 
Ohio territory. 

Alvin Fox, of Fox Bros., has started on 
an extended trip to the Pacific Coast. 
Henry Fox, accompanied by his wife, is 
at Palm Beach, Fla., and expects to re- 
main six weeks. 

Two men who broke a window in the 
Albert Loan Co.’s office, at 618 Central 
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Ave., early Thursday of last week, escaped 
without stealing anything, after being pur- 
sued by several men. One of the robbers 
threw a rock through the window. 

E. J. Fox, of Lindenberg & Fox,, leit 
Sunday for the Pacific Coast. He will be 
gone five weeks. Hugo Lindenberg is do- 
ing business in the Gulf States. This firm 
has taken an extra room on the 10th floor 
of the Harrison building for its catalogue 
room. Lee Horn left Monday for North 
and South Carolina and Georgia. 

Abe Art, Zanesville, O., has made the an- 
nouncement of his removal, April 1, to 
Dallas, Tex. Mr. Art came to Zanesville 
about seven years ago and opened a small 
pawnshop. His business increased suffi- 
ciently in a year and a half to move into 
larger quarters. Two years ago he moved 
into his present location in the Clarendon 
Hotel building. 

Walter Mayer, of Wallenstein, Mayer & 
Co., is again in Cincinnati after a trip to 
Florida and Georgia, and reports good 
prospects for a fine Spring business. Julian 
Hesse has replaced Elmer Wallenstein in 
Texas. Gilbert Wallenstein is in West Vir- 
ginia. Stanley Wallenstein is calling on 
customers in Georgia. Albert C. Wallen- 
stein returned last Saturday from North 
Carolina, 

The Loring-Andrews Co., through its at- 
torney, John R. Holmes, has filed suit in 
the Insolvency Court to restrain E. J. 
Franks, assignee of Carlotta Brown and 
her husband, Henry A. Brown, from sell- 
ing the furnishings of their home and other 
possessions at public auction. In its peti- 
tion the Loring-Andrews Co. claims that 
it is still the owner of some of the house- 
furnishings totaling about $3,000. 

Henry Ostendorf, of J. & H. Ostendorf, 
Vincennes, Ind., spent a couple of days in 
Cincinnati last week to take in the auto- 
mobile exhibit. Other jewelers in town 
were J. L. Rose, of Lima, O.; R. N. Pagan, 
Charleston, W. Va.; J. W. Roop, Dayton, 
O.; Mr. and Mrs. W. T. Eby, of Dayton, 
.: Carl Zoellner, Portsmouth, O.; G. V. 
Dickinson, of the Elgin Watch Co., Chi- 
cago; Joseph Meyer, Harrison, O. 

The Gustave Fox Co. has lately been 
equipped with an enameling department. 
\W. Irving Bloom is in New Orleans and 
William Courtney is at present in Pitts- 
burgh. An order amounting to $2,500 has 
been received by this firm through a jew- 
eler in Mexico City for all the jewels used 
for all the members of the Shriner and 
Scottish Rite of the Grand Lodge of Ma- 
sons. Two hundred watch fobs are also 
being turned out by this concern for the 
Y. M. C. A. indoor meet Feb. 28. They are 
in gold, silver and bronze and very fine 
work. 








L. Herbert, Ruston, La., is offering cred- 
itors 25 cents on the dollar. He has mer- 
chandise indebtedness of $8,036 and assets 
consisting of stock, about $3,000; fixtures, 
$1,150; open accounts, $2,877, and about $50 
cash, making a total of $7,077. Mr. Herbert 
was formerly for a year employed by J. 
Lowe & Co. as manager of their store at 
Ruston, La., and was at one time employed 
in his trade in Monroe, La. He began 


business at Ruston on his own account in 
July, 1910, succeeding J. Lowe & Co. 
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A. J. Irion, New Albany, Ind., a brother 
of Matt Irion, Louisville, was a recent vis- 
itor to the jobbing houses in search of new 
goods. 

A. G. Grall recently returned from a 
selling trip to southern Indiana, but will 
leave for a short trip to western Kentucky 
in a few days. 

Leslie G. Steinau, son of Jule Steinau, 
the Fourth Ave. jeweler, returned from a 
trip to the west recently, but left almost 
immediately for a trip to the northwest. 

G. H. Mourning, second vice-president of 
J. M. Robinson, Norton & Co., jeweiry job- 
bers, recently returned from a three weeks’ 
vacation trip spent at French Lick Springs, 
Ind. 

The Louisville automobile show, which 
was held Feb. 10 to 14, attracted a good 
many out-of-town visitors, who incidentally 
helped the general conditions of trade to 
some extent. 

I. W. Linder, Bardstown, Ky., recently 
made a short trip to Louisville to restock 
his store. Tom Hudson, the jewelry buyer 
for the W. H. Keller Co., Corydon, Ind., 
was another visitor. 

Charles Beecher, who for several years 
followed the jewelry engraving trade in 
Louisville, and whe has for the past few 
years operated the Beecher-Fowler Stamp 
& Stencil Co., has also organized regular 
classes to which he is teaching the art of 
jewelry engraving. 

T. L. McGill, of L. Huber & McGill, has 
entered the bonds of matrimony. He left 
Louisville recently for a trip to the south 
and wired back that he had been married 
to Miss Bessie Hobbs, the daughter of a 
jeweler of Selma, Ala. Fhe couple are ex- 
pected in Louisville shortly, where they 
will make their home. 

E. H. Fischer, of Alee & Fischer, jew- 
elers and opticians in the Coleman building, 
was recently removed to the city hospital 
after attacking members of his household. 
He was found to be in a delirious condi- 
tion, and the physicians who examined him 
stated that he is suffering from kidney 
trouble. It was found necessary to place 
him in the medical ward of the county jail. 

C. E. Turpin, a jeweler residing at 951 
S. Brook St., Louisville, was recently dis- 
covered staggering about 24th and Pirtle 
Sts. at 11 o’clock in the morning, suffering 
from a badly bruised and swollen right 
eye. After being revived froim his stupor 
he reported to the police that he went to a 
negro restaurant to collect a bill. The 
debtor refused to pay him, and as he was 
leaving the door a large negro attacked 
him from behind. He was unable to say 
whether he was struck by the man’s fist or 
some blunt instrument. 

Richard G. Tafel is one of the local jew- 
elers who is having very little trouble from 
frosted windows on cold days. About two 
years ago the reason for the frosting of 
windows was solved by Mr. Tafel. It was 
discovered that allowing the warm air from 
the store to get into the windows was the 
whole cause of the trouble, and about $150 
was expended in making the windows air- 
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tight. The consequence is that the win- 
dows are bright and clean, and show up 
the wares to advantage, when other win- 
dows in the same block are badly frosted. 

The George Katzman Co., manufactur- 
ing jewelry in the Armstrong building, fea- 
tured three plaques of monograms at the 
Louisville automobile show, in conjunction 
with the exhibit put in by the Southern 
Motors Co. The exhibit covered a plaque 
of large monograms in sawed-out nickel 
for radiators, one plaque of gold-plated 
monograms and initials in graduated sizes, 
for use on radiators and side doors of 
automobiles, and one plaque of fancy 
carved ivory monograms in white and col- 
ors, for use on the side doors of electric 
cars principally. 








Laneaster, Pa. 





Albert H. Rosenstein has returned from 
Philadelphia, where he has been visiting his 
daughter. 

John A. Fetterly has gone to Chicago, 
Detroit and Milwaukee on a two weeks’ 
business trip. 

Alfred W. Moyer, president of the Non- 
Retailing Co., and wife, have been spending 
the past week at Atlantic City. 

The auction sale at C. G. Vollmer & Co.’s 
has closed. The firm will move from 50 
W. King St. to 151 N. Queen St. before 
March 1. 

harles Gibbs, late an engraver for Louis 
Weber & Sons, has gone to Reading, Pa., 
to take a similar position in the Evans’ 
jewelry store. 

Harry McNeal, late a jeweler at the 
Rottic manufacturing establishment, has 
taken a position with Smith & Bro., jew- 
elers, on E. King St. 

B. Lichtenstein began an auction sale last 
week at his store on N. Queen St., this 
being the third jeweler having auction with- 
in the past few weeks. 

Frank Gehman, Ephrata, a watc)maker, 
has returned home from Kentucky, where 
he was working, and from Ephrata he will 
go to some point in North Carolina. 

Walter A. Burchfield, Pittsburgh, spent 
all of last week in Lancaster with his bride, 
visiting relatives. They are now in Wash- 
ington, D. C., from which place they will 
return to Pittsburgh. 

A man giving the name of William Kolb 
was arrested last week while selling cheap 
spectacles on the street, contrary to a city 
ordinance. When arraigned in the city 
police court he was committed to the county 
prison for 30 days, 

G. William Reisner has received orders 
for class pins for the high schools of East 
Drumore, Pa., and Dillon, S. C, and for 
seal goods for business colleges at Col- 
legeville, Pa.; Williamson School, Philadel- 
phia, and Haverford College, Haverford, 
Fa. 

George L. Chalfant left last week for 
Panama, where he intends opening a watch 
and jewelry repair shop somewhere on the 
isthmus, though the place is not decided 
upon. He was in the zone several years 
ago, but returned home on account of his 
health. 

Robert E. Miller, advertising manager 
of the Hamilton Watch Co., has returned 
from a two weeks’ trip to the middle west. 
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In Cleveland, O., he was the guest of the 
Cleveland Advertisers’ Club, which has a 
membership of 420, and is one of the 
largest clubs of its kind in the country. 

The following new students have en- 
tered the Ezra F. Bowman Technical 
School: Harry Swank, of Somerset, Pa., 
in the engraving department, who returns 
to finish an interrupted course; Miss Mar- 
jorie Shaver, Johnstown, Pa., engraving 
department; Miss Anna Frantz, York, Pa., 
engraving. 

William Z. Sener, one of Lancaster’s 
wealthiest men and a director of the Hamil- 
ton Watch Co., died on Feb. 11 from a 
complication of diseases, aged 73 years. He 
was one of the members of the old Key- 
stone Watch Co., now the Hamilton, and 
was one of the organizers of the latter com- 
pany. For many years he has been one of 
the board of directors. 

Superintendent William W. Dudley, of 
the Hamilton Watch Co.’s factory, 
William H. Manby, head of the finishing 
department, returned home on Feb. 12 from 
Washington, D. C., where they went to 
represent the Hamilton company at the 
conference held in connection with the es- 
tablishment of an observatory of the Bu- 
reau of Standards, Department of Com- 
merce. It is proposed that the Government 
establish an observatory where high grade 
watches may be tested and certificates is- 
sued on the test. 


and 








Harrisburg, Pa. 





The County Court will be asked to 
crant a charter to the Harrisburg Chamber 
of Commerce March 9. 

A charter has been granted by the State 
to Gillespie Bros., Inc., of Pittsburgh: capi- 
tal, $50,000, to sell jewelry. 

The Associated League of American 
Travelers will ask the State for a charter 
March 9. The league will maintain a com- 
mercial travelers’ agency. 

The engagement of Miss Anne Hutman, 
daughter of George A. Hutman, and Mr. 
Gilbert M. Oves, of this city, has been an- 
nounced. A dance in their honor was given 
last week. 

The store at Dietrich, this county, con- 
ducted by Harry McLaughlin, was de- 
stroyed by fire Feb. 8. Mr. McLaughlin 
and family were visiting in Westfield, N. J. 
at the time. The loss is partially covered 
by insurance. 

A six-year-old Harrisburg boy, Calvin 
Groover, was presented with a 250-year-old 
grandfather’s clock on his birthday anni- 
versary by his grandmother, Mrs. Hannah 
Groover, of Trenton, N. J. The clock bears 
the date of 1663, and has been in the 
Groover family since its manufacture in 
Germany. It is said to keep excellent 
time. 








Two jewelry stores at Syracuse, N. Y., 
were robbed Friday night. They were the 
New York Loan & Jewelry Co., at 215 
E. Fayette St., and Kogane Bros., S. War- 
ren and E. Washington Sts. About $200 
was taken from the former store and about 
$300 from Kogane Bros. The stores were 
not entered, the thieves smashing the front 
windows and securing their loot from the 
display stock. 








Mrs. Inez Cook Schriever, who for a 
number of years was employed at the house 
of Heeren Bros. & Co., died last week, 
leaving several small children and her hus- 
band to mourn her loss. 

The I. Ollendorf Co. installed a large 
new Safe last week and also changed some 
of the wall cases in order to give the com- 
pany more room for goods and to help 
this concern take care of its growing busi- 
ness. 

Rubin Caplan, formerly associated with 
Landaw Bros. as watchmaker, has renewed 
associations with the firm. Mr. Caplan 
went to San Francisco several years ago, 
but has decided to again make his home in 
Pittsburgh. 

The Geo. B. Barrett Co. last week made 
measurements for lighting fixtures for the 
new store this concern will occupy in the 
Keenan building. The concern had hoped 
to move before April 1, but it looks as 
though it will not be able to do so until 
that time. 

Robbers attempted to smash a window in 
the store of Kingsbacher Bros., Liberty 
Ave., a few nights ago and cut a square in 
the glass similar to the one made at the 
store of Loftis Bros. & Co. in Federal St. 
Evidently they were frightened away be- 
fore they were able to carry out their plans. 

A charter has been granted to Gillespie 
Bros., Inc., as a result of an application 
made to the Governor of this State, for let- 
ters of incorporation, the particulars of 
which were published several weeks ago 
in THe Jewerers’ Crrcurar. Gillespie 
Bros. allotted some of the stock of the 
company to men who have been faithful 
employes of the house and who profited 
largely by the excellent service which was 
rendered the old firm. 

A valuable watch presented to the $3,000 
campaign committee of the University of 
Pittsburgh by Ralph Davis, a son of S. 
Davis, of the S. Davis Co., to be auctioned 
off and the proceeds given to the endow- 
ment fund, netted more than $5,000, that 
amount of money being subscribed as a re- 
sult of the gift. The watch, a handsome 
gold one, was later presented to Chancellor 
Samuel Black McCormick of the university. 
Ralph Davis is a graduate of the institu- 
tion, which this year has more than 3,000 
students. Mr. and Mrs. S. Davis have been 
in New York for several days celebrating 
the 25th anniversary of their wedding. 

Rapid headway is now being made on 
the steel constructed hollow tile fireproof 
building which is being erected for J. R. 
Reed & Co., and in this respect it will be 
one that will be almost in a class by itself, 
so far as the Pittsburgh jewelry trade is 
concerned. The structure is being built as 
nearly fireproof as it is possible to make it 
for the reason that the rate of insurance 
is much less on this type of construction. 
The walls and floors will be of hollow tile 
fireproofing. Mr. Reed, in speaking of the 
matter to THE JEWELERS’ CIRCULAR repre- 
sentative, said that in view of this class of 
construction the fire insurance companies 
had agreed to cut their rates about one- 
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half of what he is now paying, the present 
rate being around 90 cents, with the new 
rate around 50. 

It has been decided by the Chamber of 
Commerce of Pittsburgh to give the 14th 
annual trade extension tour of that body 
in May of this year, and the dates will be 
from the 26th to the 29th, inclusive. Sam 
F. Sipe, of the trade extension committee, 
has again been chosen chairman of the 
committee on publicity, and every member, 
including himself and assistants, are hard 
at work. The tour this year will embrace 
the following towns and in the order 
named: ‘Beaver Falls, New Castle, Green- 
ville, Sharon, Meadville, Franklin, Oil City, 
Titusville, Corry, Erie, Jamestown, War- 
ren, Kane, Ridgway, DuBois, Punxsutaw- 
ney and Butler, Jamestown being the only 
city outside of Pennsylvania to be visited 
this time. The business men are going 
there for the reason that the last time the 
Pittsburghers visited there five or six 
years ago, they were given a royal wel- 
come. Harry W. Neely, of the Pittsburgh 
Dry Goods Co., whose house also has an 
extensive jewelry department, is chairman 
of the trade extension committee. 

An unknown thief attempted to smash 
a window in the store of Loftis Bros. & 
Co., Federal St., last Tuesday morning, 
but was frightened away before he had a 
chance to do so. The scoundrel first took 
a glass cutter and drew the diamond- 
pointed instrument over the pane of the 
right-hand front window, making a square 
of about four or five inches in each direc- 
tion. Evidently it was his intention to 
make an opening large enough to reach his 
arm in or use some instrument to remove 
the watches and other goods from the 
show window, but he failed. As three 
windows have been broken in the last five 
weeks, jewelers are warned to be exception- 
ally careful and to inform the police of 
strange actions on the part of any men 
seen loitering about their places of busi- 
ness. It is believed that an organized 
gang is at work here as dozens of rob- 
beries have been reported during the last 
few weeks. S. T. J. Loftis spent several 
days here last week and returned to Chi- 
cago to digest some facts concerning loca- 
tions which have been submitted to him 
regarding a new store, as the firm must 
move from Federal St. 

Harry H. Heeren, of Heeren Bros. & 
Co., is in New York on business for his 
firm. As he is chairman of the speakers’ 
committee for the coming banquet of the 
Jewelers’ 24-Karat Club, Feb. 24, it has been 
necessary to place others in charge, Francis 
A. Keating, presideht of the club and head 
of the Grogan Co., and William J. Sample, 
a member of the same firm, are arranging 
for the speakers, but they are not able to 
announce the names of the men as yet. 
According to precedent, Dr. John A. Bras- 
hear, the noted scientist of Pittsburgh, will 
probably be one of the speakers. There 
is also a possibility that Mayor Joseph G. 
Armstrong will be one of the speakers, al- 
though it is not known at this writing 
whether his engagements will permit of 
his attendance. Secretary W. O. Harrison, 
of the club, says that judging from the 
numerous responses being received the 
banquet will be a huge success. Those 
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persons who have not written for reserva- 
tions are urged to do so as soon as pos- 
sible. The banquet will be held at the 
Fort Pitt Hotel at 7 P. M. 

A water pipe caused trouble in the cellar 
of the store of Sol Cerf & Co., 802 Penn 
Ave., early last Thursday morning, damag- 
ing stock to the extent of $1,000, all of 
which the directors of the Irish estate, 
owner of the building, have agreed to make 
good. It appears that a pipe under the 
boiler broke and when the cellar had been 
flooded with water it broke the wires lead- 
ing to the local headquarters of the Holmes 
Electric Protective System and sent in an 
alarm. When the men who arrived investi- 
gated they went to the city water depart- 
ment to get permission to turn off the 
water in the street and after two hours 
had elapsed there was six feet of water 
in the cellar, and merchandise such as 
clocks of every description, rolls of silver, 
trays, carded jewelry, sample trunks and 
numerous other stuff was floating on top 
of the water and bobbing up to the ceiling. 
It is said to be certain that had not the 
wire broken, thus sending in an alarm, the 
water would have risen far up on the first 
floor and would have caused thousands of 
dollars’ worth of damage. It became neces- 
sary to call a city fire engine, which was 
used to pump the water out of the cellar 
and of the cellar of the adjoining building, 
that of the Oliver Typewriter Co. 








New Haven, Conn. 





The funeral of Miss Loretta B. Bannon 
was held from her late home last Wednes- 
day at 8.30 a. M. and later from St. Pat- 
trick’s Church. She was a trusted employe 
of the New Haven Clock Co. 

Before the Committee on Ordinances last 
week J. H. G. Durant said that he believed 
the jewelers’ ordinance ‘enacted recently, 
which provides that no person may sell 
jewelry and similar goods after 6 o’clock in 
the evening, was unconstitutional in that it 
prevented a man from disposing of his 
property as he saw fit. He proposed an 
amendment which would bar all persons 
except residents and taxpayers. This 
amendment was opposed by representatives 
of the New Haven Jewelers’ Association. 

Attorneys at Bridgeport, Conn., have sent 
out a letter to creditors of the E. H. H. 
Smith Silver Co. which calls attention to 
the fact that this concern has been in the 
hands of a receiver since about Aug. 1. 
The business has been conducted under an 
order of the court, which expires April 12, 
1914. The letter states that the policy of 
the Connecticut courts being opposed to 
indefinite continuance of business under a 
receivership, the receiver and his counsel 
have been engaged in formulating a plan 
of reorganization, which is submitted in 
the letter for the approval and acceptance 
of creditors. The last statement of the 
receiver, submitted to the court on Jan. 1, 
1914, showed cash on hand, $16,689; mer- 
chandise indebtedness contracted by the re- 
ceiver, $1,244; accounts receivable, $40,090. 
Of the accounts receivable included in the 
inventory, $8,982 had been collected up to 
Jan. 1. The letter offers a cash settlement 
of 60 cents on the dollar. 
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Stone Cameos 


The shell cameo is having a big run 
and everyone has sold a lot of these beau- 
tiful stones. Now the stone cameo 
comes to you. This time, besides the 
black and red stones so common, we 
have the blue and green stones with the 
white heads—resembling the Wedge- 
wood ware that characterized the pottery 
of England a century ago. The heads 
are very beautifully cut and the back- 


grounds are of fine color. As _ little 
finger rings and as pendants, these 


stones are shown and we have these same 
styles in all colors of cameos. An ideal 
summer ring, they are sure to find favor, 
if only because they are cameos. They 
will brighten your stock. 


Wrapping and Tagging 


All O&B rings are separately wrapped 
in anti-tarnish paper if so ordered, all 
card jewelry is put up in glacine envelopes 
if so ordered, all genuine stone rings are 
so tagged, all genuine stone card jewelry 
: €é . 
is put up on a card marked Genuine 
Stones.”’ 


Pendants 


Never did pendants sell as they have 
during the year just past. Every kind 
of pendant has sold, from the tiniest little 
heart for a baby to the porcelain minia- 
ture for the matron. So long as it could 
be hung on a ribbon or a chain it has 
found favor. And the sale is still keeping 
up. 

We are the leaders in solid gold pend- 
ants for popular priced sale and every 
time our lines go out we have some new 
leaders. 


Gold Ring Worn in 1363 





Gold Ring worn in 1363, the time of 
Edward IIl. An Act of Parliament was 
necessary to put a stop to extravagance 
in dress. 





Ask Your Jobber 


The O&B Lines are sold through the 
wholesale jewelry trade, and never to the 
retailer direct. We use this means of 
distribution because we believe that the 
jobber plays a necessary part in the sell- 
ing scheme of all popular priced com- 
modities—all goods that are intended for 
the great mass*of money spending Ameri- 
cans. The retailers are scattered widely 
throughout the length and breadth of 
this great country, and many are small, 
but their purchases are just as necessary 
to the big manufacturer as his largest 
accounts. He creates the jobber as his 
agent to call on these people, and the 
jobber can call on them more cheaply 
because he carries no one manufacturer’s 
line. He has all lines, and if he does 
not sell rings on this trip he may sell 
card jewelry and so help to pay for the 
trip. The jobbers being many learn to 
know their customers. They can make a 
study of each one, understand his wants, 
his credit and the thousand and one 
details of selling him, and can sell him 
cheaper and better than the manufacturer 
who comes direct with his line, and has 
no jobber to assist him. For a while the 
retailer is flattered by the idea of buying 
direct from the manufacturer, but when 
he sees that the price he pays is higher 
than for the same goods bought through 
a jobber, he realizes that the jobber 
plays an important role in the scheme 
of distribution. 

The jobber’s line of each type of jew- 
elry is necessarily small; he selects from 
the manufacturer’s larger lines. That is 
the reason we are showing you selections 
of our goods in these inserts and asking 
you to write your jobber for selections of 
these patterns if they appeal to you. 

Keep these inserts as a catalog of gold 
rings. Write to us for any special informa- 
tion you desire on any subject connected 
with rings. 

Don’t forget that our in stock line con- 
sists of over 6,000 different styles and 
patterns. Imagine what this means to 
the trade in diversity of style and 
promptness in delivery. 


The Window as a Salesman 


Everyone arranges his show windows 
for Christmas, but does everyone stop to 
realize how effective a salesman a good 
window is all the year round? In the 
spring, especially, when the only reasons 
for buying jewelry are weddings and 
birthdays, when no one is eagerly seeking 
to buy, the window will reach out and 
pull into your store many an undecided 
customer. 


Why not make a display of rings— 
always a timely gift, or a satisfactory 
purchase. Show the variety of rings— 
Baby rings, Misses’ rings, Ladies’ rings 
and all the rest, or perhaps show them 
by stones—enlarge on the reconstructed 
stones—ruby, sapphire, show a real ruby 
and a reconstructed ruby side by side. 


Ticket all your displays well. Nothing 
interests the American customers so much 
as the price. They like to see the solid 
gold ring—stamped—that you can offer 
for $3.00, $4.00, $5.00. If he is in 
doubt when he comes in, you can prove 
the claim to him, and if your rings are 
stamped with the quality you have 
no fear. 


Whatever you do concentrate on some- 
thing in your display. Put your chosen 
line prominently together and give the 
impression that you are well supplied 
with these particular articles. 


Give your window every chance and 
watch it make sales. 


Pure Food and Quality 


Honest stamping of jewelry comes in 
the same class of progress as pure foods 
and drugs. Soothing syrups and headache 
remedies without labels to tell that they 
contain deadly drugs are a thing of the 
past and very soon unstamped or falsely 
stamped jewelry will be. 

Mark Twain once said that he knew 
honesty was the best policy because he 
had tried them both—certainly honesty 
is the only policy under which to conduct 
a successful jewelry business. 

We are aiding the jobber and his cus- 
tomer, the retailer, in the fight by stamp- 
ing our goods with the trade mark that 
stands for honest quality. 
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Making the Window Pay.* 


Written expressly for The Jewelers’ Circular by Frank Farrington. 




















(Continued from issue of Feb. 11.) 

The Store Front That Attracts.° 
HE man with a front that will not show 
the goods ought to borrow the money as 
soon as he can and change it. The returns 
from a modern front will pay a handsome 
dividend regularly upon the investment. In 
connection with the window the doorway 
should be considered. If it is the depth 
of the window or more it will allow people 
to stand in it and look at the goods in 
the windows in stormy weather. It in- 
creases the available window front at the 

service of the people who want to see. 

The door itself ought to be easy to 
open. A single door is more desirable than 
a double door, unless that single door 
must be so wide that it is too heavy to 
open and swing easily for a slight woman. 
We have all met store doors that made 
us wish for an axe. The kind of a store 
front that obliges one to climb about three 
steps and push open a door held in place 
with a spring that snaps the door saut 
with a whiz as soon as it is released 
makes the customer think of trying an- 
other place next time. Such a door is as 
hard to get out of safely as it is hard to 
get into. 

The door should be glass, of course, and 
it should be kept wide open whenever the 
weather permits. An open door is itself 
a suggestion of welcome, and it exerts a 
tendency to draw in the people. A tran- 
som over it should be available for light 
and ventilation. The doorway should be 
brightly lighted and the windows as well. 
A large light overhead in the middle of 
the doorway is valuable, and it supplies 
light to the interior of the store, to both 
windows and to the street in front of the 
store. Occasionally you see a store which 
lights its windows solely from that source. 

The proper way, however, to light the 
windows is with hooded lamps. The elec- 
tric wires should be run down the sides 
of the panes under moldings and should 
furnish current to as many and as pow- 
erful lamps as are necessary to show the 
goods up brilliantly. Each lamp should be 
hid by a reflector that will throw all of 
the light upon the goods and none of it 
out into the street. No light is needed in 
the street—at least, no more than will reach 
there in diffused form, anyway. 

The idea that there should be a flood 
of light pouring out into the street, so 
that people will exclaim over it as they 
pass is no longer thought sensible. The 
light is needed on the goods. The brighter 
they are the more vividly they will stand 
out, and the darker the street outside the 
brighter the window seems by contrast. 

In connection with the matter of light- 
ing it should be remembered that white 
paint on the woodwork will help to make 





*Copyright by Frank Farrington. 


A dark finish or a 
natural wood will absorb an immense 
amount of light. This is as true of the 
interior of the store as of the windows. 
All of these things that help to show the 
goods in the window help to make the win- 
dow attractive. An attractive window is 
a window that is more than merely pretty. 
It is possible to make a window display 
merely pretty, and yet not make it a selling 
window. 

Window attractiveness should amount to 
something more than merely beauty of 
goods or symmetry of arrangement. In 
planning to use a window for the showing 
of goods it should be remembered that the 
chief object of a display is to bring in 
trade, to make people want to buy so that 
the store can make more money. 

Some men, when they set out to dress 
up a window, say to themselves, “Here is 
where I make the people sit up and take 
notice. I'll get up a window exhibit this 
time that will start something.” And they 
get a live owl or something else with 
about as much relation to the jewelry busi- 
ness and put it on exhibition where it at- 
tracts attention, just because no one ever 
saw a live owl before in a jeweler’s win- 
dow. They make a freak exhibit of the 
display, and they think they have scored a 
great hit because everybody stops to look, 
forgetting, or not noticing that everybody 
goes on after looking, thinking, ‘Owl in a 
jewelry store window. How funny!” in- 
stead of, “They sell fine watches in there.” 

The principle is the same as that of 
making up a show card so fancy or so 
freakish that everyone who sees it thinks 
of the beauty or of the peculiarity of the 
cards and pays no attention to what it has 
to say. 

It ought to go without saying that a 
window cannot be attractive unless it is 
clean. It ought to, but it does not, because 
I see every now and then a dirty window 
in a jewelry store. Of course, the best 
dealers, the live wires of the trade, keep 
their windows clean. They know that it 
will pay them to do it. Such dealers per- 
haps need little advice from me as to how 
to run their stores or to use their windows. 

But unfortunately there are a few deal- 
ers who are apparently not so wise. They 
leave their windows unwashed altogether 
too long. They let the glass get fly-specked 
in summer and smoky in winter. 

It is thoughtlessness, carelessness that 
troubles such dealers. When they stop to 
think about it they know there is noth- 
ing to be gained by the slight saving of 
energy represented in a postponement of 
window washing. The clerk who does 
that work expects to have to do it, and 
he does not mind the work particularly. 
He certainly thinks less of his employer if 
he does not insist on having his windows 
kept clean. 


the window light. 
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People cannot help but reason that 
where the windows are dirty the goods 
will also be dirty. That reasoning is 
sound. It generally works out that way. 
I do not care who you are, if you do not 
keep your windows clean [ doubt your 
keeping your goods clean. This matter of 
spotlessness may not be as vital in a jew- 
elry store as in a sanitary grocery, but I 
cannot refrain from calling attention right 
here to the fact that no one will ever be 
kept away from a jeweler’s because the 
store is clean. If cleanliness does not at- 
tract, it certainly never repels. 

A window is not particularly attractive 
to passers-by when there are two or three 
people standing back of it, looking out. 
On that account it is a poor plan to let 
employes loaf there, where they can stare 
out at people stopping to look in. It is not 
advisable, on the same account, to have a 
workbench right back up against the win- 
dow display, where people who stop, par- 
ticularly if they be ladies, will feel that 
they are being watched. 

There are plenty of people who will not 
stop before a window long enough to get 
any real idea about what is in it if there 
is someone who can look out at them. If 
you doubt this take a walk down the street 
yourself and note how you feel about look- 
ing over the goods in a window display 
where you are watched from the inside. 

There is one practise that spoils the at- 
tractiveness of more windows than almost 
any other one thing, and that is putting 
signs, strips or streamers on the glass. 
There may be, and there probably are, times 
when a show card or a sign of some kind 
on the glass is desirable and valuable. Those 
times are when the message on the sign is 
of more importance than the goods that 
are behind it. Any sort of a sign on the 
glass, whether it is the gold letters of the 
store name or a white paper poster stuck 
up there, will hinder the people from see- 
ing the goods. It is not that a little strip 
of paper will conceal a whole display. It 
is that the little sign close to the passer-by 
catches his eye and holds it, so that it does 
not take in the goods in the window at 
all, or not until too late. 

I do not mean to say that a sign on the 
window of a place of business keeps any- 
one entirely from seeing the goods back of 
it. It does not do that, but you know how 
easy it is to look at a thing without seeing 
it at all, 

There is no object in making it any 
harder than is absolutely necessary for peo- 
ple to see what you have to sell. 

So many dealers have their sign on the 
plate glass of their store fronts that it 
seems foolish to condemn the practise 
wholesale, and I do not go that far. If 
the sign is high up and does not interfere 
with the vision of the goods, and high 
enough so that it does not catch and hold 
the eye of the pedestrian glancing that way, 
then it will do little harm, also compara- 
tively little good. 


(To be continued.) 








Read ‘‘ How I Made My Advertising Pay’? 
running every other week, in the retail 
advertising department. 
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SIMMONS 


TRADE MARK 


12-Chain Combination 
X#Assortment $21.75 net fsesitg. dees 


This is the best and most popular special assortment of 
Gold-filled Vest Chains we ever offered —it is so good 
that Jobbers everywhere now permanently carry it in stock. 


The patterns are extra fine sellers, staple as wheat, 
the designs are decidedly attractive and the Combination 
Chain Price is unusually low—doubly attractive, in fact, 
when you consider that a dollar and a half Velvet Roll is 
included FREE OF CHARGE. 


Wholesale Jewelry Houses Distributors. 


R. F. SIMMONS CoO.,,  tstabiishea 1873, Attleboro, Mass. 


Main Office and Works at Attleboro, Mass. 
Sales Offices: 9 Maiden Lane, New York: 10 S$. Wabash Ave., Chicago: 95-97 King St., E., Toronto 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
Jewevers’ CrrcuULaR-WEEKLY regarding any ad- 
vantageous device or plan which they are utilizing 
in connection with their business. 













































































Modern Showcard Writing. 


Written expressly for The Jewelers’ Circular by R. E. Blick. 

















(Continued from issue of Feb. 4.) 
PART XIII. 
ANY showcard writers who have more 
or less general sign work to do will 
find that frequent occasions will arise when 
a good script alphabet is necessary, which 
will come in very handy for lettering signs 
on glass as well as for all kinds of show- 
card work. 

Most all card writers have some particu- 
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lar style of script alphabet to be used when 
necessary, but few of them give this branch 
of the work the study and practise that are 
necessary to get really good results. 

It is quite unusual to find really good 
script lettering done by the average card 
writer, although his block lettering may be 
excellent. The trouble generally is that the 
card writer takes it for granted that be- 
cause he can write a good hand he can do 
script lettering. There is some truth in 


this, as a good penman can usually learn 
quickly to do showcard work in the same 
style. Still it must be remembered that the 
brush and pen are two different instru- 
ments and worked entirely differently. Fur- 
thermore, the penman’s alphabet needs 
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CARD B. 


many changes to meet the requirements of 
the card writer. 

The alphabet herein illustrated is one 
that the writer uses extensively and is well 
adapted to the needs of the showcard. It 
will be noted that the characters of this 
alphabet are different from the usual script. 
This variation from the more familiar 
forms was planned to give character and 
individuality as well as to facilitate the 
work. You will note the capitals are some- 
what ornamental from the lower case let- 
ters. This is to give them a graceful shape, 
but care has been taken to keep them sufh- 
ciently plain, and to be read without diffi- 


culty. A script capital that has so many 
flourishes that it cannot be recognized at a 
glance is an absolute failure for showcard 
work, no matter how handsome it may ap- 
pear to the artist. The lower case letters 
are much plainer than the capitals, as many 
more of them are used. An occasional 
flourish is good once in a while, but they 
should be used sparingly. The best card 
writers will agree that script lettering 
should be used sparingly. A single word, 
line or heading will give a handsome effect 
to a card, whereas a quantity of script will 
give the card a mussed-up appearance. 

For script lettering it is best to use a 
set of specially constructed script brushes, 
the best and most familiar sizes being Nos. 
2, 3, 4, 5, and 6. These brushes come to a 
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CARD C, 


fine-pointed end, which will form the 
shaded lines, which cannot be accomplished 
with the regular flat-stroke, square-end let- 
tering brush. 

SPECIMEN CARDS DESCRIBED. 

Card A.—Original card 14x22 inches. II- 
lustration taken from an advertisement in 
THe JEWELERS’ Crrcucar, issue of Dec. 24. 
Border line made with a No. 2 single- 
stroke, free-hand lettering pen. “Monogram 
Belt Buckles” made with a No. 5 brush, 
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MEYER & TALBOTT CO. 


512 South Broadway, Los Angeles, Cal. | 
Established in 1898 i 


Members of the Non-Retailing Wholesale Jewelers’ , 
and Silversmiths’ Association of the Pacific Coast ; 


PACIFIC COAST AGENTS for Rockford, Dueber-Hampden watches, _| 
Illinois Watch Cases and R. Wallace & Sons Silver | 


~ Rockford Watches | 


RAILWAY INSPECTORS recommend them. Unsur- 
passed DURABILITY and ACCURACY. 


A FINELY FINISHED PRODUCT 











Our Reputation 


established among 2,000 jewelers and watchmakers 
from WYOMING in the EAST to CALIFORNIA in the 
WEST, from MONTANA, IDAHO and WASHING- 
TON in the NORTH to TEXAS in the SOUTH. 


We PLEDGE our GOOD NAME by backing the 
output of 


The Illinois Watch Case Company’s 
Gold and Gold Filled Cases | 


You All Know the Old Saying : 


“There are two times in a man’s life when he should not | 
speculate; when he can’t afford to ard when he can.” 
This saying we can apply to our business; you do not 
speculate when you buy from us. 

The business of Meyer & Talbott Co., established in 1898, 
is built upon the Rock of Integrity. 
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Storekeeping Department. 





the underline made with a No. 4 brush. 
Balance of card lettered with a N». 3 let- 
tering pen. 

Card B.—Original card 14x22 inches. 
Border made with a No. 2 pen. “Evening 
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ALPHABET A. 


Dress Jewelry” Iettered with a No. 
brush, underlined in green with a No. 
brush. Remainder of card lettered with 
No. 8 lettering pen. 

Card C.—Original card 14x22 inches. II- 
lustration taken from THE JEWELERS’ Cir- 


> & cr 
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SCRIPT BRUSHES. 


CULAR, issue of Dec. 24. “Bracelets” made 
with a No. 4 brush, underlined in green 
with a No. 3 brush. Remainder of card 
lettered with a No. 2 pen. The heavy black 
line on which the bracelets were mounted 
was made by drawing a double line with a 
No. 2 pen and filling in. 

Card D.—Original card full sheet, 22x28 
inches. 

Border and boxes in which are mounted 


the ornamental flowers made with a No. 2 
pen. “The April Birthstone” was lettered 
with a No. 5 brush, underlined in gray 
with a No. 4 brush. Balance of lettering 
made with a No. 3 lettering pen. 

Alphabets A and B made on a 14x11 card 
with a No. 5 brush. 

(To be continued.) 





Unfair Prices. 





—- Supreme Court of the United States 
has practically upheld the constitu- 
tionality of a law, recently passed by the 
Legislature of South Dakota, and of inter- 
est to every merchant in the United States, 
making it a criminal offense to hold an 
“unfair sale’—that is, a sale in one com- 
munity at a lower price than the regular 
price ruling in some other community, the 
object being to destroy competition. 

Besides South Dakota, similar laws have 
been passed in nine other States. 








James E. Roys, who for a number of 
years has been a leading jeweler at Blooms- 
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burg, Pa., has been re-elected to the office 
of vice-president of the Business Men’s 
Association. 
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The Home of Vanities That Retail From 50c. to $5.00 


os * The two upper illustrations show our 4 
FA OTT Vanity No. 6080— Oxidized and Silver Sram 
\ Plated, nicely finished, and can be retailed 
for $1.00 each. Note the four coin holders 
for pennies, nickels, dimes and quarters. 


Hundreds of designs to selectfrom. Some _ | 
of them are exact reproductions of recent [| po ane 
importations from Paris. We could not sell | — 
this merchandise at the prices we do if we 
did not buy our stock in great quantities 
and manufacture all of our goods in our 
own plant. 




















Every Jeweler 
can sell Vanities 
at our prices. 
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Half Size—Closed 





Half Size—Open 


Don’t Delay! 
Send Us an Order 


for a Selection! 


The Inlaid Company 
PROVIDENCE, R. I. 


New York Office: 200 Fifth Avenue 
Room 450 


You can retail this case, our No. 6083, 
either Oxidized or Polished Silver Plated, 
for 50C¢. 





Two coin holders, mirror, card case and 


powder puff. 
No. 6083—Half Size 














For Your Spring Stock 


Illinois Watch Cases 


Every Size, Quality and Description to 
meet all requirements 


Jobbers are displaying a varied assortment of 


Handsomely Enameled 
Illinois Cases 
We make a specialty of 


Enameled Monograms 


The cases that give satisfaction 
ASK YOUR JOBBER 


ILLINOIS WATCH CASE CO. 


FACTORY AT ELGIN, ILLINOIS 
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Stock Keeping and Accounting for Jewelers 


Written expressly for The Jewelers’ Circular by A, E, Edgar, 
Author of ‘* How to Advertise a Retail Store,”’ 


etc, 


























(Continued from issue of Feb. 4.) 
PART III. 

AVING described the method of filing 

the stock sheets, we will now try and 
show the benefits of their use and how to 
fill them out and keep them up to date so 
that all kinds of information can be secured 
from them. 

When an invoice of goods is received and 
the goods are checked off the next process 
of storekeeping is to mark the goods with 
the cost and selling price. Some stores 
mark the wholesale sample number on the 
tag also. This gives the jeweler informa- 
tion that is valuable in reordering, when 
he finds that advisable. When he trusts 
to his memory of the maker and the time 
it was received, and so on, he is just as apt, 
in looking up the invoice for the sample 
number to make a mistake, as not. This 
causes trouble and often loss. Hence the 
value of having a sample number on the 
tag. 

In the stock keeping system under dis- 
cussion that is not noted on the tag, sticker, 
or other marker. It is entered on the stock 
sheet and then there can be no mistake 
made in that respect when a reorder is 
desirable. Suppose we take chains as an 
illustration. We have an invoice of chains 
showing three different items, the first, one 
only; the second, a half-dozen; the third 
item, a quarter of a dozen. 

Every article in the stock will be given 
a different number by which it will be dis- 
tinguished from every other article. This 
can be done in several ways, some stores 
adopting one way and some another. There 
are two ways that are desirable, either of 
which may be adopted with good results. 
In one method the different articles are 
assigned a certain set of numbers; thus: 
Numbers from 0001 to 1000 may represent 
rings, 1001 to 2000 may represent broaches, 
2001 to 3000 may represent chains, etc. 
The only benefits to be secured by this ar- 
bitrary method of numbering is the ease 
with which the sample number can be 
made to tell what the article bearing any 
particular number was. In the system of 
numbering above any stock number from 
2001 to 3000 would indicate that the article 
was a chain and nothing else. 

The other method of numbering, and the 
one that is especially recommerided, is 
what is known as a “single number” 
method, every article in the stock being 
given a special number by which it may 
be known and distinguished. To illustrate 
the use of these numbers we will take the 
invoice of chains before mentioned. We 
will presume that there have already been 
1001 articles received in the jewelry de- 
partment, or department “A.” 

All articles in each department will bear 
the department number, or letter, so the 
first part of the number will be the de- 
partment letter, which in this case will be 
“A” The first item on the invoice is “1 
only” chain. This will be given the next 


consecutive number in this department, 
which in this case is, “1002,” hence this 
chain will be numbered “A1002.” This 
number is entered on the stock sheet in 
the first column. The manufacturer’s num- 
ber is given in the second column. As be- 
fore shown the number is necessary in re- 
ordering the best selling lines. In the 
third column the sub-class -is shown, if this 
column is used at all. In the fourth col- 
umn the description of the article is given. 
This should be made as brief as possible 
and at the same time be definite enough to 
show, months after, just what kind of an 


fa f Xrrles 
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make the work quicker. In the next col- 
umn the date on which the article is sold 
is stamped in with the dater. The next 
two columns show the cost price and the 
selling price. If the price at which the 
article is sold does not correspond with the 
price shown here an inquiry will be nec- 
essary to find out why the regular price 
was not secured. This system will prevent 
unscrupulous clerks from selling goods at 
a lower price than marked. The last three 
columns are for use when it is thought 
necessary. If the business is done in a 
leisurely manner and the name of the pur- 
chaser can be secured it should be entered 
as these will form a good mailing list of 
customers, if nothing else. 

In the case of valuable articles the namé 
and address columns should be always 
used, as in case of complaint the true un- 
derstanding of the transaction can be se- 
cured. Customers often imagine that they 
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AN INGENIOUSLY DEVISED CARD INDEX SYSTEM FOR THE JEWELER. 


column the 
This 


article it was. In the fifth 
manufacturer’s code letter is given. 
letter is determined in this way. 

Starting with “A,” the first manufacturer, 
jobber, wholesaler, or other firm from 
whom goods are purchased will be given 
that letter, the second will be given “B” 
and so on, each being shown on the stock 
sheets by the code letter that has been, as- 
signed to him. If there are more than 26 
from whom purchases are made the 27th 
will be known as “1A,” the next as “2A,’, 
and so on, as far as is necessary. This 
is merely for reference in case of reorder- 
ing or when a very particular description 
of the article may be necessary, when it 
may be secured from the one from whom 
it was purchased. 

The sixth column explains itself, as in 
this column the date the article is received 
into stock is shown. These dates need not 
all be written out in full, for when a dozen 
or more articles are entered, all on the 
same date, a rubber dater can be used to 


have used goods for a much shorter time 
that they have actually had them. If du- 
plicates are found desirable to replace 
damaged or lost articles, this information 
will facilitate the securing of the required 
articles. 

It is advisable that the names and ad- 
dresses be kept in a special index for that 
purpose. The names once entered all that 
is necessary is to enter the number of the 
purchase opposite the name in the index, 
and check it in the last column to show that 
it is entered. Any transaction in which the 
name of the purchaser is shown can then 
be traced back through every stage to the 
wholesaler who sold the article to the 
jeweler if necessary. 

The tag on the chain under discussion 
will bear the stock number and department 
letter and the cost and selling price. It is 
not necessary that the cost price be placed 
there except for the guidance of the jew- 
eler in handling the goods during the sale, 


(Continued on page 121) 
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$30.00 is the retail price of this 
new 21 jewel railroad grade 














Here is just the watch you have been 
looking for— 

A high grade 21 jewel watch that meets 
the railroad requirements— 

Sells at a reasonable price— 

And insures you a fair profit, for it is a 
South Bend Watch and therefore is sold 
by retail jewelers only who maintain its 
price. 

Read this description and judge for 
yourself as to the quality of construction 


of this new model: 

No. 227, O. F., 21 jewels; adjusted, railroad, bridge 
model; nickel; lever set; ruby and sapphire jewels; 
double sunk glass enamel ground edge dial; cupped, 
beveled, polished winding wheels; micrometer nut and . 
screw regulator; gold balance screws; double roller es- 
capement; steel escape wheels; sapphire pallet stones and 
jewel pins; adjusted to temperature; five positions and 
isochronism; tested on half time without hair spring; nicely 
damaskeened; nickel skeleton display case. 


-fThis movement will yield you a better 
profit than similar grades of other makes. 
Get prices on it immediately. 


Owing to the heavy demand for this 
grade, prompt shipment on orders for it 
can be promised only for the next 30 days. 


Ask for No. 227 = 


South Bend Watch Company 


South Bend, Ind. 























Whenever You Consider Hall Clocks Your 
First Thought is of Colonial 


even the most casual 
thought of hall clocks 
brings the name Colo- 
nial to your mind. 
For “Colonial” is today 
the standard of hall 
clock manufacture in 
America. 

More clocks are made 
in the Colonial plant 
than in any _ other 
place; a greater variety 
of accepted, authentic 
patterns emanate from 
this source and, too, 
the Colonial line offers 
by far the widest range 
of prices and possibili- 
ties. 

Whether or not you 
are among those who 
realize it and have 
cashed in on it, we 
want to repeat that 
this range of possibili- 
ties really is tremen- 
dous. 

Get in touch with us 
now, we'll show you 
how, from over a hun- 
dred patterns ranging 
all the way from $17.00 
to $400.00, you can 
make a selection that 
will turn a lot of cool 
profits your way. 








_ New York Office 
114 E. 28th STREET 
WM. C. CROLL 


Representative 


Colonial Mfg. 


Company 
Zeeland Michigan 





Instinctively, naturally, 








Costs no more, but is vastly superior 
to any other polishing cloth made 


yal Os use 


TRADE MARK REGISTERED 





The Superior Polishing Cloth 


which improves with washing. 
Superior for polishing Silverware, 
China, Gold Jewelry, Platinum, 
Britannia Ware or anything with 
a polishing surface. At all material houses 


Henry Kupfer & Co., 20-26 Greene St., New York 
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How I Made My Advertising Pay. 





Written expressly for The Jewelers’ Circular. 























EDITOR’S NOTICE-This is the second of a series of original articles written 
expressly tor The Jewelers’ Circular, describing the success‘ul advertising 
methods of jewelers in various territories. 
most practical and educational series ever issued by any jewelry trade paper. 
The information and data gathered come direct from successful retail jewelry 
advertisers who will tell others just how they built up a thriving business, 


This is undoubtedly one of the 














NE of the best known and most suc- 
cessful jewelry concerns in the Boston 
trade is the Smith, Patterson Co., of Sum- 
mer St. Part of this success undoubtedly 
is due to publicity. There are few persons 


Hall Clocks 


NOT MERELY 


TIME KEEPERS 
But One of the Most 


Impressive Furnishings 
Of Your Home 


CHIMING 


On Tubes they Harmonize 
the Passing Hours 
LARGE STOCK 

For Selection 

Friced as Low as Fine 

Quality Will Permit 

Fully Graranteed 


$90.00 Upward 






















52 Summer Street 




















REDUCED FROM 3% INCHES, SINGLE COLUMN. 


in Boston or its suburbs who are not fa- 
miliar with the firm’s name and location. 

It would be difficult, in all probability, to 
indicate just what sort of publicity has 
given the store its profitable prestige. Mr. 
Smith, president of the company, lays con- 
siderable stress upon its favorable loca- 
tion, on the direct thoroughfare between 
the heart of the retail section and the great 
Southern Terminal Railroad station and 
the utilization of window space to advan- 
tage. Newspaper advertising also is a 
recognized factor of importance. Mr. 
Smith says of the general subject of ad- 
vertising : 

“First of all, regarding what is meant by 


advertising, my belief is that anything that 
calls favorable attention to our business 
and helps us, directly or indirectly, to make 
sales is advertising. Quite a number of 
things not generally, I believe, charged to 
advertising, in my opinion should be 
charged to advertising department. 

“Perhaps the first of these are show 
windows. We think a retail jeweler’s show 
windows are the best possible means of 
advertising. We think the retail jeweler 
should advertise his goods in his show 
windows by making the windows as at- 
tractive and suggestive of the possibilities 
in his line as he can. We spend a great 
deal of thought and also a good deal of 
money on our show windows. 

“We have, perhaps, a rather unusually 
good store for the purpose, as we have a 
corner location, some 50 feet on Summer 
St. and 100 feet on Arch St., the store 
fronting on Summer St., with Arch St. 
more of a side street and not available for 
windows the whole length. For that rea- 
son we use only about 40 feet of the win- 
dows on the Arch St. end towards Summer 
St., the principal street for our location. 
We are also fortunate in having the front 
and sides practically all glass. We en- 
deavor to use this space as thoroughly as 
possible. 

“Our front has two large windows 16 
feet wide, each of one large plate of glass. 
We sub-divide the large windows on the 
front, sometimes into two and sometimes 
into three sections each, according to the 
goods we wish to display. These divisions 
are made by means of mirrors, which are 
set slightly at an angle and brought to a 
knife edge in front, the idea being to make 
them as inconspicuous as possible and yet 
to have each division show the class of 
goods we display by itself. 

“We ordinarily show watches, with pos- 
sibly one or two fine clocks in the back- 
ground in one section; diamonds and 
precious stones in another; gold jewelry 
and semi-precious stones in another, and 
sterling silver in a window by itself. We 
usually put cut glass and high grade silver 
plate together in one window. We always 
have a window especially for clocks and 
one section showing Parisian jewelry and 
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silver or gold filled jewelry, but of high 


grade. Silver and gold filled American 
jewelry, hair ornaments, etc., also have a 
section. 


“The mirror division we find very effect- 
ive and desirable. We spend quite a little 
thought and expense in getting as attract- 
ive backgrounds as possible in silks, vel- 
vets, etc., and use a very limited number 
of cards calling attention to especially good 
values in some of the departments. The 
diamond and precious stones department 
practically never has a card, the sterling 
silver very seldom has any card indicating 
prices. In the watch window we frequent- 
ly do have two or three cards. We do not 
find it at all necessary to sell goods without 
a fair profit in order to be able to make 
a card display in our window which attracts 
and brings in business. We think also 
demonstrating merchandise in our show 
cases, making our store as attractive and 
pleasing to our customer as possible, is 
good advertising and should be charged 
to advertising account. 

“We have always appropriated a good 
deal more than half our amount of adver- 
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DIAMONDS 


THE MAN’S GIFT TO HIS MOTHER, 
SWEETHEART, HIS WIFE OR SISTER 


We have unexcelled facilities for securing the 
best cfferings in the diamond markets of the 
world. 

Our combined wholesale and retail business 
gives us this unusual advantage. 

Our diamonds range from the smallest solitaire 
to the richest necklace. 


WE INVITE A COMPARISON OF VALUES 


Smith Patterson &. 


Diamond Merchants, Jewelers and Silversmiths 
52 Summer Street, Boston, Mass. 




















REDUCED FROM 4°% INCHES, DOUBLE COLUMN. 


tising to our own mailing list. The mail- 
ing list includes all of our charge custo- 
mers and select names of those whom we 
hope to interest. We do not, however, 
intend to allow any of our mailing matter 
to go beyond our immediate vicinity, the 
radius of some 40 or 50 miles from our 
store. We have used a Christmas shopping 
list calling attention to the various desira- 
ble articles in our different departments, 
sometimes giving range of prices, some- 
times without. We have used this shop- 
ping list perhaps more thoroughly than any 
other means of advertising. We believe 
in doing any kind of mail advertising the 
best we can possibly afford, and use only 
the very best houses in plaging our orders 
for this work, making it a pOint, of course, 
that the house does not do the same kind 
of work for others in the territory we 
expect to cover. 

“Our direct advertising is of more value 
to us, we think, than newspaper work or 
street car advertising. We have tried 
street car advertising, in fact, have a con- 
tract now with some little time yet to run. 
We find street car advertising very ex- 
pensive and it needs to be very well done 
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“Diamonds 
nd 


Silver Threads” 


A unique creation 
in glass cutting. 


Made in a wide 
variety of pieces. 


H. P. SINCLAIRE & CO. 


No. 1700 Plate, 3 sizes, 13, 10, 7 inch Cut Glass Manufacturers 


ic ne CORNING, N. Y. 


























LENOX CHINA 


New York Spring Exhibit 


February 2d to March 28th a 


THE WOLCOTT HOTEL 


W. 31st Street at Fifth Avenue 











Bone China, Belleek 
China Dinnerware, 
Teaware and Novelties. 


Jewelers should not 
miss seeing this 


exhibit. 
t 








“The Kenwood” (Adam Period) 5/8 inch Encrusted Gold Border, Raised Gold Ornament and Turquoise Medallions 


LENOX, INCORPORATED 


TRENTON, N. J. WALTER S. LENOX, Pres. 
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Retail Advertising Department. 








to be effective. We have tried theater 
programmes, and our belief is that this 
also is expensive advertising, and we are 
now curtailing our appropriation for this 
line of work. We have never used any 
but the highest grade of theaters in pro- 
gramme advertising. 

“It has been a question of how much 
space to use in newspaper advertising and 
when to advertise. We think that as a 
matter of course a jeweler should adver- 
tise to a reasonable extent in the daily 
papers that serve his customers, selecting 
necessarily those that go to the class of 
people that he expects his business from. 
Our plan has been to use comparatively 
small space, our ads usually being about 
50 lines, single column. We occasionally 
use double column about the same size and 
very rarely 100 lines double column. 

“Our plan has been to advertise at 
Christmas and during the two wedding 
seasons, starting usually perhaps Nov. 1, 
May 15 and Sept. 15, or about these times. 
We have done a very limited amount of 
advertising at Easter also. We endeavor 
to get the upper left corner or the lower 
right hand corner of a desirable page in 
placing our newspaper ads. 

“We do not believe in any retail jeweler 
who is doing a legitimate business adver- 
tising prices, other than to give a range of 
price. We think that is good, as it gives 
the public to know that the jeweler has 
goods of reasonable price and also of very 
high quality. If he advertises a price on 
a special article we think he is not likely 
to be able to make a price attractive 
enough, if he makes a fair profit of his 
goods—which we certainly ought always to 
do on goods advertised as well as on his 
other merchandise—for the mail order 
houses and department stores advertise 
goods at prices which seem extremely at- 
tractive. They do not have as high stand- 
ard of quality as a jeweler and their adver- 
tising experts are very clever in making 
their ads read well, when as a matter of 
fact their goods usually have a very much 
larger margin of profit than the jeweler 
puts on his goods. 

“In regard to the amount of appropria- 
tion, we feel that two per cent. on the sales 
is a fair appropriation. Our advertising 
as a rule has not cost quite as much as two 
per cent., although some years we may have 
slightly exceeded it. 

“Herewith are two of our ads, both of 
which are fair examples of our newspaper 
advertising, although we frequently use 
even smaller space than 50 lines, single 
column. 

“We certainly believe in fixed prices 
on all goods. The trouble with fixed prices 
on trade marked goods usually is that the 
manufacturer puts the price at too low a 
margin to enable the retail jeweler to profit 
much on his sales.” 








James J. E. Egan, a jeweler in the Chase 
building, 44 Front St., Worcester, Mass., 
has moved from room 51 on the fourth 
floor, to larger quarters in room 75, on 
the sixth floor. 
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How to Advertise with Profit. 





Written expressly for The Jewelers’ Circular. 














(Continued from issue of Feb. 4.) 

Different Tunes on the Same String. 

NE of the puzzling problems which the 

advertiser of a comparatively small 
stock of only a few lines of goods must 
face is to say practically the same thing 
each day but say it so differently each 
time that the messages will not prove mo- 
notonous reading. 

lt is really much more difficult to adver- 
tise a small stock of limited lines than a 
large stock of varied lines. Where there 
is a constant inflow of many kinds of new 
goods, and a rapid distribution of them, 
the advertiser is never at a loss for a sub- 
ject—he has an excess of subjects for ad- 
vertising. In a big department store, for 
instance, where a hundred interesting facts 
daily call for mention, the advertising man- 
ager is pained because so many good things 
must go without mention—he is embar- 
rassed by his very wealth of advertising 
material. But«the small jeweler, whose 
stock consists of a fair assortment of 
watches and clocks, a little silverware, a 
variety of plated and a little gold jewelry, 
with a meager showing of diamond stuff, 
has to tackle a more difficult problem. He 
cannot frequently buy enough at one time 
of any one line to make “new goods” a 
shibboleth worth while; he is held down to 
the hard facts that his stock changes but 
little from day to day and his range of 
topics is limited to a few meager lines of 
goods. 

Yet by careful wording he may vary the 
form and matter of his deliverance daily, 
for a continuous period, in such pleasing 
way that each advertisement will have the 
effect of presenting a new point of view 
each time, thus securing the attention of 
the reader and insuring him against “that 
tired feeling” which monotonous repetition 
would produce. Let us see how many 
tunes can thus be played on one string. 

We will assume that he specializes on 
watches; that he has just received a dozen 
new oues from his jobber; and that his 
advertising space is three inches, single col- 
umn. [ submit a series of advertisements 
which will stimulate public attention to his 
watch stock as a whole, to the fact that he 
has new watches to show, and to particular 
descriptions of watches in his regular stock. 
In order to economize space I do not illus- 
trate “display,” but each advertisement 
should be “displayed” according to the 
principles heretofore herein laid down. 


(1) 
A Good Time 
to buy 
A Good Timepiece. 

I have just received a most attractive 
lot of new Watches which are worth 
your seeing. If you need a watch, or 
if you have in mind to give a Watch, 
IT can fit your taste and your purse 
right now as never before. 


(2) 
The Watch Store. 
All kinds, 
All qualities, 
All prices— 
and each watch the best of 
its kind, whatever the kind. 


(3) 
A Man’s Watch 
for $17 
that is worth $17. 
keeps out 
are full- 





The Case is Screw Bezel 
dust and damp. Works 
jeweled—can give you choice of three 
American makes. I like to sell this 
Watch, for conscience’s sake. 


(4) 
The Most for the Money. 
A Filled Gold Watch Case is the kind 
for sensible folks. It is made of two 
sheets of gold with a sheet of stiffen- 
ing metal between, all welded into one 
solid sheet. The sheet of stiffening 
metal takes nothing from the appear- 
ance of a’ solid gold case, adds to the 
strength of the case, and reduces its 
cost. The stiffening metal takes the 
place of the gold that is not seen ina 
solid gold case—the wasted gold. 
Stop in and see this beautiful and 
economical Case. 


(5) 
Give the Boy a Watch. 
It will teach responsibility and inspire 
a sense of manliness. The possession 
of a watch means much to a boy, and 
makes much of him. 

A good Nickel watch costs from 
$2.50 to $7.50; a Gold Filled one costs 
a little more, and is suited for the boy 
who has already had a first one and 
knows how to take care of a watch. 

You will like our careful selection of 
watches for boys. 


(6) 
Her Grandmother Could 
Buy Nothing Better at Four 
Times the Price. 

Here’s a dainty Watch for your 
daughter—small, but perfectly reliable. 
The works are American; the case is 
strong, beautifully decorated in the 
latest style. The price is only $16. 

Her Grandmother never saw a Filled 
Case, and she paid four times as much 
for a Watch neither so good nor so 
beautiful. 


(7) 
The Watch for a Lifetime— 
and After. 

A good Watch movement in a sub- 
stantial solid gold case will provide 
you with a reliable timepiece for the 
balance of your life—and your grand- 
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SOLIDARITY: ‘‘The Case That Courts Comparison’”’ 


Mr. Retailer: 


You won’t quarrel about the price of 
our product when you see the character of 


our 1914 line. 





Representative Watch Jobbers feature our Cases. 





SOLIDARITY WATCH CASE CO. 


(Established Over a Quarter of a Century) 


54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
HARRY C. BALLAY, Vice-President GEORGE SALZGEBER, Asst. Secretary-Treasurer 








ARK GOODS STAMPED WITH THIS TRADE MARK 
»™ Or ARE GUARANTEED TO ASSAY 10K. 








Trade NK Mark Jewelry and Watches at Wholesale only 








vie 
VALXS” JONAS KOCH 37 Maiden Lane, N. Y. 








NEW YEAR NEW GOODS NEWEST ORIGINALITY 
CLARENCE F. BAYER BYRON L, STRASBURGER ALBERT PRETZFELDER 
BAYER & PRETZFELDER CO. 

5 EAST 17th STREET Between Broadway and Fifth Avenue NEW YORK 
IMPORT LINES NOW READY—SEE THEM! 

It will surely pay the discriminating buyer to see the very newest of new things. Lines 
now on the road, visiting all principal cities. 
If you are not acquainted it would pay to get in communication with our renresentative in 
your territory. 
Sterling Bags Corals Smokers’ Articles 
Vanity Cases of Fancy Stone Necklaces Lamps 
every descrivtion Garnet Jewelry Art Goods 
Gun Metal, German Silver Lorgnettes Old Dutch Silver 
and Beaded Bags Bracelet Watches —tLarge English Sheffield 
Cigarette Cases variety Chime Clocks 
Gun Metal Novelties Eye Glass Cases Polding Clocks 
Pancy Chains Brass Goods Leather Novelties, etc., etc. 
Vanity Novelties Desk Sets 





Watch out for Our PRINCESS V and VI 
Sole agents for United States and Canada for the celebrated Lisbeth Indestructible Pearls. Sole agents for the La Vogue Opera Glasses, Binoculars 
and Lorgnettes. 
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son will treasure it ever afterward. 
If, you can afford it, this is the 
Watch to buy—and I like to sell what 
is best for my customers to buy. 
$38 and upwards. 


(8) 
I guarantee my Watches according to 
their worth—and with exact knowl- 
edge of their worth. No sale is com- 
pleted here until the customer is en- 
tirely satisfied. 


(9) 

A Very Beautiful Gift Watch. 
The case is solid gold, polished or satin 
finished, with a diamond in center of 
lid. The works are fine and good— 
your choice of three American makes. 
This dainty and artistic timepiece 
would make a beautiful birthday gift 
for a daughter. Your choice of the 
two styles for $35. 


(10) 
Worth, Wear and Winsomeness 
for $18.50. 

Works are your choice of three Amer- 
ican makes. Case is 14-karat gold, in- 
side and out, but not all through; as 
pretty as solid gold, but stronger; and 
much cheaper. 

I should like to explain the construc- 
tion of the “gold filled” case and open 
your eyes to its advantages. 


(11) 

The Thin Watch is the Fashion. 
They do not bulge the pocket; they are 
as accurate as the thicker watches; and 
they are the last word in “style.” 

Do you want to make your hubby 
happy? 





HOW ABOUT YOUR SIGN? 


A little shabby, isn’t it? Dull from age, 
unimpressive, commonplace? Or is it new, 
but garish in color and inartistic in letter- 
ing, the ambitious attempt of a local house- 
painter? 

Now consider: You want to catch the 
eye of the shopper across the street; but 
you must do more than “catch the eye.” 
Purple letters on a yellow ground would 
do that; but you want to leave on the eye 
a favorable impression; and the purple- 
yellow sign will fail you there. 

You are not bound to make yourself 
ridiculous in your loyalty to home indus- 
try. You owe it to yourself to deprive the 
local housepainter of a job, if his standard 
of taste is purple-yellow, and get the sign 
elsewhere from one who knows. 

You sell artistic things—your sign should 
be the outside herald of that fact, in its 
own artistic quality. The sign is the first 
argument for or against you to the man on 
the street. You can’t afford to “save” by 
paying the dauber’s price; get a good sign, 
divide the cost among the years, and you 
have cheap external advertising per year. 
The stranger first considers that store 
which gives him the best invitation through 
its sign; the sign speaks for the store, and 
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it should speak pleasantly and convincingly. 
Setter have no sign than an unworthy 
one; for the cheap, inartistic thing adver- 
tises against you; and you want to make 
sure that the first impression made upon 
the stranger by your externals is in all 
ways a favorable impression. Your sign 

can do much to hurt or help. 

JoHN TWEEZER. 
(To be continued.) 





What Some Jewelers Say. 





ESIGNS by artists who, in sympathy 

with the traditions of the house, hold 
purity of stones and excellence of work 
above all other considerations. Among the 
new and beautiful ornaments designed for 
the present season are: An onyx-and-dia- 
mond la valliere in platinum setting with 
platinum chain, $200. Circle-within-a-circle 
of diamonds and platinum with platinum 
chain, $300. La valliere of diamonds-and- 
sapphires with pearl chain, $1,200. T. & E. 
Dickinson & Co., Buffalo, N. Y. 


* * * 


Artistic designs in jewelry will be found 
here. Exclusive patterns, large assortments 
and real values. A gift from Scott’s Qual- 
ity Shop is fiever questioned. Every one 
knows the kind of jewelry we sell—the 


best that money will buy. “The Quality 
Shop.” E. C. Scott, Piqua, O. 
* * * 
Jewelry for men. New thin model 


watches, watch chains, coat chains, fobs, 
link buttons, scarf pins and holders are 
shown in an increased assortment at our 
store to-day! Take advantage of it, gen- 
tlemen, and select the correct jewelry for 
every occasion. Will H. Booth, Sioux 
Falls, S. Dak. 
2. 6s 

A jewel or piece of jewelry of any kind 
should not be selected at random. In buy- 
ing from us you will have a confidence in 
your purchase that is satisfying, and the 
guaranty of R. Brandt behind it, which 
means that no matter what the article, it 
will be found as represented. Our line of 
diamonds, watches, bracelets, silver service, 
sterling silver articles, etc., is this year in 
greater variety and more attractive than 
ever before. We shall be glad to offer sug- 
gestions for anything in the jewelry line. 
R. Brandt, Athens, Ga. 

* * x 

A watch to be all it’s supposed to be 
should keep correct time. Yet for all the 
good many watches are in telling the cor- 
rect time, an empty case would serve as 
well. Time is money. Our watches are 
money savers. When you buy one of our 
watches you can feel certain it will tell 
you the truth. You will experience real 
pleasure in its possession. We guarantee 
the movement. We are offering some 
exceptionally good values in watches for 
ladies and gentlemen that make selection 
now opportune for personal or gift buying. 
Come in; see these values. Evans & Sons, 
Inc., Utica, N. Y. 

ee « 

There’s art in jewelry. At my store you 
find many of the artistic pieces. They are 
in graceful shapes, show the engraving of 
first-class workmen, and are of real merit, 


which will help toward your appreciatiom 
of them. C. D. Strang, Mt. Pleasant, Utah. 
* * x 

Every lady loves a diamond ring, and to 
own one is one of the ruling passions of 
her life. And why not? Is there anything 
in all the realm of art more beautiful, more 
chaste or more elegant? The choicest 
present you could possibly make to your 
wife, your mother, your sister or your 
sweetheart is a diamond ring. Growing 
more intrinsically valuable as the years re- 
cede, it remains for all time a most im- 
pressive testimonial of love and friendship. 
Our stock of these precious stones is one 
of the largest and finest ever exhibited in 
Richmond. We have them in every con- 
ceivable style of setting, or you can select 
the loose stone and specify your own taste 
as to setting. J. S. James, Richmond, Va. 

x * * 


Give her a diamond! You want to give 
her a gift that will express your senti- 
ments, and the “sentiments of the season,” 
better than anything else? Give her a dia- 
mond. It is the “gift of love’—and a 
fact not to be overlooked is that it in- 
creases in value every year! Why yow 
should select from this stock is because 
without doubt there is no other stock of 
diamonds in the city equal to this, and 
because this stock was bought before the 
tariff was put on. We bought them for 
less, and we are selling them for less than 
any other merchant could. You must shop 
now. Why wait? Come in at once and 
make your selection. “Time is flying.” 
Open evenings until 9 o’clock. Give a 
watch. There is but one gift that is equal- 
ly appropriate for man, woman or child— 
a watch. Come in and see this great as- 
sortment of fine watches. You can find 
just the thing. Accounts opened with re- 
liable persons. J. S. James, Richmond, Va. 





Stock Keeping and Accounting. 


(Continued from page 115.) 








as the stock sheet will show that. It is 
desirable that this number be “engraved” 
or “scratched” on the chain so that after 
the tag is gone it can be traced. Many: 
other uses can be made of the number en- 
graved on the articles, chief of which will 
be the ease with which the articles are re- 
tagged after being cleaned. 

As each lot of goods is received and 
tagged and placed in stock it is en- 
tered on the proper stock sheet. This 
gives an accurate list of all goods placed 
on sale. As the articles are sold they are 
checked from the stock sheets thus giving 
at all times an accurate inventory of the 
stock on hand. At irregular intervals the 
jeweler can have the stock of any line of 
goods inventoried and compare the list with 
the stock sheet, and in this way keep a close 
watch on his stock. If there is any dis- 
crepancy between the two records the 
stock can be taken again and if no errors 
have been made in taking the stock there 
is proof of knavery somewhere. This part 
of the system alone, in some stores, is 
worth the whole trouble of the whole sys- 
tem. 

In Part IV will be shown the method 
of taking care of the sales. 








The Wadsworth Watch Case Co.» 


NEW YORK CHICAGO 
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REFEREE 
THE WADSWORTH 20-YEAR CASE, 








like all Wadsworth products, has a definite 
goal in view. That goalis absolute MERIT. 
Merit is an argument you can’t answer, it’s 
a pace you can't beat. There’s a standard 
in every class of cases. This is the stand- 
ard of the 20- Year class. 


REFEREE 
THE WADSWORTH 20-YEAR CASE 








is a credit to the maker, the dealer, the 
wearer and the movement.  Engravings 
the newest. Superior French bows. A 
maximum of looks and wear for the money. 
Caters in the best way to the most popular 
demand of the present time. The up-to- 


date 20- Year Case. 





“Attains Its Majority’ 
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ALWAYS RUNNING 
IN TO 
THE A 
LEAD GOAL 


FACTORY, 
AYTON, KY. 


SAN FRANCISCO 


17 Maiden Lane Columbus Building 717 Market Street 
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Why Some Watches Do Not Motion. 


Written expressly for The Jewelers’ Circular. 























HE ascertaining of the exact cause of 
a poor motion is classed among the 
most difficult branches of the watchmaking 
trade. To repair a watch and to restore 
one into running order is comparatively 
routine work, and can be taught; but to 
obtain a motion of one turn and one-half 
on “edge” requires great skill, which can 
only be acquired through extended experi- 
ence. In watch factories where the various 
branches of the trade are specialized, this 
particular job is held down by the most 
skilful men in the trade. The department 
which is called the “hospital job” consists 
of men who are specially trained for such 
work. 

These are generally all-around watch- 

makers with years of practical experience, 
whose eyes become inured to detect every 
little inaccuracy at a glance. The causes of 
poor motions are so numerous and appar- 
ently so insignificant that many repairers 
consider such faults as not direct causes 
and leave them unrectified, looking always 
for more noticeable defects. As a matter 
of fact, it is rarely more than a very 
small defect that causes poor motion. The 
more palpable errors never cause the watch 
to make a poor motion. They simply bring 
the watch to a dead stop, and for this rea- 
son those faults are more apt to be-noticed 
1an the smaller errors. 
The writer will describe in this article 
some of the many puzzling errors which so 
frequently “rob” the “doctor” of his time. 
For instance, we have before us a watch 
which we repaired. Everything is, of 
course, in first-class condition, and yet the 
watch dees not motion. At this juncture it 
will not be out of place to designate the 
standard requirements of a good motion 
that will permit accurate timing. Many re- 
pairers are satisfied to place a watch in 
good condition, listen to its sound or tick, 
and let it go at that. The result of such 
work can never prove satisfactory where 
close timing is demanded. It is well known 
that a watch may sound active and clear 
and yet the motion may be poor; thus cor- 
rect timing will become an impossibility. 

The motion of a watch can only be as- 
certained by observing the vibrations of the 
These observations may be easly 


1 
+] 
ul 


balance. 


made by the arms of the balance only; 
when the screws of the balance are taken 
into consideration they will confuse the 
observer, and it will be impossible to decide 
whether the balance takes one turn or one- 
half of one turr. The requirements for a 
good motion which are one and one-half 
turn on “edge” mean that the movement is 
placed in an upright position so that the 
jewel pin is in a perpendicular line with the 
fork. It is advisable to give a watch this 
test, because the above position is the most 
unfavorable to the motion and if any de- 
fects exist in the roller shake or jewel-pin 
shake they will become noticeable in this 
position, 

[t is now well to watch one balance arm 
right from its starting point and follow it 
up to see how far it is being raised. When 
it is called one turn means that the balance 
arms must exchange positions. When the 
balance begins to vibrate we can notice one 
of the arms, which is close to the center 
leave its position and gradually 
move forward a little farther with each 
vibration until it is raised up to the op- 
posite side, which is called one turn. When 
the conditions of a watch are in every re- 
spect correct, and the balance is not ham- 
pered in any way, it is necessary that the 
balance take one turn and one-half when 
wound up. This means that, after the 
arms have exchanged places, it remains for 
one of the arms to travel half the distance 
again from its original starting point. To 
give a watch this test is not only an ad- 
vantage in close timing, but it also signi- 
fies that the watch is in a general good con- 
dition ; otherwise it will not take a one and 
one-half turn motion. 


wheel, 


Some of the most frequently occuring 
errors that cause poor motions are those 
which are created during the repairs, and 
these are the most baffling ones. Now, 
when we have a watch which does not mo- 
tion and yet everything is known to be in 
first-class order, we must consider what 
repairs we have made and examine these 
parts first. For example: A watch was 
recently brought to the writer by one of 
the hospital workmen for examination. 
This watch was a poor motion. The work- 
man claimed that, as far as he could see, 


orig- 


shape, but 


loose and 


everything was in good 
inally the jewel pin was 
he tightened the jewel pin the motion was 
Now, the attention was at once given 


since 


poor. 

to the jewel pin and roller. We found that 
while cementing the jewel pin into the 
roller the operative dropped a speck of 


shellac on the edge of the roller, which 
formed an almost invisible coating after it 
was heated to a flow. This caused the 
guard pin to catch at just this particular 
spot, and hence the poor motion. 

Again we have before us a poor motion. 
This watch was in first-class condition and 
took a good motion; but after we buffed 
the balance the motion “dropped off.” 
After a careful examination it came to 
light that the workman who buffed the bal- 
ance used a fuzzy buffstick for the opera- 
tion and some of the fine hair of the stick 
filled up the slots of the balance screws 
and projected sufficiently to touch the cen- 
ter wheel each time this particular screw 
passed the wheel, thus causing a poor mo- 
tion. It is a good preventive to hold the 
watch over an alcohol flame in such posi- 
tion that the flame strikes the rim of the 
balance; in this manner all the foreign 
matter which is invisible to the eye and yet 
projecting sufficiently to retard the balance 
will be destroyed. 

It is a custom of some repairers to 
change the mainspring or polish the bal- 
ance pivots whenever a motion ts_ poor. 
This is a very erroneous course. To do 
things at random when a watch does not 
motion is simply a loss of time. It is 
necessary to find the exact cause and rem- 
edy the same, and thus get the quickest and 
most satisfactory results. I saw only re- 
cently some work in which, after rectifying 
the real error which caused the poor mo- 
tion, the mainspring had to be exchanged 
for a weaker one to keep the watch from 
overbanking. Evidently the former work- 
men saw nothing else wrong with the 
watch and resorted to the stronger main- 
spring. While a strong spring will for a 
short time bring up the motion, it will not 
be a lastng job and it will be an uneven 
motion, which is a direct detriment to close 
timing. 

Another poor motion is due to the barrel 
arbor being too tight. It may not be so 
tight that it will become noticeable when 
the watch is being wound or when the train 
runs down without the pallet, but when the 
mainspring is removed it is easy to find out 
if the barrel spins free. Here is where 
many repairers assume that conditions are 


When 


correct when in reality they are not. 








124 





THE JEWELERS’ CIRCULAR-WEEKLY February 18, 1914. 





$1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 
$1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 


$1.20 $1.20 


$1.20 $1.20 


$1.20 $1. 
$1.20 $1 


bo bo 


$1.20 $1.20 
$1.20 $1.20 $1.20 


$1.20 $1.20 $1.20 


$1.20 $1.20 


0 $1.20 to produce something worth while. The best low-priced 
0 $1.20 American-Made7 Jewel Movement onthe market. $1.20 








We Bought Them All 


(8 Size, 7 Jewel Century Movements 
HUNTING OR OPEN FACE 
MADE BY 


The Seth Thomas Watch & Clock Co. 


THOMASTON, CONNECTICUT 
Established in 1813 


Making Watches for One Hundred Years ought $1 20 
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Hunting are lever set. Open face are pendant set. 


This Movement Sold at the 
Factory at $1.50 Each 


Gut Price» - 1.20 Each 
HOLSMAN & ALTER 


179 W. Madison St., Chicago, Ill. 


P.S.— Write for our new illustrated Catalogue just off 
the press, mailed to Retail Jewelers on application only 
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21-23 Maiden Lane, New York Tower and Street Clocks 


704 Market St., San Francisco wT. HOWARD OLOOK CO, 
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12 SIZE MOVEMENTS 





Mathey Bros., Mathez & Co. 


MANUFACTURERS AND IMPORTERS OF 
Superior, Plain and Complicated 


WATCHES 

















Sole Agents for Brassus, Switzerland 
CHAS. H. MEYLAN 15-19 MAIDEN LANE 
Small Watches a Specialty NEW YORK 12 SIZE SPLITS 


WATCHES DEMAGNETIZED 


























How to Get 








Big Ben’s Flasher Free 


We want to put an overtime 


salesman in your window—one 
that will flash Big Ben sales after the 
rest of the force has gone home. 


One that will gather the crowd day and 
night in front of your store—one that will sell 
not clocks only, but silverware, jewelry, any 
blessed thing you put in the window. 


It is an electric flasher designed by Big 
Ben, the greatest little sales getter he’s ever 
had on the road. 


This flasher was put on trial two months 
ago in a few large cities and half a dozen 
small towns. It simply did wonders. 


It consists of a framed bronze cloth paint- 
ing of aman waking up to the sound of Big 
Ben. While he is cheerfully stretching him- 
self, the words, “‘He left his call with Big 
Ben,’’ and a Big Ben symphony are flashed 
on the canvas. 


It operates with any ordinary light. It 
comes to you all wired and O.K.’d by the 
board of underwriters. All you have to do 
is to connect it with the nearest window lamp 
socket and turn on the juice. It’s expensive, 
but it’s a winner. 


We are offering to send this electric 
flasher, wired to fit your window, absolutely 
free upon receipt of an order for 48 Big Ben 
taken in one lot. 


Flasher may be ordered for immediate 
delivery and clocks for later shipment, but 
shipping date must be specified and goods 
taken in one lot. 


If you cannot order 48 Big Ben in one 
shipment, we are ready to meet you more 
than half way. (See reverse side.) 


When sending your order, be sure to 
let us know just how much cord you need 
to connect it with the nearest window lamp 
socket. 











Western Clock Co. ( Westclox) La Salle, Illinois 















How to Get Big Ben’s 








Flasher at Half Price 


This electric flasher is the most expensive win- 
dow display fixture Big Ben has ever put out. 





To get a flasher that is perfectly 
ventilated and will mot get hot—one 
that is absolutely fire-proof and ship- 
ment-proof—one that looks like an 
electric sign at night and like an oil 
painting in the daytime—that is no 
easy nor cheap matter. 


But Here It Is 


Here is a flasher that is all of this 
and then some—one that talks to the 
people that pass by your store day and 
night—one that will not tarnish in the 
sun nor blister in the heat—one that 
will be just as good three years from 
now as it is today. 





If you can’t order 48 Big Ben in 
one lot, we’ll go you more than half 
way—we’ll send it to you for $1.50. If 
ordered with 12 or 24 Big Ben, we'll 
pay full freight on both clocks and 
flasher. 


And Remember This 


If you make the order 48 in one 
shipment, the flasher is yours without 
any cost. In either case—$1.50 or 
free—only one flasher can be sent to 
any one dealer. 














Lantern Slides 
Window Cards 
Newspaper Electros 
Street Car Cards 
Repair Material 


Free With the Order 











Besides this flasher, any of the above 
material will be sent free upon request 
to any dealer ordering 12 or more Big 
Ben. Only the flasher will be charged 
for. 


It is practically a complete Adver- 
tising Service we place at the disposal 
of each Big Ben jeweler for $1.50, and 
a flasher thrown in. 


And Lastly This 


When you write us requesting the 
flasher free with 48—or at half price for 
$1.50—please be sure to let us know 
just what cord length you need to con- 
nect it with the nearest lamp socket. 
The cords are furnished in four sizes: 


6, 9, 12, 15 feet. 











Western Clock Co. (Westclox) La Salle, Illinois 
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a watch shows faults it is the common cus- 
tom to remove the balance and pallet and 
let the train run down. Now, so many re- 
pairers believe that when the train runs 
down there is, of course, nothing the mat- 
ter with it. This idea has tended to mis- 
lead the uninitiated very often. As a mat- 
ter of fact, the train would have to be in 
very poor condition to stop tight when 
pulled by a powerful mainspring. 

Small errors such as cause a poor motion 
can only be observed when the mainspring 
has no influence over the train or escape- 
ment. When a watch shows errors in the 
train it is advisable to let the mainspring 
down, and then the freedom of all the 
wheels may be tried. If everything appears 
free it is then well to lift the top plate and 
examine the entire train right at the mesh- 
ing points, and if any bent teeth should 
exist among the train wheels they will be- 
come obvious right at their respective pin- 
ion leaves before the spring would other- 
wise have a chance to separate them. When 
2 watch is to be examined for causes of a 
poor motion, it is, above all, necessary to 
ascertain that the escapement is in good 
order. ‘he following are the principal 
rules which are adopted by the experts in 
facteries. First of all, try the end shake 
and side shake of the balance pivots; see 
that the roller and jewel pin are clean. 

The surest way to find out if there is any 
shellac on the edge of the roller is to pass 
a scraper over it, as the shellac often forms 
only a very thin coating which assumes the 
same color as the roller and is invisible to 
the eve. But when a scraper is passed over 
it, it will catch on the shellac and remove 
it. Next try the freedom of the pallet 
(this is done by forcing the fork against 
the roller), and if it does not fly back to 
its banking pin the pallet is either bereft 
of draft or it is not free in its bearings. 
The train is, of course, also inspected, but 
it is not often that the faults are found 
there; stickers in the train often cause 
stoppers, not poor motions. 

The barrel should be given some atten- 
tion as to its freedom between the plates 
and also its freedom on the arbor. It is 
well to remove the mainspring and, after 
the barrel has been freed, place the barrel 
and center between th plates and notice if 
they spin freely. Poor motions on the po- 
tence or balance cock are generally caused 
by short pivots, which do not reach the end 
stones, or by pitted end stones. When an 
end stone becomes’ pitted there is no other 
remedy but to exchange it for a new one. 
If the end of a pivot is not cleanly pol- 
ished it will sometimes pit an end stone in 
a few weeks. In fact, end stones are some- 
times found to be pitted in the factory dur- 
ing the timing process, and for this reason, 
when difficulties in motion or timing be- 
come obvious, it is well to examine the end 
stones. 

Poor motions are also caused by hair- 
springs, if not perfectly free; mainly so in 
watches with breguet springs, where the 
spring may lie too close to the stud or 
regulator pins. These errors may be easily 
rectified by filing the pins or stud, or both 
if necessary. When filing these parts it is, 
however, necessary to separate the balance 
from the cock, otherwise the filings may 
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find their way into the jewel holes and, 
when settled with the existing oil in the 
jewel holes, may cause some trouble in the 
future. Another hairspring error which 
often baffles even the experienced hospital 
workman is when the breguet overcoil is 
laid too close to the lower spring. It is not 
noticeable at first glance, but on close ob- 
servation it may be seen that the bend 
which leads the overcoil upward is too 
close to the lower spring; thus when the 
balance is in motion the lower spring is 
brought, during its expansion, in touch with 
the curve, and the result is a poor motion 
which can only be remedied by raising the 
overcoil of the hairspring. 

lf the above pointed-out errors are 
looked for and rectified before working on 
the wrong track to locate causes of poor 
motion, it will greatly aid some repairers 
who are anxious to yet quick results in 
their workshops. 





Lunardi’s Famous Watch. 


Larne aire: may not generally 
be aware of the fact, but the first 
aerial ascent in England was made by 
Lunardi, an attaché to the Neapolitan Em- 
bassy, 130 years ago, and that on the occa- 
sion the Princ@ of Wales, afterwards 
George 1V., presented to the sky pilot a 
gold watch as a manifestation of his ap- 
preciation of what was then considered a 
marvelous achievement. When the aerial- 
ist attempted another ascent 18 years later 
he fell into the sea and the watch was 
much impaired. Lunardi, it is reported, 
asked the Prince to have the timepiece put 
in order. The text of the petition is in- 
teresting. It is still in the possession of a 
resident of England, and reads as follows, 
the original spelling being preserved: “To 
his Royal Highness George Prince of 
Wales. The most respectful petition of 
Vincent Lunardi, first aerial Traveller in 
England. To his Royal Highness George 
Prince of Wales. The most respectful Pe- 
tition of Vincent Lunardi. Humbly shew- 
eth, That Your Royal Highness’s Peti- 
tioner soon after his ascent from the Ar- 
tillery Grown & Aerial Voyage, receiv’d a 
valuable Stop-Watch describing seconds, as 
a token of Your Royal Highness’s appro- 
bation, with a command that, it should be 
Your Petitioner companion on every future 
aerial excurtions, which has ever been im- 
plicitly obeyed. 

“And Your Highness’s Petitioner begs 
leave to represent, that after ascending 
with His Balloon from Naples he was un- 
fortunately obliged to descend in the Gulf 
and being dragged throgh the waves for 
three hours he was landed at the Island of 
Capri, where on recovering from the fa- 
tigue of his unpleasant aquatic jurney he 
found his valuable Watch so much injured 
by the Salt Water, that the exertions of a 
very ingenious artist were required to ren- 
der it once more useful, but in Italy neither 
Love or money could procure that assist- 
ance. Your Royal Highness’s Petitioner 
therefore humbly solicits that Your High- 
ness will be graciously pleased, to direct 
Mr. Villiamy to renew the internal part of 
the Watch so that, he may enjoy its aid on 
his next flight, which will shortely take 


127 


place at Coruna while the British Fleet is 
off Ferrol, and Your Royal Highness’s 
Petitioner will continue, as has been his 
uniform practice to offer up his prayers, 
especially when he has ascended nearest 
Heaven, to Almighty God for the Precious 
Health and Long Life of Your Royal 
Highness.” 

This petition was sent by Lunardi to 
Villiamy, of Pall Mall, the Prince's watch- 
maker, in a letter of which the following 
isacopy: “Mr. Villiamy, His Royal High- 
ness’s Prince of Wales Watchmaker Pall 
Mall. Mr. Lunardi presents his respectful 
compliments to Mr. Villiamy, he has been 
very ill with a colic and seemes it will not 
be in his power not to walk out to Day 
therefore, as he understand His Royal 
Highness is to leave Town this afternoon, 
Mr. L. begs Mr. Villiamy w'll waite on His 
Royal Highness with the ineclos’d. Thurs- 
day morning 9 o’clock. No. 13, Oxendon 
Street, Haymarket.” 


Carnotite. 





\RNOTITE the principal source of 

radioactive substances, is an ore of 
vanadium and uranium. Its principal oc- 
currence in the United States is within the 
State of Colorado. 

Carnotite is probably an alteration prod- 
uct of pitchblende, and is the mineral 
whence the major portion of our radium 
supply is derived, says a writer in the En- 
gineering and’ Mining Journal. It was dis- 
covered by Charles Poulot late in 1887 or 
early in 1888 in the Roc Creek (or possibly 
La Sal Creek) district of Montrose County, 
Colorado. In the beginning small lots were 
shipped to a little wooden shed near the 
east end of Champa St., Denver, where the 
ore was treated by Poulot and E. Cumenge, 
both chemists, who were associated with 
M. Voilleque in the rare metals business in 
Denver. 

Poulot traveled through 
Colorado and acquired a pitchblende de- 
posit in Gilpin County, which he sold to 
the Roman Catholic Bishop Marchboeuf of 
Denver. The latter died in 1890 and be- 
queathed it to his successor, Bishop Matz, 
who sold it in 1912 to Yale College for 
$10,000. Poulot was interested also in the 
tungsten deposits of Boulder County. 

The uranium-vanadium mineral was 
named carnotite by Mr. Poulot in 1888 at 
the suggestion of Mr. Cumenge in honor 
of Marie Francois Sadi Carnot, President 
of France. 


extensively 








Burglars during the early morning hours 
Saturday cut a large hole in the display 
windows of the F. L. Wilson Co., Inc., 
retail jewelers, 237 Main St., Danbury, 
Conn., and succeeded in getting away with 
stock in the window, and from a showcase 
near by, valued at about $350. A diamond, 
the police believe, was used to cut the glass 
and after the outline had been traced sev- 
eral times with the gem a large steel tool 
was used to push the glass out. Reaching 
through the opening, the thief took 12 
watches, several gold bracelets and 12 watch 
chains. The police are working on several 
clues and a description of the missing prop- 
erty will be sent to the police departments 
in surrounding cities and towns. 
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BAKER & CO., INC., NEWARK, N. J. 


PLATINUM COLD AND SILVER REFINERS AND MANUFACTURERS-—NEW YORK OFFICE, 30 Church Street 





WACHTER 


Safety Watch Bow 


Watches with our bow pos- 
sess individuality, create confi- 
dence and will increase your 
business. We make a special 
bow for repair purposes in all 
sizes, antique and round, that 
can be attached to any watch 
without changing the pendant, 
and will be as secure as our 
complete pendant and bow. 


Write for our Booklet 


THE WACHTER MFG. CO. 


HARTFORD, CONN. 





Patented. 








leLole —- JULES JURGENSEN — Copenhagen 


Manufacturer of the Celebrated 


WATCHES and CHRONOMETERS 
PARIS GRAND PRIX 1900 
RUDOLPH & SNEDEKER, Sole Agents, 65 Nassau Street, NEW YORK 
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Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 


Sole Agents to the Trade 


J. J. ELLIOTT & CO. 
LONDON 





Formerly at 12 Barclay St. 





8 DAY (CT AVA WATCHES 


SOLE AGENTS 


Hipp. Didisheim & Bro. 
54 Maiden Lane, N. Y. 
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ENTS GRANTED BY THE UNITED STATES AND GREAT 
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UNITED STATES PATENTS. 





ISSUE OF FEB. 10, 1914. 


1,086,384. CARD HOLDER. Watter McKin- 
NON, Tacoma, Wash. Filed March 27, 1913. 
Serial 757,127. 

In a card holder, the combination of a box; a 
hinged cover therefor; a movable plate within said 
box; springs pressing said movable plate toward 
one side; withdrawing means secured to said plate 








whereby said plate may be drawn back against the 

action of said springs; and a latch normally hold- 

ing said cover closed and adapted to be engaged 
by said plate when it is withdrawn to release said 
cover. 

1,086,430. PIN TONGUE FOR CUFF PINS. 
Wane W. Witu1ams, Providence, R. I. Filed 
Dec. 1, 1911. Serial 663,378. 

In a cuff pin, the combination of a tempered pin 
tongue having a coil and a laterally bent presser 
foot, a free end upon said presser foot extending 
in substantial alignment with the adjacent portion 
of said coil, a pin catch having a U-shaped closed 





outer end and adapted to engage the point of the 
pin tongue, and a hinge member having a U-shaped 
closed outer end and two opposite flat sides in 
which hinge member the coil is mounted with the 
two flat sides of the coil in contact with the flat 
sides of the hinge member, respectively, the normal 
length of said presser foot before assembling and 
of the coil together being longer than the distance 
between said U-bends against which they respect- 
ively. abut, in their compressed position. 
1,086,455. BELT BUCKLE. Gus Mayor Karser, 
New York. Filed June 27, 1913. Serial 
776,051. 
The combination with a hollow body, of a lon- 
gitudinally disposed clamping plate secured at one 





end to said body, and a cam device pivoted to 

said body and movable relatively to said clamping 

plate toward one end of said body to actuate said 
clamping plate toward said body to clamping po- 
sition. 

1,086,589. TIME CONTROLLING APPA- 
RATUS FOR BURNERS. Hersert E. Dore 
and OrrincTton S. DE Zara, Boston, Mass., as- 
signors of one-third to James W. Nourbourn, 
Somerville, Mass. Filed March 28, 1912. Se- 
tial 686,769. 

The combination with a clock movemeht having 
an hour dial, a pair of studs adjustable on the dial, 

a spindle carried by the movement, a trip lever 
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fast on the spindle and arranged to be engaged 
alternately by said studs to rock the spindle, a 


work engaging member rotatably mounted, means 
for rotating such member, a series of arms carried 
by the work member, and each having a pin, and 
an escapement lever having a pair of adjacent lugs 
co-operate 


arranged to with said pins on the 





arms respectively, the escapement lever being 

connected with said spindle and reciprocated upon 

the spindle being racked from engagement with 
said stops. 

1,086,656. PIN JOINT. James A. Doran, Provi- 
dence, R. I. Filed June 10, 1911. Serial 
632,500. 

A pin joint, comprising a base, a side having 

a perforation, and an opposite side having a rivet 

drawn up integrally from the metal of said side 





and of a size to receive and pivotally support the 
pin and of a length to extend across the joint and 
through the perforation in the perforated side, so 
that its free end may be headed up or clenched on 
the outside of such perforated side to unite the 
sides and retain the pin in place. 

1,086,657. PIN JOINT. James A. Doran, Provi- 
dence, R. I. Filed March 25, 1918. Serial 
756,781. 

As a new article of manufacture, a pin joint 
consisting of a body having opposite ears, one of 
the ears having drawn up from it a pivot-rivet of 
a length sufficient to extend to and through a hole 
in the other ear and afford enough material to 





enable it to be headed up on the outside, and 
thereby afford a pivot for the pin tongue and a 
rivet to unite the ears and pin tongue, said pivot- 
rivet projecting out of perpendicular from the 
ear before riveting. 
1,086,997. BARRETTE. Atsert K. Cottins, 
Lancaster, S. C., assignor of one-half to Belle 
J. Nance, Lancaster, S. C. Filed Jan. 17, 
1913. Serial 742,663. 
A hair fastener comprising an elastic body mem- 





ber curved longitudiually throughout its length, a 
fixed keeper secured to the back of the member 
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adjacent to one end thereof and provided with re 
taining portions disposed approximately at an 
acute angle to the back of the body member, the 
said retaining portions being spaced relatively 
so as to define an intervening slot therebetween, a 
pin pivoted at one of its ends to the opposite end 
of the body member and at the back thereof, and 
a head formed on the free end of the member and 
having relatively diverging sides operable to en- 
gage against the retaining portion of said plate 
and adapted to be drawn into the inner end of 
the slot between the retaining portions under the 
inherent elasticity of the body member and owing 
to the inclination of said retaining portion of the 
plate when the free end of the pin is initially em 
gaged with the keeper, the said pin having a re 
duced portion whose sides merge directly into 
said diverging surface, as and for the purpose 
specified. 

1,087,015. MEMORY RING. Wittiam R. Het 
muN, Iola, Kans. Filed Nov. 27, 1912. Serial 
733,853. 

A device of the class described comprising am 
annular body having a pair of lateral slots opem 
ing through its inner and outer faces, a clasp 
member pivotally mounted within each slot and im 





cluding a short inner arm and a long outer arm, 
and an arcuate spring secured to the inner per- 
iphery of the said body for engagement with the 
short arms of the clasps, the outer arms of the 
said clasps being extended toward each other and 
adapted to engage the outer face of the body. 
1,087,076. KEYLESS CLOCK. Cuarites BH 
Bett, Thomaston, Conn., assignor to the Seth 
Thomas Clock Co., Thomaston, Conn. Filed 
April 5, 1913. Serial 759,161. 

In a keyless clock, the combination with a clock 
case, of a time movement having movement plates 
and winding and setting trains, a bearing and po- 
sitioning hub located upon one of the said move 
ment plates concentric with the center shaft of 
the said movement and smaller in diameter tham 








the plate on which it is located, a winding and 
setting gear having bearing upon the said hub by 
which it is centered with respect to the movement, 
and a rotary winding and setting member con- 
centric with and centered upon the said clock case 
and connected with the said gear for driving the 
same. 
Designs. 

45,228. GLASS JAR. Reusen Hatey, Beaver, 

Pa., assignor to the United State Glass Ca, 


WWvu. 


TN 
ee 





1913. Serial 


Filed Dec. 4, 
Term of patent 7 years. 


Pittsburgh, Pa. 
804,782. 


45,231. LOCKET. Sipney A. Ketter, New York, 
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The Blancard Rivetless Safety Catch 

















Patented March 1, 1910. 


OUR NEW SIZE (No. 27) is the SMALLEST 
Safety Catch of Its Kind on the Market 


BLANCARD & CO. wim 96-100 Maiden Lane, New York City 























Now Is the Time to Get Busy 








Do not repeat the mistakes of last year and the year 
before. Take advantage of the dull season and push your- 
self ahead of where you are at present as a mechanic and 
also as to the wages you can make. 


A post-card addressed to the 


Horological Department 
Bradley Polytechnic Institute 


PEORIA, ILL. 


will secure for you our latest catalogue, which is full of 

information good for those who are desirous of improving 

themselves in Watchwork, Jewelry, Engraving and Optics. 
Write to-day. 























«late and wire in any hardness, 
seamless platinum tubing a 
specialty. Platinum, gold and 

silver refiners. Assayers 

ind sweep smelters. 











GEORGE M. BAKER 


85-91 Page Street PROVIDENCE, R. |. 


REFINER 





Our solicitation for a trial shipment of sweeps or 
any kind of refinings is based upon our motto: 


“Prompt and Satisfactory Returns” 


Send us your next lot of refinings 


























The Elizabethtown Smelting Co.,Inc. 


SPECIALISTS IN THE TREATMENT 


OF 
JEWELER’S WASTES 
NEW JERSEY 





UNNEE 6) ay, es ee 











If you have some surplus 
power you can do your 
own re oie or 
¥ out cost, and save 
PLATE... - your gold, ALL your sil- 


TO MAKERS OF 
ROLLED GOLD . 











ver, AND all your copper. 
(That thousand pounte 0s copper is worth $150; 
might just as well save it as give it away.) 


Particulars of 


JEWELERS TECHNICAL ADVICE CO. '? NeW york 


Works at 225-227-229-231 
New Jersey Railroad Avenue, 


Our New York Office, NEWARK, H. J. 


Charles Engelhard, Hudson Terminal Bldg., 
30 Church Street 
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February 18, 1914. 


assignor to the Wightman & Hough Co., Provi- 
dence, R. I. Filed Sept. 11, 1913. Serial 





789,376. Term of patent 3% years. 
45,238. FRATERNITY PIN. Cuartes E. Nixon, 





Columbus, O. Filed Dec. 8, 1913. Serial 
805,471. Term of patent 14 years. 


45,247. FINGER RING. Frepertck W. WHITE- 





House, Pelham, N. Y. Filed Nov. 12, 1913. 


Serial 800,680. Term of patent 7 years. 





UNITED STATES TRADE-MARKS. 
{The following trade-mark has been adjudged 


entitled to registration under the Act of Feb. 20, 


1905, and is published in compliance with Section 
6 of said Act.] 





TRADE-MARKS PUBLISHED FEB. 10, 1914. 

Ser. 74,434. (CLASS 28. JEWELRY AND PRE- 

CIOUS METAL WARE.) Mies F. BIxter, 
Cleveland, O. Filed Dec. 6, 1913. 





Particular description of goods.—Solid-gold and 
gold-filled, plain, chased and stone-set finger rings, 
wrist bracelets, watch chain and watch fob swivels, 
picture lockets, cuff link buttons and necktie 


clasps. 


Claims use since October, 1906. 
Ser. 74,794. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Western Ciockx Co., Peru, 
Ill. Filed Dec. 22 1913. 


HOP OUT 


Particular description of goods——Clocks and 
watches. 
Claims use since Oct. 18, 1913. 

Ser. 74,860. (CLASS 23. CUTLERY, MaA- 
CHINERY AND TOOLS, AND PARTS 
THEREOF.) L. H. Ketter & Co., New York. 
Filed Dec. 27, 1913. 


HERKULE 


Particular description of goods.—Jewelers’ saws 
and similar articles. 
Claims use since about the year 1903. 


BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1913, From The 
Illustrated Official Journal.) 





ISSUE OF JAN. 28, 1914. 
22,777. HAT FASTENERS. T. Jaco, Ports- 
mouth. Oct. 7. 
Ladies’ hats are secured by a pin a on which is 
pivoted a spring-pressed clasp b adapted to engage 





the outer surface of the hat by teeth b*. The clasp 
b may have an ornament d attached to it. 
22,794. HAT AND HATRIN HOLDERS. O. 
SKINNER, Sheffield. Oct. 7. 
A holder for supporting a lady’s hat by means of 
a hatpin, and also for holding other hatpins, is 





formed of a tube having a bell mouth. The tube is 

provided with means of attachment to any article 

of furniture, such as a theater chair, etc. 
« 
Applications for British patents, Jan. 13-17. 

948. FOUNTAIN PENS. C. Bristow. 

1,031. CLASP DEVICE FOR INTERCHANGE. 
ABLE BRACELETS H., Satzserper. 

1,135. HATPIN GUARD. Atice Coates. 

1,153. POINT PROTECTOR FOR HATPINS. 
A. SEIBERT. 

1,263. BRACELETS. Lawson, Warp & Gam- 
MAGE, Lrp., & J. E, GAMMAGE. 

1,823. SNAPS FOR FASTENINGS' FOR 
NECKLETS, CHAIN BRACELETS AND 
THE LIKE. W. F. JEenNENS. 

1,848. FASTENINGS FR 
NECKLACES AND THE LIKE. 
NISON. 

1,849. BRACELETS AND THE LIKE AND 
FASTENING THEREFOR. G, Dennison. 

Complete specifications accepted. 
1913. 

1,565. FASTENER PARTICULARLY FOR 
USE IN JEWELRY AND THE LIKE. 
WriGur. 

9,943. PINCE-NEZ EYEGLASSES AND THE 
LIKE. Pexrs-LeuspEN. 





BRACELETS, 
G. Den- 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

[Reported for THe Jewerers’ Crrcucar by W. 
H. SweNarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
York. ] 





Patents expired Feb. 2, 1914. 
576,251. SPECTACLES. G. Bauscn, Syracuse, 


Ms ae 

576,456. WATCH PLATE. D. Kamerman, New 
York, 

578.528. ALARM CLOCK. C. B. GartReELt, 
Chicago. 


Design granted Jan. 30, 1900, for 14 years. 
32,148. KNIFE HANDLE. C. F. Situ, New 
Britain, Conn. 








Marie E. Brooks, ‘Cedarhurst, N. Y., has 
been granted a patent on a condiment 
holder which is also protected in Canada 
and on which a patent is being taken out 
in England. The device is simple and in- 
expensive, but at the same time effective, 
keeping the top, bottom and sides of the 
condiment holder clear and_ pulverizing 
thoroughly the material contained. 
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Good Resolutions Suggested by a Journal 
in the Grocery Field. 





1. I will not be a price cutter. 

2. To this end I will study diligently to 
know what it costs me to sell my goods. 

3. | will treat my creditor, my customer, 
my competitor, my employe and myself 
with absolute fairness. 

4. ] will seek to know my competitors 
better, and will try to get them all into a 
local association, for regular social meet- 
ings. 

5. I will endeavor to systematize my 
business and secure the co-operation of my 
salesmen, so as to increase my volume of 
business to the maximum and reduce my 
cost of doing business to the lowest notch. 

6. I will neglect no opportunity to im- 
prove my own business knowledge and con- 
dition, and to do what I can to uplift the 
condition of the trade; to this end lending 
my influence and support to all movements 
for that purpose. 

7. I will actively support my association, 
attend its meetings, serve on its committees, 
if requested to do so; answer promptly all 
communications from its officers, and in all 
other ways endeavor to promote its pur- 
poses. 

8. I will carefully read my trade papers, 
and see that my subscription is not allowed 
to expire; and I will freely write to the 
editor whenever I am moved either to com- 
mend or criticize; realizing that it is my 
paper, and its value depends largely upon 
my attitude toward it. 

9. I will thoroughly and systematically 
advertise my business, realizing that if I 
have something to sell [ cannot expect the 
people to guess it unless I at least give 
them a hint. 

10. I will be loyal to the jobber and man- 
ufacturer who are loyal to me, and [ will 
be loyal to the other merchants of my home 
town, as I have a right to expect them to 
be loyal to me; realizing that if I am in- 
consistent in these respects I have no right 
to complain because other people patronize 
the catalog house—The Denver Grocer. 








Vice-Consul General Clarence E. Gauss, 
Shanghai, has submitted a report to the De- 
partment of Commerce and Labor regard- 
ing the infringement of American trade- 
marks. The report says that several re- 
cent cases of infringement of American 
trade-marks and patent rights lead to the 
suggestion that American manufacturers 
should give more attention to the regis- 
tration of their trade-marks in European 
and Oriental competing countries if they 
desire to avoid the importation of imita- 
tions of their goods in this market. Not- 
withstanding that China has no trade-mark 
or patent laws—although the government 
has undertaken in the treaties to inaugu- 
rate such systems, says the report, the dif- 
ficulty in the matter of infringements does 
not generally arise among the Chinese, with 
whom the authorities are usually prompt 
to deal in cases of infringement, but with 
certain European and Oriental manufac- 
turers who put on the China market mer- 
chandise which is claimed by representa- 
tives of American manufacturers to violate 
American trade-mark and patent rights. 
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GOLD and 
SILVER 





F & 





SOLDERS 


ARE THE BEST 





A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED 


“Ask the Man Who Uses It” 


FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS, 50-56 John St., New York || 








WATCH MATERIALS —TOOLS —JEWELER’S SUPPLIES 





Ss 











Alphabets and Numerals 


For Class Rings, Emblems, Etc., in Various Sizes 


ABCDEFGHIJKLMNOPGRSTUVWXYZ 
1234567890 1234567890 


123456783906 


kept in stock in 10 and 14 karat gold, also in Sterling Silver and Bronze 


HERPERS BROS. 
NEWARK, N. J. 


N. Y. CITY BRANCH 
35 MAIDEN LANE 


(ESTABLISHED 1865) 





JEWELERS’ 
SHOW CASES 





Our Small ROSEWOOD MOULDING 
STEEL LINED CASE, We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & Co. 
159 to 167 ANN ST., CHICAGO } 


JEWELERS’ FIXTURES 


Write for our New Catalogue 


Our Motto: The Best of Everything } 














MESH BAGS REFINISHED $1.00 


We re-silver, re-line (with kid or silk), and repair the mesh on any German silver mesh bag, 
from 6 to 7 inch or $1.00; other in proportion. First-class work, prompt service. 
for window display card and price list on special repairs, such as gold, gun-metal and 
bags. We Repair, Refinish anything in Jewelry and Silverware for the trade promptly 
and at reasonable prices. Send us your next repair job. 


A. A. LUPIEN ©O., MANUTSCTURERS or peau mace 








Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. Money earned whilr 
studying. Positions secured, Easy terms Senc 
tor catalogue. Address 


St. Leuls Watchmaking School, $1. Lewis, ao 











IF YOU HAVE FAILED 


: me f through other means to secure proper and prompt returns with 
your jewelry repairing or plating, why not, for the benefit of your business, investigate the merits and facilities of our concern 


by sending us your next trial order. 


GERMAN SILVER MESH BACS 


reline with kid or silk regardless of condition for 75¢. te $1.00. Without lining, 50c. to 75c. 
SEND FOR OUR PRICE LIST 


COHAN-EPNER CoO., 51 Maiden Lane, New York 





We will repair, heavily silver plate, and 
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Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 





MAIN OFFICES: SMELTING WORKS: 


4 21 John Street 32-40 Flushing Avenue 
| NEW YORK BROOKLYN 


JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


74 and 76 Clifford St., PROVIDENCE, R. |. 


We Do Our Own Smelting 








Special Platinum For Jewelers 
Any Shapc and Deqree of Hardness 


Platinum, Gold and Silver Refiners 


The Roessler & Hasslacher Chem. Co. | 


PLATINUM WORKS MAIN OFFICE 
Perth Amboy, N. J. 100 William St., N.Y. C 


F. A. CROSELMIRE, Manager : = 
= Engine-Turning for | shall be pleased to show 
CRUCIBLeSS. the Trade designs and quote prices for 


Jewelers’ Supplies, quae 
Etc. fl 












































engine-turning on jewelry and 














Established 1850. silverware. We are making a specialty of brocading work. 
J.&H. BERGE, Write Us Your Needs ; 
ese FIELD ENGINE-TURWING CO., 117 Point St. Providence, R. I 





HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Office and Salesroom, 170 BROADWAY, NEW YORK 
Send or Price List Tel. 370 Cortlandt 


-ASWEEPS 1» BULLION 


Purchased and Refined—Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


x B. HAGSTOZ & SON, PHILADELPHIA. PA. 


VU. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made fer Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 


ENAMELS 


of all Colors and Degrees of Fusibility 
for GOLD, SILVER, COPPER, Ete. 


List’ VAUGHTONS, Ltd. ™iaxcnam 








vo @ uw ry : 
bs ims 
bc | 





Pa al 



































ESTABLISHED 1868 GOLD AND SILVER REFINERS 


L. LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 


S$. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Trommatention given to pow THE TRADE 
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-Kingsbacher Bros., Pittsburgh, Pa. 








Continent Covering Auctioneers? 
FROM SEA TO SEA, FROM THE GULF TO THE GREAT LAKES. 


When selecting an Auctioneer take in consideration the standing of the firms, the class of the cities, the scope of ter- 
ritory covered by his credentials. I have maintained a position of honor and leadership for over 25 years, as proven by 
my references appearing in The Jewelers’ Circular Weekly and Keystone for that time. When the roll call of ability is 
made what a man thinks of himself counts little. Anybody can make wild assertions; backing them up with real live facts 
is what counts. 

Auction Sales Are Still the Magnet to Get the Dollars. 
Quality is the Greatest Leverage in Every Honest Comparison. 
Sales Made During the Past Fourteen Months. 


The Geneva Watch & Optical Co., two months’ sale, Los Angeles, Cal. Second sale. 

Ten weeks, Wm. Reiman, 328 Fifth Ave., three doors from Waldorf, stock $750,000, New York. 

Two great sales in Chicago on State St. and Madison. One in bankruptcy, the other for an estate, lasting two months. 
Cash receipts over $150,000. 

aro Eugene V. Haynes Co., Society Jewelers, Atlanta, Ga., my ninth sale in this city. It was a great success and made 
in August. 

W. F. Kirkpatrick & Co., second sale over two months, stock $200,000. 

Chas. S. Stifft, second sale. Leading jeweler of State, at Little Rock, Ark. 

M. Waldhorn & Co., 337 and 343 Royal St., New Orleans. Grand old firm; only the finest goods. Fifth sale in the 
metropolis of the Gulf States. 

The A, P. Rich stock, Birmingham, Ala. Firm failed for $173,000. 

Sale made for American Trust & Savings Bank. A. V. Abbott, Receiver. 

Louis J. Schaul & Co., Augusta, Ga., stock damaged by water and smoke in recent fire. Thousands of people could not 
get in the room. Fine stock. 

H. Iverson, Corsicana, Texas; S, H. Fess, second sale, Kearney, Neb.; J. B. Trickey, Lincoln, Neb.; H. M. Heckart, 
Springfield, Mo., entire stock and many fine sales in smaller places. 

NOW SELLING 

The $275,000 stock of Hess & Slager at Jacksonville, Fla. One of Florida’s finest old pioneer concerns; sale caused 

by the recent passing away of Mr. Maurice Slager. 








AA Few of Over 500 MIGHTY MAN O THE HAMMER, AA Few of Over 500 
References References 








Mermod, Jaccard & King, St. Louis, 
Mo 


Sheff Bros., Wheeling, W. Va. 
Burt Ramsay, Cleveland, O. 
Welte & Weiting. Peoria, Il. 

Hight & Fairfield, Butte, Mont. 
The F. B. Lewis Co., Cleveland, O. 
T. R, J. Ayers & Bro., Keokuk, Ia. 


R, Van Kuren, Savannah, Ga. 

Lippman Bros., Altoona, Pa. 

Geneva Watch & Optical Co., Los 
Angeles, Cal. 

Chas. S. Stifft, vittle Rock, Ark. 

Sigler Bros. Co., Cleveland, O. 

B. Wingerter, Akron, O. 

Henry Schaul, Atlanta, Ga. 

A. Schirmer, Saginaw, Mich. 

The Pairpoint Corporation. 

White & McNaught, Minneapolis, 
Minn. 

Duhme Bros., Cincinnati, O. 

King, Moss & Co., San Francisco. 

Rushmer Jewelry Co., Pueblo, Colo. 

P. H. Latchicotte, Columbia, S. C. 

Carl Von Suitter, Jackson. Miss. 

Keil & Hettich, Chicago. 

L. Luckhardt, Johnstown, Pa. 

Bolland Jewelry Co., St. Louis. 


A. Rothschild, Brunswick, Ga. 
™. H, McKnight Sons, Louisville, 


y- 
A. Kurtzborn & Sons, St. Louis. 
na Kirkpatrick & Co., St. Joseph, 


0. 
A. J. Renkle, Augusta, Ga. 
Knickerbocker Co., New York City. 
L. J. Marks, Pittsburgh and Kansas 
City. 
Burns, Barry Co., Memphis. 
William Gill, St. Louis, Mo. 








Made sales for the U. S. Govern. 
ment, being employed by the Col- 
lector of the Port, on account of 
knowledge as an Arnraiser and Auc- 
tioneer. 


Made sale at Williams, Parker & 
Severn, of Chicago, of over 1,600 
pieces of Diamond Jewelry to the 
trade, valued at over $300,000. 





My continued and constant growth, my absolute and positive guarantee of success, never having made a failure, all 
must be an indication that my methods are right. No other firm of auctioneers can show such proven ability. All of my 
sales are phenomenal winners; in fact, a magnet that draws the interest of the best people. Am not selected to make the 
leading sales by guess work, am repeatedly recommended by the most important Importers and Jobbers in America. It has 
been my privilege to make the Auctions of the most valuable stocks in the leading cities, making a higher aggregate of goods 
sold, a wider scope of territory covered than any other Auctioneer in America. Never separate the opportunity from the 
salesman’s ability. Wire or write me at once and get the advice of America’s recognized specialist in selling Jewelry stocks. 
Will come and see you at my expense, will give a bonded guarantee as to results. Over 500 credentials of successful sales 
from Coast to Coast; $5,000 to charity if I cannot prove that. I have been engaged in making the largest and the most suc- 
cessful sales by auction of Jewelry stocks in this country during the past twenty years. Small and large sales all handled in 
the same conscientious manner. It costs no more to secure my services than men with questionable references and compar- 
atively unknown salesmanship. 


THE HERMAN G. BRIGGS CO. 


New York Address, 37 Union Square, West. 5113 Himbark Ave., Chicago, Ill. 
Correspondence Solicited. Phone 4745 Hyde Park 
Have associated with me THOS. R. REID 
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WRINON IER ina so uid cee cass pedes eect 138 
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OE Sr ree 48, 49 
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Chatham & Phenix National Bank............ 90 
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CORNET ROS Secon ess oh dkcetceteCokss 132 
Ce Be Cle c ticerancedsenonsee eeu 116 
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Dueber-Hampden Watch Works.............. 10 
IGN Ce ee Cea Sclnves «packs cence 62 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘‘Situations 
Wanted”’ 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, $1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers should send 
10c. if they desire a copy of the paper containing 
their advertisement. 








Situations Wanted. 


Under this heading, only, 1c. a word for first 
25 words, 3c. for each additional word; minimum 


charge, 25c. 








SALESMAN wants position with a _manufacturer’s 
or jobber’s line. Address “F. R., 5165,” care 
Jewelers’ Circular. 


YOUNG MAN, 21 years of age, wishes position 
with wholesale jewelry concern; five years’ ex- 
perience; best references. Address ‘“‘I., 5164,” 
care Jewelers’ Circular. 





YOUNG MAN, 19, desires position with jobber 
or manufacturer; 3% years’ experience in jew- 
elry line; best of references. Address ‘“‘R., 5195,” 
care Jewelers’ Circular. 





YOUNG LADY, recently graduated from business 
school, wishes position in office as stenographer 
and typewriter (beginner). Address “‘R., 5040,” 
care Jewelers’ Circular. 





POSITION WANTED by good all around man; 
has 12 years’ experience in the wholesale jewelry 
line; has established trade. Address ‘“‘A., 5001,” 
care Jewelers’ Circular. 





SALESMAN, 25, wishes to connect with jobber; 
has established trade in Oklahoma, Missouri, 
Kansas and Texas; best references. “B., 5,000,” 
care Jewelers’ Circular. 





MANUFACTURING JEWELER and diamond set- 
ter, expert repairer and colorer, open for posi- 
tion; south preferred; best references. Address 
Max Wilk, Augusta, Ga. 





BOOKKEEPER, expert, controls your accounts, 
trial balance, opening and meee of books, 
we or a eg moderate. . Benjamin, 
978 165th St, New York. 





DESIGNER for high class and plain jewelry; 
sober and industrious; best references. K. Sol- 
besz, 440 E. 85th St., New York. 





JEWELER, diamond setter and engraver, first 
class, 13 years’ experience; best reference. Ad- 
dress ‘*M., 5176,”’ care Jewelers’ Circular. 





WATCHMAKER, first class, good engraver; can 
do jewelry repairing; age 25; Florida preferred. 
Address “A., 5130,” care Jewelers’ Circular. 





WATCHMAKER and plain engraver wants posi- 
tion at once; $18 per week to start; satisfaction 
guaranteed. Harry M. Wynne, Cochran, Ga. 





FIRST CLASS platinum jeweler wishes position 
with reliable house; good references; willing to 
€° out of town. Max Stein, 233 E. 85th St.. New 

‘ork. 





ENGRAVER, 18, well experienced, would ng 2 a 
sition in or around Boston; best references. - 
— Benj. Kaplan, 419 Seaver St., Dorchester, 

ass. 





WANTED, POSITION as watchmaker with good 
tirm; 18 years’ experience on railroad watches; 
$90 oe week. Address “Box 451,” Bluefield, 

- Va. 





H. W. PUTNEY, Carbondale, Pa., desires a posi- 
tion as watchmaker only; can help out on en- 
graving when necessary; expert on railroad 
watches. 





ENGRAVER; YOUNG MAN wants position as 
engraver, where there is chance to learn jewelry 
repairing. J. L. Gruener, 766 Hart St., Brook- 
lyn, N. Y. 





YOUNG MAN, 19, with manufacturing jeweler, 
desires to make a change; 4% years’ experience; 
Al reference. Address ‘‘M., 5200,” care Jew- 
elers’ Circular. 





WATCHMAKER, 25 years’ experience; best ref- 
erence; strictly honest, sober, can make new 
parts; lathe, all tools; no clocks. Dreher, 217 E. 
84th St., New York. 





WANTED, POSITION by young man, 22, as jew- 
eler and clock repairer; mine years’ experience 
in retail store; will go anywhere. Address P. O. 
Box 469, Atlanta, Ga. 





Al ENGRAVER and good jeweler, with knowl- 
edge of watch work, wishes permanent posi- 
tion at once. Address Wm. Gunn, 20 Smallwood 
St., Cumberland, Md. 





MANUFACTURING JEWELER, diamond setter 
and engraver, capable of taking charge; can 
furnish best of reference. Address ‘“‘A., 5210,” 
care Jewelers’ Circular. 





POSITION AS MANAGER of retail jewelry store 
by jeweler practical in all branches of the busi- 
ness; 25 years’ experience. Address “A., 5182,” 
care Jewelers’ Circular. 


YOUNG MAN, 24, five years’ experience as 
watchmaker and jeweler, desires position in up- 
to-date store; Kansas preferred. Address ‘ 
5184,” care Jewelers’ Circular. 





POSITION as watchmaker, jeweler, clockmaker 
and salesman; salary $18 per week and guaran- 
tee to double salary; best of references. Ad- 
dress H. F. Hoyt, Sumter, S. C 





ENGRAVER, WATCH REPAIRER, 15 years’ ex- 
perience, capable of managing business, desires 
to locate in New York or vicinity. Address 
“X., 5197,” care Jewelers’ Circular. 





BY YOUNG MAN, four years’ experience as 
watchmaker; sober and single; fees reference; 
would take small department. H. H. Sinclair, 
3401 North Ave., Milwaukee, Wis. 


FLORIDA; wanted, position as watchmaker and 
salesman, by steady, sober man who will work 
to your interest; single and experienced; Al ref- 
erence. Address “E. B. B.,” 2306 Front St., 
Meridian, Miss. 





FIRST CLASS ENGRAVER, young man, now in 
south, desires position; have experience at stock- 
keeping and waiting on customers; will go any- 
where; Al reference. Address ‘“‘S., 5085,” care 
Jewelers’ Circular. 





“INE WATCHMAKER, fully competent, wishes 
to take charge of repair department on percent- 
age basis; only first class houses may submit 
and will be considered. Address “J., 5147,” care 
Jewelers’ Circular. 





YOUNG MAN, 28, controlling a personal trade 
among the jewelers of New England, open for 
a good proposition or to represent and open 
headquarters in Boston. Address “H., 5186,’” 
care Jewelers’ Circular. 





BY AMERICAN YOUNG MAN, married, posi- 
tion as clockmaker on complicated clocks; am 
watchmaker and good salesman; Massachusetts 
or Connecticut preferred. Address “G., 5185,” 
care Jewelers’ Circular. 





HIGH GRADE watchmaker, engraver, optician, 
fine all around workman, competent to take 
charge; salary not less than $30 per week; un- 
questionable references. Address “F., 5146,” 
care Jewelers’ Circular. 





WATCHMAKER, young married man, good ap- 
pearance, long experience, wishes position in 
wholesale or retail jewelry business; best refer- 
ences and security given. Address “W., 5196,” 
care Jewelers’ Circular. 





DESIGNER of highest gx platinum jewelry, 
five years with leading Fifth Ave. concern, open 
for positon after March 1; New York city or 
responsible western firm. Address “M., 5069,’” 
care Jewelers’ Circular. 





ENGRAVER, YOUNG MAN, first class on script, 
old English, plain and ornamental monograms, 
etc., desires position; can act as salesman and 
stockkeeper; good reference. Address “E., 
5183,” care Jewelers’ Circular. 








WANTED, A POSITION as watchmaker and 
engraver; can do jewelry repair work; prefer 
the south, either Virginia or the Carolinas. Ad- 
dress “J., 5155,’ care Jewelers’ Circular. 





FOREMAN to take charge of ring and_ jewelry 
factory; five years’ experience; a_ Canadian posi- 
tion preferred. Address "i B. B.,” care 
L. Trunk, 343 S. 6th St., Newark, N. J. 


WANTED, POSITION as watchmaker and clerk; 
15 years’ experience, including all kinds of 
clocks; no large city job wanted; New England 
States, Maine preferred. Address ‘‘Thomas,” 23 
Chestnut St., Providence, R. I. 





SITUATION WANTED as watchmaker, optician 
and jewelry repairer; can do clock repairing, 
plain engraving and wait on trade; own tools, 
trial case, etc.; middle west preferred. Address 
“J., 5148,” care Jewelers’ Circular. 








IF YOU NEED a young man, age 29, with execu- 
tive and selling experience in jewelry line, thor- 
oughly reliable and with capacity for work, ad- 
dress ““B., 5134,” care Jewelers’ Circular. 





EXPERT WATCHMAKER desires change; ability 
absolutely first class; 20 years’ experience; age 
35 years; best of references; salary expected $30 
per week; state hours. ‘‘Box 871,’’ Houston, Tex. 





FIRST CLASS, thoroughly repairing watchmaker 
of exceptional ability, on all watches, escapements 
and complications; best references; $25 for start. 
Address ‘‘Alfred,” 59 Christopher St., New York. 





SALESMAN, with seven years’ experience open 
for position to represent manufacturer in New 
York City, Philadelphia, Baltimore and Washing- 
ton. Address ‘“‘A., 5199,” care Jewelers’ Circular. 


Al ENGRAVER and jewelry repairman, with prac- 
tical knowledge of optics, wishes permanent po- 
sition; best references. Address L. J. Ruben- 

stone, 1614 W. Susquehanna Ave., Philadelphia, 

Pa. 








WATCHMAKER, western man, 10 years’ experi- 
ence, all tools, in or near New York preferred; 
willing to assist on French clocks; highest ref- 
erences. Address “I., 5187,” care Jewelers’ 
Circular. 





AT ONCE, all around jeweler, engraver, stone and 
diamond setter, window trimmer; New York 
Connecticut or near-by States; state wages in 
first letter. Address ‘‘B., 5017,’’ care Jewelers’ 
Circular. 





POSITION WANTED in southern State by first 
class watchmaker and salesman of 12 years’ ex- 
perience; single, steady and sober; Al refer- 
ences. Address “W. S.,” 1004 26th Ave., 
Meridian, Miss. 


WATCHMAKER, jeweler, engraver and salesman, 
12 years’ experience, now employed as repair 
manager, open for proposition; own tools; state 
salary, hours and particulars. “Watchmaker,” 
116% S. Church St., Spartanburg, S. C 





WATCHMAKER, competent in high grade or 
ordinary work, wishes temporary or permanent 
position in New York or vicinity; good pivoter 
and in escapements; best of references. Address 
“Reliable, 5160,” care Jewelers’ Circular. 





YOUNG MAN with three years’ experience, school 
and practical, wishes position as engraver, assist- 
ant watchmaker and light jewelry repairing; 
will send samples and reference on request. Ad- 
dress ‘“‘M., 6211,” care Jewelers’ Circular. 





JEWELER, capable of giving estimates and taking 
charge; Al workman, platinum and gold; 14 
years’ experience; willing to go anywhere; Al 
eastern and western references; not a roamer. 
Address ‘“‘D., 5144,”’ care Jewelers’ Circular. 








BOOKKEEPER, 26, competent to take charge of 
office, experienced and efficient, knowledge of 
accounting, finance and commercial law; excel- 
lent reference, ability and character; salary $25. 
Address “H., 5161,” care Jewelers’ Circular. 





SALESMAN, YOUNG MAN, 28, single, ac- 
quainted with jobbers, also retailers of New 
York, wishes manufacturer’s line of platinum, 
gold, or both, for New York and vicinity; best 
references. Address “X., 5188,” care Jewelers’ 
Circular. 





POSITION WANTED in Massachusetts jewelry 
store by registered optometrist; first class and 
up-to-date in every respect; have grinding, ma- 
chinery and instruments; can engrave and am 
useful man in jewelry store. Address ‘‘M., 5159,”’ 
care Jewelers’ Circular. 
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SITUATIONS WANTED—Continued. 





GOOD ENGRAVER, young man, 19, six years’ 
experience, wishes permanent position; can as- 
sist in watchmaking and jewelry repairing; 
salary $18; can furnish first class references; 
samples of engraving on request. Address “K., 
5189,” care Jewelers’ Circular. 





YOUNG MAN wishes position as engraver; has 
had six months’ course of engraving in school 
and three months’ experience in first class store; 
would like a chance to learn die cutting; good 
references; eastern location preferred. Russell 
L. Johnson, 708 Main St., Winsted, Conn. 





SALESMAN, acquainted with depart- 
ment store buyers, retail jewelers, 
middie west territory past 12 years, 
wishes to connect with a manufac- 
turer. Address “‘J., 5198,’’ care Jew- 
elers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








SALESMAN WANTED for southern territory, 
familiar with department store, notion and jew- 
elry trade, to handle a side line of vanity boxes 
on commission. Address “L., 5032,” care Jew- 
elers’ Circular. 





SALESMAN WANTED to carry our copper en- 
amel barpins as a side line; Lest selling ware 
on the market; state in first letter for whom 
you are traveling at this time, The Shepard 
Mfg. Co., Melrose Highlands, Mass. 





SALESMAN, experienced in the line of fancy 
hair ornaments, mesh bags and vanity cases to 
handle side line west of Nebraska to the coast; 
commission basis; state experience and refer- 
~~ M. Schreiber & Son, 521 Broadway, New 

ork. 








belp Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, AT ONCE, high grade watchmaker and 
engraver; salary, $25 per week. Estate of J. P. 
Bader, Clarksdale, Miss. 





WANTED, polisher and plater of some & good 
ee for competent, steady man. Porter Wiser 


ewelry Co., Kansas City, Mo. 





WANTED, a good jeweler, repairer, one who can 
set stones; steady position; state salary expected 
in first letter. Gutovitz, 5 N: Broad St., Tren- 
ton, N. J 





WANTED, manufacturing jeweler and engraver; 
an all around good workman in new work, re- 
pairs and engraving. T. R. J. Ayres & Sons, 
Keokuk, Ia. 





WANTED, A WATCHMAKER who can alse 
do engraving; good salary; position in New 
York State. Address “‘N. Y. S., 4515,” care 
Jewelers’ Circular. 





WANTED, ttraveling salesman with established 
trade, for general jobbing jewelry line; States of 
Ohio, Indiana and Illinois. Address “‘A., 5115,” 
care Jewelers’ Circular. 





WANTED, traveling salesman with established 
trade, for general jobbing jewelry line; States of 
Texas, Arkansas and Oklahoma. Address “X., 
5114,” care Jewelers’ Circular. 





WANTED, BUSINESS MANAGER for watch ma- 
terial jobber in Ohio; must have $4,000 capital; 
safe and good salary. Address “Buck Eye, 
5026,” care Jewelers’ Circular. 





WANTED, OPTOMETRIST who can practise in 
New York State; a good opportunity for one 
who has ability and is a hustler. Barton R. 
Smith, 372 Fulton St., Jamaica, N. Y 





WANTED, GOOD SALESMAN, calling on small 
towns and large cities to handle new line of 
scarfpin clutches on commission basis. Address 
Gebhardt & Co., 90 Nassau St., New York. 





WANTED, first class jeweler, diamond setter and 
engraver, one who understands coloring and also 
has a knowledge of platinum work. Apply or 
write to the Jewelers’ Co-operative Syndicate, 
80 Maiden Lane, New York. 


for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





WANTED, high grade watchmaker with successful 
experience on high grade Swiss movements; only 
high class, sober, industrious man need apply; 
give references, age, experience and salary ex- 
pected. Linz Bros., Dallas, Tex. 





Al OPTICIAN, one who can stand examination 
before State Board of Optometry, to take entire 
charge of optical department; a first class hustler 
who has had some experience in a jewelry store. 
H. Mahler’s Sons, Raleigh, N. C. 





WANTED, engraver, clock and jewelry repairer, 
one who can assist in watch work preferred; 
send samples of engraving, wages wanted and 
references in first letter; permanent position to 
right party. Oppenheimer Bros., Kingston, N. Y. 





WANTED, first class manufacturing jeweler to act 
as assistant foreman in shop for special order 
and repair work; apply, giving full particulars 
regarding ability and experience, also references 
and salary expected. Fred G. Frey Mfg. Co., St. 





Louis, Mo. 
WANTED, experienced jeweler and 
stone setter; best references; per- 


manent position. C. P: Ward & Son, 
23 Main St., Yonkers, N. Y. 





WANTED, AT ONCE, a first class watchmaker, 
engraver and jewelry repairer; single man pre- 
ferred; send sample of engraving and refer- 
ences in first«letter, also state salary expected; 
will pay good salary for first class man. T. A. 
James, 131 Sycamore St., Petersburg, Va. 





WATCHMAKER; we want a strictly first class 
watchmaker, one who is a thorough mechanic 
and accustomed to high grade work; do not 
apply unless you are confident of being the man 
we want; position permanent; salary $25 per 
week. Address Pulverman Jewelry Co., Hunt- 
ington, W. Va. 





WANTED, a live representative to handle a manu- 
facturer’s line of gold front arid rolled gold 
plated goods on the Pacific coast; suitable for 
the department stores or retail jewelers; straight 
commission basis only; the right man will find 
this a very profitable line. Address direct to 
Box 354, Attleboro, Mass. 





WANTED, AT ONCE, first class engraver and 
fair jeweler, one who can assist on watchwork 
and capable waiting on fine class of trade pre 
ferred; good salary and steady position to the 
right man; answer at once with reference and 
sample of engraving in first letter. Address L. 
I. Sclove, Charleston, Kanawha, W. Va. 


FOR SALE, old established jewelry store in 2 
hustling New Jersey town, doing good business; 
good chance for an all around man. Address R. 
Easton, 172 Chestnut St., Nutley, N. J. 





FOR SALE, manufacturing iewelry plant fully 
equipped; machinery, tools and dies; an estab- 
lished trade; making a line of 10kt. jewelry. 
Address “R., 5191,” care Jewelers’ Circular. 





FOR SALE, the old established jewelry store of 
the late George A. Scheller, 250 Market St, 
Newark, N. J.: stock, fixtures and good will 
Address Mrs. George A. Scheller, Administra- 
trix. 





FOR SALE, established retail business; fine stock 
and fixtures; additional Summer population of 
from 8,000 to 10,000; can be bought at a very 
low figure. Address “O., 5192,” care Jewelers” 
Circular. 





$5,000 WILL BUY a fine jewelry business, best 
street on south side in Chicago; would not sell 
for twice that if I did not wish to leave the city 
at once. Address “Mc.,” Room 511 Heyworth 
Bldg., Chicago, Ill. 





A SMALL STOCK of jewelry, tools, bench, 
watch rack and materials at a bargain; party 
with $600 to $1,000 can make some money. Box 
563, Monticello, Ia. Pointers given on two or 
three locations to buyer. 





FOR SALE, good paying jewelry store, light 
stock, low rent, plenty of repairing; stock wil? 
invoice less than $1,000, can be reduced; rea- 
sons, interested in other business. S. E. Feg- 
ley & Bro., Lancaster, Pa. 





FOR CASH, $3,000 jewelry business ‘n the best 
little town in Oklahoma; population 2,000; com- 
petition light; will take 90 cents on the dollar if 
sold at once; reason for selling, other business 
interests. Address “H. K., 5156,” care Jewelers’ 
Circular. 





STOCK of jewelry and fixtures in New Jersey, 
peers 2,200; will invoice more than $1,500 
esides material; must be sold quick for best 
cash offer; rent only $8 per month; good reasons 
for selling. Address ‘“‘A., 5166,’ care Jewelers” 
Circular. 





FOR SALE, jewelry and drug business in central 
Iowa; business in fine condition, doing $33,000 
annually; population 5,500; must sell at once 
on account of poor health; a snap to anyone 
who can handle the proposition. Address “TI., 
5153,” care Jewelers’ Circular. 





WANTED, AN OPTOMETRIST for a large retail 
jewelry store in the middle west, to take entire 
charge of optical department, grind lenses, fit 
patients, etc., and handle buying and advertising; 
want man also capable of waiting on trade to 
fill in extra time. Apply in person or writing to 
The Jewelers’ Co-operative Syndicate, 80 Maiden 
Lane, New York. 





WANTED, WATCHMAKER; must be good work- 
man, quick, bright and of good appearance; 
temperate, honest and good reference; married 
man preferred; state salary in first letter; we 
handle very little cheap work to bother our work- 
men with; most of our watchmakers remain with 
us until they start in business for themselves. 
Address Clifford Robson, 802 Elmwood Ave., 
Buffalo, N. Y. 





WHAT YOUNG MAN who can repair watches 
and jewelry and do plain engraving, would like 
ty start in a good, healthy, hustling country 
town, jewelry and piano store, at a small salary, 
with the idea that he would some day be man- 
ager; the job calls for doing a little of every- 
thing and is not a city job where you do one 
particular thing; if interested write what salary 
you would start on_and give references. Chris- 
tine Bros., Bangor, Pa. 


A LARGE DIAMOND HOUSE wants a 
competent man experienced in as- 
sorting original series of loose dia- 
monds; one who knows values and is 
capable of assisting in buying; an ex- 
ceptional opportunity and permanent 
position for a man of ability; give in 
confidence, experience, age and salary 
acceptable to start. Address “‘l., 
5135,’’ care Jewelers’ Circular. 








DRUG AND JEWELRY BUSINESS in centra? 
Towa, ulation 5,000; annual sales $33,000; 
established 15 years; business in fine condition; 
poor health reason for selling. Address “Y. I., 
4916,” care Jewelers’ Circular. 





JEWELRY STORE, established ‘24 years, good lo- 
action at crossing street car lines; five fire clay 
manufactories, railroad shops pay employes 
$90,000 monthly: good opportunity; must quit 
on account failing health C. F. Brooks, 
Uhrichsville, O. 





JEWELRY STORE. good location, Buffalo, N. Y.; 
established 29 years; transient trade going and 
coming; stock, fixtures and lease, inventory 
$15,000; must sell on account of ill health; no 
au¢tion houses need apply. Address Fisher, 252 
Main St., Buffalo, N. Y. 





WILL SELL part interest or all of retail store to 
good watchmaker who has a few hundred dollars 
to take active management; this is an oppor- 
tunity; my health conditions reason; correspond- 
ence solicited from men who mean business; 
beautiful paying store. Address “South Georgia, 
5209,” care Jewelers’ Circular. 





AS IT IS impossible to personally super- 
vise, | wish to sell my retail and mall 
order jewelry business, established 
1897, located in the Columbus Me- 
morial aa Chicago; mailing list 
of 10,000 active customers; stock 
complete and up to date. Address J. 
A. Schoenthaler Co., Hinsdale, III. 


(Special Notices continued on page 138, 
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FOR SALE—Continued. 





FOR SA] E, good paying jewelry store; fine loca- 
tion; dimensions 100 x 16; established 18 years 
in one of the best manufacturing cities in the 
State; population 94,500; only three real jew- 
elers in the city; lease and fixtures and good 
will for sale: retiring on account. of health. 


Address ‘“‘K., 5150,” care Jewelers’ Circular. 





FOR SALE, first class jewelry store in delightful 
city in California, near San Francisco; estab- 
lished 18 years and doing a good business; in- 
voice about -$10,000: stock and fixtures new and 
clean; fine run of repair work; references, any 
wholesale jeweler in San Francisco; personal 
reason for selling: this will stand rigid investi- 
gation. Address “B., 5175,” care Jewelers’ Cir- 
cular. 





FOR SALE, good paying jewelry store, estab- 
lished 18 years in one of the best transient loca- 


tions in the uptown part of New York city; 
yearly receipts $20,000: yearly profits $8,000; 
inventory about $15,000; party who wishes to 


$8,000 cash, otherwise 
selling, retiring from 
Bergman, 2154 Third 


buy must at least have 
do not write; reason for 
retail business. Address A. 
Ave., New York. 














for Sale. 


Toois, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








FOR SALE, Chalmers 40 h. p. touring car, newly 
painted, in fine shape; $750; will trade for dia- 
monds. A. M. Zerweck, 211 Collinsville Ave., 
East St. Louis, Ill. 





BEAUTIFUL designs jewelers’ disnlay fixtures; 
telescopes, trays, pads, boxes, etc., low prices; 
2,500 razor boxes at sacrifice. Mozar & eyer, 
48 Maiden Lane, New York. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








STONE CAMEOS of all sizes bought for cash. 
Carl H. Weidemann, 150 Nassau St., New York. 





WOULD LIKE TO BUY an established watch 
and jewelry repair business; do not care for any 
stock. Address ‘‘Box 451,” Bluefield, W. Va. 


CONFIDENTIAL; 
stock too small; 
Wire or write D. H. 
York. 





stocks bought outright; no 
= stock too large; spot cash. 
. Kahn, 22 Eldridge St., New 





PARTNER with capital to manufacture platinum 
diamond mountings on modern lines; established 
manufacturer. Address “O. M., 5163,” care 
Jewelers’ Circular. 





WILL BUY retail jewelry store if not too large; 
have some cash; am practical man; must be es- 
tablished and in good sized town or city. 
Address “‘Reliable, 5208,’ care Tewelers’ Circular. 


HIGH CASH PRICES paid for dlamonde 
and watches; Immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 
Pay. highest cash value for entire stock, or part 
= ery, diamonds and fixtures; communicate 
us, it will be to your a pues 
pe references of the highest order. 
& Co. 15-17 Greene St., New York, catablish 


PAY CASH fer your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by.return mail; 
national bank references. Emil Noel, 
511 Heyworth Bldg., 29 E. Madison 
St., Chicago, Ill. 





PART OF OFFICE in Silversmiths Bldg., 15 
Maiden Lane, New York, to sublet; good light, 
rent moderate; suitable for manufacturer’s rep- 
resentative. Waite-Evans Co., Room 1708. 





VERY 
telephone accommodations in 71 
New York; best for watchmaker or engraver. 
Address “‘S. P., 5162,’’ care Jewelers’ Circular. 


LIGHT part of shop to let with office and 
Nassau St., 





HALF STORE TO LET, 125th St. and Seventh 
Ave., near Alhambra Theatre; an established 
jewelry stand; rent very reasonable. Apply to 
M. W. Ashman, 2100 Seventh Ave., New York. 








IF YOU WISH TO RETIRE from busl- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am In a position te 
pay better prices than anybody. Ben. 
Roth, wholesale Jeweler, 235 S. Dear- 
born 8St., Chicago, Ill. 





TO IMPORTERS OF DIAMONDS; an 
importer who wants to cut diamonds 
here in this city, all sizes, is offered 
an opportunity to go into partnership; 
good standing and business ability 
more essential than very large capi- 





tal. Address ‘‘Cutter, 4862,’’ care 
Jewelers’ Circular. 
iS YOUR BUSINESS FOR SALE? We 


will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all ocom- 
munications answered Immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 





Wanted to Purchase. 


3c. a word; minimum charge, 75c. 





WANTED, most modern type of hand engine turn- 
ing lathe for watch cases, in first class condition; 
give full description and price. Address “C., 
5137,” care Jewelers’ Circular. 











To Tet. 
3c. a word; minimum charge, 75c. 





excellent light and 


PART OF OFFICE to rent; 
Address ‘M., 


location for diamond broker. 
51938,” care Jewelers’ Circular. 





FOR RENT, part of front office in Silversmiths 
Building; now or May 1; plenty of daylight. 
Apply I. N. Looker, 15 Maiden Lane, New York. 





PART OF OFFICE TO LET, suitable for 
engraver, setter or light manufac- 
turing. Apply N. Henrich, 50-56 
John St., New York, 


Miscellaneous. 


3c. a word; minimum ane. 75c. 





ENGRAVERS send one dollar bill for recipe and 
make your own transfer compound and _ pads. 
W. Auchmoody, 308 W. Green St., Olean, N. Y. 





FIRST CLASS watchmaker, engraver, optician and 
jewelry repairer would like to hear of location 
where plenty of repair work could be gotten. 
Address “G., 5145,”’ care Jewelers’ Circular. 





WANTED; all kinds of bead necklaces lengthened 
and restrung on best material obtainable, 25 
cents, finished same day. Doubrava & Co., 61 
Maiden Lane, New York. 





HIGH GRADE WATCH REPAIRER, established 
for five years; prompt attention to out-of-town 
trade; moderate prices; a trial will convince 
you; references, National Jewelers Board of 
Trade. S. Simmons, 65 Nassau St., New York. 














Practical Course 
in Adjusting 


By THEO. GRIBI 


Published Price, $2.50. 
SPECIAL REDUCED 
PRICE, $1.50, 
Post Prepaid. 


THE JEWELERS’ 
CIRCULAR PUB. CO. 


Publishers 


11 John St., cor. Broadway 
NEW YORK 




















PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busl- 
ness confidential; national bank ref- 
erences. H. Schwartz, 903 Heyworth 
Bidg., Chicago, Ill. 


WANT TO INTEREST a practical man with 
$5,000 to $10,000 to act as manager of a jewelry 
and optical business est: ablished for a quarter of 
a century; my outside investments need my at- 
tention; the business will bear the closest inves- 
tigation. H. J. Ritter, Box 1298, Dallas, Tex. 





-~ 





YOU GET quickest and best returns by 
sending your surplus stock of jewelry 
and diamonds to me; highest prices 
paid; bank references. Emanuel 


Maltz, Mallers Bidg., Chicago, Ill. 





cases and match boxes. 


Address 





FOR SALE 


The Bristol Silver Company plant, 
equipment for manufacturing toilet ware, vanity cases, cigarette 
Almost everything in the novelty line. 
Complete line of samples to show anyone who desires to purchase 
Has 1,800 accounts on the books. 
right party to get ready for the Fall business. 


Bristol Silver Company, 


with the most up-to-date 
A splendid opportunity for the 
Price reasonable. 


ATTLEBORO, 
MASS. 
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There Is A Reason Why You Should 
Advertise Your Trade-Mark In The 
Forthcoming Edition Of 


“ TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street - - . . . New York 
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LEIMAN BROS. 


Double 
Hand Roll 
Mill 


Two Machines in One 





»™s i | A handy machine 
i for any shop— 
occupies little space 
and saves money. 


We also make large 
double mills for 
power, as well as 
many other ma- 
' chines of distinctly 


LEIMAN BROS. POLISHING DUST COLLECTOR  ewandup-to-date 


Suction at both hoods—dust does not reach blower—shipped complete as character. 
shown—displaces large outfits connected to a number of heads—each 

machine is an independent motor driven unit. 

Keeps the shop clean—saves the dust—a powerful suction—a self-clean- Get Our Catalog 
ing dust cabinet used by the world’s leading factories and stores. 


LEIMAN BROS., ©2 Jonn st., NEW YORK 


Suet RRA 


SS Se 


S| eet 























PRACTICAL COURSE IN ADJUSTING 


Published Price, $2.50. Special Reduced Price, $1.50 


ALL JOBBERS, OR JEWELERS’ CIRCULAR PUBLISHING CO. 
i) JOHN STREET, NEW YORK 








Lorgnettes and Opera Glasses Repaired Like New 





—— 
- 


o DIFFICULT JEWELRY 
Es es : y. ey cee 
Mesh Bags GOLD 










* 
pe) 


SP Silverware 





and 
Repaired, Resilvered 
| ie of ovary soeeanee and Relined SILVER 
repaired and made PLATING 
tine. dae, 40 Fae and 
nograms removed, 
"fasts Soanltiad. Send for Window Display Card COLORING 


BRESLAVSKY BROS. £:tablishea 188% 51 Maiden Lane, New York 
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ABILITY 


is the real keynote of success. Years of experience, conducting some of the largest and most 
successful sales ever held in the United States and Canada, without ever recording a failure, 
is the real test of merit. 

We positively guarantee results and will deposit bond to insure 
same. 

Cold facts are what you want—not theories or promises. 

If you desire an auction sale, consult us. We assure you of success, as Mr. Feinberg 
conducts all sales personally, with a first-class man to assist. (No Substitutes.) Two of 
the best men in this line of work for the price of one. 








A Few References, and Many More (|-——————————————|_ A Few References, and Many More 
if Desired | il Desired 








COHEN BROS., Minneapolis, Minn. 
Removal Sale. Selling from their $150,- 
000 stock. The best jewelry auction sale 
ever known in that city. 
FRANK CURTIS JEWELRY CO., Deca- 
tur, Il. Remodeling Sale. Selling 
from their $125,000 stock. 


H. E. ELBE, Bloomington, III. 
Established 47 years. Retiring from 
business. Stock invoiced $65,000. 


HOWE BROS., Clinton, Iowa. 
Established 50 years, Retiring from 
business. Stock invoiced $42,000. 
LOEB & KOHNWEILER, Chicago, Il. 
Reduction sale from their $100,000 | 
stock. 


W. A. GILL, St. Louis, Mo, 
Selling from his $250,000 diamond stock, 
for 16 weeks. The best jewelry auction 
sale ever known in that city. 
WATSON BROS., Calgary, Alta., Can. 
Stock invoiced $100,000. [he greatest | 
jewelry auction sale ever known in West- 
ern Canada. 


H. M. HECKHART, Springtield, Mo. 
Established 85 vears. Retiring from | 
business. Stock invoiced $48,000. 
SARTON & SPRAGUE, San Antonio, Tex. | 
W. T. FEETHAM, Sault Ste. Marie, Mich. | 
| 


LATHAM CARR, Benton Harbor, Mich. 

2 Two sales. 

SOL. SALLONS DIAMOND PALACE, 
“Detroit, “Mich.” c 

CARTWRIGHTS JEWELRY STOCK, 
Dodgeville, Wis. 


la exis JEWELRY STOCK, Kanka- 
Il. 














; kee, et ae 
G. J. JOHNSON, Paxton, IIl. 


r. K. SMITH JEWELRY CO., Oskaloosa, 
Iowa. Two sales. 


ILOWARD KURTZ, Conneaut, Ohio. 


\LEXANDER JEWELRY STOCK, Sa- 
lida, Colo. 


W. B. GEORGE, Frankfort, Ky. 

H. L. FIELDS, La Porte, Ind. 

W. J. ROODS. Gary, Ind. 

SHEPPARD & WEEKS, Monmouth, IIL. 
W. PRICE, Jacksonville, Ill. 

W. P. McFARLAND, Orange, Tex. 


BERRY & ARMSTRONG, Port Arthur, 
Ontario. 

W. H. HOUSE, Sault Ste. Marie, Ont. - 

ILLINOIS JEWELRY CO., Chicago, Ill. _ 

|| BEN RICE, Tulsa, Okla. 

HOLZMAN JEWELRY CO., Atlanta, Ga. ; — ||| MIESCH_JOMES, Muskogee, Okla. 

FERGUSON & CRAIG, Champaign, III. 2 A. EXLEY, Morgantown, W. Va. ; 

RUBIN & BOWMAN, Champaign, Ill. _ Frank F. Feinberg GILMORE & COUSE, Kenton, Ohio. 


JUST CLOSED 


the most remarkable and only successful sale ever held in Kalamazoo, Mich., selling the $50,000 
stock of T. W. Hinrichs. 
Write or wire for terms and dating—Now is the time. All correspondence strictly con- 


fidential. Bank and “Wholesale” references. 


FRANK F. FEINBERG & CO. 


739 Marquette Building 
Loug Distance Phone, Randolph 2482. CHICAGO, ILL. 






































M. R. MURRAY, Huntsville, Ala. 
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{4 CARAT COLD /, 
{0 CARAT COLD 
STERLING SILVER. 


PLAIN 
ENGRAVED 
ENGINE TURNED 


GOLDSMITH -STERN & CO. 7 


4310 4% GOLD STREET, NEW YORK. 











TO AVOID DELAY ~— BRANCH OFFICES «= 





CHICAGO, ILL.31 Nortn Stare St. 
AMSTERDAM, HOLLAND. 10 TuLpStraat 


PARIS,FRANCE 51 Rue pe Cuateaupun 


USE 


LOCAL ADDRESS 


33-43 GOLD STREET 


DISPLAY PADS FURNISHED ON APPLICATION « 














(JOLDSMITH, STERN & (0 


331043 GORD ST., NEW YORK. 


BRANCH OFFICES: CHICAGOILDS@) Nefth Stile St. AMSTERDAM,HOLLAND, 10 Tul Strat. PARIS, FRANER 51 RugdeChateaudup 
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EST MANUFACTURERS 2F GOLD JEWELRY IN T 


IMPORTERS OF DIAMONDS 












1 Lorgnette chains. Lockets. Baby pins. Gold and silver Patent safety } j 
. Gold and silver Link buttons. Festoons. knives. guard bracelets ' 
cigarette cases. Tie clasps. Crosses. Gold and silver Watch bracelets. a p 
Gold, silver and Scarf Pins. Gold and silver match boxes. Bib holders. fr / 
lated collar Screw earrings. thimbles Neck chains. Lingerie clasps. . a } 
uttons. Ring mountings Cameo goods. Charms. Sautoir chains. ee ; 
Rope chains. Bracelets. Veil pins. Class rings. Pearl necklaces. £ aay 
Locket rings. Hat pins. Vest buttons. Gold and silver Fine platinum F 
Fob seals. Bead neck chains. Lapel buttons. vanity sets. jewelry of every ia 
Rings. Fobs. Emblem goods. Coat chains. "description. mS 
Pendants. Studs. Cigar cutters. Vest chains. Lapidary work. Ls , y 
TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST..NEW Y — 
we" 


iii > a 


La 








DIARY OF A MERE MAN 





endey, 3d, 1913 
‘‘F-jOINTING a spoon at my head, Tess last night demanded my purse. ‘I’m a Community 
Silver-ette, fiercely militant’, she threatened. ‘My platform—women’s right to 


A new spoons if their old ones are worn or hideous.’ 
HOLD-UP — fwesday, th, 1913 
Tess and my purse out shopping. 


Wednesday, Sth, 1913 
A chest of Community Silver arrived today. Tess is certainly some spoon chooser! 











Community Silver is built by overlaying solid silver upon a “ backbone” of stiffer metal 
wearing points, and toughened to resist wear, that in a long lifetime you will never see or touch anything but pure silver. 


SIX TEASPOONS, $2.15 (engraving extra), In Canada, $2.75 


AT YOUR SERVICE FOR 50 YEARS 








This solid silver is so especially thickened at the 
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